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These two floats in an 


industrial parade strikingly emphasize marking and the value of dry lumber. See page 37. 
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Get the Best 
Quality From SPECIALISTS 


Hundreds of buyers know that it pays to buy their 
Cypress lumber from us because we devote all time 
and facilities to the manufacture of Cypress lumber. 


Every board is accurately milled, carefully in- 
spected and graded. All orders are quickly filled. 
his insures satisfaction at all times. 


Write today for prices. Dry stock guaranteed. 


Gragertorn Brothers Co. 


332 So. Michigan Ave., 
CHICAGO 


Yards and Planing Mills: 
CAIRO, ILLINOIS 



































Every Lumber Dealer f 
Should Read Thise 


“Our estimator in our general office has 
used ‘Automatic Building Costs’, has checked 
the figures arrived at and has found them sur- 
prisingly accurate. He advises me that he can 
estimate an ordinary small house with 
‘Automatic Building Costs’ in from 3 to 15 


minutes, as he has timed himself on a number 
of occasions.” 
—Spahn & Rose Lumber Co. 
Dubuque, Iowa. 
By G. D. Rose, President. 


You, too, can figure all types of houses— 
frame, brick, stucco, plain gable, Dutch Colo- 
nial or English design —ten times faster 
with “Automatic Building Costs” than with 
any other method. It'll cost you just $15 to 
end your figuring problems for all time. 


AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Ill. 
I should like to see “Automatic Building Costs.” *Send me a copy for 


10 days FREE examination. It is agreed that if I do not want to buy this 
book, I may return it without obligation. 








i 







Brings a 
PULLERS) Volume of 

lesiincesiutiiieden Profitable 

Sales to Lumber Dealers 


Over 2,000 live dealers are selling VENTO Puttyless Steg) 
Basement and Side Wall Windows. These dealers are finding 
the VENTO line so complete that every builucr’s need can be 
promptly and satisfactorily supplied. They are going after thig 
business because every sale carries a good margin of profit. I¢ 
you haven’t already stocked 
VENTO windows, do so soon 
because it means -increased 
business for you. 


Every Farmer Is a 
Prospect for VENTO 
Barn Windows 


Note the construction of this 
VENTO Window. This method 
of overhead ventilation keeps 
all direct drafts from cattle, 
hogs, sheep, horses and chick- 
ens. This insures healthy live 
stock and more profit to the 
farmer. 


VENTO Barn Windows, like 
all other types of VENTO Win- 
dows, are PUTTYLESS. The 
glass is held against a cushion 
of chemically treated cork (bed 
putty) put on at the factory. 
These windows never bind, sag, 
stick or warp and will last as 
long as the building. They are 
made in four standard sizes 
and the steel parts of all win- 
dows are electrically welded to 
insure strength and long life. 


U. S. Pat ae eee 28) 


Vento Puttyless Steel Storm Window and 
Combination Screen 


A Vento Puttyless Storm Sash is 
a good selling item and can be 
fitted with pane size screens in 
the spring making the same steel 
frame an outside screen. In the 
fall—the screens can be removed 
and glass inserted and held by 
the Vento Pat. glazing clips. 





Made cf 12 gauge steel, electric- 
ally welded into one solid piece— 
Frame and Muntin—the only 
basement window made that opens 
in overhead and also opens up 
at bottom full wide. The only 
steel window that can be locked 
when open making basement safe 
and also keep it dry. 


. & Pat. (3-4-24) (12-11- ~ 
(7-30-29). Distributors, as well a 
manufacturers, of an Seletnaomnent will be prosecuted under 
U. S. Pat. Laws. 





Vento Products Are Sold Only Through 
Lumber and Building Supply Dealers 


We have an attractive proposition to offer you. Write now 
for catalogs, selling price lists, your cost prices, etc. Don’t de- 
lay stocking VENTO Windows. 


ENTO 


Steel Sash Company 


MUSKEGON, MICH. 
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The Hoo-Hoo Annual 


LSEWHERE in this issue will be found a report of the Hoo- 

Hoo Annual held last week. Hoo-Hoo after surviving many 

vicissitudes has rather definitely come to a position of prac- 

tical utility, at the same time that it has been the lumber industry’s 

own peculiar fraternal institution. During recent years the trend 

of Hoo-Hoo activities has been toward serious work in behalf of 

wood and forestry. At its beginning the Order was purely fraternal 

and much given to hilarity, its principal serious function being 
manifested in the provision of a death benefit fund for members. 

Perhaps Hoo-Hoo’s most notable contribution to the welfare and 
upbuilding of the industry of late years has been made through 
the numerous local clubs throughout the country. Here, it is be- 
lieved, Hoo-Hoo has been at its best. Designed primarily to be a 
medium for uniting members of all branches of the industry chiefly 
on a sentimental basis, Hoo-Hoo, without losing any of its senti- 
mental appeal, has through these clubs provided the industry with 
a voice in local matters vitally affecting its welfare. The use of 
wood, the protection and perpetuation of the forests and related 
questions have engaged the interest of local clubs. As organiza- 
tions, by inspiring and instructing their members, these clubs have 
communicated to the public valuable impressions that redound to 
the benefit of the industry. 

Nobody, it is believed, would have denied the industry the en- 
tertainment and relaxation that Hoo-Hoo has provided during its 
many years of existence. Perhaps the Order is destined to continue 
to appeal to lumbermen in their lighter moments. Nevertheless, 
it has shown that it can do serious and necessary work in behalf 
of the industry. Some of the work done by Hoo-Hoo could hardly 
have been done by any other agency or in any other way. There 
is no other medium for bringing under a single banner all the 
factors in the lumber industry. There is none so aptly calculated 
to eliminate friction and to lead the way in serving common inter- 
ests. The Order has demonstrated its vitality by adapting its aims 
and methods to the industry’s needs. So long as it does that it 
will justify its existence and will receive the support of lumbermen. 
More could hardly be asked for it. 





Selling Home Ownership Idea 


UCCESS in merchandising consists in creating a desire for 
S the goods or service offered for sale. The buyer spends his 
money for the things he wants most, which are not always 
the things he needs most or those that he would be wiser to buy. 
In fact, nowadays the average person has so many wants, many of 
them created by skillful merchandisers, that he really needs intel- 
ligent help in making his budget. This is especially true of younger 
persons. During their earlier years they are not only more sus- 
ceptible to suggestion, but they often lack both the knowledge 
and the experience that would enable them to expend and invest 
their means in ways that in the long run will give them the great- 
est satisfaction. 

It is believed that there are really few persons of middle age 
or older without homes of their own who do not regret that they 
failed to make every reasonable sacrifice necessary to obtain them 
in their youth. If they had their lives to live over they would 
place a higher value upon home ownership and a lower value upon 
some things the purchase of which prevented them from buying 
their homes. They would be grateful alsc to anybody who per- 
suaded them to buy homes of their own. It is for these reasons 
that the idea of home ownership should be stressed in all advertis- 
ing and publicity that is designed to promote the sale of lumber 
and other home building materials. The idea of home ownership 
is the foundation on which to build sales of materials for home 
building. 

Advertising and selling methods of the best sorts are both in- 
structive and constructive. They advocate sound investment and 


wise expenditure of money. They point the way to such use of 
financial means as will give permanent or long-time satisfaction to 
the purchaser and at the same time add to the wealth and con- 
tribute to the welfare of the community as a whole. Considered 
by this standard, the selling of the home ownership idea and pro- 





—— 
moting the building of homes place the merchandising of home 
building materials on the highest possible plane. 

Since the selling of homes is in its broader aspects an educa, 
tional undertaking, it should begin with the younger Seneration, 
At the same time that the advantages and benefits of home ownep. 
ship may be properly and profitably stressed in appeals to the 
middle-aged and older, who may be immediately prospective py. 
chasers, these benefits and advantages should be brought home to 
the younger people long in advance of their probable purchase of 
homes. The fact should not be overlooked that the young people 
are appealed to by the advertising and exploitation of other com- 
modities, which as a result are made to appear to be of much more 
immediate importance to them than are homes or home ownership, 
All of these commodities compete with home building and home 
ownership for the interest and the patronage of persons of aj] 
ages, the young as well as the middle-aged. 





Economies of Accident Prevention 


REVENTABLE accidents levy a heavy toll upon the lumber. 
“D ing and woodworking as well as other industries. In fact 
accidents are a salient if not a characteristic feature of mod- 
ern life in all its aspects. Whatever a man’s vocation may be and 
wherever his lot may be cast, he is at no time exempt from danger 
due to his own thoughtlessness or to the carelessness of others, 
Under such conditions, there is and can be no more important in- 
struction than that which is designed to prevent accidents; no habit 
that will contribute more to the safety and happiness of mankind 
than the habit of being careful. In most situations it is practicable 
to be certain that there is no danger and to take precautions that 
will assure safety absolutely. The ideal in accident prevention is 
to take no chances. 

In industry many accidents result from careless or negligent 
operation of machines. Some result from the lack of proper guardr 
and safety appliances. Others are due to the operation of machines 
that are not properly sharpened, set or adjusted. Safety, therefore, 
is to be assured only by care in installing, equipping and fitting 
machines for the work they are designed to perform. Practically 
every machine used in lumber manufacture is potentially danger- 
ous to its operator and to others in its vicinity. It is operated by 
power and it performs work that is essentially dangerous, even 
when it is in the best possible condition. That is to say the saw 
that will rip or crosscut a board quickly will do just as quick a 
job on flesh and bone. The power that drives it through one 
material will drive it through the other. If it did not it would 
be useless. 

There is no way, therefore, of eliminating the possibility of 
danger or of injury in the operation of sawing, cutting and han- 
dling machinery. The only recourse is to put such machinery in 
the best possible condition and by frequent supervision and inspec- 
tion keep it so. After that must come the habit of being careful in 
its operation, a sleepless watchfulness to prevent accidents. Being 
careful is the result of thought inspired by experience; it comes 
from the power of visualizing in advance the results of careless 
ness. The careless operator will remain careless until he has been 
made to see the folly of it. 

In the selection of workmen, therefore, not only skill and in- 
dustry are to be considered as necessary qualifications; the habit of 
being careful is essential. The habitually careless workman, the 
man with a record of accidents, should be disqualified, because he 
is a menace not only to himself but to his fellow employees. In 4 
very real sense he is an outlaw and deserves ostracism, if he per 
sistently refuses to do his work in a way that reduces hazards to 
a minimum. It is an injustice to careful workmen to nullify their 
efforts to prevent accidents by employing the indifferent and 
habitually careless. 

Much of the burden of accidents falls directly upon workmen 
injured, but society as a whole as well as the particular industry 
concerned also suffers irreparable loss from industrial accidents. 
The immediate family of the injured may be deprived of its income 
and it is often disrupted as a consequence. The incapacitated 
worker may become a burden not only to himself and to those 
upon whom he becomes dependent, but finally the injury is com 





eowrnnasevcrRee ef 


— ses of @w 





home 


duca, 
ation, 
Wwner- 
0 the 
| Dur. 
ne to 
8e of 
eo ple 


more 
ship, 
home 
Mf all 


mber- 
| fact 
mod- 
> and 
anger 
thers, 
it in- 
habit 
ikind 
cable 
that 
on is 


igent 
rards 
hines 
fore, 
tting 
cally 
nger- 
“1 by 
even 
| Saw 
ick a 

one 
yould 


y of 
han- 
y in 
spec- 
ul in 
seing 
omes 
sless- 
been 


1 in- 
it of 
the 
e he 
In 4 
per- 
is to 
their 


men 
istry 
ents. 
ome 
ated 
hose 
com- 








october 5, 1929 


AMERICAN LUMRERMAN 





81 





7_—_—orerv 


municated to society. It is a matter of concern, therefore, not 
alone to the workman and to his employer, that accidents be pre- 
yented, but it is a matter of vital concern to society that the tre 
mendous losses from accidents be reduced and to the greatest pos- 
sible extent prevented. In the interests of economy as well as in 
the interests of humanity each industry ought to exert itself to 
inculeate the habit of carefulness in its employees and it should 
omit no precaution that promises to lessen the hazards and reduce 


the losses due to accidents. 





Winter Schools for Lumbermen 


N ALL INDUSTRIES the tendency is to use materials with 
greater discrimination, which implies greater knowledge 
regarding their qualities and characteristics. 

true of wood as of any other material, and because it is so the pur- 
yeyer of lumber in future will have to carry with him on his selling 
trips something more than a stock list and a price sheet. Price 
always will be one of the important factors in determining the 
choice of the materials of construction and fabrication; but even 
Such factors as adaptability, ease of 
fabrication and susceptibility to variety of finish may cut more 
figure than price, especially when the whims of fashion and style 


cost is a relative matter. 


necessitate variety and frequent change. 


Lumbermen are fortunate in the possession of one of the most 
They are fortunate in having a material 


adaptable of materials. 


find new uses for it. 


that always can be produced in any quantity that demand requires. 
There never need be a shortage of wood. In fact it eventually may 
prove easier to produce a surplus than to find profitable outlets, 
unless sellers of wood and lumber push them into wider fields and 
into more diversified uses than the average salesmen thinks of now. 
The industry can hardly afford to wait for consumers of wood to 
Such markets as lumber has lost have been 
invaded by other materials whose sponsors were on the lookout for 


new fields that offered opportunities to the enterprising merchan- 


diser. 


or price. 


This is as 


Already the competition between lumber and other materials 
is more one of merchandising skill than of quality, serviceability 


In view of the trend in merchandising it is a good omen that 
organized groups of lumbermen in several sections of the country 
are systematically and persistently seeking information about wood. 
Wood is an interesting material and a study of its basic qualities 
can hardly fail to be profitable to the person who expects to gain 
his livelihood from manufacturing, distributing or using lumber. 
The study of wood and lumber should be followed by or accom- 
panied with a study of markets and uses for wood. Already, the 
intelligent and well informed salesman finds opportunities for in- 
creasing the demand for lumber by showing prospective buyers 
its utility and economy for their purposes. 


Salesmen of this type 


are able not only to advance their own interests and those of wood 


users, but they make a valuable contribution to the advancement 
of the industry as a whole. 





“St. Louis Millwork Man Dies 


[Special telegram to American LUMBERMAN] 

St. Louis, Mo., Oct. 3—Chris Beckemeier, 
59 years old, president and treasurer of the 
Gravois Planing Mill, and president of the 
Standard Sash & Door Co., died suddenly last 
night when driving to his home from the Len- 
nox Hotel where he had attended a dinner. He 
has been under treatment for heart disease, but 
his illness was not regarded as serious and he 
was at his office yesterday. Mr. Beckemeier 
was vice president of the St. Louis Mill Men’s 
Association, of which’ he had served as presi- 
dent during the first twelve years of its exist- 
ence. He also was a director of the Millwork 
Cost Bureau of Chicago. He was a native of 
St. Louis. Surviving are his widow, Mrs. Fan- 
nie Beckemeier, and two daughters, Mrs. Ed- 
ward Jenneman and Mrs. Lawrence Rupprecht. 
Funeral services will be held Saturday. 


Revised Lien Law Effective 


New York, Oct. 1—The new State lien law, 
for which lumber organizations waged a vig- 
orous campaign, became effective today. Liens 
filed for the purpose of insuring payment for 
labor and material supplied in building con- 
struction operations will operate under the 
terms of the revised statute, which, however, 
does not give all of the relief that had been 
desired. 

The revised law provides that where the 
contract for an improvement is made with a 
husband or wife, and the property belongs to 
the other, or both, the husband and wife con- 
tracting shall also be presumed to be the agent 
of the other, unless such other having knowl- 
edge of the improvement shall, within five 
days after the commencement of the work, 
give the contractor written notice of his or 
her refusal to consent to the improvement. 

Another part of the new law provides that 
every building loan mortgage shall contain a 
covenant by the mortgagor that he will re- 
ceive the advance secured thereby as a trust 
fund, and that he will apply the same to the 
Payment of the cost of improvement before 
using id part of the total for any other pur- 
pose, nless such a building Joan mortgage 
shall contain such covenant on the part of the 
Mortgagor it shall lose all priority against 
mechanic’s liens regardless of the time of the 
advances thereunder and the time of filing of 
such liens. 

Provision is made also so that it is impos- 
sible for a contractor to reduce the amount 
available to meet the claims of lienors by an 
assignment to one other than a person who 
has furnished labor and material toward the 


ELECTED SECRETARY 


At a meeting of the directors 
of the National Hardwood Lum- 
ber Association, held Wednes- 
day night, L. S. Beale was unan- 
imously chosen as secretary- 
manager to succeed Frank F. 
Fish, deceased. Mr. Beale has 
assumed the duties of the off- 
ice and having served as assist- 
ant secretary for several years, 
is well qualified to carry on. 





improvement. Hereafter building loan * con- 
tracts must be filed on or before the mortgage 
made pursuant thereto, and modifications of 
such contract must be filed within ten days 
after the execution of such modifications. The 
new law says that all liens shall be on a parity 
except liens of laborers shall be prior to liens of 
material men and contractors. 


. Mahogany Association Elects 


New York, Oct. 2.—The Philippine Ma- 
hogany Association (Inc.), which has recently 
been incorporated under the membership corpo- 
rations law of New York, held a meeting of its 
members last Thursday afternoon in the office 
of Nims & Verdi here. In the absence of the 
temporary president of the association, C. D. 
Mell served as presiding officer of the meeting 


at which the by-laws of the new corporation 
were approved and adopted. After transacting 
other business the meeting adjourned and the 
temporary directors met and elected officers to 
serve for the remainder of the year. The fol- 
lowing were elected: 

President—W. G. Scrim, Findlay, Millar Tim- 
ber Co., Los Angeles, Calif. 

Vice president—H. R. Black, Black & Yates 
(Ine.), New York City. 

Secretary—C. D. Mell, Grand Central Ter- 
minal, New York City. 

Treasurer—H. L. Black, Black & Yates 
(Inec.), New York City. 

The first annual meeting of the Philippine 
Mahogany Association (Inc.) will be held on 
Dec. 2, the place to be determined in due 
course of time by the temporary directors. 


September Inactive Month 


[Special telegram to AMERICAN LUMBERMAN] 

Los ANGELES, Ca.ir., Oct. 2.—According to 
the report on lumber conditions, twenty-six 
firms reporting, released today, September was 
a slow month, with less activity than for the 
same period last year. Unsold lumber at Los 
Angeles harbor on Sept. 29 totaled 16,615,000 
feet, board measurement. Arrivals at San 
Pedro for the week of Sept. 22 were twenty 
cargoes of fir, 19,750,000 feet board measure, 
and three cargoes of redwood, 1,318,000 feet; 
totaling 21,068,000 feet. Building permits like- 
wise have dropped to $6,629,710 for September, 
as compared to $8,505,327 for the correspond- 
ing period of 1928. The total to date for the 
year is $74,155,214, while that for the same 
period last year was $77,390,921. On- Sept. 
26, thirty-seven vessels were laid up, with one 
operating off shore. 





Orders 10 Percent Below Output 


[Special teiegram to American LumBerRMAN] 

Wasurncrton, D. C., Oct. 3.—Five hundred and ninety-four softwood mills of eight associa- 
tions for the week ended Sept. 28 reported to the National Lumber Manufacturers’ Association 
production aggregating 3°8,798,000 feet, shipments, 314,772,000 feet, and orders, 305,236,000 feet. 
The week's figures for production, shipments and orders follow: 


Softwocds— 


Southern Pine Association............ Snssesee 
West Coast Lumbermen’s Association......... 
Western Pine Manufacturers’ Association...... 
California White & Sugar Pine Mfrs.’ Assn.... 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 
North Carolina Pine Association...........++. 
California Redwood Association............+++- 


SRK BOTCON « 6i.5.00 0802 cabevecwceveeses 


Hardwoou Muuufacturers’ Institute........... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 


Totala, hardwoods... .ccccccccccccccccccece 








No. of 

Mills Production Shipments Orders 
oe 149 67,793,000 67,928,000 59,602,000 
oe 219 183,439,000 167,789.000 165,777,000 
38 35,727,000 33,925,000 32,053,000 
o* 14 18,441,000 14,045,0 13,178,000 
9 10,119,000 8,462,000 7,292,000 
os 24 4,055,000 4,345.0 2,408,000 
> 127 12,076,000 10,703,000 14,810,000 
2 14 7,148,000 7,575,000 10,116,000 
sz 594 338,798,000 314,772,000 305,236,000 
gd 199 46,513,000 41,888,000 43,419,000 
2s 24 3,664,000 5,351,000 3,644,000 
aA 223 50,177,000 47,239,000 47,063,000 
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Wartime Commandeering of Lumber 

During the year 1917 while this country was 
at war, the Government commandeered the 
entire output of a number of sawmills, thus 
making it difficult to secure lumber. As we 
desire to obtain the names of as many of 
these mills whose output was commandeered, 
particularly those in North and South Caro- 
lina, it occurred to us that possibly you would 
have such a record in your issues published 
at that time. 

This information is needed to support a 
large claim we have had pending against the 
Government for some time, and any assistance 
you can give us will be greatly appreciated 
by us.—INQuIRY No. 2,379. 

[This inquiry comes from a New York 
lumber concern. Issues of the AMERICAN LuUM- 
BERMAN during the period mentioned contain 
references to a few yards whose stocks were 
commandeered. Most of the Government’s 
orders for lumber during the war period were 
handled through emergency bureaus formed in 
the various lumber producing regions. In this 
way Government orders were allocated to the 
mills and were given priority over orders from 
private concerns. The effect, therefore, was prac- 
tically the same as if the outputs of these mills 
had been actually commandeered. 

This inquiry is published with the hope that 
readers will be able to give the names of lum- 
ber manufacturing concerns whose outputs 
were commandeered by the Government. In- 
formation supplied in response to this inquiry 
will be forwarded to the inquirer whose name 
will be given on request.—Eprrtor.] 





Bureaucracy and Standardization 


Several weeks ago, in your publication, you 
carried a long article pertaining to the plans 
of the National Lumber Manufacturers’ Asso- 
ciation for next year’s consummation. One 
of the suggested plans is to arrange for a 
conference with the United States Department 
of Commerce covering so-called stabilization. 

I notice this morning in reading your edi- 
torial on page 30 of your publication under 
“Checking Growth of Federal Bureaucracy” 
that the sentiments expressed in this I am in 
very great accord with. On the same page 
under “Competition as Related to Production” 
you quote an address made by L. F. Boffey. 
I have no copy of this address and would be 
very much in your debt if you will advise 
me where I can get a copy of same. 

We are unalterably opposed to the socalled 
stabilization program of the Department of 
Commerce, and we are opposed to some of the 
principles of the standardization program. 
Briefly, lumber standards were set up. You 
are as familiar with present conditions as we 
are but we can cite you to the fact that when 
this standardization was set up it was ac- 
cepted by both the manufacturer and retailer. 
At the present time, we have 11/16-inch boards 
sold by the manufacturers and openly offered 
by them. We now have %-inch scant dimen- 
sion offered by the manufacturer, and the use 
of the %-inch scant lumber is increasing pro- 
gressively. We did not subscribe to the 
standards when asked to by the Department 
of Commerce, but practically every one of our 
competitors in this city did. We would like 
to register the fact that we have never han- 
dled any 11/16-inch boards and do not know 
that we ever will; neither have we ever han- 
dled any %-inch scant dimension and do not 
know whether we ever will do so. So much 
for “standardization.” 

Now the manufacturers’ association is going 
to put over “Stabilization.” The millworking 
industry has already done so; the gypsum 
people have already done so, with the result 
that prices have increased to the consumer 
in every instance, and the natural trend of 
economic laws has been interfered with. 

Your editorial states that President Hoover, 
in a letter read to the Public Land States 
Governors’ Conference, is quoted as saying, 


“it is time to check the growth of Federal 


bureaucracy, reduce Federal interference in 
affairs of essentially local interest, and there- 
by increase the opportunity of the States to 
govern themselves, and in all obtain better 
government.” 

If the standardization program is to be suc- 
cessful it means another bureau in Washing- 
ton to police this standardization, and if stabi- 
lization is to become effective, we will have 
another bureau as great as the prohibition 
enforcement department is at the present time 
with about the same chance of success. It is 
a very peculiar thing that everyone is against 
bureaucracy until by the formation of a cer- 
tain bureau which in his judgment tends to 
improve his condition he is in favor of it. 
This is so inconsistent that I can not credit 
the sincerity of the many advocates of Fed- 
eral non-interference and this applies even so 
far as Mr. Hoover who, undoubtedly, knows 
what the Department of Commerce is doing 
and, in fact, started the wheels going during 
his directorship. 

This life is in the final analysis the sur- 
vival of the fittest. I do not believe that you 
can tamper with economic laws indiscrim- 
inately without very grave results. I have 
been in correspondence with some prominent 
men, some of whom were for, and some 
against, this stabilization program. It is my 
judgment that this will become a political 
issue within a very short time, and that with 
the complexion of Congress as it is, there 
will be considerable difficulty for those who 
have already entered into the stabilization 


movement. This will extend as far ag the 
President of the United States. 

I am not writing this for publication and 
do not wish to be quoted, but I could not 
allow your editorial to go unnoticed inasmug, 
as you seem to be quite inconsistent in this 
—INQUIRY No. 2,369. ; 


Contracting Retail Lumber Delivery 

We serve mostly country trade. We woul 
like to hire at least a part of our delivering 
done. Have you any information as to how 
to pay for this kind of work and what has 
been the experience of other dealers in this? 

Our deliveries run all the way from a short 
haul to five or six miles and some few even 
more. We want to run one truck of our own 
and hire one more as we have enough to keep 
them busy in building season.—INQuiry No, 
2,380. 

[This inquiry comes from an Indiana lumber 
concern. In response, the inquirer has beep 
given references to several articles in the 
AMERICAN I-UMBERMAN alone the line of the 
inquiry. The inquiry is published with the 
hope that there are many readers in the retail 
business who can give the inquirer the benefit 
of their experience in contracting for their de- 
liveries of lumber instead of operating their 
own trucks. Retail lumber dealers who have 
had this experience are invited and urged to 
respond to this inquiry for the benefit also of 
retailers generally —EbiTor.] 
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It is reported that James 
Blair, of Grand Rapids, has 
sold his sawmill and lumber- 
ing property at Hungerford to 
Hon. C. H. Hackley, of Muske- 
gon, but retains the use and 
control of the mill until Dec. 
1 to saw the balance of the 
logs on hand. 

x * * 

Shipments from Beaumont, 
Tex., during September were: 
Lumber, 392 cars; shingles, 25 
cars; ties, 227 cars; or 178 cars 
more than during the same 
month last year. Of this the 
Beaumont Lumber Co. fur- 
nished 231 cars. 

* * * 

During the month of August 
14 sawmills, 7 shingle mills, 7 
lumber yards, 11 planing mills. 
2 stave factories, 1 peg factory 
and 1 wood pulp mill were 
burned in the United States 
During the same month Can- 
ada lost by fire two sawmills 
and one lumber yard. 

* * * 

The most disastrous fire 
which has occurred in Du- 
buque, Iowa, for several years, 
broke out Sunday morning in 
the office of W. Carr & Co.. 
spreading to the sash, door and 
blind factory, planing mi!l, 
warehouse and large piles of 
Seasoned lumber; thence to the 
old depot of the Illinois Cen- 
tral and the old elevator of 
Richmond & Jackson. The 
principal loss was that of Carr 





& Co., which was not less than 
$75,000; insured for $48,000. 
: More than 100 men are 
thrown out of employment at 
the threshold of the winter. 

* *k * 

Hood, Gale & Co., of Big 
Rapids, Mich., are building a 
large steam sawmill at Colfax 
Station, a few miles east of 
that city on the new extension 
of the D. L. & N. 

* * * 

B. Wait, of Grand Rapids, 
has sold the Cummer sawmill 
at Morley to Graff, Little & 
Co., of Grand Rapids, - for 
$4,500. It is to be removed 
to the west. Its capacity was 
10,000 feet per day and it was 
the best mill on the Grand 
Rapids & Indiana Railroad, it 
is said. 

x * * 

Among the many improve- 
ments observable in Baltimore 
these days, few can surpass the 
new “Lumber _ Exchange” 
building in neatness and archi- 
tectural symmetry. This edi- 
fice is located upon the corner 
of East Falls and Eastern Ave- 


nues and in size is forty-five 


by twenty feet. It is two sto- 
ries in height and is surmount- 
ed by a handsome mansard 
roof and towers. The build- 
ing is composed of pressed 
brick with Ohio trimmings. 
The interior is finished in hard- 
— such as ash, cherry and 








H. Merriman & Sons, of 
Williamsport, Pa., are filling 
a heavy order from Hamburg, 
Germany, for clothes dryers, 
an order from Brazil for yel- 
low pine doors, blinds and 
shutters, and an order for 64, 


000 toy pianos. The pianos 
are made of poplar. 
ih oe 


Bernard Bros. will put in 
between 3,000,000 and 4,000,000 
feet of logs this season and 
will run two camps on the To- 
bacco and one on the Titta- 
bawassee. 

ees 

From four to five carloads 
of black walnut logs are 
brought to Chicago daily. These 
are shipped east by rail and 
water to the seaboard whence 
they are shipped to Europe, 
Germany being one of the 
largest consumers. The trade 
of this nature passing through 
Chicago is estimated at from 
8,000,000 to 10,000,000 feet per 
year. 

* * 6 

The rear of the second drive 
on the Mnskegon River for 
1879 is at Big Rapids. 

. * s 

The total amount of logs 
rafted by the Tittabawassee 
Boom Co. this season up to 
Friday evening will closely ap- 
proximate 425,000.000 feet 
This is more than has ever been 
rafted in any one entire sea- 
son heretofore. 
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Substitutes and 
Lumber's Future 


There are two questions that have presented 
themselves to me upon which I desire some 
rather definite information. 

The first question has to do with substitutes 
for lumber in its various uses. I would like to 
get some idea of the kinds of substitutes there 
are and the extent to which substitutes take 
the place of lumber. 

Second, I have heard the statement made 
and I have read it once or twice to the effect 
that the per capita consumption of lumber today 
js less than it was twenty and twenty-five years 
ago. In other words, with the fewer sawmills 
now in operation, the lumbermen have a more 
restricted market in which to dispose of their 
products, than the much larger number of mill 
operators had twenty and twenty-five years 

0. 

a you can direct me to any reliable and 
more or less complete information on these 
two subiects, it will be very much appreciated. 
—Inquiry No. 2,378. 


[This inquiry comes from the president of 
a land company in one of the Lake States. In 
response, the following data have been given 
regarding the per capita consumption of wood, 
and the principal substitutes for wood used in 
construction and in industry: 


Per Capita Consumption of Lumber 


Per capita in board feet by years: 1907, 
500 or more; 1921, 250 or less; 1923, 330. 
Per capita consumption in board feet by 


regions: Central, 295; Northwest, 245; So. 
Pine, 235; Pacific (S), 885; Pacific (N), 935; 
Rocky Mt. (N), 455: Rocky Mt. (S), 310; 


Prairie, 270; Lake, 400; N. C. Pine, 225. 

Industrial States east of Mississippi and north 
of Ohio and Potomac rivers, consumption in 
poard feet was 285, and in New England, 280. 

Pre-war consumption of wood in board feet 
was: United States, 450; Canada, 450; Sweden, 
220: Germany, 150; England and France, 120 
to 140. 

The apparent consumntion in board feet of 
wood in 1926 was: Softwoods, 27 357.464.000; 
hardwoods. 5.973.428.000: total. 33.330.892.000. 

The production of lumber in board feet was: 
1899, 35 084.165.000; 1909. 44509 761,000: 1919, 
34592.076 000: 1924. 35930986000; 1925, 38,- 
338 641.000; 1926. 36.935,930.000. 

Discrerancy between annarent consumption 
and production in 1926, presumably, is owing 
to methods of classification in taking the census. 


Substitutes for Lumber 


In Construction—Brick, tile and other clay 
products; cement. lime and stucco; stone; pre- 
pared roofing and composition shingles; steel— 
framing, window sash, lath etc.; wallboards of 
plaster and other comnositions (some are made 
of wood fiber); composition flooring. 

In Industry—Furniture, automobiles, farm 
implements. railway cars, fiber boxes (made 
of wood fiber). 

Since 1909 lumber in construction ‘has de- 
clined 19.3 nercent. Substitutes in construction 
have increased 194.4 percent. 


In computing the per capita consumption of 
wood in the United States, it has been the 
practice to divide the total production by the 
total population at a given time. There is, 
however, some uncertainty regarding the cor- 
rectness of this figure because at times, as dur- 
ing the last few years, reserve stocks in transit 
and in yards have been drawn upon heavily and 
have been reduced to a minimum. ~These would 
not, of course, appear in the total consumption 
during that period. Moreover, the United 
tates is a new country, still in process of de- 
velopment, still subiect to spasmodic expansion 
and contraction. There is no such thing as 
stability in lumbering or any other American 
industry. It is hardly practicable, therefore; 
to determine at the present time what is normal 
in the consumption of wood or of any other 
commodity. It would, in fact, appear to be 
quite as logical to consider the 500 board feet 
consumption per capita of 1907 an abnormal con- 
sumption of wood as to consider the 330 board 
feet of 1923 a subnormal consumption, especially 
in view of the fact that the consumption in 1921 


was only 250 board feet per capita. Of course, 
an increase in population might increase the 
aggregate of consumption suttciently to offset 
the decline in per capita consumption. 

Everybody is aware of the fact that America 
is rapidly evolving into an industrial country. 
Urban population and industries are growing 
at a tremendous rate. This implies a revolu- 
tion in the manner of living and in the char- 
acter of building which, at the present stage, 
involves the extensive use of other materials 
than wood for construction purposes. But 
coincident with this urban growth has been a 
great increase in suburban development, which 
involves the use of wood as a building material. 
Wood has indubitably been supplanted in part 
by other materials in some of the important 
industries; notably, furniture and automotive. 
But fashion and fad are so potent in both these 
industries that it would be hazardous to assert 
that wood will not return, in fact that it has 
not already begun to return to favor in both. 

Lumbermen know that their industry, almost 
without any organized or effective merchandis- 
ing policy, has been confronted with competi- 
tion of the most aggressive and effective kind. 
That is to say, while wood has faced fierce 
merchandising competition, it has offered no 
opposition to a multitude of new materials that 
owe a great deal to the salesmanship back of 
them. Some of the industries producing ma- 
terials that compete with wood are relatively 
new; that is to say, they are now at the stage 
of development at which the lumber industry 
was when wood consumption was at the high- 
est point. Moreover, some competing materials 
have not been in use long enough to demon- 
strate conclusively their fitness to supplant 
wood permanently in many uses. 

So far as any other material may, because 
of price, availability or adaptability to use, 
prove to be better than wood for a given pur- 
pose that material may be expected ultimately 
to take wood’s place. Obviously, there are 
periods in the early use of competing mate- 
rials when they attract by their novelty. Time 
only will determine their merits. 

But methods of merchandising exert a potent 
influence upon the public in its selection of 
everything it eats, wears and uses. It happens, 
as already has been noted, that wood has been 
favored with little merchandising aid; it has 
been neglected by its friends, with few to 
espouse its merits aggressively and none to 
defend it against its rivals. This explains in 
large measure why wood has been deprived of 
some of its former markets in part. One fact, 
however, to be emphasized is that wood seldom 
if ever has been wholly supplanted in any im- 
portant use, while the number of uses for wood 
have been vastly multiplied. 

It is.a significant fact also that while rival 
industries have been aggressively pushing their 
products into new uses, wood’s sponsors have 
expended most of their efforts in trying to keep 
its old markets in old ways. While steel, 
cement and other materials have been fabri- 


_cated and adapted in every way that ingenuity 


can devise to meet new needs and to enter new 
fields, wood has been largely marketed as rough 
or planed boards. This has meant that, while 
the consuming users of wood have had still to 
fabricate and refine this material for their pur- 
poses, they might have, if they had chosen, 
turned to other materials that were already re- 
fined and fabricated for those purposes. While 
the producers of other materials have studied 
the uses to which their products have been put 
and have sought with infinite skill and per- 
sistence to adapt them to those purposes, lum- 
bermen generally have shown little interest in 


Increased Population 


and Diversified Use 
Offer Opportunities 


the uses of wood, particularly new uses, and 
have been content to let their product stand or 
fall in its claims for consideration on its merits 
in its crudest form. 

Much of the foregoing might imply that the 
lumber industry is indifferent to its fate. It 
is not. During the last decade or more lum- 
bermen have made more progress in methods 
of merchandising than they had formerly made 
in any similar period in the industry’s history. 
This has been true of all branches of the trade. 
Individual manufacturers in many instances 
have developed and organized methods of mer- 
chandising that compare favorably with those 
of producers of competing materials. Indi- 
vidual retailers have in numerous instances 
demonstrated the fact that wood can be sold 
in volume for structural purposes by the same 
methods that have proved effective in the mer- 
chandising of competing products. 

There are at least two developments in wood 
utilization that are rapidly assuming impor- 
tance. One is the more complete conversion 
of the log and refinement of wood products 
through furtner manufacture at the sawmill; 
that is, fabricating lumber for industrial and 
structural uses. The other is the manufacture 
of synthetic wood products, such as fiber 
boards. Already these two developments have 
enlarged the consumption of forest products 
and have contributed substantially to their use 
in construction. The expansion in the use of 
wood fiber for paper making and rayon manu- 
facture is suggestive of the possibilities of de- 
velopment in the manufacture of synthetic 
products from wood fiber. 

Lumbermen know that their industry needs 
the facts that can be discovered and developed 
only by research, and owing to their encourage- 


/ment and support, substantial progress has been 


made in investigative work. They know that 
the industry needs aggressive, systematic and 
persistent merchandising more than almost any- 
thing else; and they are making headway in the 
improvement of their selling methods. They 
have come to realize that advertising is indis- 
pensable to a merchandising program, and they 
have increased their appropriations for adver- 
tising at the same time that they have improved 
their advertising and sales promotion technique. 
In other words, the lumber industry is definitely 
in step with the march of progress, and there 
is abundant ground for confidence that it is on 
the road to substantial and permanent pros- 
perity.—EbirTor. } 


Arkansas Soft Pine Bureau Meets 


In the offices of Crossett Watzek Gates in 
Chicago on Friday, Sept. 27, was held a meet- 
ing of representatives of the Arkansas Soft 
Pine Bureau. Representatives of leading con- 
cerns connected with the bureau were present, 
including the Crossett Lumber Co., Crossett, 
Ark.; Fordyce Lumber Co., Fordyce, Ark.; 
Caddo River Lumber Co. and Dierks Lumber 
& Coal Co., with headquarters in Kansas City 
and operations in Arkansas. There were pres- 
ent also R. H. Brooks, manager of the bu- 
reau; J. D. Studley, field representative. and 
Mr. Thomas, traffic manager. The meeting 
in Chicago was held in conformance with a 
plan recently adopted, of holding group meet- 
ings at different points at var’ous times rather 
than holding them all at the bureau headquar- 
ters in Little Rock. At the meeting in Chicago 
the time was spent largely in consideration of 
publicity and promotion plons, and also in the 
discussion of standard molding natterns. 

The group were guests of Crossett Watzek 
Gates’ at a luncheon at the University Club. 
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Southern Pine Shipments Above Cut; Orders Decline 


Southern pine bookings during the week ended Sept. 28 
were 12 percent below the production, which at identical 
mills is about 8 percent lower than it was last year. Aver- 
age bookings had recently shown some improvement, but 
the yards are inclined to buy very cautiously and not be- 
yond their day to day requirements. City building in what 
is predominantly southern pine territory is slow, and coun- 
try demand, especially in the Southwest, is restricted by 
poor crop returns. Stocks of 123 mills declined 1.55 per- 
cent during August, but on Sept. 1 the stocks of 107 iden- 
tical mills were 1.03 percent larger than on Sept. 1 last 
year, and 6.24 percent larger than on Jan. 1 this year. In 
the week ended Sept. 28 the shipments exceeded the pro- 
duction, and were a good deal above orders. Files of un- 
filled, which recently expanded somewhat, will therefore 
be thinned down again. Quotations are fairly firm, but 
there are soft spots in boards and dimension especially. 


Arkansas Soft Pine Trade Slow But Gains Expected 


The movement of Arkansas soft pine is rather light, for 
while most of the middle West and eastern States seem to 
be keeping up their purchases, there has been a decline in 
business from the Southwest. Industrial demand is not 
up to expectations. It is believed, however, that both 
yard buyers and industrial consumers will soon be enter- 
ing the market for their fall requirements. In mill stocks 
there are still a number of shortages, especially in shed 
items, but the mills have been able to round out their 
assortments of dimension and boards and can supply nearly 
all items. On these there is still a good deal of competi- 
tion from small mills, which continue active. Quotations 
of the large plants, on dimension as well as other items, 
appear to be firm, the sales averages for the week ended 
Sept. 21 showing only minor variations. 


Inland Empire and California Pine Output Is Lower 


Inland Empire bookings for the week ended Sept. 28 
made a rather good showing, amounting to 90 percent of 
the cut. While production of identical mills has been 
larger than it was.last year, recently it fell below last year’s 
level. Stocks of identical mills are somewhat lower than 
they were last year, and are broken in assortment, while a 
good proportion of them is green. It is therefore expected 


_that quotations will be firmly held. California pine output 


in the week ended Sept. 21 was down to 67 percent of last 
year’s at identical mills. Orders, however, have been run- 
ning behind, but sales for the first 38 weeks of the year 
exceeded the cut, and the mills have fair order files, while 
Sept. 21 stocks were 3.1 percent lower than on the same 
date last year, Prices appear firm. 


Northern Pine and Hemlock Mill Stocks Remain Low 


Northern pine production has tapered off considerably 
in recent weeks, 9 identical mills reporting for the week 
ended Sept. 21 an output 28 percent less than that of the 
corresponding week last year, though their output for 19 
weeks ended the same date was only 11 percent less than 
last year’s. But new business showed a steeper decline, 
to 61 percent of production for the week, or 57 percent of 
last year’s volume. Figures on car distribution show that 
the bulk of the movement is to the Lake States, and that 
these took about 18 percent less in August than in June 
or July, while takings by New York State showed a gain. 
As total shipments to date this year exceeded the cut by 
11 percent, mill stocks are still low, but assortments are 
being rounded out. Order files are thinning, but are in 
fair shape. Industrial low grades are in good demand, 


Lumber Statistics Appear on Pages 50, 51 and 


and there are indications that country yard trade will Pick 
up during fall. Quotations are firm. 

Identical northern mills reported about 15 percent leg 
hemlock on hand Sept. 1 than they had the same date lagt 
year, while stocks of all mills reporting were 39 percent 
green, a slightly smaller proportion than at the same time 
last year. Stocks of No. 2 and lower show the largest 
declines; there was a slight decline in stocks of merchant. 
able, and’ an increase in stocks of No. 1 dimension partly 
offset by a decrease in No. 1 boards. Stocks of inch stuf 
as a whole made a greater decline than those of dimension, 
The last barometer shows that mills are devoting more 
of their capacity to hardwood production. 


West Coast Bookings Decline; Softer Prices Reported 


West Coast production continued at 71 percent of ca- 
pacity during the week ended Sept. 28, the same as the 
preceding week, but bookings fell 9.6 percent below it, 
Identical mills reported about 10 percent less new busi- 
ness than in the preceding week. The losses were pretty 
evenly divided between the different markets—domestic 
rail and cargo, and export. It is not probable that there will 
be any expansion in output, for although logging camps 
have been able to resume operations with the passing of 
forest fire hazard, log stocks are small, and what can be 
accumulated between now and cold weather will no more 
than suffice for winter needs of the mills. Mill stocks of 
lumber have increased and unfilled orders are lower, mak- 
ing only 39 percent of stocks on Sept. 21, so that softer 
prices are reported by all the principal markets. 


Redwood and Cypress Moving in Fairly Good Volume 


The California redwood mills are maintaining above- 
normal files of unfilled orders, business of all mills to date, 
this year having exceeded the cut by 6 percent, while ship- 
ments exceeded it by only 1 percent. In the week ended 
Sept. 21, however, orders showed a considerable falling off, 
and there was also a decline in output. Demand appears 
to be well maintained in the domestic market, but the 
figures for the foreign movement indicate a slowing up 
in sales to Australia. Northern California volume of pur- 
chases is well maintained, and there has been some im- 
provement in southern California trade, while eastern busi- 
ness has been running above recent averages. 

Southern cypress is moving in fair volume to the yard 
trade in mixed cars, and purchases of country yards, for 
farm repair work, have improved and are expected to show 
a further increase. Industrial business tends to gain, and 
factories will probably enter the market soon on a larger 
scale for their fall and winter requirements. Orders are 
running rather strongly to lower grades. Prices are fairly 
steady, and those on mixed cars are firm. 


Hardwood Demand Active; Leading Woods Mostly Strong 

Output of both southern and northern hardwood mills 
was about 20 percent above last year’s in the week ended 
Sept. 22, at identical mills, and total. bookings exceeded 
the cut by 7 percent. Orders for the week ended Sept. 28 
made a good showing, and amounted to 94 percent of the 
cut. Unfilled southern orders Sept. 21 equalled 43 days’ 
and northern, 23 days’ production. Southern sap gum and 
northern maple and birch are leading the sales. Sap gum 
is scarce and is advancing, but oak has lost strength. 
Northern birch stocks Sept. 1 were about 9 percent lower 
than on that date last. year, while there had been an in- 
crease of about 5 percent in hard maple stocks—but floor- 
ing factory stocks that date were 9 percent lower than they 
were last year. 


52; Market Prices and Reports on Pages 77 to 83 
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Lumber News From the Southland 


Re-enters Lumber Business 


JACKSONVILLE, Fia., Sept. 30.— His many 
friends in the lumber trade will be glad to 
know that Louis Germain, Jr., is once more 
engaged in the active merchandising of lumber. 
He has formed a connection with Harry L. 
DeMuth, and they have incorporated the De- 
Muth-Germain Lumber Co., of this city. It 
is the intention of this company to make a 
specialty of industrial and railroad business, 
catering to the railroads, car manufacturers 
and large wood using industries. In addition, 
they will cater to the export trade. For many 
ears Mr. Germain was a prominent figure jn 
the wholesale lumber trade and was active in 
the affairs of the wholesale associations. For 
the last four and one-half years he has been 
in Florida, looking after the land and timber 
interests formerly owned by the Germain com- 
pany of Pittsburgh, Pa. 

There are few better known or more pop- 
war lumbermen in the South than Harry L. 
DeMuth, who for the last ten years has been 
manager of sales for the Brooks-Scanlon Lum- 
ber Corporation, of Eastport, Fla. Prior to 
that time he was associated with the Goodyear 
interests in Bogalusa, La., and Buffalo, N. Y. 
In addition to being an efficient salesman, Mr. 
DeMuth is a practical sawmill operator. 

Discussing with a representative of the 
AMERICAN LUMBERMAN this new connection, 
Mr. Germain said: 

We have plenty of capital to carry on a con- 
servative business, shipping from Georgia and 
Florida mills via all rail, as well as combining 
water shipments both in parcel lots by steamer 
and steamer loads, coastwise as well as to the 
export trade. Both members of our concern 
being trained in trade ethics, we know what 
protection should be given both to the mills 
and to the buyers, and our company will be 
operated on the highest ethical plan so as to 
add new friends to the large list of old friends 


that both of us have in all lines of the lumber 
business. 


_ The DeMuth-Germain Lumber Co. has been 
incorporated and promises soon to take its plave 
among the leading shippers in this section. 


To Use 1,500 Pounds of Pine Seed 


New Organs, La., Sept. 30.—Five million 
pine seedlings are expected to be produced from 
1,500 pounds of pine seed that the Louisiana 
state forestry division has ordered for use this 
year. An equal amount of seed is to be ob- 
tained by agents of Louisiana lumber and 
paper companies who are cooperating with the 
forestry division in its reforestation program. 
Department officials declared that more than 
10,000,000 pine seedlings have been produced 
this year and will be ready for planting on 
the cut-over lands by Dec. 1. These plantings 
should place the total planted area for Louisi- 
ana at approximately 38,000 acres, indicating 
oll on than 35,000,000 trees have been 
Planted. 


_ To Preserve Virgin Pine Tract 


Beaumont, TEx., Sept. 30.—The ambition of 
forest lovers to have a bit of the virgin long- 
leaf yellow pine of the South preserved as a 
park in order that future generations may 

w in what manner of land their ancestors 
settled is about to be realized. 

Some time ago Texas appropriated: $25,000 
for this purpose, with the proviso that a like 
amount should be raised by the public. The 
task of carrying out this provision was en- 
trusted to Ernest Kurth, of the Kurth-Zeagler 
Lumber Co., of Lufkin, and he announces that 
he has practically closed a deal for 250 acres 
of long! in Newton County, about 40 miles 
north of Beaumont. It may be opened this 
Winter, according to Mr. Kurth. ; 
~The land in question is owned by the South- 
western Settlement & Development Co., which 


possesses over a million acres of forest and 
cut-over land in the Texas-Louisiana timber 
belt. It is located on Cow Creek, one of the 
prettiest streams in east Texas, a stream 
within itself of sufficient attraction to induce 
tourists as well as home people to pay a visit 
to almost the last of the monarchs of the south- 
ern forests. It will be accessible from the 
Orange-Newton highway, giving a hard sur- 
faced road from the Old Spanish Trail, which 
reaches from coast to coast. 

It was the construction of these hard-sur- 
faced roads which allowed loggers to reach 
formerly isolated patches of timber that caused 
Mr. Kurth to use some speed in acquiring a 
virgin tract. 


New Executive Elected 


Houston, Tex., Oct. 1—At a meeting of 
the board of directors of the Kirby [umber 
Co. yesterday, J. W. Link presented his resig- 
nation as vice president and general manager, 
which was accepted, and William N. Sangster 
was elected to succeed him. Mr. Sangster en- 
tered upon his new duties today. 

The new vice president and general manager 
has been assistant general manager for nine 
years, and according to a statement by John 
Henry Kirby, presi- 
dent, he is thoroughly 
familiar with all of the 
company’s operations 
and with all of its af- 
fairs. He first became 
connected with the 
Kirby Lumber Co. as a 





W. N. SANGSTER, 
Houston, Tex. ; 


New Vice President and 
General Manager, 
Kirby Company 





special accountant in 
1917. Successively he 
became chief clerk to 
the general auditor, as- 
sistant general auditor 
and assistant general 
manager. From 1913 
to 1917, Mr. Sangster 
served first as special accountant and later as 
secretary of the Arizona State Corporation 
Commission. Prior to that for eight years he 
was connected with the operating accounting 
department of the Santa Fe railroad, Coast 
Lines, in New Mexico, Arizona and California. 

At the meeting of the board of directors, 
Edward V. Clark was elected a director to 
succeed Mr. Link, and also was made a mem- 
ber of the executive committee. That com- 
mittee now is composed of John H. Kirby, 
William N. Sangster, and Edward V. Clark. 
As presently constituted, the directorate is com- 

sed of Fred M. Kirby, Wilkes-Barre, Pa.; 
Tohn H. Keef, Chicago; Claude G. Rives, 
New Orleans; Marion J. Levy, Galveston; 
John H. Kirby, William N. Sangster, J. Fred 
Rawcliffe, John G. Logue and Edward V. 
Clark, all of Houston. 

Announcing the election of Mr. Sangster as 
vice president: and general manager, President 
John H. Kirby said the office of assistant 
general manager, made vacant by Mr. Sang- 
ster’s promotion, would be abolished, as he 
considered Mr. Sangster amply able to take 
care of the duties incident to his position .as 
vice president and general manager. 

The Kirby Lumber Co. owns and operates 
twelve sawmills, eight of them engaged in the 
manufacture of yellow pine and four in the 
manufacture of hardwood. Ten of these mills 
are located in Texas and two in Louisiana. 
No announcement has been made by Mr. Link 
as to his future activities. 





Lumber Vessel Goes to Pieces 


St. Aucusting, Fia., Sept. 30.—The lumber 
freighter Tamarco, carrying 435,000 feet of 
lumber from Jacksonville to Jamaica and other 
West Indian ports for the account of the Put- 
nam Lumber Co.,:pounded to pieces against the 
beach near here last Sunday. The vessel, 
owned by the Tampa Marine Co., went ashore 
after becoming waterlogged in a heavy’ sea. 
With the exception of a negro seaman who 
was drowned as he attempted to climb aboard 
a lifeboat, all of the crew were saved. 

Wind and tides wrote finals in the log of the 
four-masted schooner when the buffeting of 
the elements. shattered the craft and the cargo 
of lumber was strewn along the narrow beach 
for miles. Fleets of trucks and private cars 
speedily took advantage of the tragedy and 
made away with thousands of feet of the lum- 
ber intended for the West Indian trade. Offi- 
cials of the coast guard station above Flagler 
Beach stated that there was no hope of sal- 
vage for the schooner and that most of its 
cargo had been carried off. 


Transfers District Headquarters 


Beaumont, Tex., Oct. 1—The district head- 
quarters of the Standard Export Lumber Co., 
which have been maintained in Beaumont for 
a number of years, have been transferred to 
Orange where the company has been doing 
most of its shipping for some time. H. F. 
Swan, who was for several years in the dis- 
trict office at Beaumont, will be in charge. 

There has been a branch office operated in 
Orange for the last eight years under the man- 
agement of Joe Dawson. Mr. Dawson resigned 
his position some time ago, effective when the 
general transfer was made, and has become 
connected with the purchasing department of 
the Gulf Refining Co. at Port Arthur. 

O. C. Johnson, who has been in the Beau- 
mont office for a number of years, will be- 
come connected with the Orange office, spend- 
ing part of his time on the road. 


Vessel Loads for European Ports 


Tampa, Fta., Sept. 30.—The steamship 
Naperian, Strachn Shipping Co., agent, de- 
parted last Monday morning for Liverpool with 
300 barrels of turpentine, 500 barrels of rosin 
and 290,000 feet of pitch pine lumber. It will 
complete loading at Brunswick before proceed- 
ing to European ports. 


New Ship Lines for Beaumont 


BEAUMONT, TeEx., Sept. 30.—Beaumont is to 
have two new ship lines which will be of ma- 
terial assistance in the export lumber trade. 
New ship lines now are of great assistance 
on account. of the change in the manner of 
shipping to foreign ports since the war. 

Before the war ‘practically all lumber 
shipped out of the Sabine district went in full 
cargo lots, running up as high as 3,000,000 feet. 
Since the war it is parcel shipments, with full 
—- being the exception rather than the 
rule. 

The Lykes Bros.-Ripley Steamship Co. an- 
nounces a Havre service for October, Novem- 
ber and December and thereafter as tonnage 
justifies. Initiating the new service will be the 
City of Omaha, which will arrive here Oct. 10. 

The other is the announcement of the Fred 
C. Schulte Shipping Co. of the establishment 
of a line between Beaumont and Orange and 
Tampico, Vera Cruz and Progreso, Mexico. 
for the Compania Naviera Del Golfo. 


(‘@aaenaenaaaaenaeaaeas 


Hakvarp Economic Society’s weekly index 
of wholesale commodity prices has dropped to 
96.5 for the week ended Sept. 25, 1929, from 
97.1 for the week ended Sept. 18, 1929. 
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Practical Aid Given to Wood-Users 


W ood Derricks Designed for Petroleum Industry — Vital Features in Refrigerator Building 
Shown—Advertising and Publicity Results Analyzed 


Designs for Oil Derricks 


Wasuincton, D. C., Sept. 30.—The results 
of laboratory research and two years’ intensive 
study of the use of lumber in the oil industry 
by field representatives of the National Lum- 
ber Manufacturers’ Association are embodied 
in a new technical publication, “Lumber for Oil 
Industry Purposes.” The booklet will be dis- 
tributed for the first time to oil men attending 
the International Petroleum Exposition at 
Tulsa, Okla., Oct. 5-12. 

In the new booklet will be found complete 
working drawings, specifications and bills of 
materials for a new design of nailed wood 
derrick. The new design is more economical 
in the use of lumber, and by laboratory test 
will safely sustain the loads which may be im- 
posed under ordinary working conditions. 

The envelope back cover page of the booklet 
will contain full working drawings and lumber 
lists for 122- and 136-foot nailed derricks, to- 
gether with guying instructions, nailing speci- 
fications and a plank layout for derrick logs. 
These working sheets will give oil operators 
necessary instruction data for building the 
wood derrick. A table of working stresses and 
allowable loads for nailed wood derricks is 
given in the booklet on the basis of recom- 
mendations by regional lumber associations. 

An interesting result of the tests that pre- 
ceded publication of the booklet was that a 
derrick leg of one 2x8 and five 2x10’s was 
found to be nearly as strong, and even stronger 
in some instances, as a leg of one 2x10 and 
five 2x12’s. The tests demonstrated that ade- 
quate strength could be obtained with a saving 
of about 1,000 feet, as compared with the 
present customary practice. 


* * * * 
Prolonging Refrigerator Life 


Wasuincton, D. C., Sept. 30.—As a result 
of recent tests on refrigerators in Detroit, 
demonstrating that ‘simple and inexpensive 
measures protect against harmful accumula- 
tion of moisture during the summer months 
and prolong the service life of the box almost 
indefinitely, the engineers of the National 
Lumber Manufacturers’ Association have sub- 
mitted the following recommendations : 

1. The clearance ordinarily provided be- 
tween doors and door frames of refrigera- 
tors is far greater than necessary, and either 
should be reduced or a bearing of sponge 
rubber provided to prevent air leakage 
around the doors. The effect of other factors 
on efficiency of the test boxes could not be 
determined with certainty until this major 
factor was eliminated by use of sponge rub- 
ber. Such strips can be easily and cheaply 
applied to most domestic refrigerators in 
use, with consequent economy in ice. 

2. Great care should be taken to prevent 
air leakage around the drain pipe. Refrig- 
erators in use should be checked up to make 
sure air can not enter the wall construction 
at this point. 


3. A coat or preferably two coats of 
aluminum paint (aluminum bronze powder 
mixed with bodied linseed oil or varnish) 
will prevent surface discoloration and the 
absorption of water by the wood exterior to 
an extent likely to damage the refrigerator 
during a summer of extreme exposure. 

The moisture absorption of the test refrig- 
erators was checked by the National asso- 
ciation engineers by purchasing and tearing 
down a number of domestic refrigerators 
which had been in use for a number of years 
in this city. The moisture content of the 
wood in these boxes was less in general than 
that of the test boxes used in Detroit, indi- 
cating that the five weeks’ period of extreme 
exposure given the latter was more than 


equivalent to a whole summer of ordinary 
use. Such a coat of paint can easily be ap- 
plied by any householder and will greatly 
prolong the useful life of a domestic refrig- 
erator. 

4. The particularly trying conditions to 
which refrigerator doors and door frames 
are exposed makes it desirable from the 
manufacturing viewpoint that the wood used 
for these parts be protected against moisture 
changes by one or another of the treatment 
materials available for this purpose. 


* *¢+ & 8 


HOW PUBLICITY WORKS 


National TX Campaign Indicates Public In- 
terested in Interior Uses of Wood 


Wasuincton, D. C., Sept. 30.—Some curi- 
ous and interesting facts have developed from 
a close scrutiny by the publicity department of 
the National Lumber Manufacturers’ Associa- 
tion of the substantial and tangible results of 
advertising and other forms of publicity. 

One thing that publicity seems to demon- 
strate so far as active response of the public 
goes is that the public is more interested in 
lumber as a factor in the embellishment of in- 
teriors than it is in lumber as an external or 
structural material. For example, nine times 
out of ten an advertisement in a popular maga- 
zine that lays stress on beautiful interiors, 
furniture, etc., will draw many more inquiries 
than an equally attractive advertisement illus- 
trated with as beautiful pictures of lumber- 
built homes as eye ever saw. 

A definite instance of this is seen in the re- 
sults from the advertisement which appeared in 
The Saturday Evening Post of Sept. 7. The 
key line in that advertisement was new con- 
veniences in wood. It was illustrated by a 
large presentation of a modern built-in break- 
fast nook and a somewhat smaller cut show- 
ing a beautiful built-in china closet. 

This advertisement has proved to be the 


-best inquiry-pulling advertisement put out by 


the National association in the trade extension 
campaign since the slogan contest, when the 
association was offering to give away $15,000 
in prizes and many thousands were interested. 
More than 1,500 inquiries; that is definitely 
identified inquiries, have been received from 
the Sept 7 advertisement, and the probability 
is that several hundred of the unidentifiable 
inquiries received are to be attributed to the 
same advertisement. 

The smallest number of inquiries received 
from a full page advertisement in the same 
publication came from a much admired piece 
of copy that appeared in an April number of 
the Post entitled “1776—Early American; 1929 
—Modern American—Both Wood.” This ad- 
vertisement drew forth more individual com- 
ments of appreciation from advertising con- 
noisseurs than any of its predecessors. It 
seemed to be full of historic and human in- 
terest, and yet it drew only 250 identified in- 
quiries. 

This is explained, possibly, on the ground 
that a large proportion of persons responding 
to advertisements do not use the coupon blanks 
that are automatically identifiable, preferring 
to write individual letters and in such letters 
always ignore the identification trap in the ad- 
vertisements. 

Comparison of Mediums Used 

An interesting item on the other side of the 
ledger but in connection with a publication of 
a wholly different nature is the results of an 
advertisement which appeared in “The Small 


Home,” published by the Small Home Buregy 
of the American Institute of Architects, Mip. 
neapolis. This magazine claims only 12,99 
circulation. The title of the advertisement was 
“Modern Home Interiors—A Book From the 
Lumber Library You Will Want To Read.” }, 
contained sample pages from “Modern Home 
Interiors,” a booklet published by the Na. 
tional association which has had wide circula. 
tion. 

From this advertisement 326 inquiries were 
received, as against about 250 from the April 
advertisement in the Saturday Post with its 
circulation of more than 3,000,000. This is not 
intended as anv reflection on the Saturday Post, 
but is an interesting sidelight on what might 
be called “fertilized inquiry ground.” Readers 
of “The Small Home” are what might be said 
to constitute a highly fertilized field for in. 
quiries for such an advertisement as was given 
them in April. They want all the information 
they can get on home building and embellish- 
ment. It is a fad with them, just as golf is 
with some folks and stamp collecting with 
others. } 

Another demonstration of the advertising re- 
turns is what constitutes proof of what adver- 
tising men have long known about human 
inertia as shown in responding to the appeal of 
an advertisement. © Possibly, if not -probably, 
for every one who answers. an advertisement 
there are ten who had sufficient interest, if not 
the imnoulse, to warrant an inquiry, but who 
simply failed to act. 

Speaking generally, taking the work out of 
answering advertisements by -using coupon 
forms facilitates inquiries immensely, -it has 
been found. Through a laudable desire to use 
the space to best advantage, coupons were left 
out of certain advertisements of the National 
association, notably Literary Digest, .Time, and 
Nation’s Business in April, May and June. 
The inquiries immediately dropped to about 
one-tenth of what they had been before. A 
popular home building magazine yielded only 
two or three inquiries without coupons. 
first month coupons were used the number 
went up to 64 and the next month to more 
than 100. 

‘ Another interesting. thing developed is the 
greater confidence the public has in an editorial 
reference than in advertising page statements. 
Some of the farm and trade papers are ac- 
customed to review commercial literary publi- 
cations. The National association has on sev- 
eral occasions received more inquiries from a 
routine matter-of-fact 10-line review than from 
a whole page of high-power advertising copy. 


As a rule the tangible responses that the 


‘National association recéives to its general pub- 


licity are about one-fifth of those derived from 
regular advertising. Occasionally, however, 4 
news item produces an avalanche of inquiries, 
just as once in a while an educational radio 
talk produces such a flood of responses and 
inquiries. Recently a brief review of a book- 
let was put out by the association, prepared by 
the publicity department as one of its routime 
duties. 

Much to the surprise of the staff, this seem- 
ingly innocent and more or less impotent 
little release was pounced upon by the building 
material editors all over thé’ cotintry as an 
important paragraph, and within two. we 
between 500 and 600 inquifies were. receiv 
directly from individuals in every State in the 
Union or were forwarded in by editors who 
had received them initially. bi y 

One curious phase of educational publicity 
was that a prominent national farm papéf, 
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—— 

happening to be impressed ‘by a mimeographed 
editorial article on choosing material for the 
home, commented upon it as if it were a 
printed booklet. The outcome was that the 
mimeographing plant of the National associa- 
tion had to run off 1,800 copies to meet the 
demand that followed. 

* * * 


Commends Marking Movement 


~Wasuincton, D. C., Oct. 1—In line with 
the National Association of Purchasing Agents 
at its annual meeting in Buffalo, when grade- 
marked lumber was unqualifiediy approved in 
principle, the following interesting article has 
been published in “Railway Furchases and 


Stores :” 

_ Although lumber is one of the oldest ma- 
terials used by man, it is only within com- 
parative.y recent years that its structural 
properties have been scientincally considered 
aid:reduced to something more than a “rule 
of thumb” basis. 

On account of the very great diversity of 
types. and properties of the various woods and 
the wide geographical separation of sources of 
supply, each class of wood and each local dis- 
trict has been very much of a law unto itself. 

Although railroad lumber buying is confined 
largely to the more common Structural types of 
wood, the railroads buy approximately one- 
fourth of all lumber cut. Accordingly, railroad 
jumber buyers will be particularly interested in 
the present activity of the lumber manufac.ur- 
ing industries which are endeavoring to bring 
about a nation-wide adherence to standard 
lumber grading rules and to put some real 
force behind this movement by grade-marking 
of all lumber. A» further stiffening of the 
argument seems to be found in the financial 
guaranty of their grade-marked lumber by 
the National Lumber Manufacturers’ Associa- 
tion, which represents a majority of the lum- 
ber interests. 

Lumber, probably more than anything else 
a railroad purchasing agent buys, is suscepti- 


ble to the human equation in rating as to 
quality. Certainly any movement which leads 
toward more uniform standards of quality 


should be well received by the railroads. 

Of course railroads maintain their own 
staffs of lumber inspectors and probably wiil 
continue to do so, but with practically the 
major part of the entire lumber industry sup- 
porting a uniform grading system and with 
this grading permanently marked on every 
piece of lumber, the ultimate result should be 
to release the railroads very largely from the 
necessity of lumber inspection, other than 
merely to assure themselves that the accepted 
standards of grading are being maintained by 
the lumber industry itself. 

Railroad recognition and support, both by 
Division VI as a group and railroad supply de- 
partment officers, personally, should be given 
to this very commendable effort on the part 
of a great industry to establish and maintain 
nation-wide uniform standards of quality in 
this important product. 


* * * 
More Building Activity Noted 


Wasuincton, D. C., Oct. 1—Typical exam- 


les of a marked increase in building activities 


where local home modernizing bureaus operate, 
or where newspapers buy and use the news 
service of the parent bureau, to feature the 
movement, are Hartford with a gain of 57 
percent, Milwaukee with an increase of 149 
percent, and Decatur, where $500,000 has ac- 
tually been spent in modernizing homes. 
_These cheering figures were sent to the Na- 
tional Lumber Manufacturers’ Association by 
Homer S. Sackett, director of the Home Mod- 
ernizing Bureau, in a letter to Wilson Comp- 
ton, secretary-manager. 

“The Press” of Pittsburgh, has made that 
city the home of the first local home moderniz- 
ing bureau in western Pennsylvania. The in- 
tial meeting was attended by National Direc- 
tor Sackett, Louis Brandt, widely known hous- 
ing engineer, and H. S. Crosby, of the trade 
extension. staff of the National Association in 
charge of the Pittsburgh office, who outlined 
to the 100 or more persons in attendance the 
Principle behind the modernizing movement, 
Stressed the benefits to be derived by the com- 
munity and discussed the present shortage of 
Satisfactory living quarters. 


Does Wood Last Too Long? 


Wasuincton, D. C., Oct. 1—H. L. Dodge, 
trade extension representative of the National 
Lumber Manufacturers’ Association, was told 
recently by an Ohio River boat man and barge 
builder that business was depressed and he 
attributed it to the fact that wood boats and 
barges last so long and need so few repairs. 

Other boat and barge builders have told 
Mr. Dodge that wise boat buyers will always 
specify wood construction because of lower 
first cost, longer life, lower maintenance costs, 
and greater load capacity because of lighter 
weight. 

se? 
Example of Proper Construction 


The man who designed and built the house 
illustrated herewith lived in it for 65 years. 
Then he sold it to the family of his grand- 
niece and they expect to occupy it for the 
next half century. Today it is almost as sound 
as the day it was built. 

The architecture is after that of New Hamp- 
shire, where the builder came from, a hilly 
section of the East, to the hills of Kane 
County, Illinois. 

The builder was a weather observer and 
recorder of some of the fiercest storms that 
ever blew up in the near-Chicago district. 
Around this old house the storms were broken 
by the influence of the hills and were dispersed 
to the safety of a city of sky-scrapers. The 
niece, who is living in her uncle’s house, is 
also a weather observer and recorder of storms, 








Sixty-five-year-old home near St. Charles, IIl., 
still doing duty 


some of which she has seen broken, none of 
which so far, either in the occupancy of her- 
self or relative, have feazed the timbers of 
the domicile. This is a remarkable example 
of the utility, longevity and safety of properly 
constructed wood homes. 

The builder was James C. Rice, who arrived 
there in 1843, and his niece is Mrs. Solomon 
Johnson, the wife of a successful farmer, who 
with his brother farms one of the most beau- 
tiful 160-acre tracts in Illinois. The location 
is five miles west of St. Charles in what is 
and has been known for years as the Wasco 
Hills. During nearly all of its lifetime the 
house has been known as the Seven Gables. 

+ - s 


EMPHASIZE MARKED LUMBER 


Parade Floats Entered by Lumber Manu- 
facturer in Oregon Industrial Pageant 


[See Front Page] 


Eucene, Ore., Sept. 28.—Moisture content 
checking as evidence of care in manufacture 
and grade-marking and trade-marking lumber 
as evidence of responsibility in marketing both 
were demonstrated by the Booth-Kelly Lum- 
ber Co. on two floats which that concern en- 
tered in the recent civic and industrial parade 
held in Eugene. This parade was held in con- 
nection with a pageant, “The Sunset Trail,” 
recalling the settlement of the Oregon coun- 
try, and the floats of the Booth-Kelly Lumber 
Co. were widely praised as marking the great 
industrial progress that has taken place. 

The pageant was given at night and the 
parades on two of the days. One of these was 


a pioneer parade in which there was no ad- 
vertising, and the other an industrial parade. 
The Booth-Kelly Lumber Co. had floats in the 
industrial parade and in one of them endeav- 
ored to emphasize marking, and in the other 
the value of dry lumber was emphasized. 

On one of these trucks a miniature sorting 
table was shown with lumber being tested for 
moisture content with the Heppenstall moist- 
ure recording device. This float bore the in- 
scription: “Our kiln dried lumber is tested 
for moisture content with the latest electrical 
moisture testing devices. Our lumber is grade- 
marked and graded correctly by expert grad- 
ers.” This truck was prepared by the local 
organization of Loyal Legion of Loggers & 
Lumbermen, and carried the insignia of that 
organization. The other truck was loaded 
with timbers, as was the trailer attached to it, 
all of these showing plainly the way in which 
the product of the Booth-Kelly Lumber Co. 
is both trade-marked and  grade-marked. 
These timbers carried the grade, mill number, 
West Coast association mark and the National 
“Tree” mark. 

These floats attracted unusual attention and 
much favorable comment from the crowds 
who witnessed the parade. [Photographs of 
these two floats are shown on front page of 
this issue—Eb1Tor. ] ; 


x * * 
Creosoted Sub-Floors Used 
PHILADELPHIA, Pa., Oct. 1.—Creosoted 


wood sub-floors with hardwood surfaces are 
being used throughout the new factory of the 
Atwater-Kent Manufacturing Co. manufac- 
turer of radio equipment, in this city. The 
new plant contains 526,944 square feet of floor 
space and covers a 16-acre site. 


* * * 


Stresses Marked Lumber Via Radio 


Kansas City, Mo., Oct. 1—The Exchange 
Saw Mills Sales Co. is stressing grade-marked 
and trade-marked lumber in a radio program 
broadcast every Friday night over WDAF. 
Excellent musical programs are offered and 
no direct advertising is attempted. M.S. Mun- 
son, advertising manager of the company, said 
that direct results were impossible to check, 
but that the company felt it was creating good 
will and advertising lumber in general. 


** ¥ 


New Educational Film 


Wasuincton, D. C., Oct. 1—The National 
Lumber Manufacturers’ Association is sending 
to some 5,000 retail lumber dealers throughout 
the country samples of the new educational 
picture strip featuring trees and their uses. 
Retailers are being requested to call this syndi- 
cate service to the attention of the editors of 
the papers which they patronize and explain 
its value as an educational feature. 

The information conveyed, it is pointed out, 
is authoritative, both the illustrations and text 
having been approved by the U. S. Forest Ser- 
vice, by engineers of the National Association, 
and as a final precaution against error the 
original drawings have been sent for approval 
to the regional associations where the tree 
species occur. 

In this connection the value of personal con- 
tact with the local editor is. impressed upon 
the retailer.’ The letters to retailers are being 
sent out by Walter F. Shaw, trade extension 
manager. SR AASSLBaES BALLER 

A RECORD for new construction was estab- 
lished last year in Canada, according to a trade 
bulletin of the Commerce Department of that 
Dominion. Building permits issued in sixty- 
three principal cities during that period pro- 
vided for construction valued at more than 
$219,000,000. This figure was an increase of 
19 percent over 1927 and 87 percent over 1920, 
when these statistics were first compiled. All 
provinces except New Brunswick and Quebec 
registered increases, the largest absolute gain 
being made by Ontario. 
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Shows How Pine Can 
Beautify an Office 


Artistic effects obtainable with sound knotty Pondosa pine, and with 
sand lasted California white pine, are shown in a convincing way on 
the walls of the new offices of the Red River Lumber Co. in room 909 
of the London Guarantee & Accident Building in Chicago. H. V. Scott, 
manager of the Chicago office, recently had his equipment moved down 
from the former quarters on the eleventh floor of the same building, 
and now he and his assistants are comfortably situated and “ready to 
receive callers” in the new location. 

The office is in the form of a trapezoid, the longest side of which 
faces on the Chicago River and allows one from a window to have an 
unobstructed view north on M:chigan Boulevard. In the opposite wall 
is the door opening into a corridor leading to the elevators. Six years 
ago, when the building was opened to occupancy, the Union Lumber Co. 
chose this room, which because of its shape was by many considered 
undesirable, as a location well adapted to a lumber office. A plate glass 
partition was put in, making two rooms; one of them was large and 
almost square, and the other was smaller but still large enough for a 
private office. This arrangement was convenient and well liked, but the 
demand for more room forced the Union company to move, last spring. 

The Red River Lumber Co. was quick to seize the opportunity to 
provide better service to its customers by improved office facilities, and 
leased this double room. But Mr. Scott didn’t move in immediately. In 
the seventeen years the Red River company had maintained a retail yard 
and wholesale office in Chicago, it had tad as local headquarters “just an 
office.” Now it was planned to have something different. 

The larger room, which one enters from the corridor, was paneled in 
sandblasted pine. The Red River company’s own patented process 
colored these plywood panels of “Paul Bunyan’s Pine” a soft, light green, 
the while bringing out the variegated grain effects produced by the Red 
River system of rotary cutting. The panels are of the same size, and 
of the same material—perhaps from the same tree—but no two are 
alike. And all are beautiful. 

But there were other things to see, too. As an AMERICAN LUMBER- 
MAN representative stood admiring the green panels, and the view to be 
seen through the windows, he also could look through the plate glass 
partition and see Mr. Scott at his desk, finishing some routine work. 
Behind him was a brown wall, curiously spotted. The lumberman 
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These panels of plywood show to excellent advantage the beauty which 

can be produced by the judicious use of sandblasted white pine, and 

the new grain effects made possible by the Red River Lumber Co.'s 
system of rotary cutting 


beckoned, and the writer entered through a door that was a sandblasted 
green on one side and brown on the other side. 

At closer range the brown proved to be knotty pine, on which stain 
had cleverly been used to produce a weathered 
effect. 

“It’s something different,” Mr. Scott com- 
mented. “That is just the way the people back 
in colonial times used their lumber. Why they 
did it I’m not just sure—maybe for economy's 
sake, but probably to save time—they sawed 
out their boards and used them just as they 
came, knots or no knots. I like it, because it 
relieves the flat monotony that so many office 
walls have. 

“Ordinarily No. 1 common pine, with small 
knots, is used for this purpose, but this is a 
much lower grade—No. 3, which has the large 
knots, and is mostly used for crates and boxes. 
Arid it isn’t matched, either, you see—used just 
like the pioneers did.” 

The boards are nailed vertically, further 
carrying out the colonial motif. There is not 
the smooth, faultless finish of most modern 
trim, but here and there little imperfections— 
they would be imperfections in other places, 
but here they are finishing touches—which seem 
to speak of a time when modern woodworking 
machines were not available. : 

This knotty Pondosa pine was furnished by 
the White Pine Sash Co., of Spokane, Wash. 
of which the Red River Lumber Co. is the 
wholesale representative in Chicago territory. 
The California white pine which is in the panel- 
ing of the main office came from the Red River 
company’s own mills at Westwood, “the home 
of Paul Bunyan.” x 

The two treatments together offer a pleasing 
color contrast which is at the same time a color 
harmony, restful to the eye. Mr. Scott and his 


A general view of the new offices of the Red River Lumber Co. At the left are the double aids are all delighted with the results achi 


doors opening into the corridor. 


The room in the foreground is paneled in sandblasted pine. 
Through the glass partition can be seen the knotty pine walls of the private office. The furni- 


ture is of wood—of course. It happens to be walnut 


and find no words too emphatic or optimistic 
to describe their new office. The knotty pine 1s 
just the right shade of brown. The saf 

chemical and stain imparted to the white pine 
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suet the right shade of green, mixed to order 
the painter. The panels are not too large 

and not too small. Ra: 

*We could have had each wall in just one 
panel if we had wanted it,” Mr. Scott said, 
“because the Red River Lumber Co. can fur- 
nish, if desired, veneer that is ten feet wide and 
900 feet long, but here these smaller panels, 
with the grain vertical, look better. 1 like 


The accompanying pictures, taken by a staff 
ographer of the AMERICAN LUMBERMAN, 
show better than words possibly can the artistic 
use of wood in interior decoration, as utilized 
in the Red River Lumber Co.’s office. 

The Chicago office of the company serves a 
territory which takes in the middle West and 
the East, including New York and New Eng- 
land. Seventy-five field representatives are 
under the direction of Mr. Scott. This large 
organization enables the company to give speedy 
service on orders, whether large or small. 

A retail yard is maintained by the Red River 
company at 2452 Loomis Street, but the two 
divisions—wholesale and retail—are operated as 
separate organizations. E. L. Weekes is the 
manager of the retail yard. 

The sandblasted pine panels used in the new 
ofice were made to order by the company’s 
mills at Westwood, Calif. Some were large, 
to be used on the wider expanses of the walls. 
Others were small, to fit in the built-in filing 
cabinet. Mr. Scott explained that the attrac- 
tive green color is more than “skin deep.” 

“The sand and chemical and color are all 
forced, by air pressure, upon the wood at once. 


What the West 


Ironing Out Bankrupt’s Affairs 


SpoKANE, Wasu., Sept. 28.—G. A. Rogers, 
of Rogers & Wendorf, well known Spokane 
and Inland Empire lumberman, has purchased 
the St. Maries property, a Fred Herrick opera- 
tion, for $400,000, largely cash. This includes 
plant, lumber, logs and timber holdings. Pos- 
session was taken immediately. A contract for 
the purchase was entered into Aug. 1 with the 
receiver by John C. Palmer, of Spokane, who 
had been sales manager for the defunct com- 
pany, and F. W. Mueller, of St. Maries, gen- 
eral manager of the company. This present 
deal conveys the confract interest along with the 
interest of the Kroll estate. Mr. Mueller will 
be general manager, Mr. Rogers has announced, 
and the other members of the organization at 
St. Maries will be retained. Enough additional 
timber is owned by him or under contract to 
him to assure the operation of the mill for 
many years, Mr. Rogers states. 


The mill was built by William Kroll in 1912 
and is one of the largest in the district. It has 
a double band saw with a capacity of 100,000 
feet an 8-hour shift. The planing mill is a 
modern, well equipped plant. There are lumber 
sheds and large yards with a capacity of 40,- 
000,000 feet, now about half filled with lumber, 
mostly ‘Idaho white pine. 

Mr. Rogers has been a resident of Spokane 
for the last 22 years. In addition to the plant 
of the Wendorf-Rogers Lumber Co. in Spo- 
kane, Mr. Rogers has timber holdings and a 
plant near Sandpoint, Idaho. 

Another sale of the Herrick properties has 
been consummated this week which reduces his 
indebtedness from some $3,000,000 to less than 
$1,000,000. The Winton Lumber Co. has bought 
the Export Lumber Co., of Harrison, Idaho, 
for $150,000. Logs are to be paid for monthly 
as scaled and are expected to bring an addi- 
tional $68,000. The $150,000 is to be paid half 
down and the balance $25,000 monthly. 

The two principal sales which have reduced 
Herrick’s indebtedness were the disposal of his 
Stock in the Scotch Lumber Co., of Alabama, 
to that company. thus cancelling $1,300,000 in- 

btedness; and the sale of the St. Maries 
Lumber Co. at St. Maries to F. W. Mueller 





H. V. Scott, manager of the Chicago office, at 

his desk in his private office. Behind him may 

be seen walls of knotty Pondosa pine, of a 

grade commonly used for boxes and crates only, 

but here artistically employed as interior trim. 

Framed by the window is the Chicago Tribune 
Tower 


The chemical eats away the sapwood, or loosens 
it. the sand wears it off, and in the meantime 
the coloring penetrates the entire thickness of 
the board. So if you drive a nail into that 
board, or bore a hole through it, you will find 
it that same green color all the way through.” 


Meet to Discuss Old Times 


Tacoma, WasH., Sept. 28.—The thirtieth 
annual meeting of the Southwestern Washing- 
ton Lumber Manufacturers’ Association is to 
be held tonight at the Tacoma Hotel, with E. 
W. Stuchell, of Everett, presiding, and C. A. 
Doty, the original secretary of the organiza- 
tion, in charge of the records. The association 
was organized in 1900, before such things as 
price lists and grading rules had been thought 
of. At that time the price of lumber was so 
low that a group of manufacturers met at 
Chehalis to see if something could be done to 
improve conditions, and the result was the 
organization of the association. It passed from 
the scene as a business organization many years 
ago, but still meets annually. J. A. Veness, 
who died three years ago, was the first presi- 
dent. No formal program has been prepared, 
but the members expect a pleasant evening dis- 
cussing early days in southwest Washington. 
Axel Hanson, of the White River Lumber Co., 
is in charge of the arrangements, 


RATS BREED when three months old, and an 


average litter, consisting of eight to ten young, 
is produced three to five times a year. 


Coast Lumbermen Are Doing 


and John C. Palmer for approximately $400,000. 
The Scotch Lumber Co. paid $5,000 to the 
trustee for Herrick in consideration of the re- 
lease of all Herrick’s claims. The company 
was about to foreclose on the Herrick stock, 
which about equaled the debt Herrick owed the 
company. 


Notices have been sent out by Mr. Purdy’ 


that Mr. Herrick has petitioned for discharge 
from bankruptcy and the petition will be heard 
at 10:30 a. m., Oct. 30, at Boise, Idaho, before 
United States District Judge Charles C. Cava- 
nah. Creditors have until Oct. 30 to enter an 
appearance in opposition to Herrick’s discharge, 
and if any do so appear they have until Nov. 9 
to file specifications of the grounds of their 
opposition. 


Ships 57,752-Foot Car of Lumber 


PorTLAND, Ore., Sept. 28.—What that con- 
cern believes to be a world’s record in the size 
of a carload was established here recently by 
the C. H. Fisher Lumber Co. This company 
shipped to one of its large contractor-customers 
car NP 5878, the dimensions of which were 
inside length 50 feet 3 inches, inside width, 9 
feet two inches, inside height, 10 feet. When 
loaded this car contained 23,857 feet of 2x10 
random length No. 2 common fir, S4S; 18,132 
feet 2x12, same, and 15,763 feet 4x4 same. 
This made a total footage of 57,752 feet. Com- 
menting on this big car, C. H. Fisher said: 
“This is the largest car I have ever known to 
be shipped in straight common lumber.” 


Packesed Laniber Goes Ble 


SpoKANE, WaSH., Sept. 28.—That the Weyer- 
haeuser Sales Co. is well pleased with the re- 
ception given to 4-Square packaged lumber, 
being placed on the market by that organiza- 
tion, is indicated in a comment by I. N. Tate, 
general manager, who said a day or two ago: 

Our program is going over fine. We pack- 
aged more 4-Square lumber last month than 
in any month this year. To take care of our 
increasing fir demand, we have just installed 
a 4-Square plant at Everett, and to augment 
our pine equipment have a machine ordered 
for installation at Sandpoint, Idaho. 


Providing Additional Facilities 
Otympta, WasH., Sept. 28.—The Des Chutes 
River Sawmill, though it has been operating 
for some months, is still building an installing 
machinery to carry out the original plans. Ad- 
ditional sorting facilities will be provided by 
a green chain which is now under construction. 
The mill is cutting close to 60,000 feet of fir 
lumber daily, part of which is shipped to the 

yard trade and part to the export market. 


A Compliment to Wood 


PorTLAND, Ore., Sept. 27.—A graceful and 
timely compliment is paid to wood as a mate- 
rial by William Gray Purcell, A. I. A., presi- 
dent of the Portland society of artists, in his 
weekly contribution on the fine arts to the Sept. 
21 issue of The Spectator, weekly magazine 
published in this city, when he says: 


No imitation is ever a work of art, not even 
in acting upon the stage. The fact that imita- 
tions strive, and often with astonishing success, 
to duplicate the beauty of the original material 
ought to fix our minds and hearts on the honor 
and integrity that was worth copying. Un- 
fortunately it is the imitator and his work 
that secure both praise and profits. 

Wood is an ancient and honorable building 
material. Its venerable surfaces, and enduring 
faithfulness in structure, have given to Eliza- 
beth’s mansions in England and to early Amer- 
ican edifices of all sorts, places of permanent 
respect in the long march of the building art 
around the world. 

In our day the ingenuity which manufac- 
turers have put into the appearance of metal 
doors, linoleum parquetry, composition wood 
carving, mahoganized steel sleeping cars, gal- 
vanized iron colonial porch columns, composi- 
tion shingles, and stamped metal cornices, is 
an unconscious index of a genuine affection for 
and appreciation of the forms things took be- 
cause they were made of wood. 

All men will be very likely to value a thing 
at your value if they know that it is genuine. 
Impressive cost, and the appeal of new ma- 
terials, snappy fashions, or assumed importance 
are all passing quickly into what is old, dull 
and faded; only that which appears just what 
it is remains eternally fresh and interesting. 
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A Sawmill City That Has Shifted to Retailing 


Meeting the Crisis of Lost Industries—Sales Displays That Help 


AMERICAN LUMBERMAN 
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Popularize Quality—A Retailer Describes His Methods 


La Crosse, Wis., is another of the many 
“gateway cities” of the United States. Like 
most of the cities on the upper Mississippi 
River, it is an old lumber town and got its 
start from the early sawmills there. All 
of these sawmills have gone, with the log 
rafts that fed their saws. But the city suf- 
fered no lasting depression when it turned 
from sawmilling to general commerce. T. 
G. Miller, with whom we talked in the office 
of the Taylor Lumber Co., said with a smile 
that La Crosse had gone through two periods 
of lost industry, each of which convinced 
the current pessimists that the city could 
not survive. One of course was the loss of 
the sawmills, and the other and later one 
was the loss of the breweries. The first was 
compensated for by the general development 
of distributing trade that came with the 
opening up of business in the great areas 
surrounding the city. The sawmills sup- 
plied the lumber with which the early and 
middle pioneers built up farms and villages 
in the four States of Wisconsin, Minnesota, 
Illinois and Iowa; and these _ settlers 
promptly created business which carried La 
Crosse through the period when the mills 
disappeared. 


Compensating Lines of Business 


When the eighteenth amendment and the 
Volstead Law put the breweries out, the 
calamity howlers were sure La Crosse would 
be but a hollow memory of its former self. 
But about that time the automobile business 
burst into full flower, and local prosperity 
went on without a hitch. Mr. Miller says 
the city has been growing steadily in wealth 
and population. 

Mr. Miller tells us that the building and 
loan associations have been important fac- 
tors in local building finance for thirty 
years. They will loan up to two-thirds of 
the value. There seems to be a growing 
demand for larger loans, to be taken care 
of by additional second mortgages. Some 
lumbermen, notably line-yard corporations, 
in this general area are offering their own 
financing, and the competition raised in this 
way, together with the desire among cus 
tomers, may bring all or most dealers to the 
point of following suit. 

At the Gateway Lumber Co., which is one 
of the Hayes-Lucas line, we found that 
N. L. Anderson, the local manager, was out 
of the city. The Hayes-Lucas: people, as 
will be mentioned in a later article, are 
among the line corporations offering their 
own_financing. We notiged particularly at 
this yard a series of bins with doors in the 
outside of the warehousé for the storage of 
dimension. The piles are at right angles to 
the doors, and the pieces are pulled out and 
loaded directly to the trucks without turn- 
ing the pieces. 

The Lieder-Lampert Lumber Co. pur- 
chased its yard about three years ago, 


Neither Otto E. Lieder nor Horace H. Lam- 
pert was at the office at the time of our call. 
This company also operates the Consumers 
Lumber Co., which has a yard in the north- 
ern part of the city. 


An Attractive Sales Lobby 


The pffice of the Lieder-Lampert Co. is a 
pleasant place and lends itself easily to a 








The North La Crosse Lumber Co. arranges 
loans for its clients without organizing any 
special machinery 


wealth of sales displays. The lobby is quite 
large and is a sunny room. The business 
offices are at the rear. Next the front win- 
dow is a space used as a ladies waiting 
room. On either side, between this place 
and the order desk are displays of samples 
of various kinds. 

O. J. Ramlo tells us that the display is a 
definite aid in selling and that it helps mar- 
ket a higher grade of goods. It nearly al- 
ways happens this way; at least if the 
dealer desires it to. People will buy better 
goods if they can see them. Verbal descrip- 
tions and trade names and even pictures 
mean little to the average customer. What 
does mean much to him in a verbal way is 
price. But if actual goods can be seen, the 
better quality will often override the differ- 
ence in price. We noted this fact in action 




















The Gateway Lumber Co., of La Crosse, Wis., 

has constructed a series of bins with outside 

doors, permitting of easy loading of orders on 
trucks 


last summer in a yard that has some mail- 
order chain-store competition. The yard 
sent a man down to buy a chain-store 
screen door. It stands in the yard’s door 
room; and little argument is needed to 
overcome the slight difference in price 
when the scant and weak jointed alien is 
compared with the standard door the yard 
has for sale. 

Mr. Ramlo says his company has cordial 
relations with local architects. These men 
need to know standard sizes, grades and 
patterns of lumber and millwork in order 
best to serve their clients. There is no 
better place to learn these facts than in a 
yard’s display room and warehouses. It is 
worth while both to have local architects 
well informed about such things and also 
to have their good will. The informal but 
cordial co-operation of architects is another 
aid to better construction and the use of 
better materials. A person seldom sees 
a poorly built house going up under an 
architect’s eye. A reason for this, of course, 
is the fact that few customers employ 
tailor-made architectural service and then 
desire or even countenance the skinning of 
the construction work. But none the less 
your architect is on the side of good’ ma- 
terials and good workmanship as well as 
good design; and it is worth something in 
educating contractors and mechanics to 
have them build a few architect-planned 
houses and to do it under the designer’s per- 
sonal supervision. 


Prospective Builders Are Critical 


If this department may judge from many 
conversations held in widely separated parts 
of the country, dealers generally are break- 
ing away from the idea that it makes no 
difference to them what the customer does 
with his lumber, provided he pays for it. 
This change of mind is based upon practical 
as well as idealistic foundations. Observa- 
tions in towns where there have been storms 
of cheap construction seem to indicate that 
such building is followed by a cessation of 
construction more complete and thdrough 
than can be explained by the too simple 
statement that construction has caught up 
with demand. Prospective builders look at 
the new houses critically and do not like 
them. In a certain town this department 
has a personal friend who fell to talking 
about this matter because he knew we were 
watching construction all the time. 

“I’ve rather wanted a new house,” he 
said. “My wife thinks that our house is 
old-fashioned and inconvenient, and it is. 
When this epidemic of building started, we 
watched the new buildings with consider- 
able interest, and we were delighted with 
the cleverness of the designs, especially the 
interiors. I almost built at the time. But 
conditions checked us up for a year or two, 
and in the meantime we watched the new 
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a 
pouses in which our friends lived. Gradu- 
ally we became uncertain and then suspi- 
cious. The designs continued to seem good, 
put too many things went wrong. Floors 
squeaked. Flimsy interior trim pulled 
apart. Heating was difficult. One ac- 
quaintance with a house much smaller than 
ours uses 50 percent more coal each win- 
ter than we do. The foundation sags. In 
one house it sagged enough to crack four 
windows. Not all these things happened to 
one house, but one or more of them seemed 
to happen to each new house we watched. 
Most of our friends in their candid moments 
confess to disappointment and resentment. 
We're still living in our old house, and 
our confidence in new work is so shaken 
that we won’t take the risk even of re- 
modeling.” 


Sound Construction Policies Pay 


Many dealers tell us, especially in towns 
and smaller cities, that the number of new 
houses is steadily decreasing. A good many 
causes may be assigned, but unless we are 
badly mistaken the serious fault of jerry 
building has contributed to this. end. 
Whether they want to or-not, dealers have 
to take an interest in sound construction. 
A number who have taken a very active 
interest in it, to the extent of arranging 
for construction supervision, tell us that 
the reputation for sound construction thus 





conditions, our average net profit was but 
9 percent; but we hit very close to 10 per- 
cent, year after year. 


Experienced Men in This Yard 


“All our men are trained as business 
scouts. They are always watching and lis- 
tening, and in dozens of ways they discover 
that persons are either planning to build 
or are in a situation that indicates they 
might be induced to build. They turn these 
tips in on prospect cards, and we follow 
them up. You'll notice, too, in looking 
around our mill and office that we employ 
mature men. We have no boys in training. 
I have no objections to boys, except that the 
way our work is geared up we must have 
men of training and capacity. I can send a 
complicated blueprint of an unusual piece 
of millwork out to the mill and know that 
it will be turned out at high speed and 
exactly right. Our office men and yard men 
are experienced lumbermen and know much 
about building. For five or six years I car- 
ried on house building; not as a contractor 
but building for sale. And if I do say so, 
myself, I know nearly as much about con- 
struction work as any mason or carpenter 
and more than some. Many times I’ve gone 
to jobs and have shown carpenters or ma- 
sons how to do some unusual piece of work 
upon which they were stuck. In this busi- 
ness we simply have to know building. 











A view of salesroom of the Lieder-Lampert Lumber Co. which helps 
to market a high grade of goods 


built up for their yards is the most valua- 
ble selling asset they have. 

C. C. Weisse, of the Weisse Manufactur- 
ing Co., described to us some of his general 
sales policies which indicate still another 
departure from practices of a generation 
ago. This company, as’ I understand the 
matter, got started primarily as a wood- 
working concern. It still operates a plan- 
ing mill that employs: some 50 mien, but it 
has added a full-fledged retail yard and en- 
gages especially in the retail business. 

“As a general thing,” Mr. Weisse said, 
“we do not try for big jobs. Of course we 
take them when they are offered, but our 
chief interest is in small sales. It might 
be called ‘chicken feed’ trade. To these 
small sales we bring as high a grade of 
prompt service as we can. Speedy work, 
quick delivery and exact quality are the 
things we insist upon. Then I work hard 
at personal salesmanship. It does involve 
much hard work, but in return for this la- 
bor we make most of our sales with little 
or no competition; and we are able, in an 
honest and straightforward way, to add a 
fair profit. Our aim is a 10 percent net profit 
on sales. Last year, due to some unusual 


“When I am working with a prospect on 
a house job I have little to say about prices 
but much about service; and our service 
talk is more than vague promises about 
quick delivery. Usually I find that my pros- 
pect has been studying some plan book and 
has found about the house that he wants. 
Some of these plans are accurate, but many 
of them are full of mistakes, little or big. 
I go over these things, catch the features 
that will not suit the special needs and cor- 
rect them. Often I’ve measured the furni- 
ture the family already owns and that is to 
go into the new house. As a result, my 
plans have the proper wall spaces, the 
proper height of windows. Many times the 
house desired does not fit the owner’s lot; 
and this must be seen and corrected or a 
serious mistake results. 


When the Price Is Incidental 


“Once all these individual and particular 
items are taken care of, the job is usually. 
as good as sold before price is mentioned 
at all. My experience as a builder makes 
it possible for me, on a rough guess, to 
come within a hundred dollars or so of the 
- finished cost. When exact figures are called 


for, as they will be before the deal is 
closed, I take off the material bill, myself. 
I make out a complete material bill, item by 
item, and carry out the cost in terms of 
plainly indicated prices per thousand. I 
am dead against blanket bids, for these 
things draw the dealer into price cutting. 
If changes are made in the plan, after the 
bid has been accepted, it may be that more 
materials are needed or it may be that less 
will be needed. The price per thousand en- 
tered on the estimate protects the customer 
in either case. He is allowed full value for 
materials not used, and he pays only the 
price stipulated on the estimate for extras 
that he may need. 

“Some time ago a man came to me with 
the story that he wanted a small house and 
could invest but $2,500 in it. I went over it 
carefully with him and his wife, found what 
they hoped to get, settled upon a plan and 
got bids for the work. I told him in ad- 
vance that the house he desired would cost 
a few hundred dollars more than his maxi- 
mum, but he hoped this was not the case, 
and so we collected the figures. The total 
ran to about $2,800. This was too much; 
so I revised the plan with him, got some 
other bids on the masonry and the like and 
have brought the price below $2,600. I am 
waiting for him to come in; and I think he 
will accept this figure. But the thing to no- 
tice is that I have not cut my price in the 











Another view of a display of products sold by the Lieder-Lampert 
Lumber Co., of La Crosse, Wis. 


least. I’ve-done something he appreciates 
much more than lopping off my own profit; 
I’ve-taken up his problem and made a solu- 
tion possible. Had no one done that for 
him, he either would not build at all, or 
he’d be dissatisfied with the whole business. 
Service Begets Confidence 

“I’ve found. this out: If you do that 
part of a man’s work for him which you 
can’ do with skill and knowledge’and cer- 
tainty, he’ll accept your word and your 
services and will pay your price. I’ve also 
found out that the small units of servite 
and goods carry the fair profit. Still a 
third thing is that in these days a dealer 
must use his wits, and he must use them 
fairly; both in his customer’s interest and 
in his own. There’s always a meeting point 
between dealer and customer that is fair to 
both; and it’s the dealer’s job to find it. 

“This use of wits applies to every depart- 
ment of the business. The. mill and the 
yard are fully departmentized. We operate 
on a quota basis and must sell so much and 
collect so much every day. In our collec- 
tions we are persistent but not rough. I 
know ‘mills and their grades and buy ac- 
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cordingly. By using our planing mill we 
can save considerable sums on finish. We 
use many shorts that are especially accumu- 
lated for us by certain sawmills. All this 
means lots of work and thought, but that’s 
the price a man must pay in these days if 
he hopes to continue in the lumber business.” 


H. F. Hanson, secretary of the North La 
Crosse Lumber Co., informs us that there is 
considerable agitation for dealer financing of 
customers, especially through second mort- 
gages. This company so far has been able 
to arrange loans for its clients without or- 
ganizing any special machinery. This is a 


handsome retail lumber plant. Mr. Hanson 
says that a little care keeps the building 
season running on into the winter; anq 
winters up here are the real thing. Houseg 
are timed so that they are up and inclogeq 
before severe weather comes on. Then the 
remaining work is done in comfort. 


Window Displays Should Help Make Sales 


Good Displays Are Result of Careful Planning — Frequent Changes 
Necessary —Some Examples of Windows That Sell 


One of the most important and at the same 
time most difficult tasks that confront the 
modern-minded lumber merchant is that of 
how to plan and construct window displays 
that will really help to advertise and merchan- 
dise his goods. 

As a matter of fact, the art of window dress- 
ing, as it pertains to the lumber business, is 
in its infancy. It has been only a few years 
since the subject began to be given any atten- 
tion by the vast majority of dealers, and even 
now there are plenty of dealers whose idea of 
a window display is to put an ironing board 





out a dominant selling idea. Two of these 
photographs are reproduced in connection with 
this article. The reader’s attention is partic- 
ularly directed to the larger one, because it 
illustrates what admittedly is a difficult theme 
around which to build a window display; 
namely, the exhibition and exploitation of lum- 
ber itself, as a commodity, rather than in the 
various refined and fabricated forms in which 
it usually finds its way into display windows. 

This purpose is accomplished by building the 
exhibit around a regular full sized carpenter’s 
work-bench, equipped with vise and all ready 


matic red cedar, or build a cedar chest.” 
Attractive wood trellis-work forms the back- 


ground of the window display, and ties it all 


together into a harmonious unity. 

Another window display of the same com- 
pany, also illustrated herewith, was built 
around the idea of showing and selling fenc- 
ing. This display featured several kinds of 
fencing, including ornamental and picket wood 
fence in various designs, also ornamental wire 
fence, and red cedar fence posts. To each of 
the samples was affixed a card with brief de- 
scription of the item, such as “white fence, 
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A RETAILER’S WELL PLANNED WINDOW DISPLAY THAT FEATURES LUMBER AND ENCOURAGES ITS USE 


and a couple of rolls of roofing in the wit- 
dow, and then leave it unchanged for the ensu- 
ing three months. And when the time comes 
that the display must be changed, because the 
ironing board and one of the rolls of roofing 
have been sold, a new display is easily arranged 
by stacking a half dozen cans of paint in pyra- 
mid form in the center of the window, with 
four or five brushes laid in a row on either 
side. ‘At least, that seems to be about the pro- 
cedure in many instances. 

On the other hand, there are some dealers— 
and the number is steadily increasing—who 
take the matter of window display seriously, 
and who plan sufficiently far ahead for dis- 
plays that are really seasonable and that actu- 
ally sell the goods, or at least materially help 
to do so. 

Probably the best way to drive home the 
idea of the benefits of systematic planning of 
window displays is to tell of what some dealer 
is actually doing in that line. Otherwise some- 
one might say, “That is all very fine in theory, 
but it can not be put into practical effect.” 

For the purpose of this article, therefore, let 
us consider what the Missouri Lumber Co., at 
Maplewood, Mo., is doing in the window - dis- 
play line. It fortunately happens that the 
AMERICAN LUMBERMAN has just received from 


that company three photographs, each illus- _ 


trating a window display that logically carries 


for business. Naturally, the bench suggests 
the use of lumber, which of course is the pur- 
pose of making it the central feature of the 
aay A placard placed just above the bench 
reads: 

“Have you used your basement work-bench 
lately? You could make lots of things and 
have a lot of fun with a little lumber, couldn’t 
you?” A smaller card just below conveys the 
gentle hint, “Buy your nails here.” 

Lying flat on the bench, and standing on 
edge, are a number of pieces of nice, clear 
lumber, tempting the use of the tools arranged 
within convenient reach at the back of the 
bench. 

Under the bench, resting on the cross-pieces, 
are some longer pieces of lumber of various 
widths, all ready for the various household 
jobs that need only some good lumber, the 
work-bench, and a few simple tools for their 
execution. 

At the left of the work-bench stands a wide 
piece of plywood, 6 or 8 feet long, at the top 
of which is tacked a card reading: 

“Long winter evenings—Tinkering time—A 
new cupboard to build—A shelf to put up. 
We will be glad to sell you a piece or two 
if that’s all you need.” 

At the right of the bench stands a beautiful 
piece of thin red cedar, labeled with a card 
reading: “Line your clothes closets with aro- 


staggered top”; “red fence, picket and wire”; 
“ornamental wire fence”; “4x4 red cedar fence 
post,” etc., with the price per foot, or other 
anit, plainly stated for each item shown. 

“We are sold on the idea of showing prices, 
in so far as possible,” remarked T. W. Ses- 
sions, vice president of the Missouri Lumber 
Co., in discussing his company’s window dis- 
plays. “We think that this is essential in order 
to get the best results; at least, in a metro- 
politan community such as ours. [Maplewood 
is a suburb of St. Louis.—Epitor.] We also 
are very particular about having attractive, 
well-lettered descriptive price signs on our dis- 
plays.” 

Another very attractive seasonal display re- 
cently used by the Missouri company showed a 
variety of garden and lawn furniture, trellises, 
arbors, garden seats, etc.. again illustrating the 
company’s policy of concentrating upon a single 
line or, at least, of having each winddw display 
made up of items that logically belong together. 

Of these excellent displays, Mr. Sessions 
modestly remarked, “While we do not submit 
these as models of artistic window. display, 
we will say that they attracted a lot of favor- 
able comment and were productive of consid- 
erable profitable business.” In other words, 


they accomplished the objective for which they__ 


were designed, and executed, and nothing. more 
than that can be asked of a window display, 
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any similar merchandising plan or method. 
“While the idea of lumber yard window 
displays is not new,” continued Mr. Sessions, 
“most efforts along those lines seem to have 
been in the manner of permanent, expensive 
layouts, mostly confined to the retail lumber 
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This attractive window display features 


establishments that have taken the name of 
‘umber stores’.” 

In its window display program, the Missouri 
Lumber Co. has two fixed policies. One is 
that the display shall be changed every three 


or four weeks, and the other, that it always be 


No one claims that it is an easy matter to 
maintain in the lumber dealer’s show windows 
displays that will consistently attract public 
interest and help to sell, not only the goods 
shown, but by attracting buyers, help to swell 
the general volume, but if intelligently and per- 
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various kinds and designs of fencing 


sistently done the results warrant the effort. 
As Mr. Sessions puts it, “If the uninitiated 
want a little mental exercise, let them try keep- 
ing up a window display with frequent changes, 
confining themselves to an ordinary lumber 
yard stock, and at the same time keeping the 


Solving Financial Difficulties 


GLENFIELD, N. Y., Sept. 30.—Although R. G. 
Brownell and Perry E. Wurst, of Buffalo, 
N. Y., were on Sept. 20 named receivers in 
equity for the Keystone Wood Chemical & 
Lumber Corporation, of Olean, which has one 
of its largest plants at Glenfield, it does not 
mean that there will be any shutdown at the 
local plant nor is there any danger of the cor- 
poration going out of existence. On thé con- 
trary, it is stated here that the company will 
continue its business here uninterrupted. The 
Keystone company with its assets of $4,239,692 
and liabilities of $1,991,202 ts a long way from 
being defunct or insolvent, according to the 
understanding in this section’s financial circles. 
The present trouble was brought on through 
the expansion of its plant facilities and devel- 
opment of its business to the point which ab- 
sorbed so much of its funds that the breadth 
of the working capital with which to do busi- 
ness was narrowed. 

The Keystone Wood Chemical & Lumber 
Corporation is controlled by the Quinn family 
of Olean, N. Y., E. V. Quinn being the general 
manager. The company has a large amount 
of lumber and other products in its yards here 
which must be moved. In the meantime fresh 
capital must be had to fill the gap and keep 





seasonable. “And, believe it or not,” remarked 
Mr. Sessions, “it keeps us busy planning win- 
dows: which are different and at the same time 
keeping the expense down.” 


it pays.” 


the matter. 


expense within a reasonable figure. 


And in those last two words is the heart of 


going. This will be forthcoming and through 
the receivership the company will continue its 
existence and hopes to solve its present finan- 
cial difficulties. 


However, 





New Lumber Store 
Has Novel Features 


A very interesting idea in retail yard architecture is illustrated by 
the accompanying photograph showing the exterior of the new 
lumber store, just completed, of the Hixon-Peterson Lumber Co., 
at Monroe, Mich. The idea referred to is an adaptation and devel- 
opment of what, for lack of a better term, may be called the “false 
front” feature; although really it is much more than an ordinary 
false front, as the photograph plainly shows. 

This very attractive front, executed along authentic colonial lines, 
provides on one side ample space for office purposes, and on the 
other side facilities for attractive display of goods, by a large show 
window and display room. Thus architectural beauty and design 
have been combined with practicability of operation without much 
added expense or any sacrifice of space. 

Green Creo-Dipt stained shingles are used on the roof and 24-inch 
Dixie white for the side-walls. Inspection of the front wil show 
the incorporation theréin of various items of Curtis standardized 
woodwork in harmony with the general colonial design. 

Behind this colonial front and, of course, joined directly thereto, 
is the shed or warehouse proper. Switch-tracks run directly into 
the shed, so that materials may be unloaded from the cars into the 
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al} Attractive exterior of Hixon-Peterson Lumber Co.’s new plant at Monroe, Mich. 














The cheery, well lighted office extends a welcome to customers 


bins in one operation. The front entrances into the shed driveways 
will be noted in the photograph. 

Finish lumber and moldings.are stored on end, and a dust-proof 
room is provided for the storage of windows, doors and trim. On 
the top of the shed is a large illuminated sign, bearing the com- 
pany name. One side of the shed has been 
utilized as advertising space, being devoted to 
attractively painted advertisements of various 
products handled by the company. This new 
yard makes the fifteenth in the Hixon-Peter- 
son Co.’s “string,” and it certainly is one of 
the most attractive retail plants to be found 

Tue Georcta State forest nursery operated 
by the school of forestry at the University of 
Georgia, in Athens, Ga., will approximately 
double its capacity during the next few months, 
it has been announced by officials of the Geor- 
gia forest service. The reason for the expan- 
sion is the exceptionally large demand the 
nursery has received the last few months for 
pine seedlings, one such order alone reported 
for longleaf and slash pine amounting to 1,000,- 
000 seedlings, while. there were three other 
orders which totaled more than 1,000,000, 
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Keeping pace with a consuming 
public which is becoming more 
and more “quality-minded” as re- 
gards lumber, retailers are finding 
it increasingly necessary, or at 
least desirable, to “stand behind” 
their building materials in an un- 
equivocal way. 

Various forms of certification or 
guaranty have been devised and 
are in use by dealers in various 
parts of the country, some of these 
being the individual product of 
the company using them, while, in 
other cases, a certificate may rep- 
resent the collective guaranty of an 
association or other organization. 

While the AMERICAN LUMBER- 
MAN has from time to time de- 
scribed, commented upon and in 
some cases reproduced certificates 
and seals of quality used by vari- 
ous retailers, so far as the editor 
of this department has been able 
to discover no previous mention 
has been made of a certificate used 
by the Basley Lumber Co., New- 
tonville, Mass., a copy of which 
has been sent in by Fred R. Bas- 
ley, president and treasurer of that 
company. 

._ In. a letter accompanying the 
sample certificate Mr. Basley gives 
some interesting information, and 
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Boarding for Walls: 


lumber in 
forty years previous. 


29 CRAFTS STREET, NEWTONVILLE. MASS. 


Certificate of Quality 


To Whom It May Concern: 


The lumber with which this house was constructed was furnished by the undersigned. We, hereby, 
certify that the sizes, species and quality listed below is a true statement: 


Location: . 
Girders: 








Sills: .... 
Floor Joists: First Floor . 


Second Floor 
Third Floor 


built in a damp section thirty or 
“Our certificate is intended to 


protect the buying public. 
builders have welcomed this idea 


Weed SLITS SUT 


BASLEY LUMBER COMPANY 


nT 


Retailer Gives Certificate of Quality 


rot. The 
houses built of this inferior ma- 
terial is in about the same condi- 
tion, although to all appearance 
new, as the material in a house 


and ask for the certificate which 
we are glad to furnish, This 
document is suitably framed and 
hung in a conspicuous place, after 
the house is completed and jg on 
the market for sale, so that the 
first thing to greet the eye of the 
prospective purchaser on enter} 
the house is the Certificate of 
Quality on the wall. Of course, 
this can be used by unscrupuloys 
builders and unscrupulous dealers 
in a manner that would deceive the 
public, but the reputation of the 
dealer gives the certificate some 
weight. In our opinion, it would 
be criminal to make any statements 
in this way with intention to de. 
ceive the purchaser. 

“We are simply trying out this 
idea. If the public shows a lack 
of interest we will no doubt dis. 
continue it, for when all is said 
and done, we are catering to the 
public and striving to give it what 
it wants.” 


Some 
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Big Sign Guides Flyers 





Partitions .......... —_ 


Under Floors: ...22.2............ 


LittLeTon, CoLo., Oct. 2— 
Spanning the entire top of the 
large shed of the Littleton Lum- 
ber Co. is a sign 110 feet long, with 











Boarding for Roof: ............... 


comments regarding its use, as 
follows: WRG sisisaciiinstdinnts 
“The certificate of quality which Rafters: 


we issue is intended to show to 
the purchaser or prospective pur» 
chaser of a home, the quality, spe- 
cies and grade of lumber used in 
its construction. 

“A great - many speculative 
builders use inferior grades of 
lumber in building a house for 
sale. This’ lumber is nearly all 
hidden by plaster, interior trim 
etc. Indeed, the writer has seen 
lumber used in the construction of 
a house, that was being built on 
speculation, where it was possible 
to pull the lumber apart with the 
fingers, on account of advanced 
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ber Co., Newtonville, Mass. 


Roof Covering: 
Flooring: .nn.-.--2------ 
Interior Trim.: nbineaninees a 


Insulation: ....... 


BASLEY LUMBER COMPANY. 


Dal sintenepiignsiestlascatanianisnbiniiabasiad pneerereecon 


SMMCe MMU ESOS LEN eS SNS TN 





Reproduction (reduced) of Certificate of Quality issued by Basley Lum- 
Original is 9% by 12 inches 


AAMT 





letters twelve feet high, which the 
company provided for the guid- 
ance of aviators. The name “Lit- 
tleton” is spelled out in yellow 
letters, and an arrow points to 
the north. E. C. Sterne, general 
manager of the company, said 
that the sign was painted on the 
roof of the shed the next day after 
Governor Adams recently asked 
the cities and towns of Colorado 
to provide identification signs for 
air pilots. Mr. Sterne believes 
that the sign is the largest of its 
kind in the State. Lumber com- 
panies, he said, can be of: great 

assistance to aviation by placing 
ae a signs on the top. of their sheds, 
which usually are long and suit- 
able for the purpose.. Plans are 
being made to illuminate the sign. 

















S. 


SMe MINN SANS NIT SN eA SN LSM eT 


it 


The Collegian Has 82-Year-Old Advocate 


The discussion of the college man’s opportu- 
nity in lumber retailing still rages, with the 
points all in favor of higher education, appar- 
ently. The consensus seems to be that the lum- 
ber business would welcome-the college gradu- 
ate with open arms, but the college man can see 
little promise in the lumber business. . The fol- 
lowing letter.from a man:who worked his own 
way to a college degree more than half a cen- 
tury ago, and won an outstanding success in a 
retail lumber business after entering at the 
very bottom, should encourage any young man 
of today who sees an opportunity to begin in 
a lumber yard. George A. Jewett, 82-year old 
head of the Jewett Lumber Co. of Des Moines, 
necds no introduction to readers of the AMeERI- 
CAN LuMBERMAN. He writes of his own actual 
experiences and wide observance: 


I have been much interested in the letters in 
the LivmBerMAN about college graduates in 
the lumber yard. I am for education even if a 
man is only—I was about to say a “teamster,” 
but perhaps I should say a “truck driver.” He 
makes a better teamster or truck driver for 
his college education. He is a broader man; 
can engage the customer in conversation; ad- 
vise with him as to the improvement he wants 
to make and perhaps sell him more lumber. 


I have advised young men in my employ to 
go to college first; if necessary work their way 
through. They will be better men for it, will 
enjoy life more. 

May I give some of my own experiences? 
My mother was a widow, with two sons, but 
determined that her boys should have a college 
education. We were very poor. She would 
keep boarders to pay the expense.. On the 
opening of Central University at Pella, Iowa, 
in 1857, she removed to Pella from Red Rock, 
where I was born and where we lived in a 
log cabin. We entered the school on my tenth 
birthday, I in the preparatory department. My 
brother was six years my senior. 

In 1861, in answer to Lincoln’s call, my 
mother’s boarders all went to war and my 
brother went also. He never came back. On 
account of lack of means I was compelled to 
leave school and go into the country to make 
my living and help in the support of my 
mother. But two of the members of the fac- 
ulty insisted that I keep up my studies, study 
at night and go to Pella every Saturday eve- 
ning to make my recitations and get new -as- 
signments. I did this. Foilowed the plow day- 
times, and studied evenings until 1864 when I 
took my final examination and graduated in 


the class of 1864. In the meantime I had saved 
from my wages of 50 cents to $1.00 per day 
enough to take me through business college. 
went to Chicago, entered Bryant & Stratton’s 
Commercial .College and graduated from there 
in June, 1865. 

I returned to Iowa, and Aug. 24, I walked 
from down in Marion County to Des Moines 
hunting a job. When asked what I could do 
I said I could keep books and write advertise- 
ments. (You ought to see the pioneer met- 
chants smile at the idea of “writing advertise- 
ments !’’) 

I got a job with an implement firm as book- 
keeper and was with the firm eight years. 
When they learned.I was a college graduate, 
they placed more in my hands and would say: 
“You write a good letter, answer. this one.” 
commenced at $20 a month, but soon advanced 
to $50, $75, $100. I was getting $159 when 
left them in 1873. I am sure the college edu- 
cation was doing its work in the advancement. 

In 1873 T went into the employ of H. F. Get- 
chell & “Says, -lumber dealers, as. bookkeeper 
and I was. advanced in trust and given more 
wages. I was with that firm six years an 


then in 1879 went into business for myself, 
firm name of Ewing & Jewett, and on the dea 
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wing, formed the Jewett Lumber Co. 
d Ms. © not made a lot of money, but I have 
ot a lot out of life, much that I could not 
ll had without the college education. 

With a college education you can speak the 
same language as big business men of the 
own. | remember once when my ability to 
q French sold a good bill and got me a good 
customer. A stranger came into my office ask- 
ing if I was a Frenchman. He had been sent 
by the Chamber of Commerce with a letter he 
had received which was written in French. 

“Well,” 1 said, “a man does not have to be 
a Frenchman to read French. Let me see the 
letter.” He gave it to me. It was from a Can- 
adian Frenchman who wanted to buy some land 
this man owned in the province of Quebec. He 
made the deal and became my good customer. 

A college man sees more than men without 
such an education. He is a student. He has 
been given the inspiration to know more, to 
continue his studies. His education helps him 
to take his part in the civic affairs of-his town. 

Do not send your boy through life with a 
handicap. Give him a college education. 

I have two grandsons with me now, one, 
Gerald, a graduate of Pennsylvania, and the 
other, Warren, a graduate of Drake Univer- 
sity and post -graduate of Columbia. My third 
grandson will be a graduate from Drake next 
June and will come into the game. 


rea 


Predict Increased Midwest Activity 


Des Mornes, Iowa, Oct. 3—A probable in- 
crease in the next three months of about one 
percent in the level of agricultural and indus- 
trial activity in midwest territory, as compared 
with the closing quarter of 1928, was predicted 
here today at the fall meeting of the Midwest 
Shippers’ Advisory Board. The territory cov- 
ered by the board’s activities, and included in 
this forecast, comprises Illinois, lowa and Wis- 
consin, western Indiana and northern Michigan. 

According to the reports presented here today 
by the commodity committees comprising the 
Midwest board, an increased level of activity 
in the coming three months, as compared with 
the corresponding months a year ago, will be 
shown in thirteen lines. These increases range 
from 20 percent in the case of hay, straw and 
alfalfa to slightly more than one percent in the 
movement of iron and steel. 

In addition to these two increases, there is 
anticipated an increase of 12 percent in the 
movement of canned food products, increases 
of 10 percent for machinery and boilers and for 
petroleum and its products, an increase of 6 
percent for coal and coke and for brick and 
clay products, and an increase of 5 percent for 
chemicals and explosives, agricultural imple- 
ments, and flour, meal and other mill products. 
The movement of cement is expected to show 


-an increase of slightly over 4 percent, of paper, 


paperboard and prepared roofing an increase 
of 3 percent, and of lumber and forest products 
an increase of almost 3 percent. 

Business in the closing quarter of 1929 ap- 
proximately equal to that done in the same 
period a year ago, was forecast for ore and. 
concentrates, salt, sugar, syrup and molasses, 
and lime and plaster. 

A relative decrease in the closing months of 
the year, as compared with the final months of 
1928, was predicted in eight lines, these pre- 
dicted reductions amounting to 4 percent in the 
movement of fresh vegetables, 5 percent in the 
case of live stock, 8 percent for both grain and 
poultry and dairy products, approximately 14 
percent for potatoes, 15 percent for gravel, sand 
and stone, 20 percent for fertilizers, and 58 per- 
cent for fresh fruits. 

Combining the forecasts made for the twenty- 
six principal commodities included in the 
board’s report, it appears that the freight car 
loadings of these commodities in midwest terri- 
tory in the last quarter of 1928 require 1,308,- 
725 freight cars, while the prospective require- 
ments for these same commodities in the last 
quarter of this year amounted to 1,325,727 cars, 
There is thus a prospective increase in activity 
in midwest territory in the closing quarter this 
year of 1.3 percent over the last three months 
of 1928, 


Plan For a Medium Sized Farm Granary 





Herewith is presented 
another farm granary 
plan. This is a simple 
and practical small farm 








storage unit. The pic- 
ture represents an eco- 
nomical plan of a four- 
bin granary. Each bin is 
8x12 feet, with 8 foot 





SAF 





















16o—— 


= 
r 
nse 
TS] 
S 























side-walls. The capacity 3 ; Ss ; | 

may be increased by add- B43 ee SF 

ing to the length or the peop ‘ 

height. This type of { 24-0 re AINE Se 

granary can easily be Cnesioeenentrneeounen steers tt 

ited either with or with- FLOOR PLAN SIDE ELEVATION 
SCALE -Ya'e!-O" SCALE~'g*l-O 


out an elevator. 

In the Sept. 21 issue of 
the AMERICAN LUMBER- 
MAN (page 51) plans for a 
portable granary of about 
500 bushels capacity were 
presented. 

Both that week’s and 
this week’s plans are re- 
produced by the courtesy 
of the National Lumber 
Manufacturers Associa- 
tion, and full-sized work- 
Ing drawings (blue-prints ) 
can be obtained from the 
Chicago office of that or- 
ganization, 2017 Conway 
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of reproducing same. 


Plan No. 25—Medium Size Granary (capacity about 2,500 bu. of wheat or other small grain) 


ESTIMATED BILL OF MATERIALS 


FRAMING— . Ba. Ft 
Se & 2212” 16° 160 
5 2x12” 8° 7 80 

DD soa enate wan 25. 2x10”. 16° ¢ 669 
Sills aN 80 lin. ft. 2x6" * 80 
lates .........240 lin. ft. 2x6” 240 
BED. cccacvacsis 97 2x6" 10° 970 
BE oncceocn 16 2x6” 10° 160 
Rafters ...4.... 13 2x4" 12° 104 
Collar Beams .. 2 1x6” 12° 12 
Ridge Board .. 26 lin. ft. 1x6” 13 
POUING - 66 ci ces 16 1x4” 10° 64 
SING ..... cosoe = ARG” . 990 
FLOORING ...... 1x4” 613 


SHEATHING— r) Ba. Ft. 
Walls and Bins.. 1x6” D&M 1825 
ROE civevonnve 940 lin. ft. 1x6”, 

: 2%” apart -470 


SHINGLES—26 bundles; 16” 6/2, 4%” weather 
RIDGE ROLL—2¢6 lin. ft. 





TRIM, ETC, 
@ i1x8”° 10° 10 
4 1x4” 10° 14 
4 1x4” 132° 16 
. we. 11 
4 1x4” 16’ 22 
80 lin, ft. 1x2” 14 


DOORS 1x6” D&M 100 
2 1x6” 12° 12 
‘4 we 32 


WINDOWS......... 2 6/6 6 It. sash 


VENTILATORS, each will require: 
672 sq. in. screen 
16 lin. ft. 1x2” and 2 1x4” 7’ 
HARDWARE, NAILS, PAINT, ETC., to be esti- 
muted by local dealer. 
FOUNDATIONS AND FOOTING, 1:3:5 Mix. 


8 cu. yds. concrete—(33 bags cement, 
4 cu. yds. sand, 6% cu. yds. gravel). 





AMERICAN T.UWRERWAN 





October 5, 1999 





i 














Retailers’ Idea Exchange 











Welcoming the Newcomer 


First impressions are most lasting, and the 
greeting which a newcomer into a community 
receives from the merchants and other business 
men of the town is likely to have some effect 
in determining his patronage. 

Of course, it is possible to overdo the mat 
ter of extending greetings, but a straightfor- 
ward, dignified word of welcome, such as W. 
R. Comfort Sons, lumber retailers at Palatine, 
Iil., extend to persons moving into their com- 
munity, is likely to make a favorable impres- 
sion and in some cases, at least, lead to the 
establishment of business relations when the 
newcomer is in need of any of the lumber 
firm’s goods. 

Naturally, a newcomer into a community 
feels somewhat honored to receive. a welcome 


from a firm which has been a part of that 
community for sixty-eight years. Its welcome 
is extended in the form of a circular letter, thus: 


DEAR NEIGHBOR TO BE: 


Build With Comfort 


We take this means of welcoming you to 
this community, of which we have been a 
part for 68 years. With 52 years’ experience in 
this business we feel we should be in a posi- 
tion to supply your building material and 
fuel needs. We therefore extend our invita- 
tion for you to call at our office and give 
us the pleasure of making your acquaintance. 
Kindly grant us this favor regardless of 
whether or not you are in need of any of our 
materials. Hoping that as you enter “The Real 
Home Town” you will find Comfort. 

Yours for friendship, 
W. R. COMFORT SONS. 








This Week’s Timely Tip 


Good -Will Service That “Follows Through” 


Should a retailer’s interest in house jobs which he has sold end when 
the. completed building is turned over to the owner? A line-yard 
operator in one of the central States thinks not, and in a letter to the 
AMERICAN LUMBERMAN, tells how his managers are creating good will 
by “checking up” on these jobs after a year or so has elapsed and 
rectifying, free of charge, any troubles or defects that have developed 
since they were turned over. 


We have recently started a movement in each of our yards in which 
I know you will be deeply interested. We are having our managers 
make up a list of all the houses that they have built by contract, or 
where they have had anything to do with the securing of the contract 
in connection with the owner, and then our managers are going to see 
these houses-a year or two after they are built. They will just make a 
friendly call, generally in the evening while the man is at home, and 
look over the job. If the floor has settled away from the base shoe or 
if there is any other little thing that has gone wrong, they send our 
man out to do the needed repairs, free of charge, and if there is any- 
thing big that has gone radically wrong, such as a floor that has shrunk 
badly, we will do that job over free of charge also. Our big point 
is to let our customers know that we have just as much interest in them 
now after the job is all done and paid for as we had before. We have 
tried this out in several cases and it has made the biggest hit of any- 
thing we have ever done. We do not say anything about this in our 
newspaper advertising, knowing full well that the customer will do 
plenty of advertising without any cost to us. The main thing that 
I am thinking about all the time is to try various schemes to get our 
yards out of the competition class so that people will come to us and 
buy their lumber at our price without shopping all around. There are 
many ways that this can be done and I know it has been successfully 
done in some places. I think that our idea of fixing up these little 
repairs on houses which we have built is the very best thing that our 
organization has ever attempted. Will be glad to get your slant on it. 


While the writer does not explicitly say so, it is reasonable to sup- 
pose that on these visits the managers may see opportunities to create 
new business, either by tactful suggestions at the time as to needed 
additions or improvements, if the conditions favor so doing; otherwise 
by mentally noting such opportunities for following up later, so as not 
to detract from the good will value of the visit which is its foremost 
object. The AmericaAN LUMBERMAN will be glad to have the comment 
of readers on this idea. 











Results of Survey Are Gratifying 


Kansas City, Mo., Sept. 30.—E. E. Woods 
secretary-manager Southwestern Lumbermen’s 
Association, in the September bulletin of that 
organization reports the result of a survey 
made in Kansas City, on Sept. 10, of twenty- 
three line-yard firms operating a total of 446 
yards, as follows: 

“bight firms, with 179 yards, reported busi- 
ness from 4 to 15 percent better than at the 
corresponding time in 1928. Seven firms, with 
66 yards, reported decrease in volume of from 
10 to 30 percent. The remaining eight firms, 
with 201 yards, showed approximately the same 
relative volume as for the corresponding period 
a year ago. The results of this survey were 
rather surprising and gratifying in view of the 
generally unfavorable crop reports for the 
year,” 


Campaigning for More Corn Cribs 


Iowa is about to harvest what is com- 
paratively the most valuable corn crop it 
has ever produced. 

New corn is being contracted at around 
80 cents per bushel. 

For the past twenty years, the average 
price of corn Aug. 15 has been more than 
25 percent higher than it was Nov. 15. 

There is a considerable loss through de- 
terioration in open, temporary storage, 
even where the corn so stored is to be used 
for feeding. 

The deterioration and the average ad- 
vance in price of corn held eight months 
will pay the cost of a permanent crib. 

A permanent crib will pay for itself 
every year and will add its cost to the 
whole farm value. That is, a crib costing 
$800 on a 160-acre farm will add $5 per 
acre to the value of the farm. 


On the above framework of facts the Iowa 
Lumber & Material Dealers’ Association, in co- 


. Operation with the Meredith farm. publications, 


is building a campaign for the construction of 
more corn cribs, to properly house the crop 
soon to be gathered, and thus to conserve for 
the growers the maximum return for their in- 
vestment and labor. 

Under the caption “Build a Crib and Build 
Prosperity,” Secretary Charles D. Marckres 
appeals to the membership as follows: 

“With Iowa this year heading the list of corn 
producing States, and the very favorable ap- 
pearance of the corn market, the timeliness of 
such a campaign is apparent. 

“Next to the farmers themselves, there is no 
line of business that will be benefited by the 
success of the campaign more than the lumber 
and building material industry. 

“The prosperity of the farmer is paramount 
to the prosperity of our own business. When 
he is hard up, we are in the same boat with 
him. Whatever is good for the farmer is good 
for us. For that reason we are for every 
effort that will work to the benefit of agricul- 
ture. 

“Lumber and material dealers are directly 
interested in this campaign because its first 
successful result will mean the sale of more 
of the materials in which they deal. Perma- 
nent cribs require cement, lumber, roofing, 
hardware, paint etc. 4 

“But beyond the immediate sale, there will 
also remain the lasting result attending the 
farmers being able to carry their crops for a 
maximum price with a minimum of deprecia- 
tion. And such a benefit would be so far 
reaching as to distribute a general prosperity. 

“Greater farm improvement means more em- 
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ployment for labor, and that in turn stimulates 
every kind of business. 

“We have pledged the co-operation of the 
lumber and material dealers in the extension 
of this campaign. We ask the support of every 
individual in spreading the gospel of better corn 
‘storage.” 


Dealers in other corn growing States no | 


doubt will be interested in this progressive en- 
deavor of the Iowa retailers to increase their 
fall business, while at the same time contribut- 
ing to the prosperity of the farmers. 
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See Grounds for Optimism 


‘New York, Oct. 1—George Bahr, secretary 
Long Island Dealers Association, says: 


‘There is still much to be gloomy about in 

the retail building material business on 
Long Island, but there are a great many 
gloom chasers available. 

Crossing eliminations involving millions of 
dollars are in progress and in prospect 
throughout the island. 

Real estate activity in the way of acreage 
deals and retail sales continue at a good 
pace, probably more activity than in similar 
lines in other areas. The number of unsold 
or distress houses in this area does not ap- 
pear as great as in other suburban sections. 

Aviation progress throughout the coun- 
try is bringing about a change in business 
conditions and nowhere is activity in this 
line greater than on Long Island with the 
large airports such as the new Curtiss Field 
at Valley Stream; Roosevelt Field, at Mineola 
and Mitchell Field. - 

The good weather for resort business dur- 
ing the summer has left a feeling of confi- 
dence backed up by satisfactory earnings 
for investment in additional resort facilities 
during the coming year. 


F. Herbert Brown, secretary Long Island 
Dealers Association, thinks that, “For the mo- 
ment we have reached a saturation point as far 
as new buildings are concerned. But just as 
sure as the sun rises in the East this over- 
built condition will soon be overcome, all the 
modern homes occupied, all vacant space taken 
in the apartment houses, the only places on the 
market being the old-fashioned and out-of- 
date dwellings and stores. So why worry?” 


Why not use this idle time in a careful 
study of your business, he asked. Are your 
selling methods right? Do your salesmen 
have the proper qualifications? Is your 
office system perfect? Have you the proper 
means to present your goods to a buyer? 
Have you the proper lines to bring you a 
profit? Is your mark-up right? Is your 
yard clean, well planned and in shape to 
handle building material in the cheapest and 
best manner? Have you a proper and com- 
plete cost system that will give you at all 
times a complete picture of your business? 

These questions should all be carefully 
considered, and while this little lull is on, 
it might pay you to study your customers a 
little. It*might be well to know something 
about their personal affairs as well as their 
credit standing. So get out into the sunshine 
and in a few months business will be better 


than ever. 
se vewmmaee eae 


Fighting Fires in Lumber Yards 


A contributor to Fire Engineering in a recent 

issue of that publication discusses the subject 
of combatting lumber yard fires. Next week 
being National Fire Prevention Week, it is in 
order to consider the disastrous results when a 
fire gains good headway in a lumber yard. 
_ The article referred to deals with the sub- 
ject from the standpoint of the professional 
fire fighter, or paid fire department, rather than 
that of the limber yard employee whose equip- 
ment may consist only of a fire extinguisher, a 
bucket and a barrel of water. 

Nevertheless, the following excerpts from the 
article may be read with profit, if only to 
emphasize the truth that “the best time to ex- 
tinguish a fire is before it starts’—in other 
words, to exercise the maximum of precaution 
and to remove, as far as possible, every known 

rd. The writer says: . 

Fires in lumber yards usually start from 

Careless use of smoking materials, grass fires, 


locomotive sparks, improper heating equip- 
ment in shed or in office etc. Where the piles 
are mounted clear of the ground on sleepers, 
fire starting from any of the above means 
may get beneath the piles and travel quickly 
through the dry grass, waod waste, shavings 
etc., found thereunder. If wind is blowing, 
the travel of the fire is very much expedited. 

The lumber yard is one type of fire which 
must be surrounded, if a good stop is to 
be made. While that may not be entirely 
possible, particularly where a heavy wind is 
blowing, nevertheless three sides can. be prop- 
erly covered, and the fourth side, the lee, will 
have to be handled from the sides. 

Heavy streams are absolutely essential for 
the initial work. They provide great coverage 
by having greater range, and kill the intense 
heat created by burning lumber. 

Small streams are futile when a lumber 
yard fire has gained considerable proportions. 
They may become vaporized before striking 
the burning materials. Heavy streams will 
stand a better chance of reaching the burning 
materials, 

One of the most serious conditions in con- 
nection with lumber yard fires is the great 











“When Winter Comes to 
Rule the Varied Year” 


—there’s a world of satisfaction in 
knowing that everything is in readiness 
for his onslaughts. 


Readiness means, perhaps— 
Insulating the attic to keep out the 
cold and prevent the escape of heat. 


Weather strips around all door and 
window openings. ° 


Storm doors and windows to exclude 
the icy blasts and conserve the fuel 
pile. 


And perhaps as essential for prepara- 
tion against winter as anything that 
could be named 


A Snug, Warm Garage 
for the proper protection of your car 


and for your own comfort and con- 
venience 


Let Us Help You Make Everything 


Snug for Winter 


[Your name and address here] 











This timely piece of advertising copy, specially 

prepared by the AMERICAN LUMBERMAN, 1s 

offered to retailer readers for use in their 

newspaper advertising, or for such other use 
as they may wish to make of it 


shower of embers. These may carry the fire 
to distant piles, and constant supervision on 
the part of the fire-fighting force is neces- 
sary: Men patrolling exposed areas can ef- 
fectively use hand extinguishers. To success- 
fully handle a fast-burning lumber yard fire 
requires the members of the department to 
take a lot of punishment. This is particu- 
larly so when a heavy wind is blowing. Men 
operating on the lee side, as long as their 
channels of escape are not cut off, can pro- 
tect themselves by sprays from streams which 
they are operating. Even if all of the water 
discharged from streams on the lee side does 
not reach ‘the fire, it does prove effective in 
killing embers before they land, and in wet- 
ting down piles of lumber in the immediate 
path of.the fire. 


Most MEN build a home but once in a life- 
time, and statistics show that five years is the 
average time of consideration given before the 
actual building or buying takes place. 


Among the Amarillo (Tex.) Retailers 


E. H. Petty, secretary of the Panhandle 
Lumber Co. and Cecil M. Brooks, manager of 
the Panhandle Sash & Door Co., were among 
the 96 Amarillo business men on a good will 
special train to towns of Texas, New Mexico, 
Kansas and Oklahoma in the Amarillo trade 
territory. 


The Panhandle Lumber Co. offices are being 
remodeled, adding offices on the first floor. 
This company recently bought the West End 
Lumber Co., and moved the stock to Vega, 
Tex., about 30 miles west. A new yard has 
been installed at Adrian, Tex. The manufac- 
turing department, the Panhandle Sash and 
Door Co., of which C. M. Brooks, for years 
with the Steves Sash & Door Co. at San An- 
tonio, is now manager, moved two years ago 
into a new building so that the entire floor 
space of former quarters is available as ware- 
house. Now it is necessary to end-pile stock 
to save space, and a 60x180-foot warehouse is 
being built asa reservoir for white and yellow 
pine shop supply. In the last four months the 
operating force has been doubled. 


J. B. Coe, of the Coe & Parks Lumber Co., 
finds the financing of home building essential, 
and Jack Parks, of the firm, quotes the in- 
terest rate at about 10 percent, employing both 
local and outside capital. An arrangement 
would be desirable in which the lumber dealer 
could act as contact man and save commissions, 
and there should be abundant money for 60 
percent of construction cost at 8 percent, even 
in western States, from life insurance, build- 
ing and loan, and mortgage companies, on so 
substantial security as new, well-built homes 
located on suitable sites. 


Rarely are so many well-painted and at- 
tractive lumber yards grouped in close prox- 
imity as in the western part of Amarillo, in- 
cluding the John Maynard. Star, Amarillo, 
J. C. Wooldridge, Rounds & Porter, Roberts & 
Olver, and Reppert lumber companies. Mr. 
Reppert is a contractor who has built many 
houses in a southern addition to Amarillo. 
Beside these, the Stubbs, McDavid, Lawrence, 
& Brennan, West End, and Moore lumber 
companies recently went out of business, the 
Panhandle Lumber Co. moving into the com- 
modious Moore plant. Somewhat unusual in 
the Southwest, Amarillo yards use end-piling to 
a considerable extent, and this is particularly 
true of the Brazelton Lumber Co., which, at 
200 North Fillmore street, is close to the heart 
of the business district. 


The Amarillo branch of the Long-Bell Lum- 
ber Co., C. L. Mundy manager, has just com- 
pleted the remodeling of its office, display, and 
accounting rooms. The Long-Bell sash and 
door factory at Enid, Okla., supplies Amarillo, 
Vernon, Wichita Falls, and Plainview, Tex., 
as well as Oklahoma yards, with trellis-work 
of all designs, painted, in quantity, and this 
material is strikingly displayed in a large room 
-with ample street windows. 


The Texas Panhandle has so much trucking 
that there is a substantial trade for oak in 
sizes from 1x4 to 4x4 for truck bodies, and 
oak timbers up to the largest sizes used for 
walker beams in oil rigs. 


Mr. Aiken, of the E. S. Burgess Lumber Co., 
a pioneer Amarillo concern, finds that wood 
shingles stand the west Texas winds better 


. than those of other material, and that after 


nearly three years’ test. steam-curved shingles 
are in perfect condition, there having been no 
inclination to straighten and pull the nails. 


Shorter haul here gives southern pine some 
advantage over fir: in price. Recently three 
yards took a car of redwood, which is in de- 
mand for drain boards at 10 cents a. foot, and 
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also for joists where 
should prove valuable. 


Dealers Put Their Public “Wise” 


Not long ago the Cherokee Lumber & Manu- 
facturing Co., Maryville, Tenn. wrote the 
AMERICAN LUMBERMAN asking for information 
regarding campaigns that had been carried on 
by dealers in various localities to educate their 
public and combat the activities of out-of-town 
roofing concerns which were skimming the 
cream of the local trade.and, incidentally, giv- 


WE’RE GUILTY 


Some folks in Maryville have been paying a big price for their 
ré-roofing work. This is due to the fact that we have failed to 
‘let them know we could take care of their needs in. this line. 
Therefore we are guilty but from now on we want everyone 
to know that we are in this business to stay and that we are 


HEADQUARTERS FOR 
ROOFING MATERIALS 


in Maryville. We have complete stocks and will get LOCAL 
MECHANICS to do this work. This assures you the best roofs ob- 
tainable and at prices from 


$60. and up 


Fill in the following slip and return to your lumber dealer. .He 
will have a representative call and go over this with you. 


SEE YOUR LOCAL LUMBER YARD FIRST 
oa... ‘ oe eeccccoccooes and give me prices os my 


(Time and Date) 
re-roofing work. This does not oblizate me in any way. 


its durable qualities 











CHEROKEE LUMBER & MFG. CO. 
Pflanze Bros. 
E. B. GODDARD LUMBER COMPANY 
HUFFSTETLER & COMPANY 


Reduced reproduction of circular distributed by 
Maryville (Tenn.) retailers to combat activi- 
ties of itinerant roofers 


ing the whole roofing proposition a black eye 
by selling inferior roofing at exorbitant prices 
—getting by with it because of making a lump 
price for material and application, and doing 
the job right “on the spot” with their own ap- 
plication crews. 

The inquirer was referred to a number of 
articles that had appeared in this publication 
from time to time, telling how local dealers 
have waged successful warfare against the itin- 
erant roofers; particularly, one telling of, and 
reproducing, an educational “broadside” that 
had proved particularly effective in a campaign 
carried on by the local lumber dealers of Sa- 
lina, Kan., which appeared on page 50 of the 
May 19, 1928, issue of the AMERICAN LuM- 
BERMAN, 

That good use was made of this “ammuni- 
tion” is indicated by a letter just received from 
the Cherokee Lumber & Manufacturing Co., 
enclosing a circular which has been distributed 
by the Maryville dealers, which circular is an 
exact copy of the one originally gotten out by 
the Salina retailers—with the exception of nec- 
essary change in the name of the town, and the 
addition at the bottom of the coupon of the 
phrase “Monthly Payments If Desired.” By 
offering monthly payment terms the Maryville 
dealers of course place themselves in even 
stronger position to combat the out-of-town 
competition. 

For the benefit of dealers in other localities 
who may be confronting the same problem, the 
circular issued by the Maryville dealers is here- 
with reproduced, of ‘course much reduced in 
size, as the original sheet measures 9 by 12 
inches. It will be noted that three Maryville 
retail firms are co-operating in this drive 
against a common enemy, these being the 
Cherokee Lumber & Manufacturing Co., E. B. 


Goddard Lumber Co, and Huffstetler & Co. 

In the letter accompanying the sample circu- 
lar here reproduced, the Cherokee Lumber & 
Manufacturing Co. writes in part: 


“You will see the use that we have made of 
the material appearing in the May 19, 1928, is- 
sue of the AMERICAN LUMBERMAN. 

“To our surprise (?) the out-of-town roofer 
does not seem to have made any headway since 
we got busy with circulars and ads.” 


Turtles Conduct Spelling Class 


A recent unique display in the window of 
the Colorado Fuel & Iron Co., Denver, at- 
tracted a good deal of attention. The basic 
idea might be borrowed by any lumber dealer 
having a few turtles handy. Probably with ap- 
propriate remuneration the small boys of the 
community might supply that part of the “scen- 
ery.” 
Anyway, a description of the window perhaps 
will be of interest, as illustrating the original- 
ity and ingenuity brought into play in arrang- 
ing a most unusual “animated” display. 

The -display consisted of four turtles in a 
shallow tank of water, in which had been placed 
four small rocks, the tops of which barely rose 


a 
above the level of the water. On the back of 
each turtle was painted a large initial Jette 
these letters being R U S T. , 

A large display card in the window invite 
spectators to watch for the turtles to arrange 
themselves in the proper order to spell the 
word “Rust.” 

A second display card read as follows: 

“It is just as hard for them to spell “Ryg 
as it is for rust to attack fence manufactured 
by the Colorado Fuel & Iron Co.” 

There hardly was a time throughout the day 
when there was not at least a small group of 
spectators in front of the window, watching to 
see if the proper combination of letters would 
be formed—but it is not of record that this 
ever occurred. 

“This display caused considerable comment 
and attracted a lot of attention, and we felt it 
well: worth while,” was. the reply of G, A. 
Sabin, of the advertising department of the 
Colorado Fuel & Iron Co., to the Americay 
LUMBERMAN’S inquiry as to the effectiveness of 

CLEAN, well-painted trucks, with adequate 
signs and careful and courteous drivers are 
good “ads” for the firm employing them. 


A “Blue Ribbon” Parade Float 


Lumber retailers ambitious to shine in local 
celebrations, will find some practical ideas for 
designing an attractive parade float by studying 
the accompanying illustrations, which show the 
prize-winning float entered by Fehleisen & 
Rosacker, retail lumber dealers of Boone, Ia., 
in the Aicchievement Day parade recently staged 
in that city. The parade is the big feature of 
the Achievement Day celebration, put on jointly 
by the Farm Bureau and the Chamber of Com- 
merce, taking the place of the county fair 
formerly held. 

This float was awarded the blue ribbon 
against the competition of seventy-nine floats 
entered in the parade. The idea of the float 
was conceived by E. E. Fehleisen, and it was 
built and decorated by E. V. Fitzgerald, a local 
contractor. The charming little “bride” was 
3arbara Fehleisen, and the “groom” was Rob- 
ert Moore, son of the yard manager. 


The float was mounted on a Ford truck, en- 
larged to provide for the lawn, which was 
surrounded by a Rowe picket fence. The hood 
and fenders were covered with Balsam-Wool, 
split with the wooly side out. The cab of the 
truck was covered with a pergola, just the right 
size for a garden entrance. The floor of the 
truck was covered with green slate roofing, 
and the flagstone walk was made by gluing 
down some irregular pieces of red slate roofing. 


wir ¥y 








“Build Her a Home First” is theme of prize winning float depicting 
bridal pair and their new home 


The house proper was made of Presdwood 
on a framework of two-by-fours. The doors 
and shutters were painted on—this, by the way, 








A “close-up” of the juvenile “newly-weds” 


being done so realistically that a Curtis sales- 
man challenges anyone to study the picture and 

try to decide whether 
— the sash are real or 
painted. 

The roof is covered 
with regular asphalt 
shingles, cut in the ir- 
regular lines indicated 
in the picture after hav- 
ing been laid on the 
roof. The palms used 
for decorations at each 
corner of the float were 
loaned by the local flor- 
ist. 

The size of the house, 
approximately, is 8 by 8 
and 8 feet high. It is 
now at Mr. Fehleisen’s 
home, as a _ playhouse 
for his little girl. 

The large signs on 
the float were painted 
on 32-inch wallboard. 
Everything used in the 
entire display came 
from the companys 
regular stock. 
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Death Ends Career of Hardwood Secretary 


The entire lumber industry has been pro- 
foundly shocked and grieved this week to 
fearn of the sudden death of Frank F. Fish, 
the able secretary-treasurer of the National 
Hardwood Lumber Association, on Monday 
morning, Sept. 30. Mr. Fish had suffered a 
heart attack on Saturday while lunching at 
the Auditorium Hotel in Chicago with 
friends, and a physician was called at once. 
The stricken man was taken to one of the 
hotel rooms and put to bed immediately. All 
through that afternoon and night and all 
Sunday physicians battled to save his life, 
but his condition grew steadily worse and 
death came at 9:30 Monday morning. 

It had been known among Mr. Fish’s 
friends that he had not been entirely well 
for the last few years, but no alarm had 
been felt and no premonition of the ap- 
proaching end warned his friends and asso- 
ciates who met in the recent annual con- 
vention of the association which the deceased 
had so long and so ably served. He ap- 
peared to be his usual vigorous self through- 
out the convention and no one among the 
many attendants who met and talked to him 
guessed that his physical condition was so 
precarious. 

Frank F. Fish will be sorely missed in the 
hardwood industry, in the promotion of 
which he had spent twenty-five years of his 
life. He was an outstanding figure in the 
hardwood business for a great part of that 
quarter of a century. 

Mr. Fish was born in Racine, Wis., May 
21, 1871. He attended school there and later 
in Oakland, Calif. Returning to the middle 
West, he obtained a position with the Foster 
Mercantile Agency, Chicago, and a short 
time later went to the International Mer- 
cantile Agency. In 1904 he became secre- 
Hardwood 
Lumber Association. His experience in the 
mercantile agency and collection business 
gave him a good foundation for the work he 
was called. upon to do in building up the old 
association, which at that time and for many 
years afterwards, was going through such 
vital changes as threatened sometimes to 


‘disrupt it, and it isin large measure due to 


the unique ability of Frank Fish that the 
organization continued to grow in prestige 
and usefulness. 

Mr. Fish’s characteristics were peculiarly 
suitable for the work he had undertaken. He 
was a vigorous, aggressive, strong person- 
ality, capable of carrying through any pro- 


tam proposed, and withal was a friendly, 


likable man;- whom the hard headed and 


_keen witted men in a competitive business 


world thoroughly admired and respected. 

During his “tenure of office the National 
Hardwood Lumber Association has weath- 
ered many storms. The ironing out of all 
the various grade and inspection rule dis- 
putes has been greatly facilitated by his per- 
sonal hard work and diplomacy: In co-op- 
eration with leaders -of the industry and 
representative manufacturers he brought 
about accord and agreement between his or- 
ganization and the Hardwood Manufactur- 
ers’ Institute some years ago, that resulted 
in the final adoption of one set of inspection 
tules for hardwoods which are now recog- 
voy wheréver American hardwoods are 
sold. 


During the war years Mr. Fish was di- 


rector for the War Service Bureau of the 
Association in Washington, and put in some 
strenuous work in that connection. 

Frank Fish was a salesman as well as an 
organizer. Under his aggressive leadership 
the National Hardwood Lumber Association 
has grown to be one of the most influential 
organizations in. the. lumber world. Mr. 
Fish gave his life to it. He loved the work; 
he enjoyed presenting the merits of the or- 
ganization. 
sociation activities was filled with the joy 
of accomplishment, and he could present 
what would ordinarily have been drab de- 
tails, in a picturesque and forceful way which 
made them interesting as well as informative 
to his large audiences. 

Little did those who sat and listened to 
him two weeks ago, as he presented in his 
vigorous and vivid manner the plans for put- 
ting American hardwoods before the public, 





THE LATE FRANK F. FISH 


realize that within so short a time his pass- 
ing would be recorded. He met and talked 
to so many of his long-time friends, seemed 
so alive, so filled with enthusiasm, so capa- 
ble and well, that it is hard to realize that 
he has so soon been called away. 

Frank Fish’s outstanding characteristic 
was his ability to make and hold friends. 
He. was a genial spirit and loved to gather 
his friends and associates about him in so- 
ciable converse. He was outspoken ard 
aboveboard in all particulars, and as one 
of his associates said “You always knew 
where to find him.” There was never any 
doubt as to his opinions and policies. All in 
all it can be said that he was probably the 
best man that could have been found for the 
work to which he was called. 

Funeral services were held at the home, 
5555 Everett Avenue, Chicago, on Wednes- 
day morning at 11 o'clock. The body was 
taken to Racine, Wis., Mr. Fish’s birthplace 
and boyhood home, for burial near the grave 
of his mother. The funeral was attended by 
a number of visiting lumbermen from out of 
town as well as many of the Chicago 


His annual summing up of as- . 


fraternity. Rev. Lilly, assistant pastor of 
the Fourth Presbyterian Church, of Chicago, 
officiated. Acting as pall bearers were some 
of the intimate friends and long-time associ- 
ates of the deceased. They were: E. V. Bab- 
cock, of the Babcock Lumber Co., Pitts- 
burgh, Pa.; Charles H. Barnaby, of 
Greencastle, Ind.; Horace Taylor, Taylor 
& Crate, Buffalo, N. Y.; Charles A. 
Goodman, Sawyer-Goodman Co., Marinette, 
Wis.; Robert C. Stimson, of the Stimson 
Veneer & Lumber Co., Memphis, Tenn., 
president of the National Hardwood Lumber 
Association; George Kerns, of the George 
F. Kerns Lumber Co., Chicago. 

Mr. Fish is survived by his widow, Mrs. 
Ann Stack Fish, his son, Paul R. Fish, of 
the Butterick Publishing Co., of Chicago, 
and a brother, Carlton Fish, of the Credit 
Clearing House Adjustment Corporation, 
Chicago. 

Announcement of Mr. Fish’s death was 
made at the regular luncheon meeting of the 
Chicago Wholesale Lumber Association on 
Monday noon by G. A. Vangsness, the vice 
president, who is also a director of the Na- 
tional Hardwood Lumber Association. Many 
words of praise for the work of Mr. Fish 
were spoken, and the consensus was that he 
was one of the greatest association secre- 
taries his generation has produced. Presi- 
dent V. J. Euler appointed a committee to 
draw up a resolution as a memorial to Mr. 
Fish. “I’m sure we all believe,” he’ said, 
“that we as wholesalers have lost a real, 
true friend in the passing of Mr. Fish.” 
Numerous other tributes to the colorful per- 
sonality of the late secretary-treasurer were 
paid by the members. 


WILLIAM HENRY RUSSE, aged 73, one of 
the pioneer hardwood men of the South, died 
suddenly on Thursday night, Sept. 26, at a 
hospital at Memphis, Tenn. Mr. Russe had 
been in very good health although retired 
from active business. On Thursday evening 
he went to town and was stricken with 
paralysis while attending a meeting. He was 
rushed to the Methodist Hospital, where 
death occurred at 11:55 p. m. Mr. Russe, who 
was born in Indianapolis, Ind., entered the 
hardwood business when very young. As 
timber was being rapidly cut from the In- 
diana forest he saw the future of the South 
and moved to Memphis. He, with George D. 
Burgess, who died'a number of years ago, 
formed the old firm’ of Russe & Burgess 
(Inc.), and started an export trade. They 
were the pioneers in developing a business 
in the United .Kingdom and for years were 
the leading exporters of the United States. 
After many years.together:the two men sold 
their interests to three: younger. men, Frank- 
lin Turner, Harry Love, and G. A. Farber, 
and the Turner-Farber-Love Co. was organ- 
ized, today one of the larger manufacturers 
of hardwood lumber, with a good domestic 
and export business. After retirement from 
the Russe & Burgess Co., Mr. Russe took an 
interest in the Gause-Beard Plywood Cor- 
poration and was secretary-treasurer at the 
time of his death. Mr. Russe was not only 
interested in hardwoods but did much toward 
the development of Memphis. He was inter- 
ested in many civic enterprises, and was also 
a big association worker. He was the only 
honorary member of the National Lumber 
Exporters’ Association, was a shriner and a 
charter member of the Lumbermen’s Club of 


(Continued on Page 65) 
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National Production, Shipments and Orders 


Wasuincton, D. C., Sept. 30.—Following is the National Lumber Manufacturers’ Association report for the week ended Sept. 21, 1929, 


for nineteen weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparison with = 








a 


tistics of identical mills for the corresponding periods of 1928: 
ONE WEEK No. of Percent Percent Percent 
Softwoods: Mills Production of 1928 Shipments of 1928 Orders of 1928 
Southern Pine Association............eeeee0. 142 64,198,000 92 63,503,000 86 65,894,000 88 
West Coast Lumbermen’s Association......... 102 112,265,000 93 108,079,000 86 114,209,000 95 
Western Pine Manufacturers’ Association.... 35 34,501,000 93 30,970,000 79 26,706,000 90 
California White & Sugar Pine Mfrs.’ Assn.. 18 15,865,000 67 16,133,000 33 14,742,000 83 
Northern Pine Manufacturers’ Association... 9 9,760,000 72 8,420.000 81 5,919,000 87 
Northern Hemlock & Hardwood Mfrs.’ Assn... 21 4,076,000 168 2,328,000 70 1,883,000 77 
North Carolina Pine Association............. 48 6,771,000 129 6,387,000 138 4,330,000 69 
California Redwood Association.............. 14 7,142,000 93 7,494,000 105 6,702,000 68 
i i i oie a tna eb agave eee eae 389 254,578,000 91 243,314,000 86 240,385,000 88 
Hardwoods: 
Hardwood Manufacturers’ Institute........ -» 188 44,610,000 120 38,216,000 100 48,017,000 121 
Northern Hemlock & Hardwood Mfrs.’ Assn... 21 3,812,000 119 5,397,000 101 3,483,000 69 
i oe it a we tnt hen Bho bee 209 48,422,000 120 43,613,000 100 51,500,000 “lis 
ee an ne ue we be ae ae awe 0 abe ae 577 303,000,000 94 286,927,000 838 291,885,000 92 
NINETEEN WEEES 
oa te Pine Association.............cceee- 2,568 1,155,098,000 93 1,132,867,000 86 1,096,014,000 83 
West Coast Lumbermen’s Association........ 1,795 1,994,912,000 100 2,059,870,000 91 1,964,525,000 90 
Western Pine Manufacturers’ Association.... 659 696,457,000 104 624,215,000 90 586,299,000 94 
California White & Sugar Pine Mfrs.’ Assn... 485 649,965,000 97 518,863,000 91 517,930,000 93 
Northern Pine Manufacturers’ Association... 171 194,146,000 89 175,353,000 91 153,776,000 85 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 583 82,966,000 83 76,599,000 86 58,844,000 78 
North Carolina Pine Association............. 740 119,513;000 93 116,004,000 92 98,910,000 80 
California Redwood Association.......... ani ae 140,613,000 106 149,357,000 111 143,503,000 109 
NS CTT EET POT TT 7,260 5,033,670,000 98 4,853,128,000 90 4,619,801,000 89 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 3,602 718,618,000 111 694,429,000 104 701,538,000 104 
Northern Hemlock & Hardwood Mfrs.’ Assn... 583 135,458,000 118 123,074,000 92 112,891,000 90 
ESE, PORTE PETE: 4,185 854,076,000 112 817,503,000. 102 814,429,000 102 
Tce ears kee steysess 10,862 5,887,746,000 100 5,670,631,000 92 5,434,230,000 91 





Southern Pine Monthly Stock Report 


New Orteans, Sept. 30.—The statistical statement of the Southern Pine Association for Au- 
gust is on the unit of production basis, such unit representing a monthly output averaging 1,500,- 
000 to 2,000,000 feet between Nov. 1, 1925 and Oct. 31, 1928: 


August Report, 123 Mills (16014 Units) 





Percent 
3-year 
Average Percent 
or Pro- 
Feet Relativet duction 
Stocks Aug. 1..707,371,484 maale 
ee, COE. sacases 273,764,182 92.02 
981,135,666 
Aug. shipments.262,764,638 88.32 95.98 
Stocks Sept. 1..718,371,028 94.30 er 
Aug. orders*...259,127,899 87.10 94.65 


*Prorated from reports of 119 mills. Orders 
computed on basis of average carload shipped 
in August, 20,972 feet. 

tAverage stocks on hand at end of month 
during 3-year period amounted to 2.5606 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 

Stocks on-hand decreased 1.55 percent, or 
10,999,544 feet, during August. 

In the above report, double-shift onerations 
are included as two mills, each of 270 hours 
a month standard. Of the 123 mills so fig- 
ured,. 16 did not report on running time. Of 
the other 107, 89 mills, of which 4 were shut 
down, lost 5,093 hours representing a capacity 
of 46,372,000 feet, this loss being offset by 
overtime operations at 5 mills, totaling 146 
hours and representing a gain in capacity of 
1,145,000 feet, so that net lost time was 4,947 
hours, representing a capacity of 45,227,000 
feet. 

Exactly standard time was reported by 13 
mills. Causes for the loss of 5,093 hours are 
summarized as follows: Repairs, 45 hours; 
breakdowns, 166 hours; log shortage, 488 hours; 
other causes or causes not reported, 4,394 
hours. 


Percentages of Kinds of Exports 


Percentages of kinds making up export to- 
tals were as follows: 


Southern August, July, June, 

Pine— 1929 1929 1929 
PP: ce vadeeedh ace . 59.1 63.5 70.0 
TT . crrerepp nes Hes 12.8 16.5 11.3 

Se Ms cacseusvcare 28.1 20.0 18.7 


August, 1929. exports were 2.4 percent more 
than those of August, 1928, 1.8 percent less 
than those of July, 1929. 


Reports of Same 113 Mills (15034 Units) 

A statement of 113 identical mills, whose 
3-year average production was 278,995,755 fect, 
and whose 3-year relative stocks amounted to 
714,396,530 feet, compares operations in Au- 
gust, 1929, with those in August, 1928: 








1929 1928 
Stocks Aug 1.......<. 663,838,005 684,658,616 
AUG. CUb.ccccccccccces 259,047,073 276,881,962 
922,885,078 961,540,578 
Aug. shipments....... 249,638,897 298,978,031 
Stocks Sept. 1......... 673,246,181 662,562,547 


Three-Year Report of 107 Same Mills 
(143%4 Units) Eight Months 


Comparative figures for production and ship- 
ments reported by 107 identical mills, whose 
3-year average production was 266,903,328 feet, 
and whose relative stocks amounted to 683,- 
432,662 feet, during the first eight months of 
1929, 1928, and 1927, are as follows: 

1929 1928 1927 
Cut ....1,970,996,077 2,084,113,984 2,115,283,118 
Shpmt_ .1,932,867,453 2,191,058,488 2,082,511,247 
Eight months’ shipments as percentages of 

production: 98.07 105.13 98.45 
Stocks— 

Jan. 1...611.092,605 749,521,846 708,487,419 

Sept. 1..649,221,229 642,577,342 741,259,290 

Stocks on hand Sept. 1, 1929, were 6.24 
percent more than those of Jan. 1, 1929; 1.03 
percent more than those of Sent. 1, 1928, and 
12.42 percent less than those of Sept. 1, 1927. 


August Exports Through Southern Ports 


Exports through southern ports for the sec- 
ond quarter of 1929 and for June and July, 
figures here covering about 95 percent of total 
exports, were as follows: 





Southern August, July, June, 

Pine— 1929 1929 1929 
Lumber .. 47,560,468 52,005,929 56,380,061 
Timbers .. 10,316,194 13,566,939 9,084,087 
Other woods 22,586,935 16,364,485 15,021,511 
80,463,597 81,937,353 80,485,659 





West Coast Review 


(Special telegram to American LumBerMan] 


SEATTLE, WAsH., Oct. 2.—The West Coast 
Lumbermen’s Association reports that 219 mills 
all those giving production, shipments and 
orders—during the week ended Sept. 28 gave 
these figures: 

Production .183,439,000 


Shipments ..167,789,000 8.5% under production 
Orders .....165,777,000 9.6% under production 


A group of 303 mills, whose production re- 
ports for 1929 to date are complete, reported 
as follows: 

Average weekly operating capacity. 295,742,000 
Average weekly cut for 39 weeks— 
IRAE e aed pina eaten ae Eating omens =. 205,912,000 


Se er et Sar a ee ae eee 06,145,000 
Actual cut week ended Sept. 28.....210,326,000 


A group of 218 mills, whose production for 
the week ended Sept. 28 was 183,404,000 feet, 
reported distribution as folluws: 





Unfilled 
Shipments Orders Orders 
7 Ear 71,108,000 67,756,000 167,372,000 
Domestic 
cargo - 50,341,000 51,856,000 264,511,000 
Export ... 32,820,000 32,798,000 218,367,000 
Local ..... 13,336,000 13,336,000 =... cccese 
167,605,000 165,746,000 650,250,000 


A group of 112 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1928 and 1929 to date, reported as follows: 

Week Average Average 

endedSept. first 39 first 39 
28,1929 weeks, 1929 weeks, 1928 
Production .107,901,000 109,964,000 113,338,000 
Shipments .103,521,000 112,549,000 121,928,000 
Orders -- 99,479,000 111,987,000 121,330,000 





California Pines 


_ San Francisco, Cauir., Sept. 28.—Following 
is the latest report of the California White & 
Sugar Pine Manufacturers’ Association, based 
on statistics for twenty-seven mills: 
Percent 
Percent of same 
of pro- Period 
puet duction of 1928 
: 


Por week ended Sept. 2 

Production ..... +++ 25,682,000 ee eee 
SE -- ot nsasess 28,467,000 111 eee 
PE cntacdce we see 25.076,000 97 res 
Stocks Sept. 21.....670,195,000 —s_. :. 96.9 
Por 38 weeks ended Sept. 21: 

Production ..... . .1,027,125,000 Join 99.6 
Shipments ........ 1,044,866,000 102 1006 


ders eeeeeenaee -1,031,566,000 100 98,2 
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Northern Hemlock and Hardwood Monthly Report 


OsuxosH, WIs., Sept. 30.—The Northern Hemlock & Hardwood Manufacturers’ Association 
reports as follows August production and shipments, and stocks Sept 1: 


Statistics for August, 1929 
Unsold 
Production Shipments Sept. 1 


eee 1 BgeEs FRR bh ee 

od eevee , , , , ’ 4 ’ 
ech ES 1,000 20,080 ..ncrece 
Birch ..+-++++> 5,858,000 9,368,000 66,161,000 
“Seer 1,640,000 2,200,000 14,371,000 
Maple ..---+-++- 14,331,000 12,085,000 57,961,000 
eoee 000 59,000 1,711,000 


eeeeere 


699,000 


Total hrdwd.26,951,000 27,469,000 176,441,000 
Hemlock, 1&2”.17,890,000 16,020,000 81,039,000 


Grand totals. 44,841,000 43,489,000 257,480,000 








Unsold Stock Summary Sept. 1, 1929 
Hardwoods— 


MD ie. cndecswétnsetne 128,919,000 

SE eves tiwve ieeecse 47,522,000 
Wetes DAPGWOOG sc o5.ovc 06s ivces 176,441,000 

Hemlock 1&2”— 4 

Be Gost aviweasens aaa 49,488.000 

SN bhan bbe Meee was 31,551,000 
Total hemlock....... cree uochne 81,039,000 
eee 257,480,000 


The figures for twelve months, Sept. 1, 1928, to Aug. 31, 1929, make the following per- 


centages of those for the corresponding period of 1927-1928: 


hemlock, 99; all woods, 103. 


Production—All hardwood, 105, 


Shipments—All hardwoods, 103, hemlock, 94; all woods, 100. 


Unsold Hardwood Stocks on Hand Sept. 1, as Reported by 30 Firms 














Dry Green 
AsH— 
SP 1,023,000 158,000 
DE scevéichenvdwaces 561,000. 79,000 
tt Cn cicceeeeren ew 1,079,000 255,000 
TE Dn denim ease 00.4640 29,000 145,000 
a ee a 1,159,000 357,000 
ee & DSS. cccecas 46,000 enéuee 
4,797,000 994,000 
BasswooD— 
Key stock ....... Sr 808,000 181,000 
Dt setcntratenea eee 2,947,000 869,000 
Selects & better......... 119,000 62,000 
NE a at ihc act tO a ew 1,750,000 463,000 
5 gree 4,108,000 1,183,000 
EE MN 5 da. cata cae eeie-aik 7,692,000 2,283,000 
et a anc aabae we 5,595,000 2,134,000 
it SDI seccnteces 156,000 96,000 
23,175,000 7,271,000 
BrrceH— 
itis ik a oie gadis 5,748,000 1,505,000 
Selects and better....... 441,00 243,000 
DE cnanadewaes ee ewees 4,366,000 785,000 
ere ey 12,155,000 2,762,000 
a6 coin ins widincia 10,266,000 2,673,000 
og 2 ere 18,305,000 4,372,000 
Nos. 1&2 fact. strips.... 237,000 48,000 
No. 2 & better 4&6’...... 740,000 63,000 
4 > SFR lee 758,000 75,000 
wm 288” Chi cces warieete 576,000 43,000 
53,592,000 12,569,000 
Rock ELM— 
Sadana eh aaten vores aaie'e 69,000 75,000 
Oe er eee 145,000 151,000 
oe be aaa WA 432,000 125,000 
gt ee - 854,000 167,000 
1,000,000 578,000 














Dry Green 
Sort EtmM— 
SE Mica mae aes whe aes 1,535,000 700,000 
DE. ntbnseocevennunsice 824,000 393,000 
et) CA ao etree Sc aihie 2,369,000 1,183,000 
8 Se er 2,311,000 863,000 
et eae 1,747,000 861,000 
Pees © Oe WORN soc Seessics 7,000 oboece 
8,793,000 4,000,000 
Harp MapLe— 
Dt tithecuscabewes aeaets 3,866,000 1,978,000 
Selects & better......... 588,000 234,000 
Dt chedeieek iuawawie 1,811,000 930,000 
Pe B OU cv ccsdscvcsoce 5,060,000 2,851,000 
CC eae web ve eae e 2,978,000 1,314,000 
 / Fo Serer eee 9,557,000 7,392,000 
SS Pr eae 286,000 31,0 
Piooring stock ......cccee 9,227,000 5,978,000 
33,373,000 20,708,000 
Sorr MaPpLe— 
Pt tcibbwess heen ween ean 423,000 175,000 
ID  daictche’g a gia wih piece 176,000 82,000 
ES See ae 788,000 382,000 
ce fe ee 1,147,000 365,000 
On n6c e080 rege oie 282,000 a 
/ Fe fj eee 16,000 11,000 
2,832,000 1,048,000 
OaK— 
eee rere 187,000 35,000 
EE atid cb man’ 6S wee 125,000 18,000 
OS ere 300,000 89,000 
eS fee 318,000 70,000 
Sk, oe en ek o6 haw mae oe - 404,000 121,000 
mG. S & BOGS. cc ccccces 23,000 21,000 
1,357,000 354,000 


Unsold 1- and 2-inch Hemlock Stocks on Hand Sept. 1, 1929, by Grades (30 Firms) 


re 
ee) 


ee 


ee 


Sept. 1—unsold Hardwoods—29 Same Firms 


1 ——1928 

Dry Green Dry Green 
Ash ... 4,479,000 741,000 3,961,000 984,000 
Bass - 21,986,000 6,253,000 15,877,000 6,209,000 
— - 50,601,000 10,279,000 48,358,000 14,336,000 
1m— 





Rock. 936,000 470,000 1,789,000 908,000 
Soft.. 8,531,000 3,592,000 6,886,000 2,737,000 
Maple— ‘ 


Hard .32,598,000 18,717,000 34,349,000 14,195,000 
Soft.. 2,767,00 754,000 2,036,000 509,000 
«+» 986,000 85,000 313,000 287,000 


122,884,000 40,891,000 113,569,000 40,165,000 





1x4-inch and y ned se and wider 





Dry reen ry reen 
1,050,900 1,003,000 9,669,000 4,533,000 
2,022,000 1,278,000 12,178,000 7,653,000 
1,491,000 1,571,000 7,336,000 5,575,000 
2,453,000 1,632,000 10,354,000 6,573,000 

96,000 23,0 ,3738,000 1,249,000 

65,000 150,000 101,000 111,000 
7,477,000 5,857,000 42,011,000 25,694,000 


Sept. 1—Unsold Hemlock—27 Identical Firms 


1929—— 1928 
1x4” 2x4” 


No. 1...1,756,000 14,169,000 
Merch. .3,191,000 16,832,000 
No, 2...1,981,000 12,824,000 
No. 38...4,023,000 16,217,000 
No. 4*.. 619,000 3,537,000 
Mill 
run.., 











1x4” 2x4” 


2,306,000 12,246,000 
4,832,000 16,581,000 
3,021,000 15,858,000 
4,106,000 21,234,000 
1,812,000 5,789,000 
215,000 212,000 


547,000 316,000 





11,785,000 63,841,000 16,624,000 72,024,000 
*1928, Nos. 4 and 5. 





Relation of Unfilled Orders to Stocks 


Wasurncton, D. C., Sept. 30.—Following is a statement for five associations of the footage 
of gross stocks on hand Sept. 21, and the percentage relationship of the unfilled orders to stocks: 


Associlation— 
Southern Pine Association ................++: 
est Coast Lumbermen’s Association.......... 
Western Pine Manufacturers’ Association...... 
orthern Pine Manufacturers’ Association..... 
Hardwood Manufacturers’ Institute... ........ 


Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 

120 736,506,000 172,809,000 23 
140 1,146,746,000 444,002,000 39 
37 873,937,000 105,820,000 12 
9 349,609,000 50,396,000 14 
170 892,964,000 265,261,000 30 





Northern Pine Distribution 


_ Minneapo.is, Minn., Sept. 30.—The follow- 
ing statement by the Northern Pine Manufac- 
turers’ Association shows the carload distribu- 
tion by States during June, July and August 
of this year: 


Northwest— 
: June July Aug. 
IS 9 on oo wteek oe 306 336 310 
Lake States— 
EY Siw 0 > i:d warble Rebs 413 387 333 
I ss ba wee & 160 CR bas con 19 27 27 
Pr oe ere 132 143 108 
CE oie ecaa otk eid One wk. b.rnvelets 125 136 117 
WEE occ awessowhannns 422 453 353 
PE kaart td uew kh eueaes 1111 1146 938 
Middle West— 
EE <> 5 it oio.n'e-eecne ered 1 oé i“. 
Re rrr Poe ee eee 61 55 56 
0 SE rere ee 6 5 3 
OO sn ax-etondes odo sven oe ° 
EE Dives bce die bore wae 68 60 61 
New England— 
Connecticut .....eseeeeeees 2 4 
BEE obs bGotesso<o 650 0066 ne 2 1 
Massachusetts ......e-cese 11 19 10 
New Hampshire .........++:+ 2 3 4 
pe ee os 1 1 
ED echoes sabeassodeta 15 31 20 
Eastern— 
Pe ee eee eee 1 o% 
re eer _ ie 1 
oe el ee 16 19 18 
a. ee eee 138 126 168 
be | 28 3 2 
Eo 605s boa seeeet inks. 182 182 216 
Appalachian— 
TOMNNEBBEE ....cccvcccceces oF 1 1 
WE. sh shnd cobs ades 6008 6 1 oe 
ree 3 3 1 
co ee eee 5 2 
Total United States..... 1685 1760 1547 
CREE 66 cesctseenstahonenes 207 181 174 
Re Sal awatienesue neal 6 3 9 
ee EE ov w o-b.0u tbo we 213 184 183 
cS er 1898 1944 1730 





Southern Pine Barometer 


New Or eans, La., Sept. 30.—For the week 
ended Sept. 21, Saturday, 156 mills of total 
capacity of 189% units (a unit representing 
an average monthly output of 1,500,000 to 2,- 
000,000 feet between Nov. 1, 1925, and Oct. 31, 
1928), report as follows to the Southern Pine 
Association : 

Percent Percent 
3-year Actual 


Production— Carst Feet Av. Prod. Output 
Aver. 3 yrs coce | EEE a oka 5 akan 
a ee o2n2,,. Seren... See hvenn 

Shipments* ... 3,335 69,941,620 87.25 98.55 

Orders— 

Received* . 3,483 71,996,876 89.81 101.44 
On hand end 
weekt « O,067 300,087,086 wece 


*Orders were 102.94 percent of shipments. 
+Basis of car loadings in August average, 
20,972 feet. ; 


tOrders on hand at above 156 mills showed 
an increase of 0.99 percent, or 2,055,256 feet, 
during the week. 


North Carolina Pine 


Norrotk, Va., Sept. 30.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from one hundred and 
twenty-nine mills for the week ended Sept. 21: 


Per 
Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output Output ments 
Average*. .17,838,000 at ae ee 
Actual ...11,523,000 65 os aa 
Shipments ..10,804,000 61 94 ‘3 
Orderst . 8,652,000 49 75 80 
Unfilled 


Orders ...67,253,000 a2 oe oe 

tAs compared with preceding week there is 
a decrease in orders of 13 percent, thirty-two 
more mills reporting. 

*“Average” is of production for the last 
three years. , 
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California Redwood 


San Francisco, Cauir., Sept. 28.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended Sept. 21: 


Redwood. ‘White- 
Percent of wood 








Feet production Feet 
Production ..... 7,142,000 100 1,796,000 
Shipments ...... 7,494,000 105 1,971,000 
Orders— 

Received ..... 6,702,000 94 1,750,000 
Om MEMS .se0< 33,441,000 ; 5,286,000 
Detailed Distribution of Redwood 

Shipments Orders 
Northern California* ..... 2,701,000 2,921,000 
Southern California* ..... 1,815,000 1,321,000 
DT  civeaseioobemeaws Se |. éaweine 
EE. cad ecu ate edd wee 1,408,000 1,872,000 
DL ‘vas dwhh saan ons aout 1,548,000 588,000 





7,494,000 6,702,000 
*North and south of line running through 
San Luis Obispo and Bakersfield. 


?Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Carolina Pine Costs 


NorFroLk, Va., Sept. 30.—The North Carolina 
Pine Association reports that in July the total 
cost of rough lumber, exclusive of stumpage, 
was $19.01 for mills doing their own logging, 
the range for these being from $13.91 to 
$23.73; $27.34 for mills purchasing logs, and 
that the average for all mills was $19.29—the 
statement being based on 17 reports from 14 
members representing 19 mills. Average cost 
of logs for mills doing their own logging, ex- 
clusive of stumpage, was $8.38, made up of 
$6.34 for logging expense and $2.04 for log 
transportation; total cost of manufacturing for 
these mills was $5.80, made up of $3.66 for 
saymill, 51 cents for dry kilns and $1.63 for 
yarding and shipping; total overhead averaged 
$3.95, made up of $1.18 for insurance and 
taxes; $1.04 for depreciation, and $1.73 for 
general overhead, and selling expense amounted 
to 88 cents. 


Production of Lumber, Lath and 


Wasuincrton, D. C., Sept. 30.—The Depart- 
ment of Commerce announces that, according 
to data collected at the annual canvass of for- 
est products for 1928, the production of lum- 
ber, lath, and shingles in the United States 
was as follows: Lumber, 34,142,123,000 feet, 
board measure, a decrease of 1.1 percent as 
compared with 34,532,420,000 feet in 1927; 





*This report was prepared by the bureau of 
the census, Department of Commerce, in co- 
operation with the Forest Service, Department 
of Agriculture. 


lath, 1,903,859,000, a decrease of 19.7 percent 
as compared with 2,372,333,000 in 1927; and 
shingles, 5,603,690,000, a decrease of 13 percent 
as compared with 6,443,868,000 in 1927. 

Of the forty-six States reporting the pro- 
duction of lumber for 1928, twenty-eight show 
decreases and eighteen show increases as com- 
pared with t.e output for 1927. The greatest 
increase was indicated for Oregon and the 
greatest decrease for Alabama. Each of ten 
States shows a production of more than 1,000,- 
000,000 feet for 1928. 

Each of six kinds of wood contributed more 
than 1,000,000,000 feet to the total cut for 1928, 


Table 3.—Production of Lath by Principal States: 1928 and 1927 





Hemlock and Hardwood 


OsuxosH, Wis., Sept. 30—The Northen 
Hemlock & Hardwood Manufacturers’ Aggo. 
ciation makes the following report for the 
week ended Sept. 21: 


Percent 
Hardwoods— Total Per Unit* paciie 
Capacity, 56 units*..11,799,000 210,000 100 
Actual production.... 6,217,000 111,000  § 
Shipmentst ......... 8,388,000 150,000 aT 
Orders receivedt..... 5,999,000 107,000 5% 
Orders on hand......44,418,000 793,000 


Hemlock— 


Capacity, 76 units*...15,969,000 210,000 100 


Actual production.... 5,272,000 70,000 33 

Rees 3,764,000 49,000 23 

Orders receivedt..... 2,645,000 35,000 47 
_Orders on hand......14,626,000 192,000 


*Daily 10-hour productive capacity of 35,009 
feet is considered one unit. The production 
is based on mill log scale, and lumber cyt 
overruns this by 20 percent. 


tLumber fabricated at mill and used in cop. 
struction work is included in total orders ang 
shipments. 


Shingles: 1928’ 


as against seven for 1927. The leading woods, 
as in previous years, were southern pine and 
Douglas fir, which contributed 31.1 percent and 
24.8 percent, respectively, of the total produc- 
tion for 1928, as against 31.5 percent and 245 
percent, respectively, of that for 1927. Of the 
six woods of chief importance, only two 
showed decreases for 1928 as compared with 
1927. The largest decrease was shown for 
southern pine. 

The figures for 1928, as here presented, are 
preliminary and subject to such correction as 
may be found necessary after further exami- 
nation of the returns. 





er meng cut, Percent of 
: of mills oard feet increase (+) 
1928 1927 State 1928 1927 1928 1927 - or decrease (—) 
Number Number i : Qs 7 o , 
State of mills Quantity of mills Quantity  Qiienoma 222770007 “06 «14 a9S708008169.94z000 | Fite 
OR oincphenerdchenndnaes 86 584,493,000 100 oR oo ig ldap Se 9 690, 943, 5 
Geunen 36 251.093 000 42 273,066,000 oe tha snseireteaens 440 369 4,371,924,000 3,992,852,000 +9.5 
DED cadcusseicsnrenseontes 21 115,808,000 26 9 ieee: ee a 
PE cekuicasdtnnsteceneben 32 103,775,000 43 186,167,000 South Carolina ........ 372 370 821,900,000 817,016,000 406 
DE cégosecodstacesseceun snes 25 93,795,000 28 101,217,000 South Dakot 52 48 87. , ’ 
EE ‘Uisseisiedekenpiesnsvebesa 22 93,060,000 27 108,337,000 re Pee Seoubeenes 53,967,000 =» 46,909,000 = +15.0 
California 25 93.025,000 23 84941000 SED acs aeayeenwacns 505 566 530,306,000 595,297,000 —10.9 
 Soetesoensnesenrentees os 90.547. 000 4 131381 008 Toons eaCnianks khawwasll 215 194 1,446,686,000 1,446,460,000 +0.1 
RS osc c ncn vencerbensees 42 87,376,000 51 SMREMER Gan Ses8*onedovencsntns a. See pp 
} ggg A one 9011987 600 ans ent ann.aee Yoresent aed hadidtea is zee ase 30% ,308.000 90,880,000 +18.1 
cevvccevevcceoooces 954, _ Seneueres cen dais cebiededd 68 547,706,000 535,616,000 +2.3 
United States .............-- 604 1,963,859,000 716  2,372,333,000 Washington ............ 433 400 7,305,277,000 7,325,862,000 —0.3 
ie sed alias e . é West Virginia edi etywikee’ 223 547,823,000 541,870,000 +1.1 
Table 4.—Production of Shingles by Principal States: 1928 and 1927 Wisconsin ....+..4-+005 191 197 818,850,000 819,507,000 —0,1 
1928 1927 MEE. “nadeeadudwacee 49 38 24,402,000 12,863,000 +89.7 
Number Number _—_-_ —-— nul 
State of mills Quantity of mills Quantity United States ...... 13,268 13,756 34,142,123,000 34,532,420,000 —1.1 
CNG A ae cat enawaneWA a 132 5,019,061,000 132 6,690,579,000 ———~— F 
ong i agieindbaaas ekice tabs 21 236,641,000 22 309,818,000 Combined to avoid disclosing production of individual establishments. 
COMSOCMIR ccccccccccscccecsccecce a yyy 4 yyy Table 2.—Lumber Production by Principal Kinds of Wood: 1928 and 1927 
Dt! s-catatetevssheceancseeres ry 7 A ,804, Not ineludin ti f ill 
iil Sete ar laate et Rte 13 36,111,000 19 72,169,000 ( S peedustion of m a cutting less than wea 
ND a oc ae deeae eee 11 33,635,000 20 54,096,000 Quantity a _— 
“ 4 y, Percent 
GO BOGGS ccvccscdoscrevevveses 118 122,734,000 1237 144,038,000 po Kind of wood— board feet distribution board feet distribution 
United States ..........6000. Si | 5008, 00000S §« 898 ,043,868,008. Ralccms ar. '.77'"°""  Aeeekaee bar gy 9.4 
Table 1.—Lumber Production by States: 1928 and 1927 — seat eeeennreeere ey yn . ao r 
. FCCC wees sscescccsecerce 207, ¢ 4,158, r 
(Not including production of mille cutting less than 50,000 feet) ES: babbappnwniriisisiees 337,550,000 1.0 326,788,000 9 
Number gn ony Percent of CE Gers uxccndekevenvans 266,877,000 38 305,964,000 9 
of mills board feet increase (-+-) EN F a "7 f 
State 1928 1927 1928 1927 ordecrease(—) Cottonwood 1... sea eenoee 7 10a baneee 4 
Alabama~ ..;.........++: 1,502 1,647 1,980,082,000 2,171,687,000 —8.8 eeamaee 501,422,000 1.5 609,679,000 1.8 
fairl inecreaa 25 " 26 158,047,000 169,085,000 ae ee ae 8,449,282,000 24.8 8,443,053,000 24.5 
PINE: sc cconchicncwe 423 460 1,129,731,000 1,229,481,000 —8.1 — s E Seeaneneeaevasis s240,25%, - 443,053, . 
California and Nevadat. 165 154 1,952,659,000 2,070,811,000 —5.7 hh ce 155,903,000 5 160,536,000 . 
i aan a ec ere le 140 116 72,257,000 67,321,000 £7,3 Hemlock .....-seeesseeees 2,221,756,000 6.5 2,070,812,000 6.0 
ee Oe 139 144 35,256,000 55,949,000 —36.8 HICKOry ....ceecceccccsece »786,000 el 51,584,000 1 
PE ccoaksceavaseus 35 45 13,161,000 16,824,000 —21.8 ee 18,000 7 288,327,000 8 
as. coeds kane 203 183 995,072,000 907,128,000 +9.7 Lodgepole pine .......... 26,537,000 1 13,255,000 a 
! Cast « cw sieawiakawe 982 1,133 1,039,475,000 1,201,008,000 —13.4 MOPED wccccccccccvccvesces 742,642,000 2.2 774,000,000 2.2 
EL RR I AE 144 145 977,468,000 923,986,000 +5.8 8) ee ee 1,830,260,000 5.4 2,013.053,000 5.8 
NE Oo Songs da naaiasae 52 50 29,623,000 28,663,000 +3.3 OE: MD ehccncercecwxaee ,756,000 2.5 1,101,112,000 3.2 
NN eat das xa ne cb ES 219 256 126,790,000 148,492,000 —14.6 REGwo00d ....esesesccceees 486,827,000 1.4 569,605,000 1.6 
Iowa and Kansast....... 25 27 13,90* ,000 16,982,000 —18.1 ED wederekcaccewe wens 571,917,000 17 529,467,000 1.5 
OS Rar are 174,340,000 197,618,000 —11.8 Sugar pine .....eceeseees 305,940,000 zm] 282,217,000 8 
DEES. tees covccnees 2,278,422,000 2,385,724,000 —4.5 ES IR Ee Se 38,454,000 l 29,487,000 | 
Sees coke ne wanda 266,523,000 263,818,000 +1.0 Tupelo ...ceerececcscesees 316,554,000 9 267,192,000 8 
ND. on sa vce didn Chae 59,729,000 67,541,000 ==4 1,6 I OE Aa 650,000 R 65,081,000 2 
: 112,299,000 88,298,000 27.2 Western yellow pine...... 2,975,745,000 8.7 2,798,754,000 8.1 
Massachusetts .........- poopy Bc nsy or + os White firt 083,000 9 279,737,000 8 
PGE. ~ cceccccecccsccs 72, Y 8,254, ——f.4 qj.j§ WRG GET ncovccsvesccess ,085, J t f } 
Siemenete ieekas 412,343,000 396,891,000 +3.9 White pine .........+++- 1,366,933,000 4.0 1,344,466,000 3.9 
2,524,319,000 2,556,612,000 —1.3 Southern pine ..........-- 10,610,290,000 31.1 10,891,247,000 31.6 
Mississippi a ’ , ’ < 0 
Missouri .:.... 41,990,000 189,136,000 —24.9 Yellow poplar ........... 833,000 1.0 334,604,000 1. 
Montana ...... 387,879,000 396,267,000 —3,1 8 Silt RNY SRT 155,806,000 5 162,576,000 6 
239,261,000 215,912,000 10.8 —_—_—_— — - —_— 
dh ~~ $.220,000 5'044,000 382 RR eo eh $4,142,123,000 100.0 34,532,420,000 —-100.0 
oleae ail 162,030, 172,517,000 1 —_ 
New York” |e ar 130,106,000 142,505,000 —8.7 *Less than one-tenth of one percent. 
North Carolina 1,020,893,000 1,055,222,000 —3.3 tIncludes all western firs except Douglas fir. 
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~ Acquire and Exchange Veneer and Box Plants 


[Special telegram to AmeERICAN LUMBERMAN] 
MARSHFIELD, ORE., Oct. 2.—Coos Bay’s man- 

ufacturing and timber development were given 
new vitality with the official announcement to- 
day of the acquisition of the Coos Veneer & 
Box factory plant of the Port Orford Cedar 
Products Co. by the Evans Auto Loading Co.. 
in exchange for the Thompson mill, owned and 
operated by the Evans firm, and cash consid- 

ns. 
Oe euncement of the transfer, which in- 
yolves plans for future industries by both of 
the large companies involved in the deal, was 
made today by A. E. Adeisperger, head of the 
Port Orford company and Ralph M. Singer, 
sales manager of the Evans company, follow- 
ing negotiations which have covered a period 
of several months. The transfer was consum- 
mated late today, and the change is effective 
at once. 

To Operate Pacific Veneer Plant 

With the transfer, the announcement is made 

by Mr. Adelsperger that the Pacific Veneer 
plant of the Port Orford Cedar company will 
be operated at full strength for the manufac- 
ture of battery stock and the cutting of air- 
plane veneer, which will be glued up into ply- 


well as continue with the manufacture of bat- 
tery separators and airplane plywood. 


Beneficial to Both Companies 


The Evans Auto Loading Co. entered the 
Coos Bay territory the first of this year when 
it purchased the mill from W. J. Conrad and 
the veneer plant of the Western Lumber Man- 
ufacturing Co., and has been operating both 
to full capacity since that time. The company 
is known nationally as a leading manufacturer 
of automobile supplies, and it is for this reason 
that the officers transferred the lumber mill for 
the large factory of the Coos Veneer company 
which joins its present plant and which can 
be administered under the same management. 

While the Evans firm features manufactur- 
ing, the Port Orford Cedar Products Co. 
equally features lumber and timber activities 
and the transfer is said to work out beneficially 
to both. The Port Orford Cedar Products Co. 
was formed about a year ago by merger of 
the Coos Veneer Co., the Pacific Veneer Co., 
and the Western White Cedar Co., into one 
organization. Since then the operation of the 
North Bend box factory was started. 

No changes in the administrative officers of 
either company is anticipated with the trans- 
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Redwood Poles Support Aerial at Transmitting Station of Sacramento Bee’s New Broadcaster 
The two 93-foot redwood poles are 26 inches square at the base and taper to 12 inches at the top, 


and each pole weighs five tons. 
sisted in placing the two poles. 


Two gangs of Pacific Telephone & Telegraph Co.’s men as- 
In order to erect them, it was necessary to dig holes in the 


ground 36 inches square and 10 feet deep and to employ other poles 50 feet tall to hold the block 
and tackle 





wood in the Ostlind Furniture Co.’s plant under 
contract with that concern. In addition the 
Millington mill of the company will be oper- 
ated on two 10-hour shifts at once, and the 
Thompson will be continued on its double 
shift basis on full operation. 

The Evans company stated that as soon as 
machinery changes can be made, the Coos 
eneer factory, adjoining its battery plant, 
will be operated full force for the manufacture 
of fir plywood for automobile floor boards and 
running boards, in addition to other products 
which now are being manufactured in Tacoma 
and Aberdeen for the Evans company. The 
transfer indicates continued industrial develop- 
ment on Coos Bay by the Evans company which 
has its headquarters in Detroit. The Port Or- 
ford Cedar Products Co., on the other hand, 
will further develop its export business as 


fer, it was stated. The Evans company an- 
nounces that as soon as possible the Coos Veneer 
factory, which has been operating at about 25 
percent of capacity the last few months, will 
be run to capacity. The company will cont‘nue 
manufacturing battery separators at its original 
factory here. 

With the present export business in good 
condition and with indications it will continue 
on that basis, the Port Orford Cedar Products 
Co. expects to operate all its plants at full 
capacity. It is expected that the Thompson 
mill organization and crew will be maintained 
by the new owners. Employment of more men 
is seen as a direct result of the transfer. 

A. E. Adelsperger is president of the Port 
Orford Cedar Products Co. Other officers in- 
clude B. B. Ostlind, vice-president; John D. 
Goss, secretary ; and Claude Nasburg, treasurer. 


_ luncheon. 


Edward S. Evans, of Detroit, is president 
of the Evans Auto Loading Co., with M. D. 
Tucker, of Detroit, vice-president; J. H. Hailey, 
local manager and Ralph M. Singer, sales man- 
ager. 

Officers’ Comment 


A. E. Adelsperger, in commenting on the 
deal, stated that “the Port Orford Cedar Prod- 
ucts Co. is affiliated with Dant & Russell (Inc.), 
of the largest selling and independent export- 
ing organizations in the world, with large 
finances and ships at its command. This year 
alone we have sent 3,000,000 feet of cedar to 
South America through this organization; a 
thing which has never before been done by 
an American firm. We believe that the trans- 
fer will prove as beneficial to us as to the 
Evans company, as our major activity is in 
lumber and timber. We will continue the man- 
ufacture of battery separators, and expect to 
increase our airplane plywood industry.” 

Ralph Singer, in a statement, declared; “In 
view of the fact that the Evans Auto Load- 
ing Co. is primarily a manufacturer and not 
a logger or lumberman, we have decided it 
more practical to eliminate ourselves from the 
sawmill and logging business and, therefore, in 
the negotiations have traded our present saw- 
mill in the deal for the Coos Veneer & Box 
plant. In order to maintain the proper selling 
contacts in the sawmill business, it would re- 
quire the building up of a sales force for the 
purpose, which we have no desire of doing. 

“Engineers are already at work in the Coos 
Veneer & Box Co. plant rearranging and mak- 
ing the necessary changes to place this plant 
in suitable condition for the new operation.” 


Study Shook Standardization 


SPOKANE, WASH., Sept. 28.—A meeting of 
the Inland Empire box manufacturers called 
by the timber products bureau of the Spokane 
Chamber of Commerce, was held at the Daven- 
port Hotel Sept. 20. The standardization of 
box shook sizes was under discussion through- 
out the day from a variety of angles. A com- 
mittee consisting of O. Z. Brewer, Brewer Pine 
Box Co., Spokane; L. G. Carr, Western Pine 
Manufacturing Co., Spokane, and D. M. 
Boland, Weyerhaeuser Sales Co., Boise, Idaho 
was named to study the problem, and to meet 
with a similar committee of the California and 
Oregon manufacturers at Klamath Falls, Ore., 
later this fall. 

Following the meeting of the two committees 
-early in the week there, a meeting of all the 
manufacturers of the several States will be 
held at Portland the latter part of the same 
week, at which meeting the findings of the 
committees will be discussed. It is hoped some 
action will then be taken toward a definite 
standardization of box shook from the several 
districts. 

The meeting was opened by R. L. Bayne, 





‘chairman of the timber products bureau, who 


turned the gavel over to O. Z. Brewer after a 
brief statement of the purposes of the meeting. 
There was an attendance of about twenty-five. 
Rex H. Moorehouse, of San Francisco, west- 
ern manager for the National Association of 
Wooden Box Manufacturers, was among those 
who took an active part in the day’s discus- 
sion. 

Those attending were the guests of the Spo- 
kane Hoo-Hoo Club at its regular Friday noon 
Mr. Moorehouse, speaking — briefly 
at the luncheon, complimented the club on the 
effective work done by it in furthering the 
use of wooden boxes, the results of which had 
been quite noticeable even in California. Presi- 
dent B. H. Kizer, of the Spokane Chamber of 
Commerce, told his hearers that he thought ‘the 
lumber industry was just beginning to get into 
line with the times in the way of co-operation 
and standardization. 
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Hoo-Hoo Plan Knitting Together o 


Change By-Laws for Greater Activity — Establish Sustaining 
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_AmariLto, Tex., Sept. 30.—Firm in the be- the elimination of the insurance feature of of the Harry E. Folsom Club of Boston, and indica 
lief that lumbermen everywhere have caught the regular memberships, which carry a_ were in keeping with Hoo- , be 
- ag y n keeping 00-Hoo’s theory that lum 
a new vision of the great possibilities of death benefit of $100, but he met strong op- wood is the best building material on earth ber b 
Hoo-Hoo in knitting together the different position from the convention floor, and the They were put into use immediately, ' ized I 
branches of the industry into one brother- resolution was finally tabled to be taken up - At 
hood, delegates attending the thirty-eighth again next year, Snark’s Annual Address repor' 
annual convention here, Sept. 25, 26 and 27, To agree to pay $100 in case of the death In his annual address, Snark Riner de. activi 
busied themselves with smoothing over the of every member is unreasonable in face of clared that the best way to conserve the - the } 
rough places in the organization and trying the fact that no health certificate is re- forests is by utilization establishin . ciatio 
to work out a program for the coming year quired, Mr. Riner said. Insurance companies for lumber, and therefore a val Pi a need yocat 
that would place the fraternity in the posi- ©" not do it, even with the most rigid health “04 value tor it, and fine ¢ 
: . . 3 : . examinations. We are promising somethin he outlined a program for an educational = 
tion they believe it is destined to hold in P & 5 : : : a Am 
no f Note: A brief tel hi that we can not carry out. campaign to inform the public of the advan- 
the future. [Note: A brief telegraphic re- To eliminate the death benefit and not tages of using lumber properly, effect 
port of the first day's session appeared in make provision for those who may be in The d t i a con 
last _week’s issue of the AMERICAN LuMBER- need or in distress is not advisable. There- 5,0. pF ile — 7 be om, 0 ee jumb: 
MAN.—EpiITor. } fore, I recommend that a relief fund be estab- ee a Se es oe Sie ee be to 
substitutes have been offered and are bein 
— , lished and maintained at $500 to care for K to m 
Reminding the convention on every turn needy families. A committee of three mem- ‘%°!4 where lumber should have been used, . 
y and it is believed by those i he t 
that something must be done to keep the bers of the Supreme Nine would make recom- k that i? 1 be Beng ose in a position to t 
order function to the capacity of its oppor- mendations when they believed the benefit = Se umber were not discriminated He 
ene ° P .¢ : ; against, but was used where it would render 
tunities, Melvin M. Riner, Snark of the Uni- Should be paid, and no family would receive {$F Pager Be i t of for ¢ 
verse, literally drove the delegates through ™ore than $100, and that to be used as fu- Base tp ae ee ee ee to tk 
» in y g& iroug neral expenses only. rassment of those engaged in the industry of € 
the busiest annual on record, and his fel- i would be eliminated. 
low Hoo-Hoo left for their homes praising Those opposing the A few years ago the daily newspapers were and 
his work for the last year and more confi- resolution contended calling the attention of the public to the mate 
dent of the future of the order that hundreds of mem- scarcity of timber, how fast our forests were as ¢ 
In keeping with the constructive policies bers would be dropped, being anpketed, ecotenite 4 some instances mode 
: ° rae : nothing but an inferior quality of lumber for 
of the convention, Gaines D. Whitsitt, if the death benefit was construction could be secured. I believe it er 
Amarillo lumberman, was elected to succeed is safe to say many of the home-builders of i. 
Mr. Riner as Snark of the Universe, and to our country today are of this opinion, while 00 
carry on the program which he helped in- the members of this organization know it is com! 
augurate. The new Snark has devoted his not a statement of fact. On the contrary, the 
life to the 1 b sndust nd i well the best lumber, the best quality, the best tion, 
se tO the lumber industry, a f is — graded for strength and durability, for the cities 
acquainted with the problems facing Hoo- purpose intended, through efforts of the Na- TI 
Hoo as any member of the order. He has tional Lumber Manufacturer’s Association, 
been an active member for many years, and ever obtainable for construction purposes in most 
served the organization as Senior Hoo-Hoo the history of the industry is now available, of ac 
during Snark Riner’s administration. and while members of this and other or- grea 
ganizations know these facts, it is necessary exec 
i that this information be brought to the at- r 
‘Selection « Ciens , tention of the consuming public. This edu- ad 
The nominating committee was again cau- cational feature is an intricate part of the 
tious in selecting men for the Supreme Nine program of Hoo-Hoo.... 
who had the interests of the organization m..3 house uae GUNS enten ‘the Gentian of Ua I 
aan . . 
at heart, and who were willing to sacrifice future. Therefore, Hoo-Hoo believes in mod- by 
some of their personal ambitions for the ernization; it believes the home should be of ; 
promotion of brotherhood among. lumber- made more attractive, more comfortable, more t 
men. They were: G. D. ws hy enduring, more beautiful, stimulating the ee 
. iia ‘ ‘ Amarillo, Tex.; youth of our country with more reverence jein 
a rn a ae for it. God in His infinite wisdom surely tion 
‘ 2 . Universe created the forests to serve as a blessing was 
Junior Hoo-Hoo—Franklin A. Hofheins, to humanity. init 
North Tonawanda, N. Y. eliminated, and that the Hoo-Hoo’s program of reforestation and 1 
Bojum—wW. G. Smith, Akron, Ohio. insurance feature was M. M. RINER conservation will make available a perpetual bl 
Scrivenoter—Ben Springer, Milwaukee, Wis. an advantage in secur- K ¢ ; Cit Me ; supply for future generations, = rs! = oo 
Jabberwock—Tom Spaulding, Missoula, ing members among em- ansas y, Mo.; best but the most enduring, artistic and be 
ote ’ ployees, some of whom eis — of the tiful supply of building material on earth. pro 
’ ’ niverse ; , : th 
Custocatian—N. E. Boucher, Minneapolis, never expected to re- . : Urging the delegates to get behind this a 
Minn. alize anything else from their membership. program, Mr. Riner asked them fo forget Pe 
Arcanoper—A,. A. Frost, San Diego, Calif. i itions, an et the 
Gaines Watts Martin, testes Va. OPENING SESSION an ~ erty (tere OF Hottie oan its poe 
Messrs. Beaudette, Hofheins and Smith There were 250 delegates on hand for the value to the lumber industry. : : He 
were membérs of the old board and were OPening session, and late registrations the The Snark recommended keeping _tradi- bus 
among those most active in the Amarillo Second and third day brought the total at- tional names of Hoo-Hoo officers in the on 
convention tendance to about 350, representing many background and concentrating on an educa- six 
Chief among the changes made in the of the States and Canada. Mayor Ernest tional campaign against unworthy substitutes clul 
policies of the order was the creation of O. Thompson, speaking in behalf of the for lumber; a campaign to stimulate civic ber 
“sustaining memberships” with a $25 an- citizenship, welcomed the visitors to Ama- pride, and general co-operation among all wit 
nual fee, to which all present members and “illo, oe —— Newby, a ge Ps the branches of the industry. oth 
Saibie tumhermen qilt ty tted to Amarillo club and host to the delegates, a : inte 
po Hh ‘a ene of - yf omg an welcomed the lumbermen in behalf of Hoo- Secretary Makes Pertinent Suggestions abl 
classification to be made available to any Hoo of the city and State. In making his annual report, Henry R. , , 
Hoo-Hoo club which enrolls these sustain- Response to the welcome addresses was Isherwood, secretary-treasurer, stated that mn 
ing members. made by Adelard Beaudette, Montreal, mem- 919 new members had been added during be 
The board of directors was empowered ber of the Supreme Nine. He mentioned the year; that 175 reinstatements had been th 
to work out some plan for handling the briefly Hoo-Hoo work in Canada, and added taken, and that administration expenses had e 
fund. It is intended to put the organization that his city had erected a monument to the heen cut considerably. He reported only a 
on a sounder financial basis, officials stating order. a small balance in the treasury, but stated int 
that the work had been handicapped in the Early in the meeting Frederick Kemp, that several hundred dollars had been spent we 
past because of lack of funds. This change Boston, presented Snark Riner and the or- on the new year’s work, which started Sept. t 
in the by-laws was recommended and sup- der with a gavel and block made from wood 9, Ar 
ported by Snark Riner. taken from Old lIronsides, famous early A feature of his report was the announce- n 
The out-going Snark also contended for American battleship. They came as gifts ment that memberships coming in this year ort 
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‘nineWemberships —Death Benefit Question Laid Over to Next Year 
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indicated a more settled condition among 
lumber employees, suggesting that the lum- 
ber business is returning to a more stabil- 
jzed basis. ; 

A considerable portion of the secretary’s 
report was devoted to the wood promotion 
activities of the order, in co-operation with 
the National Lumber Manufacturers’ Asso- 
ciation and affiliated organizations. He ad- 
yocated more intensive activities along this 
line during the ensuing year. 

Among his suggestions was one to the 
effect that every Hoo-Hoo club should have 
a committee, representing all branches of the 
jumber industry, whose sole function would 
be to watch for new building operations and 
to make certain that lumber would receive 
the recognition its qualities command. 

He complimented many Hoo-Hoo clubs 
for constructive work, referring particularly 
to the free “smokers” staged in a number 
of cities at which carpenters, contractors 
and other users and specifiers of building 
materials were guests. He also mentioned 
as constructive work, the building of a 
model home by the Hoo-Hoo Club of Lane 
County, Oregon, the miniature model farm 
building contest of the Eugene (Ore.) Hoo- 
Hoo Club, the activities of the educational 
committee of the Spokane Hoo-Hoo Club in 
the interests of wood defense and promo- 
tion, and similar activities in many. other 
cities. 

The secretary described as among the 
most vital needs of the order, the acquisition 
of additional field help, the encouragement of 
greater interest in the order on the part of 
executives of the industry, and closer co- 
operation between the order and all the other 
trade associations. 


Outlines Plan for Reorganization 


In the opening session, a paper prepared 
by A. C. Dixon, Eugene, Ore., a member 
of the Supreme Nine, outlining a possible 
plan for the reorganization of Hoo-Hoo, 
tieing it up to some extent with the Na- 
tional Lumber Manufacturers’ Association, 
was read by Franklin A. Hofheins, another 
member of the board. 

This paper suggested that it might be pos- 


sible to secure $100,000 annually from the . 


manufacturers’ organization with which to 
Promote the policies of Hoo-Hoo in uniting 
the branches of the lumber industry. He 
suggested that Hoo-Hoo was the only or- 
der that could accomplish some of the things 
that are needed, and that the fraternity 
could accomplish them with proper finances. 
€ recommended more attention toward the 
business end of the industry and less stress 
on brotherhood. His plan would place from 
Six to ten speakers in the field, to organize 
clubs, conduct public meetings where lum- 
ber would be talked, tieing the work up 
with schools, civic and women’s clubs, and 
other local organizations, thereby creating 
interest among outsiders and obtaining valu- 
able publicity. 
, Mr. Dixon’s.plan at once became an issue 
in the convention, and delegates were urged 
to read and study its possibilities. It will 
considered by the Supreme Nine during 
the year, 
. Members of the House of Ancients were 
Introduced during the first session. They 
were: N. A. Gladding, Indianapolis, old- 
est living Snark; A. C. Ramsey, Terrell, 
€x., second oldest; E. D. Tennant, Los 
Angeles, who Snark Riner said had kept the 
order going at a crucial time; W. L. Dicka- 


son, Tulsa, Okla.; A. A. Hood, Chicago, 
who the president said had made the pres- 
ent program of Hoo-Hoo possible, and the 
last Snark, James M. Brown, Spokane, 
Wash. They were greeted with the Hoo- 
Hoo “Nine” yell. 


Initiation and Banquet Ceremonies 


Relaxing from the business of the fore- 
noon, those more advanced in Hoo-Hoo 
participated in the initiation of thirteen 
novices, with Mr. Brown, High Priest of 
Osiris, presiding. The High Priest also was 
master of ceremonies at the annual Osirian 
banquet, held at the Herring Hotel, conven- 
tion headquarters, Wednesday night. It was 
said by many to have been the best banquet 
ever held in the history of Hoo-Hoo. Mem- 
bers of the Supreme Nine, of the House of 
Ancients, and other prominent lumbermen 
were introduced for brief talks. 

Harry T. Kendall, 
Kansas City, Mo., High 
Priest of Ptah, made 
the principal address at 
the banquet. He took 
issue with those seeking 


F. A. HOFHEINS, 
North ns 


Junior Hoo-Hoo 





to inject more business 
into the order and less 
fraternalism, and ad- 
monished delegates to 
give less thought to 
reforestation and conservation, and look 
more “to the man on the other side of the 
industry.” 

Five members of the Supreme Nine made 
reports. of conditions in their districts when 
the meeting convened Thursday moining. 
They all were optimistic. Chief among the 
reports was that of Snark Riner, who stzted 
that he covered the entire country. 


Talks on Value of Organizations 


Charles R. Black, president of the South- 
western Lumbermen’s Association, delivered 
one of the outstanding addresses of the con- 
vention when he spoke at the wood promo- 
tion luncheon on “My Observations of Or- 
ganizations and Associations.” More than 
200 attended the luncheon, presided over by 
U. N. Olver, Amarillo. 


With the progress of civilization and the 
advancement of society, man has attained an 
ever-increasing and an intensified interest In 
his brother man, Mr. Black said. Today a 
universal brotherhood exists, composed of all 
races, banded together in the common cause 
of the promotion of civilization. 

Trade organizations are merely a refined 


H. R. ISHERWOOD, 
St. Louis, Mo.; 
Secretary-treasurer 





form of tribal unity. Their accomplishments 
can not always be measured by the yard- 
stick of the dollar; their achievements are 
not always visible in concrete form. I have 
heard lumbermen say, “I am through with 
trade organizations,” but they were unable 
to give a reason to justify such a decision. 

If we did not have trade organizations, it 
would be possible for a person to go to a 
grocery store today and buy any of the 
better brands of prepared roofing, felt, paints, 
and other building material; or a man could 
go to a general merchandise store and give 
an order for a house patterned by the yellow 
pine manufacturers, and then purchase mill- 
work from reputable sash and door dealers. 
Trade associations have done much toward 
stabilizing purchases, analyzing quality and 
systematizing distribution. 

We sometimes hear the charge that lumber 
associations are organized for selfish rea- 
sons. That is not true. Their principal ob- 
ject is the protection and the promotion of 
the interests of the lumber industry; thwart- 
ing unwarranted attacks on others, unifying 
the industry and putting character and con- 
science into business. 


Awarded National Cup 


Spokane Club No. 16, Spokane, Wash., 
was awarded the Hoo-Hoo club cup as the 
most active club in the order for 1928-29. 
It was presented by Snark Riner, in the 
absence of Wilson Compton, secretary-man- 
ager of the National Lumber Manufacturers’ 
Association, who judged the work of the 
Spokane club and made the selection. The 
cup is a gift from the National. James M. 
Brown, ex-president of the Spokane club, 
accepted the cup in behalf of his home or- 
ganization. Spokane has a membership of 
300 and is one of the largest clubs in the 
order. 

A class of thirty kittens was initiated into 
Hoo-Hoo at the annual concatenation Thurs- 
day night. , 

Friday morning the delegates heard A. C. 
Horner, manager of the western division of 
the National Lumber Manufacturers’ Asso- 
ciation, who had been delayed in arriving. 
He pledged the co-operation of his organiza- 
tion, and lauded the work of Hoo-Hoo. He 
stated that not more than 10 percent of the 
order’s possibilities were being realized. 

Immediately after Mr. Whitsitt’s election 
as Supreme Snark, the chair was abandoned 
by Snark Riner, and the new Snark was 
installed. The retiring Snark then was “em- 
balmed” and taken into the House of An- 
cients by the Seer, N. A. Gladding. Mfrs. 
Riner was presented with a spray of 
heather, received from Scotland. The retir- 
ing Snark was given a ruby ring, emblematic 
of the order. 

One of the first acts of the newly elected 
Snark of the Universe, Gaines D. Whitsitt. 
was the re-appointment of Parson P. A. 
Simpkin as chaplain of the order. 

Plans were practically completed for a 
meeting of the Supreme Nine in Chicago on 
Oct. 21, as some of the members will come 
to Chicago then to attend the National re- 
tailers’ convention. 

Hawk Huey distributed much literature on 
Phoenix at the closing session, and a ma- 
jority of the delegates seemed to favor that 
city for 1930. The matter will be decided 
by the Supreme Nine. The race seems to 
be between Phoenix and Montreal or To- 
ronto. 

The visitors finally sought recreation after 
a busy three-day session at a barbecue and 
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rodeo at the famous LX ranch, where real 
cowboys performed for them in keeping with 


the Old West. 


Who’s Who of the Thirty-eighth 
Hoo-Hoo Annual 


GEORGE W. BuRGOYNE, Chicago, court reporter, 
who kept a “word for word” record of the 
convention, 


CHARLES R. Buiack, Corning, Ark., president 
of the Southwestern Lumbermen’s Association, 
covering Kansas, Missouri, Arkansas and 
Oklahoma, who addressed the wood-promotion 
luncheon on “My Observations of Organiza- 
tions and Associations.” Mr. Black is one of 
the leading men in Hoo-Hoo. 


ARTHUR BEVAN, Seattle, Wash., secretary of 
the Red Cedar Shingle Bureau, who was prom- 
inent in activities: of the convention. 


Q. R. Crart, Albuquerque, N. M., who is a 
prominent Hoo-Hoo worker in his home State, 
and an official of his home club. He is making 
plans for a convention on Nov. 9, and many 
prominent men at the convention have been 
invited to speak. 


W. S. DicKason, president of the Dickason- 
Goodman Lumber Co., Tulsa, Okla., member 
of the House of Ancients and a Hoo-Hoo of 
long standing. 


E. R. S. EmsBrey, Washington, D. C., whose 
business is advertising and publicity. 


W. Cress Eaton, New Orleans, La., repre- 
senting the Long Leaf Yellow Pine (Inc.). 


W. L. FoxwortH, Dallas, Tex., official of the 
Foxworth-Galbraith yards, who came back 
home for the convention. Headquarters of his 
company are in Amarillo. 


H. W. GALBRAITH, Amarillo, president of the 
Amarillo Lumber Co., and the Foxworth-Gal- 
braith Lumber Co., who took the position that 
yard men and mill employees should not be 
deprived of the death benefit clause in the 
Hoo-Hoo membership. He suggested that pro- 
prietors pay enough more to sustain the in- 
surance feature. 


J. F. GoopMAN, Kansas City, Mo., secretary 
of the Dickason-Goodman Lumber Co., a mem- 
ber of the board of counselors of Hoo-Hoo, and 
an official in other lumbermen’s organizations. 

H. B. Houck, Little Rock, Ark., who visited 
his brother, Wilbur Houck, manager of the 
Amarillo Baking Co., while attending the con- 
vention. 

FRANKLIN A. HOFHEINS, North Tonawanda, 
N. Y., member of the Supreme Nine. He has 
been a leader in Hoo-Hoo for many years. 


Cc. H. HersHey, East Orange, N. J., a whole- 


saler, who was initiated into the Osirian Clois- 
ter at the Amarillo convention. 
N. H. (“Hawk”) Huey, Phoenix, Ariz., who 


came to Amarillo to take the 
back home with him. 


JOHN E. HILL, general manager of the Pan- 
handle Lumber Co., and former president of 
the Lumbermen’s Association of Texas, perhaps 
the tallest living Hoo-Hoo. Persons from more 
distant roints, who have been reading Mr. 
Hill's articles in national lumber journals were 
pleased to learn what he looks like. 


1930 convention 


HENRY R. IsHERWOOD, St. Louis. Mo.. veteran 
secretary of the international order, who is 
praised by officials as being largely responsible 
for the present development of Hoo-Hoo. He 
was the busiest man of the convention. 


J. F. Jupp, St. Louis, Mo., member of the 
House of Ancients, and oldest Hoo-Hoo attend- 
ing the convention. His number is 94, and 
the Amarillo meeting was his thirty-sixth an- 
nual. He joined Hoo-Hoo one week after its 
charter was granted. 

Tep T. Jones. Minneapolis, 
member of the Supreme Nine, 
the convention. 


Harry T. KENDALL, Kansas City. High Priest 
of Ptah, who made the principal address at 
the Osirian banquet. He was in Texas for 
20 years, and has been attending Hoo-Hoo 
annuals for 25 years. He was chairman of 
the resolutions committee. 

FREDERICK KEMP, Waltham, Mass., whose 
business is selling maplewood for shoe heels. 
His business cards are of the same material. 
He brought to the convention a gave] and 


Minn., former 
and active in 





block made from wood taken from Old Iron- 
sides. 


A R. McGowan, Albuquerque, N. M., was 


another of the old-timers at the convention. 
He was the 305th member of the order. 


DwIGcHT Newsy, president of the Amarillo 
Club, and host to the convention. He served 
on the committee on legislation and good of 
the order. 


A. C. Ramsey, Terrell, Tex., second oldest 
living member of the House of Ancients. He 
is another of the oldest members of Hoo-Hoo. 


M. M. RtInerR, Kansas City, Mo., outgoing 
Snark of the Universe, whose greatest task 
during the convention was shaking delegates 
out of their lethargy of selfishness and awak- 
ening them to the future of Hoo-Hoo. 


ADELARD 
BEAUDETTE, 


Montreal, Que.; 
Senior Hoo-Hoo 


N. A: GLADDING, 
Indianapolis, Ind.; 


Oldest Living 
Snark 


October 5, 192% 
——__ 


N. A. GLADDING, Indianapolis, Ind., olg 
living member of the House of Ancients ~ 
wears a nine-diamond badge which he will D 
on to the next oldest living ex-Snark at ro 
death. He was an outstanding character of th 
convention. e 


W. G. Situ, Akron, Ohio, member 


- of 
Supreme Nine, and a worker in the conventioe 


R. E. SPENCER, Denver, Colo., one of th 
wholesalers at the annual. He served on the 
committee on legislation and good of the wan 


W. H. Sca.es, New Orleans, La., representing 
the National Lumber Manufacturers’ Associa 
tion. He was initiated into the Osirian Cloister. 


E, D. TENNANT, Los Angeles, another of the 
older members of the House of Ancients and 
one of the oldest members of Hoo-Hoo, 


E. E. Woops, Kansas City, secretary of the 
Southwestern Lumbermen’s Association, 


GaINEs D. WuiITsITT, Amarillo, retiring Senior 
Hoo-Hoo, and newly elected Snark of the Upj. 
verse, who was responsible for bringing the 
convention to Amarillo. He was a member 
of the committee on legislation and the g00d 
of the order. 


A. J. WorTeEs, Seattle, Wash., field secretary 
of the Red Cedar Shingle Bureau. 


ADELARD BEAUDETTE, Montreal, Canada, mem. 
ber of the Supreme Nine, who responded to 
the hospitality of America and Texas, fe 
invited the 1930 convention to Canada, He js 
a leading member of Hoo-Hoo. 


Con, A. A. KING, stationed at Fort Bliss 
El Paso, Texas, who formerly was in the 
lumber business. 


A. A. Hoop, Chicago, formerly at Albuquer. 
que, N. M., an ex-Snark of the Universe. He 
knew more people than anyone else at the 
convention. 


JAMES M. Brown, Spokane, Wash., member of 
the House of Ancients, High Priest of Osiris, 
who presided at the Osirian initiation and ban- 
quet. This club received the Hoo-Hoo cup as 
being the most active in 1928-29. 


Sash-Door Wholesalers Meet 


St. Louis, Mo., Sept. 30.—America’s whole- 
sale sash and door distributers are still willing 
and anxious to contribute their share toward a 
nationwide program of trade promotion and 
publicity. This they reaffirmed at the semi- 
annual meeting held at the Hotel Chase here 
on Sept. 25, 26 and 27, and urged the manufac- 
turers, represented by the National Door Manu- 
facturers’ Association, to reconsider a decision 
not to contribute any funds for the purpose. 

The meeting was probably the most har- 
monious in the history of the organization. 
Wholesalers gathered, prepared for the custom- 
ary battle if it should show up, but it didn’t. 
The seventy-five wholesalers, who with the 
manufacturers and other non-members made 
up a total attendance of over a iundred, 
“buckled down to work,” and from early in 
the morning until late at night they strove to 
find new ways to bring about an increased 
trade. 

On Thursday several addresses were on the 
program. In the morning Harold Vinton Coes, 
nationally known speaker and writer on eco- 
nomic subjects, talked on the advantages and 
disadvantages of mergers. Walter F. Shaw, of 
Washington, D. C., trade extension manager of 
the National Lumber Manufacturers’ Associa- 
tion, asked the question “What Is Trade Pro- 
motion?” and then supplied his own answer, 
showing at the same time the needs for such 
activities and the benefits which would be de- 
rived from them. In the afternoon the sub‘ect 
of trade relations was discussed by P. A. Rich- 
ardson, of Oshkosh, Wis., president of the Fos- 
ter-Lothman Co. and president of the National 
Door Manufacturers’ Association, and by W. 
L. Rawn, of Tacoma, Wash., secretary of the 
Western Door Manufacturers’ Association. 

These were followed by the report of S. F. 
D. Meffley, of Chicago, secretary of the Whole- 
sale Sash & Door Association, in which a gen- 
eral view of the work of the organization was 


given. He especially urged close co-operation 
between the wholesalers and both the manufac- 
turers and the retailers. 

“If the producer-wholesaler-retailer system 
is to hold its own against other forms of 
competition,” he said, “it must function 
as a unit. Therefore, the welfare of both 
the manufacturer and the retailer is of vital 
importance to the distributer.” 

This, he declared, is the one principle which 
all merchandising elements must have in mind 
if they are to settle one of the most perplex- 
ing questions in modern industry—that of dis- 
tribution. His hearers agreed with him, and he 
was instructed to take a six-weeks’ tour of the 
country’s distribution centers, including Kansas 
City, Mo., Dallas, Tex.. Memphis, Tenn., Louis- 
ville, Ky., Detroit, Mich., Cleveland, Ohio, Buf- 
falo, Utica and New York City, N. Y.. Boston, 
Mass., Richmond, Va., Indianapolis, Ind., Gn- 
cinnati, Ohio, and intermediate points. His con- 
ferences wi!l be concerning the important sub- 
ject of trade relations. 


White Pine Not ‘‘Gone for Good” 


Toronto, Ont., Sept. 23.—An_ erroneous 
statement, to the effect that white pine supplies 
in Canada were “gone for good,” was lately 
made by the correspondent of a Toronto news 
paper, and an answer denying the truth of such 
statement is made by the White Pine Bureat 
of Toronto. The bureau says: “May I pomt 
out to you that in the Province of Ontario 
alone last year nearly one-half of the entire 
lumber cut was white pine. The approximate 
figures for the entire amount of lumber sawt 
in Ontario were 877,000,000 feet, of which 406; 
865,000 feet was white pine. These figures 
should convince you and your readers 
white pine is very far from ‘gone’—on the cot 
trary, is quite plentiful.” 
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National-American Wholesalers Confer 


Three Important Meetings Are Held—Grade- and Trade-Marking, Remuneration, Trade 


Discount, Car Cards, Credits, Are Some of the Subjects Discussed 


New York, Sept. 30.—T wenty-five whole- 
giers from different sections attended three 
important meetings held in the offices of the 
National-American Wholesale Lumber Associa- 
tion here, on Sept. 25 and 26, covering trade 
extension, the relations between manufacturers 
and wholesalers and the usual fall meeting of 
the executive committee. ; 

The trade extension committee met on the 
morning of Sept. 25, to consider further . the 
wholeswers’ Texation to the traue extension cam- 
saign, especially in connection with the promo- 
tion of grade-marking and National “Tree 
jumber. The National-American has endorsed 
the principle of grade- and association trade- 
marking so long as nothing appears in the 
symbol to reveal the identity of the mill. It 
is unalterably opposed to individual trade- 
marking, which is not part of the trade exten- 
sion campaign, and at its meeting the com- 
mittee recommended : 

After carefully considering the developments 
of the lumber trade extension campaixzn to 
date, especially in reference to the proinocion 
of grade-marking and trade-marking, without 
due mention of unmarked lumber which we 
hold is not fair in view of the fact that the 
greater portion of all the lumber produced is 
still unmarked, we are still of the opinion that 
gufficient has been accomplished in the way 
of promcting the use of lumber generally, 
through advertising, home modernizing, re- 
search, building code activity and other lines 
of development to warrant our continued ad- 
herence to the movement. We remain in 
hearty accord with the resolution adopted at 
our last convention, favoring the orderly pro- 
motion of grade- and trade-marking without 
prejudice to unmarked lumber, with the whole- 
saler’s rights properly safeguarded. 


Question of Remuneration 


The discussions brought out the fact that in 
some instances grade-marked lumber was not 
available to wholesalers on a basis which 
recognized the wholesaler’s proper cost of dis- 
tribution, and as complete co-operation in 
gtade-marked promotion must be linked with a 
merchandising arrangement which recognizes 
distribution costs, the trade extension commit- 
tee further recommended that: 

Our committee on joint relations between 
wholesalers and manufacturers be requested 
to take up definitely with the manufacturers 
at the earliest opportunity the question of 
proper remuneration to the wholesaler for the 
service rendered and that this question be con- 
sidered in connection with the question of pro- 
moting grade-marking and association trade- 
marking. 

Relations between manufacturers and whole- 
salers, proper remuneration to wholesalers 
adequately to cover their distribution costs and 
other phases of co-operation between manufac- 
turers and wholesalers, as well as among whole- 
salers themselves, were considered at a special 
hesine on the mornrine of Sept. 26. 

Secretary W. W. Schupner covered the status 
of the sub-committee report of the joint manu- 
facturers-wholesalers’ committee which recom- 
mends a distribution policy between mills and 
wholesalers and which has been approved by 
some of the regional manufacturers’ associa- 
tions, and the joint recommendation of last 

ptember between manufacturers and retailers 
covering a distribution policy in which the 
National-American could not join because of 
the lack of reference to that large class of in- 
dustrial trade which has always heen recog- 
mzed as wholesale and must remain so. 

A letter was received showing these recom- 
mendations had been considered at the last 
rectors’ meeting of the National Lumber 
Manufacturers’ Association and suggesting a 
conference of manufacturers, wholesalers and 
retailers to discuss a general national distribu- 


tion policy and inquiring as to the desirability 
of a Federal trade practice industry conference. 
It was the general opinion of the wholesalers 
present that certain established conditions now 
handled satisfactorily through local committees 
would make it impractical to agree on a na- 
tional policy, and the idea of a trade practice 
cun.erence was not generally acceptabie al- 
though the National-American holds itself in 
readiness to consider these questions. 


Approves Revised Car Card 


A report was received from the special com- 
mittee which met with other associations to 
consider the car certificate originally proposed 
by the Northern Hemlock & Hardwood Manu- 
facturers’ Association. The committee recom- 
mended approval of the revised form of certifi- 
cate. which, when adapted to meet regional 
conditions, will likely come into general use. 
It was noted that participation in such practical 
conferences helped in the development of in- 
dustry relations. 

The meeting was pleased with the recent 
action of the Roofer Manufacturers’ Club on 
its fund to guarantee payment of arbitration 
claims on sales made to wholesalers. 

There was much interest in the association’s 
co-operation in the maple flooring code of mer- 
chandising practices, and while this code is 
incomplete, steps have been taken to put some 
of its provisions into actual practice. Some 
wholesalers have been selected as so'e distri u- 
ters to cover stated territory on a more remu- 
nerative arrangement than heretofore existed. 
In these discussions emphasis was laid on the 
necessity for higher compensation and on the 
difficulties arising from allowing the wholesale 
discount to retailers who either claim to be 
wholesalers or who are listed in agency books 
as “wholesale and retail” and it is believed a 
sincere effort is being made to discontinue this 
discount to those not entitled to it. If this 
general code plan is extended it will un- 
doubtedly improve merchandising conditions in 
the flooring industry and enable closer contacts 
between mill and wholesaler. 

President Mauk reported at length upon the 
recent group meetings held on the North Coast, 
attended by himself, Secretary Schupner and 
North Coast Manager R. A. Dailey. These 
meetings brought together 135 manufacturers 
and wholesalers, at which there was general 
discussion on many questions of mutual inter- 
est, the exchange of ideas bringing a more 
sympathetic viewpoint on the preblems of both 
branches of the industry, especially in connec- 
tion with the visits with officials of western 
associations. A joint committee of sixteen 
outstanding western manufacturers and whole- 
salers has been appointed, which will result in 
discussions between the West Coast Lumber- 
men’s Associat‘on and the National-American 
on the situation in the fir region. 


Survey Shows Trade Discount Inadequate 


The question of wholesalers’ remuneration 
provoked much discussion both from the stand- 
point of business handled through the whole- 
saler on either a flat price basis or where a 
trade discount is allowed. The National- 
American’s recent survey showing the average 
cost of wholesale distribution amountine to 7.83 
percent is accepted throughout the industry as 
an authoritative compilation, it being recognized 
that individual costs may be over or under the 
average. The survey, however, was sufficiently 
comprehensive geographically, as well as the 
types of wholesale operations covered, to dem- 
onstrate that the customary trade discount of 5 
percent is grossly inadequate to cover wholesale 
distribution costs, especially when the average 
of 7.83 was obtained after every effort was 


made to reduce expenses to a minimum. 

The wholesalers are sufficiently secure in 
their position to assert that this cost must be 
assumed by any factor which undertakes this 
function with all its attendant risks. State- 
ments recently made by manufacturers wno 
have studied the question confirm this position 
and steps were taken to initiate a movement 
which will aim furtner to promote tnis 1 e1 
throughout the industry. The evil of split 
commissions was discussed and while this is 
less prevalent than heretofore, it is believed 
that educational influences used in the selection 
by mills of their wholesale outlets will assist 
in solving this problem. 

The result of the discussion was the appoint- 
ment of a special committee to prepare a ques- 
tionnaire to the membership in the expectation 
of obtaining a frank exchange of views which 
will assist in a further consideration of ques- 
tions not only important to the prosperity of 
the wholesalers but to the industry at large. 

Following these special meetings, the execu- 
tive committee met and in addition to approv- 
ing recommendations from the earlier meetings, 
acted on other matters. 

The membership was reported as 549, com- 
pared with 569 at the beginning of the year, 
since which time 24 memberships have been 
discontinued because of failures, going out of 
business and other changes. Since April 1, 6 
were dropped for non-payment of dues, and 2 
expelled for violating the trade ethics provision 
of the by-laws. Consideration was #1\ea |o a 
recommendation to be submitted to the annual 
meeting to continue adequate income ener- 
getically to pursue planned activities. 


Round-Table Discussion on Credits 


A round-table discussion on the credit situa- 
tion occurred during the luncheon session on 
Sept. 26. The credit department committee re- 
ported upon a plan to broaden the scope of the 
association’s weekly credit list. A series of 
brief statements on credit fundamentals will be 
published to the members, including the prep- 
aration of hypothetical statements which by 
example will show some of the more important 
factors in analyzing statements, such as the 
proper ratio between quick assets and liabilities, 
ratios on accounts receivable for stock carry, 
investment in plant and property for capital 
investment, also the relation of plant investment 
to business volume. 

The question as to the time and place of the 
next annual convention was discussed. 

Memorials were adopted on the death of 
former President Lewis Dill, Baltimore, Md., 
and John W. Robinson, North ‘lonowanda, 
N. Y., and Franklin D. Tones, of Davies, 
Jones & Beebe, formerly National counsel. 

Those who attended these conferences were: 

C. A. Mauk, president, Toledo; A. E. Lane, 
New York; M. G. Truman, Chicago; G. I. Jones, 


Boston; Dwight Hinckley, Cincinnati; B. 8S. 
Woodhead, Beaumont; F. A. Dudley, Phila- 
delphia; C. A. Goodman, Marinette; W. H. 


Schuette, Pittsburgh; F. S. Underhill, Phila- 
delphia; R. C. Pepper, Springfield; J. I. Coul- 
bourn, Philadelphia; H. F. Taylor, Buffalo; 
former President M. E. Preisch; G. M. Stevens, 
M. J. E. Hoban, J. A. Currey, R. R. Sizer, Jr., 
B. L. Tim, H. J. Strong, F. S. Davis, F. A. 
Niles, New York; W. W. Schupner, secretary; 
L. N. Duggan, department manager, and D. 
Theodore Kelly, association counsel. 

Frederic Palmer, of the Madera Sugar Pine 
Co., San Francisco, was present and joined in 
the general discussions, reiterating some of the 
statements made by him at the last convention 
and that the California manufacturers needed 
the wholesalers’ service in the distribution of 
their product and that there was a growing 
need of closer contact in the consideration of 
problems of mutual interest. 
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Oct, 


10-11—National Association of Wooden Box 
Manufacturers, Roosevelt Hotel, New York 
City. Semiannual meeting. 

11—New Hampshire Lumbermen’s Association, 
Hotel Carpenter, Manchester, N, H. 
11—Empire State Forest Products Association, 
Albany, N. ¥Y. Annual. 


Oct. 16—West Side Hardwood Club, Pine Bluff, Ark. 
Oct. 16-18—National Conference of Wood Indus- 
tries’ Engineers and Executives, Rockford. Il. 
. 17-18—North Carolina Pine Association, 
Charleston, 8. C. Semiannual meeting. 


19—Texas-Louisiana Mill Managers’ Associa- 
tion, Beaumont, Tex. 
. 21-22—Associated Leaders of Lumber & 
Dealers of America, Palmer House, 
Annual convention. 


22-23—Southern Logging Association, Roose- 
velt Hotel, New Orleans, La. Annual, 
. 23-24-25—National Retail Lumber Dealers’ As- 
sociation, Palmer House, Chicago. Annual. 
23-26—Pacific Logging Congress, Olympic 
Hotel, Seattle, Wash. Annual. 
29—Appalachian Hardwood Club, Hotel Sin- 
ton, Cincinnati, Ohio. Annual, 
Nov. 1—Roofer Manufacturers’ Club, Columbus, Ga. 
Nov. 5-7—Associated Cooperage Industries of Amer- 
ica, Peabody Hotel, Memphis, Tenn. Semi- 
annual meeting. 


Nov. 6-7—West Virginia Wood Utilization Con- 
gress, Charleston, W. Va. 


Oct. 


Oct. 


Fuel 
Chicago. 


Oct. 


Associations Plans and Activities 


Nov. 7-9—California Retail Lumbermen’s Associa- 


tion. Palace Hotel, San Francisco, Calif. 
Annual, 
Nov. 15-16—West Texas Lumbermen’s Association, 


San Angelo, Tex. Annual, 


Nov. 18-22—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Twenty-second semiannual 
meeting of board of directors. 


20-21—Georgia Lumber, Millwork & Building 
Material Dealers’ Association, Atlanta, Ga. An- 
nual, 


7—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Lake Charles, La. 
Jan. 14-16, 1930—Pennsylvania Lumbermen’s Asso- 
ciation, Philadeiphia, Pa. Annual. 

14-16, 1930—Canadian Lumbermen’s Associa- 
tion, Chateau Laurier, Ottawa, Ont. Annual, 


15-16, 1930—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual, 


21-23, 1930—Northwestern Lumbermen’s 
sociation, Minneapolis Auditorium, 
lis, Minn. Annual. 


22-24, 1930--—Ontario Retail Lumber Dealers’ 
Association, Royal York Hotel, Toronto, Ont. 
Annual, 

Jan. 23-24, 1930—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Daniel Boone 
Hotel, Charleston, W. Va. Annual. 

Jan. 28-30, 1930—Northeastern Retail Lumbermen's 

Association, Hotel Pennsylvania, New York 

City. Annual, 


Nov. 


Dec. 


Jan. 


Jan. 


Jan. As- 


Minneapo- 


Jan. 
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Jan. 28-30, 1930—Ohio Association of Retaj 
ber Dealers, Columbus, Ohio. Annual, 


29-31, 1930—Southwestern. Lumbermen’s 
sociation, Missouri Hotel and Convention 
Kansas City, Mo. Annual. 


Hall, 

Feb. 5-7, 1930—Retail Lumber Dealers’ A, 
of — Pennsylvania, Pittsburgh, hr ne 
nual, ‘ 


Feb. 5-7, 1930—Michigan Retail Lumber Deg 
Association, Hotel Pantlind, Grand Rapids, 
Mich. Annual, 

Feb. 11-13, 1930—Illinois Lumber & Materia} Deal 
ers’ Association, Stevens Hotel, Chicago, «An. 
nual. 

Feb. 11-13, 1930—Kentucky Retail Lumber Dealery 
Association, Louisvile, Ky. Annual, 


Feb. 13-14, 1930—Virginia Lumber & Build 
ply Dealers’ Association. Annual, 


18-20, 1930—-Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Milwaukee, 
Wis. Annual, 

Feb, 20-22, 1930—Western Retail Lumbermen’s Ag. 
sociation, Spokane, Wash. Annual. 


Feb. 19-21, 1920—Nebraska Lumber Merchants’ As. 
‘ores Hotel Lincoln, Lincoln, Neb, Ap. 
nual, 


Feb. 26-27, 1930—Tennessee Retail Lumber, Mill. 
work & Supply Association, Hotel John Sevier, 
Johnson City, Tenn. Annual. 


April 8-10, 1930—Lumbermen’s 
Texas, Dallas, Tex. Annual. 
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New Hampshire Meeting 


Mancuester, N. H., Sept. 30.—At the next 
meeting of the New Hampshire Lumbermen’s 
Association, to be held Oct. 11 at the Hotel 
Carpenter in this city, four important questions 
are to be brought up for discussion, according 
to announcement by Harry K. Rogers, presi- 
dent. These are: Where are we headed; what 
is the trend of lumber, marketwise; what shall 
be our future activities; and how can the as- 
sociation better existing conditions? The vari- 
ous committees will report on their activities 
and offer suggestions for tentative programs to 
be worked out. President Rogers requests that 
stock reports should be made out as of Oct. 1 
= mailed promptly to the secretary on that 

ate. 


Appalachian Hardwood Club 


Cincinnati, Onto, Sept. 30.—Cordial invita- 
tion is extended by F. R. Gadd, secretary, to 
the third annual meeting of the Appalachian 
Hardwood Club which will be held Oct. 29 at 
the Hotel Sinton, Cincinnati. Secretary Gadd 
states that an interesting program is being pre- 
pared and that D. G. White, trade extension 
manager, will have many interesting things to 
tell those present. 


Wisconsin 1930 Convention 


MILWAUKEE, Wis., Sept. 30.—The fortieth 
annual convention of the Wisconsin Retail 
Lumbermen’s Association with its usual mam- 
moth exposition in the Milwaukee Auditorium 
is scheduled to take place Feb. 18-20, 1930, ac- 
cording to elaborate announcements which are 
now being sent out by Secretary Don S. Mont- 
gomery. Large as the Milwaukee Auditorium 
is, Secretary Montgomery predicts that most of 
the exhibitors’ booths will be contracted for 
within a very few days because of the great 
success of last year’s show. Two additional 
halls of the Auditorium will be used, one for 
the meetings and the other as a dining room, 
while the Hotel Schroeder, newest and tallest 
of Milwaukee’s large structures, will be the 
official hotel. 

Although plans for the exposition have been 
definitely made the program for the convention 
has. not yet been announced. Entertainments 
sponsored by the Milwaukee dealers, the city’s 
civic organizations and the Hoo-Hoo will be 
on a lavish scale and will undoubtedly include 
the usual theater party, dinner dance and Hoo- 
Hoo cabaret. It is expected that addresses 
will be made by lumber leaders from the West 
Coast, the South and other producing sections 
and that home modernizing.and costs of opera- 
tion will also have a prominent part on the 


serious side of the program. It is probable that 
the great mass of data on delivery costs as- 
sembled by C. F. Pattison, accounting expert 
for the association, with the co-operation of 
the local clubs, will be ready for final con- 
sideration. 


Canadian Lumbermen Change Date 


Ottawa, Onrt., Sept. 30.—Secretary R. L. 
Sargant, of the Canadian Lumbermen’s Asso- 
ciation, states that “owing to circumstances 
over which we have no control, it has been 
found necessary to change the dates of our 
next meeting.” The new dates are Jan. 14, 15 
and 16, 1930, and the place, the Chateau Lau- 
rier at Ottawa. The first day will be given 
over to group meetings and the following two 
days to regular business matters. The annual 
dinner-dance will be held Wednesday evening, 
Jan. 15, and the annual banquet the next eve- 
ning. PAS SSE SEL ET 


Coloradoans Discuss Modernizing 


Denver, Coto., Sept. 30.—A group meeting 
of the Mountain States Lumber Dealers’ Asso- 
ciation was recently held at the Country Club, 
La Junta, Colo., with a good representation of 
members in that district present. The meeting 
was presided over by R. C. Todd, of the La 
Junta Trading Co. A general discussion took 
place with each dealer present taking part. The 
subject of the discussion was, “Home Modern- 
izing.” Clarence Iden, of Gross-Kelly & Co., 
Albuquerque, N. M., president of the Moun- 
tain States Association, and Secretary T. J. 
Vincent, Denver, were present and gave short 
talks on the subject. 

It is planned to hold another district meeting 
of the association in Albuquerque some time 
during November, the exact date to be decided 
upon later. 


Wholesalers Discuss Conditions 


Toronto, Ont., Sept. 28.—The Wholesale 
Lumber Dealers’ Association recently resumed 
its regular monthly meetings, after a lunch- 
eon in the Board of Trade private dining 
room. Roy Hallidav presided. R. S. Plant, 
of Terry-Nicholson-Cates (Ltd.), Toronto, 
who returned recently from a business trip to 
the Coast, reported gradual improvement in 
the sawmill situation. Efficient and well- 
equipped operators had made money during 
the first six months of this year, and hoped to 
hold their own during the remainder of the 
year. The export trade had fallen off slightly, 
particularly with Japan. The United States 
rail market had been satisfactory because of 
the great decrease in house building. Prairie 


trade had not been anything like as good as 
last year, because of the small crop. Trade 
from eastern Canada had decreased less than 
any of the other rail markets and a fair vol- 
ume was expected from this market during 
the remainder of the present year. Shingle 
mills had suffered the most, because of the 
decrease in house building in the United 
States. At present, the shingle mills were 
operating at 50 percent capacity and business 
was very quiet, with prices close to cost. No 
important price drop was expected this fall. 


Discuss Transit Arrangements 


Toronto, Ont., Sept. 30.—At a conference 
of representatives of railroad companies and 
wholesale lumbermen, held here Sept. 24, the 
subject of stop-off and reshipping arrange- 
ments on lumber when dressing, resawing, kiln 
drying, or sorting and reshipping, was taken 
into consideration. The lumber industry was 
represented by R. L. Sargant, manager of 
transportation for the Canadian Lumbermen's 
Association, Roy Halliday, chairman of the 
Wholesale Lumber Dealers’ Association; A. 
E. Clark, chairman of the transportation com- 
mittee of the Canadian Lumbermen’s Asso- 
ciation, and others. The lumbermen presented 
a series of proposed amendments as follows: 

1. That the minimum weight on out-bound 
shipments of lumber where inbound cars are 
loaded to the full visible capacity, be the 
weight charged into the mill less the shrinkage 
deductions provided for in the tariff, subject 
to a minimum of 35,000 pounds. 

2. That where the weight from the milling 
point was in excess of the inbound weight less 
shrinkage provided for, such excess be charged 
the C. L. rate from the milling point instead 
of the L. C. L. 

3. That a provision be made for a reduction 
of 5 percent shrinkage where shipments were 
dressed one side or one edge only, as the shrink- 
age reduction now provided is too great, where 
only this service was performed. 

4. That a specific provision be made in the 
tariff to provide a basis for weights into the 
mill where cars are not trackscaled in route, 
such basis to be established on the outbound 
weight. It was the contention of shippers that 
in using the estimated weight shown in tariff 
14-C, they were paying a weight into the mill 
in excess of the actual weight. 

5. Where only a portion of the cars are 
processed in transit, that on the outbound 


weight, the shrinkage provided for in the tran- 
sit tariff be applied only against the actual 
portion of the inbound shipment that was 
processed. 

6. That lath be included in the commodities 
on which the transit privilege would be granted. 
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It was understood that the lath would not be 
d in transit but in a great many cases 
they could increase the weight of their inbound 
shipments as well as the outbound shipments 
where they were permitted to load a few pieces 
of lath on top of the lumber or in the door- 
ways. The present conditions are such that it 
js exceptional where a straight car of lath can 
be handled by one consignee. 

After a long conference the matter was re- 
ferred to a committee consisting of R. L. Sar- 
gant, Canadian Lumbermen’s Association; 
Thomas Marshall, of the traffic department of 
the Canadian Manufacturers’ Association, and 
George C. Ransom, chairman of the Canadian 
Freight Association. It is expected that these 
members will confer at an early date and re- 
port back at a future meeting. 





“You Can Make It” Contest 


JACKSONVILLE, FLA., Sept. 30.—The bureau 
of foreign and domestic commerce for the 
district of Klorida has announced that the 
“You Can Make It” wood conservation con- 
test will begin officially Oct. 1 and close Feb. 
8 next year. In the contest, whicn wiil be lim- 
ited to children from 10 to 17 years of age, in- 
clusive, articles will be made for use in the 
home, in the garden, in camp and for amuse- 
ment, from used wooden containers. 

Thirteen prizes will be awarded the win- 
ners, all of which will be worth while, ac- 
cording to the bureau’s announcement. The 
grand prize will be a free trip to Washington 
and return with a cash allowance of $25 to 
defray the winner’s expenses. Arrangements 
will be made to have the winner of the grand 
prize be in Washington on Washington’s birth- 
day, Feb. 22, where he will be presented to 


' President Hoover. 


Under the rules of the contest the entrants 
will ship their entries, or things made, to the 
Jacksonville district office of the department of 
commerce at their own expense, and assume 
responsibility of expenses in connection with 
their disposition on Feb. 8, next. Each con- 
testant will make a written statement that be 
is within the prescribed age limit, that the 


Pacific. Loggers Plan Full 


PorTLAND, OreE., Sept. 28.—A very extensive 
and interesting program has been prepared for 
the twentieth annual Pacific Logging Congress 
to be held on Oct. 23-26 at the Olympic Hotel, 
Seattle. President R. W. Vinnedge and Secre- 
tary A. Whisnant have worked hard to pre- 
pare this program and it embraces practically 
every problem of the industry. 

The opening session, Wednesday, will be 
devoted to officers’ reports, committee ap- 
pointments, etc. The chief subject for that 
session will cover practically every. phase of 
the raw material problem—its acquisition and 
legislation perpetuating it. Speakers will in- 
clude David E. Mason and C. A. Lyford, tim- 
berland factors; Forest Service experts, and 
C. S. Cowan and E. T. Allen, representatives 
of the several western timber protective organ- 
izations. “Progress in Overhead Logging” will 
be the “piece de resistance” at the Wednesday 
afternoon session and different operations will 
be described by well known logging operators, 
including J. Roberts, Ed. Stam, Gus Weist, 
Andrew Thompson and several British Colum- 
bians. This will be followed by an open forum 
and discussions on “Progress in Gas and 
Diesel,” among the speakers being Fred Olin, 
John Schafer and Roy F. Morse. A foresters’ 
dinner for all delegates will be given Wednes- 
day evening under the auspices of Pacific coast 
orest schools. 

Thursday morning the chosen topic will be 

tract and Gypo Logging” with George 
E. Stoodley and Ed. Gaffney as the chief 
Speakers. “The Tractor as a Logger” is the 
second topic and the various ways in which 
€ tractor is used for many operations will 
discussed by men most familiar with a 


article entered was made by him, and the 
material taken from used wooden containers 
such as crates and boxes. None of the things 
=. to be shipped in until Feb. 2, nor later than 

eb. 5, 

Entries will be placed on display in the 
Chamber of Commerce auditorium Feb. 6 to 
8, and on the evening of Feb. 8 the judging 
will begin. Judges will be five in number, 
composed of men prominent in business and 
professions of a nature to qualify them as 
judges of the articles in question. The con- 
test is part of a national program of educa- 
tion sponsored by the national conservation 
commission appointed last November by Presi- 
dent Coolidge in an effort to direct attention 
to the necessity of this country conserving 
its forests and their products. 


LUMBER CLUBS 


Memphis Club Changes By-Laws 


Mempuis, TENN., Oct. 1.—An assessment of 
$10 a member was voted at the first fall meet- 
ing of the Lumbermen’s Club of Memphis, 
which was held last Thursday at the Hotel 
Gayoso. The assessment was necessary to take 
care of expenses of the club. C. W. Parham, 
president, presided. 

J. D. Allen, jr., chairman of the by-laws 
committee, reported that a new draft of the 
constitution and by-laws had been prepared 
and would be mailed to members and adoption 
would be asked in about thirty days. The new 
by-laws provide for election of a president by 
the two vice presidents and the board of di- 
rectors from among the club members. This 
feature will no doubt meet much opposition for 
it has been customary since organization for 
the president to run on a ticket and solicit votes 
for his election. Other changes as to initia- 
tion fee, payment of dues etc., are also covered 
in the new by-laws. 

The club, at suggestion of T. E. Slege, 
voted to hold the annual party on Hallowe’en 
night at the Hotel Peabody, as is customary. 














particular type of operation. ~“Mechanical 
Falling and Bucking” will be discussed by 
Walter Leuthold, followed by discussion and 
moving pictures of tractors in operation. On 
Thursday afternoon “Utilization” is the chief 
subject, subdivided into “Relogging and Con- 
servation,” “Hemlock—Our Big Problem,” and 
“Pulp and Its Relation to Logging.” The 
speakers have been chosen because of their 
particular experience along the suggested lines 
and include Andy La Deux, S. A. Stam, Ches- 
ter A. Hogue, George D. Newbegin, A. E. 
McIntosh, and C. P. Winslow. This also will 
be followed by open forum discussions. 

“Making a Logging Camp Safety Conscious” 
will be discussed under various sub-topics Fri- 
day morning by H. Steere-Clark, Edgar Mar- 
tin, W. H. Fitzgerald and -Capt. Frank Schlat- 
ter. “My Experience in Insuring Logging 
Camps, Equipment and Felled Timber” will be 
discussed by W. H. Gibbons, logging under- 
writer, of San Francisco. Friday afternoon 
“Regulating the Industry” will be discussed 
under various suwb-topics by John D. Tennant, 
Paul E. Freydig and W. B. Greeley. George 
M. Cornwall will talk on the subject “The 
Man Among You Taking Notes.” “Plug- 
ging the Leaks in Logging” will be told about 
by R. J. Filberg and James O’Hearne. This 
will conclude the speaking program, which will 
be followed by the election of officers and re- 
port of the resolutions committee. 

A sectional meeting for pine operators will 
be held on Wednesday and Thursday after- 
noons, the topics including “Opening Up a 
Pine Operation,” “Logging Methods and 
Equipment,” and “Forestry Problems” which 
have been well subdivided into a number of 


Mr. Slege and members of the entertainment 
committee will haye charge of all arrange- 
ments. SaaS eeanaaane 


Fir Log’s Progress in Wisconsin 


West Beno, Wis., Sept. 30.—The triumphant 
tour of the big Douglas fir log on wheels, 
piloted by E. A. Wade, attracted a great deal 
of attention here when twenty-five members of 
the Eastern Wisconsin Lumbermen’s Club held 
a specjal meeting and dinner, Sept. 26, at the 
Hotel Gieb, West Bend. Messrs. Wade and 
R. T. Titus, wood technologist of the West 
Coast Lumbermen’s Association, held positions 
of honor on the program and discussed fir and 
hemlock with the dealers and contractors who 
were present. Mr. Titus, as usual, displayed 
his charts and lantern slides, and invited ques- 
tions from those present. 

At Hartford, Wis., a manufacturing town 
close-by, on the following day, the fir log’s 
arrival, heralded by large advertisements in the 
local newspapers, was greeted with a large 
throng of carpenters, school heads and others, 
who were given a complimentary dinner at 
Schwartz’s Park, a resort near the city, by the 
local dealers. Both Mr. Titus and Mr. Wade 
were the guests of honor and made addresses. 


Coming Wisconsin Meetings 

Mi_wavkeE, Wis., Oct. 1.—Among the Wis- 
consin meetings scheduled for early dates are 
those of the Midwestern Wisconsin Lumber- 
men’s Club at LaCrosse, Oct. 7, and of the 
Southeastern Wisconsin Lumbermen’s Club at 
Waukesha, Oct. 15. Each of the meetings has 
been timed to coincide with the arrival of the 
big Douglas fir log home on wheels of E. A. 
Wade: Mr. Wade; R. A. Sleeper, of the Home 
Modernizing Bureau headquarters, Chicago; R. 
T. Titus, wood technologist for the West Coast 
Lumbermen’s Association. and Don R. Moent- 
gomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, will appear at the 
meetings as guests of honor. It is considered 
likely that home modernizing bureaus will be 
organized at both cities following Mr. Sleeper’s 
visit. 


Program 


topics covering engineering, kind of equipment 
used and concluding with the timber question. 
President R. W. Vinnedge has planned to ap- 
point a chairman to lead each major topic on 
the program for the pine operators. 

For the first time +in several years it is 
planned to utilize the fourth day in a trip to 
a modern logging operation, and arrangements 
have been made to visit on Saturday the 
Rainier operations of the Weyerhaeuser Tim- 
ber Co., which lie within convenient distance 
of the meeting place. 


New Vacation Plan Is Success 


ELwoop City, Pa., Sept. 30.—An annual va- 
cation of one week, with full pay, for all fac- 
tory employees, provided by a new policy of 
the Mathews Conveyor Co., of this city, has 
proved decidedly beneficial, according to ex- 
ecutives of that organization. Commenting on 
this plan and the reaction of the employees to 
it, F. E. Moore, president of the Mathews com- 
pany, Says: 

Our shop men certainly are showing their 
appreciation. The vacation-with-pay plan has 
given them a respite from their daily labors 
and an apportunity to rest and play without 
penalizing their incomes. Even though this 
new plan has just been effective for one sum- 
mer, it has definitely repaid us in the spirited 
co-operation of our workers. Each man seems 
happier, more willing and intent on putting 
everything he has into building a quality prod- 
uct. We are profiting not only through addi- 
tional production per man hour, but also 
through more efficient workmanship in the 
construction of Mathews conveyor systems. 
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Promoting Safety in the Lumber Industry 


Safety for workers, at whatever cost to ma- 
chinery or materials, was the keynote of the 
discussions and speeches in the eighteenth an- 
nual congress of the National Safety Council, 
which was in session all this week at the 
Stevens and Congress Hotels in Chicago.. Over 
7,000 people were in attendance. 

“It is possible to buy a new part for the 
machine, or more materials, but no amount of 
money will buy a new hand, or even put one 
finger back.” That was the way the idea was 
expressed in a talking movie “One Life to 
Live,” which was shown for the first time on 
this occasion. 

C. E. Pettibone, of Boston, Mass., vice presi- 
dent and general manager of the engineering 
department of the American Mutual Liability 
Insurance Co., was elected president of the 
National Safety Council. Last year he was 
vice president in charge of finance. 

Of the thirty-eight sections which held meet- 
ings during the congress the Woodworking and 
Lumber Manufacturing Section was one of 
the most important. Its sessions were held in 
the Stevens Hotel, and started with a luncheon 
Monday noon. J. M. Bissell, of Laurel, Miss., 
general manager of the Marathon Lumber Co., 
and general chairman of this section of the 
council, presided. M. C. Goodspeed, of Erie, 
Pa., safety engineer for the General Electric 
Co., was elected general chairman of the seé 
tion for the ensuing year. 


Safety in Camp and Mill 


Lumber manufacturing safety problems were 
discussed on Tuesday morning. The first talk 
was given by O. D. Frederick, of De Queen, 
Ark., safety supervisor of the Dierks Lumber 
& Coal Co., who took as his subject “Vitalizing 
Safety in the Dierks Industries.” The Dierks 
company pioneered in safety promotion as 
applied to lumber mills and logging camps, and 
has had five years of experience in safety 
activities among the 4,500 men employed in its 
five large pine mills, one hardwood mill, five 
logging camps, several hundred miles of rail- 
road, machine shop, and woodworking shops. 
Its operations cover an area of about 3,000 
square miles, and any safety campaign must 
of necessity be large in scope. 

Safety principles, Mr. Frederick declared, to 
be effective cannot remain in the abstract, as 
something that is desirable, but must be im- 
pressed deep on the mind and consciousness of 
every wotkman on the payroll, as an all-im- 
portant factor that is absolutely essential to 
continued operation. Each worker must be made 
to see that his own life, and ofttimes the lives 
of fellow workmen, can be preserved only as 
he a principles of safety constantly in his 
mind, 

The plan of safety education used in the 
Dierks organization works “from the top 
down.” First the executives are impressed 
with the idea and then the campaign is carried 
on down to logging superintendents and plant 
superintendents, through them to foremen, and 
so to the rank and file. Each man carries the 
message to his own subordinates, 

In this organization the foreman is recog- 
nized as the key man in safety education work, 
so special arrangements were made to create 
and maintain the proper interest of every fore- 
man. “The Foreman,” a monthly publication, 
is place¢ in the hands of each of these men, 
to remind them of their responsibility in the 
elimination of accidents. A loose-leaf binder 
for each foreman contains safety rules, and gen- 
eral suggestions on how to put them into prac- 
tice. It also tells the man what he should be 
and do to be considered a good foreman. 

One of the ways in which the foreman does 
his work is in calling a meeting each Monday 
morning (one is held in each department) in 
which the foreman and the men under him may 
discuss safety. These discussions usually cen- 
ter around actual events which have taken place 


during the week and accidents or near-acci- 
dents which have occurred. In addition, every 
man on the payroll gets the company’s maga- 
zine, the “Dierks Industries Co-operator,” to 
give him other general messages on the im- 
portance of working safely. 


Contests and Banners Help 


Here, also, are listed the standings of the 
various camps and mills in the safety contest 
which is always in progress. The mill or camp 
with the best safety record is awarded a safety 
banner, which is highly prized by the mien. 
Bulletins, essay contests among the workmen 
and their families, moving picture shows — 
all these are used to keep constantly in the 


slumber worker’s mind the fact that he must 


be a safe worker. 

As Mr. Frederick told of his company’s ac- 
tivities along these lines his audience listened 
attentively, and there were numerous assertions 
that some of the ideas will be used, in the 
near future, in other mills and logging camps 
in practically every one of the nation’s lumber 
producing regions. The lively discussion at the 
close of his address proved that there is a real 
interest in safety activities. 

“Accidents by Causes from Stump to Car” 
was the subject of a thought-provoking talk 
by F. W. Braun, of Wausau, Wis., manager 
of the safety engineering department of the 
Employers’ Mutual Liability Insurance Co. He 
placed the blame for accidents not upon un- 
guarded tools or dangerous surroundings so 
much as on men. A double-bit axe, he ex- 
plained, may cause an injury, but it does not 
cause the accident. That is the result of a man 
stepping on it or otherwise coming in contact 
with it. The cause for the accident is in some 
man’s failure to observe the proper precau- 
trons. If a man should fall down stairs, the 
stairs cause the injury but do not necessarily 
cause the accident. That is caused by the man 
himself, who does not watch his step. The im- 
portant question to be answered is not “What 
hurt him?” but “How did he happen to get 


Safety in Wood Mills 


hurt ? 

Safe practices in the wood mills and in the 
cabinet shops was the theme for the talks on 
Wednesday. J. H. Lee, of Rockford, IIl., sec- 
retary of the Rockford Industrial Safety Coun- 
cil, told of the general needs in these places, 
and some of the hazards workmen must face. 

James L. Gernon, of New York City, director 
of the Bureau of Inspection of the New York 
Department of Labor, centered his remarks on 
those things that make woodworking machin~ 
ery and especially power saws unsafe. First 
in importance, he pointed out, is the improper 
operation of the machines, by men who are not 
sufficiently skilled and who do not know the 
risks they run when standing in the wrong 
position while working at a saw which of neces- 
city is operating at high speed and with con- 
siderable power. They know there is such a 
thing as a “kickback,” but they don’t know how 
to avoid it. “There has grown a far too gen- 
eral belief among employers and employees,” he 
said, “that anyone can operate a power saw. 
The belief is almost as general that anyone can 
sharpen, set and condition a saw.” 

He urged his hearers to make known the 
fact that only competent workmen, ‘who have 
safety always in mind, should operate power 
saws and other similar machinery, and that for 
safety’s sake all saws should be kept in the 
best of condition by a man who is expert with 
the tools he wields. He listed some of the 
causes which make power saws hazardous: 


Excessive vibration when saw is operating, 
carriage not properly aligned with saw, lost 
motion in carriage trucks, carriage track 
neither level nor straight, guide-pins too tight 
or not properly adjusted, saw table not in per- 
fect condition, gauge not in alignment with 
saw—not properly fastened to table, saw 


opening in table excessively wide, lost Motion 
in mandrel bearings—mandrel sprung, heating 
of journal next to saw, ill-fitting mandrel anq 
pin holes, collars not large enough in diameter 
weak or imperfect collars, insufficient power; 
to maintain regular speed, saw operated at 
speed in excess of that indicated by manufac. 
turers, saw too thin for class of work requireg 
saw out of round and consequently out of bal. 
ance, not enough or too many teeth for the 
amount of feed carried, uneven setting or filing, 
points of teeth filed with a “lead”—mnot square 
across, not enough set for proper clearance, 
and running saw too long without sharpening, 
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Hopeful Signs in Southwest 


Lurkin, Tex., Sept. 30.—Discussing the 
situation in the southern pine market, E, L, 
Kurth, vice president and general manager of 
the Angelina County Lumber Co., of Keltys, 
Tex., said that the demand for longleaf yellow 
pine, particularly in timbers, is very strong and 
that his plant has been taxed for several months 
to supply timbers called for by its customers, 
Continuing a discussion of the market, Mr, 
Kurth said: 

Yard lumber is moving a little bit slower 
and the market in the Southwest is more or less 
at a standstill, as September is a crop gather- 
ing month and practically no farm business 
is to be had. Town building is rather quiet. 
I do look for a revival in the Southwest, how- 
ever, beginning about Oct. 15, and feel that 
we will have sufficient demand to take care of 
stocks west of the Mississippi for the balance 
of the fall and winter in items that are used 
in the Southwest. In this section stocks on 
hand are very little above what they were on 
Jan. 1, if any, and there are only about three 
items on which there are any surpluses at 
all, these being narrow widths of one inch 
No. 2 and No. 3. 


Mr. Kurth’s concern is a large distributer 
also of hardwoods, marketing the output of the 
Angelina Hardwood Co., at Ewing, as well as 
that of the Kurth-Zeagler Co. Discussing the 
hardwood market, Mr. Kurth said: 

We find that the hardwood market is show- 
ing some improvement due to a _ revival of 
buying by the furniture trade. Both red gum 
and sap gum are more active in all grades 
than they have been for several months. I 
look forward to a good hardwood business 
for the next six months. 


The Angelina County Lumber Co. caters to 
a quality trade, and like other concerns that 
stress in their merchandising programs quality 
lumber at a quality price, has found business 
quite satisfactory. In this connection, Mr. 
Kurth said: 

Prices on yard stock even in high grade 
longleaf pine have been most reasonable, while 
lumber of indifferent quality has been selling 
right down to bed rock, with no profit to the 
producer and often at a loss. Notwithstanding 
this fact, we find even in the larger cities of 
Texas our business is better than it was last 
year. In some cities the volume has been 
less, due to the fact that many of the good 
retailers are buying better lumber with a view 
of selling to satisfy instead of simply meeting 
the price. There are many hopeful signs 
throughout the Southwest, into which territory 
we move most of our product, because the good 
retail trade is trying to satisfy the demand for 
better lumber. 


Louisiana Forester Resigns 


{Special telegram to AmertcAN LuMBERMAN] 


New Orzeans, La., Oct. 1—W. R. Hine, 
director of forestry for the Louisiana conserva- 
tion department, has resigned effective Oct. 15, 
to accept appointment as district forest inspec- 
tor for the United States Forest Service. He 
has served as forestry head here since Oct. 10, 
1925. N. D. Canterbury, assistant to Mr. Hine, 
and V. H. Sonderegger, well known forest 
engineer, are mentioned for the post. 
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Hardwood Situation Shows Strength 


South Reports Satisfactory Demand 


Mempuis, TENN., Sept. 30.—A good demand 
for southern hardwood continues. All groups 
of consumers are in the market, and all items 
are moving. There continues to be an un- 
ysual demand for sap gum, which has ad- 
yanced about $5. Last week there was also a 
better demand for oak, which has been rather 
slow. Oak flooring manufacturers have been 
buying in better volume. There has been an 
increase in demand from automobile plants, 
but it is still far below expectations. Furniture 
and radio cabinet manufacturers continue to 
buy hardwoods in large volume, and are lead- 
ing the list of consumers. There has also been 
a slightly better demand from crate and box 
manufacturers, as well as from interior trim 
manufacturers. Export demand continues good, 
a large volume of business being booked for 
fall and winter delivery. Exceptionally heavy 
bookings for the rest of the year are reported 
by the American Overseas Forwarding Co. 
Shipments to the United Kingdom are heavy, 
and there has been some increase in shipments 
to the Continent. 

The weather has not been as favorable as it 
was expected to be. Heavy rains in southern 
producing territory have hindered production, 
but it remains near 100 percent of normal. 
Sales, however, have been running higher than 
production for the last two or three weeks. 
Shipments have been gaining each week, and 
will soon be in line with production and 
orders. Business as a whole is satisfactory. 


Georgia Storms Hinder Logging 


Macon, Ga., Oct. 1.—Hardwood lumber 
manufacturers throughout the southern and 
eastern part of Georgia were handicapped this 
week by rains and floods, though local manu- 
facturers were able to onerate to capacity. 
Woods operations are difficult or impossible, 
but there is a sixty days’ supply of hardwood 
logs at the mills in the Macon territory. Busi- 
ness continues good, all woods being included 
in orders. Automobile body builders, who 
have been out of the market for the last three 
months, were back in again this week, buying 
heavily, especially of magnolia. All industries 
consuming wood are laying in their supplies 
for the winter. The furniture factories are still 
buying gum, prices being about as quoted last 
week, Hardwood manufacturers report that 
in the last ten days orders ran ahead of pro- 
duction 18 to,20 percent, volume of business 
being at the highest point in the last three 
months, 


Supplies of Many Items Are Low 


CINCINNATI, Onto, Sept. 30.—Appalachian 
hardwood stocks this week appear to be active, 
but southern hardwood stocks, outside of sap 
gum and low grade red gum, are slow. Sev- 
eral Appalachian woods, particularly in 4/4 
Nos. 1 and 2 common, are very scarce, and dry 
stocks are firm to strong. Maple, beech and 
poplar are in very active demand in 4/4, though 
not so much sought in the thicker sizes. Poplar 
2-A 4/4. is very scarce and much wanted by 
the furniture trade. The agricultural imple- 
ment factories are also coming into the market 
lor oak, maple and poplar common and better, 
4/4 to 6/4. In some instances where stocks of 
4/4 hard maple are especially scarce, sales 
have been made at $5 above the market. Nos. 
1 and 2 basswood, 4/4, is much in demand by 
the toy factories. whose stocks in this wood 
are very low. They are trying to get stocked 
to fill orders for the holiday trade. Automo- 
bile factories are not active buyers. Stocks of 
industrial users are low, as they have been buy- 


ing in hand to mouth lots, and now realize that 
they must get under cover in the face of a 
shortage of dry stocks in standard items of oak, 
maple, poplar, basswood, ash and chestnut. 
Wholesalers look for revival of business in a 
short time, and the general opinion is that the 
price trend will be upward. Inquiries give the 
wholesalers hope of good business in November 
and December. Export inquiries are also better, 
with price competition not quite so keen. 

Softwoods are dull, pine and cypress sales 
both being below average, due to tightness of 
money for building. Sales of Pacific coast 
woods are spotty. 


Trade Picking Up; Prices Firm 
LovisvintzE, Ky., Oct. 1—Although there 


are not many large orders being placed 
a very fair number of small ones are coming 

















The twist shown in the picture came from two 
separate mulberry sprouts. As they grew up 
they twisted themselves together and formed 
one trunk. They continued to bear fruit for 
many years until one of them sickened and 
died, and its owner cut it off at the crotch as 
shown in the picture. The other is still much 
alive and bore a crop of berries this year. The 
tree is to be seen in a side yard near the new 
Rand Road bridge, in Des Plaines, IIl. 





in, and prices are steady. Demand as a whole 
appears to be picking up. It is believed that 
October buying will be more active than Sep- 
tember. Sales are running strong to lower 
grades or flooring oak, No. 1, 2 and 3 com- 
mon, as well as sound wormy oak. Both red 
and white oak are reported as active. The 
automotive woods, such as thick elm, maple 
and magnolia, have moved better under old 
orders and there have been a few nibbling in- 
quiries, in spite of the fact that there has not 
been much new business actually booked. 
Prices at Louisville are as follows on inch 
stock: Poplar, FAS, southern, $90; Appala- 
chian, $95; saps and selects, $64@70; No. 1, 
$48@53; No. 2 A, $36@40; No. 2 B, $24@27. 


For Current Market Prices on Hardwoods See Pages 78 and 79 


Walnut, FAS, $240@250; selects, $165@170; 
No. 1, $95@100; No. 2, $40. Plain sap gum, 
FAS, $58; No. 1, $45@46; quartered sap, 
FAS, $61; No. 1, $46@48; plain red gum, 
FAS, $98; No. 1, $50; quartered red, FAS, 
$100; No. 1, $52. Cottonwood, $51, $35 and 
$32. Ash, $75, $50 and $30. Southern red 
oak, $68, $52 and $42; white, $86, $54 and 
$44. Appalachian plain red oak, $85 and $55; 
plain white, $96 and $58; quartered white, 
$135 and $75; quartered red, $110 and $60, 

Downtown Louisville is a bedlam this week, 
with the American Legion convention in full 
swing, downtown streets shut off to traffic, 
and filled with drum and trumpet units, march- 
ers and a real jam of between 100,000 and 
150,000 people. J. Colgan Norman, of E. B. 
Norman & Co., for weeks has been giving 
about half his time to a downtown office han- 
dling arrangements for the convention, he be- 
ing commander of the Jefferson Post, at Louis- 
ville, largest individual post in the country. 

It was with deep regret that Louisville lum- 
bermen received the news of the death of 
Frank Fish, Chicago, secretary of the National 
Hardwood Lumber Association. He was close 
to a number of the big leaders in the local 
industry, and was frequently a visitor in Louis- 
ville, a city that always gave him good sup- 


port. 

A Louisville paper carried a story on Sept. 
28 relative to its being the thirty-fifth birthday 
of Frank E. Bibb, of the Fred G. Jones Lum- 
ber Co. He is a native of Pleagsureville, who 
came to Louisville as chief clerk for Mason & 
Hanger, in construction of Camp Zachary 
Taylor. He was later auditor @n construction 
work in building Camp Knox, and later went 
with Fred G, Jones and becam€@ its vice-presi- 
dent and general manager. 


Buffalo News of the Week 


BurFato, N. Y., Sept. 30.—The most exten- 
sive and expensive municipal construction pro- 
gram in the history of this city is now under 
way, according to George F. Fisk, commis- 
sioner of public wotks. This program calls 
for an expenditure of more than $23,000,000, 
and within the next ten years it is planned to 
spend more than $60,000,000 for sewer and 
sewage disposal system and plant enlargement. 

Several hundred exhibits and 200 booths will 
be part of the Better Homes and Building Ex- 
position to be held at the Broadway Audi- 
torium Oct. 21 to 26, under the auspices of the 
Buffalo Real Estate Board. Extensive adver- 
tising is being used in one of the local papers 
to announce that “the first home of steel con- 
struction ever to be erected in Buffalo is on 
its way. Today the steel frame units are speed- 
ing toward the city.” 

The Ralph C. Angell Lumber Co. will re- 
ceive three large loads of West Coast lumber, 
amounting. to 750,000 feet, this week, for retail 
vards here and in the Tonawandas. Before the 
end of the season an additional 5,000,000 feet 
of lumber will be received for Syracuse and 
other cities west on the State barge canal. An 
ocean vessel will arrive at New York about 
Oct. 15 with 3,000,000 feet and will wind up 
the season. 

H. A. Plumley, of the Hugh McLean Lum- 
ber Co., returned home this week from a visit 
to the mills of the company in Memphis and 
Little Rock. 

E. J. Sheridan, jr.. who was formerly asso- 
ciated with T. Sullivan & Co., here and later 
with the Atlantic Lumber Co., has taken a 
position with the Von Platen-Fox Lumber Co., 
lumber manufacturers, Iron Mountain, Mich. 

Henry I. George, president of Graves, Man- 
bert & George, was one of a party of members 
of the Chamber of Commerce who inspected 
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the improvements in the Welland Canal last 
week, 

Eugene W. Carson served as the referee of 
the Cornell University-Clarkson College foot- 
ball game at Ithaca, N. Y., Oct. 28. 

Fred M. Sullivan, of T. Sullivan & Co., is 
spending a week’s vacation motoring to Mon- 
treal and Quebec. 

Visitors last week included: A. E. Hart, 
sales manager, Dierks Lumber & Coal Co., 
Kansas City; L. G. Blackwell, Pacific 
Stained Shingle Co., Seattle, Wash.; H. E. 
Cunningham, W. E. Holcomb Lumber Co., 
Tupelo, Miss.; L. E. Mitchell, Tennessee Lum- 
ber & Manufacturing Co., Knoxville, Tenn.; 
B. R. Ellis, Southern Cypress Manufacturers’ 
Association, Jacksonville, Fla.; J. E. Diamond, 
Cleveland representative of the Pickering 
Lumber Co., Kansas City. 


Inquiry Good; Prices Firm 

Wausau, Wis., Oct. 1.—The price range on 
all grades of northern hardwoods continues 
firm throughout the upper Wisconsin River 
valley. Maple flooring is the leading item and, 
judging from the number of inquiries reported 
by wholesale yards, demand for flooring stocks 
will be steady for some time. Present prices 
quoted f. o. b. Wausau are $48, $38 and $28. 

All grades of birch are moving well, and the 
demand appears to be for all thicknesses. 
Orders have been in good volume, sufficient to 
keep planing mills operating at capacity. There 
has been no fluctuation in prices. 

Whil- total available hardwood stocks are 
approximately 8,000,000 feet less than in Sep- 
tember, 1928, these stocks are considered ade- 
quate to meet the season’s requirements. 

Preparations are under way for the winter’s 
logging operations. While some companies 
will increase their log output this season, total 


On the “Art 


“I came over to see you yesterday,” said the 
postmaster in accents of indictment. 

“You should have come early and gone along 
with me,” said the Elder. “I renewed my 
youth, which expired some months ago; and 
if you’d been along we'd have been little short 
of infantile.” 

“Sounds shocking,” said the 
“and it might mean anything.” 

“It might,” said the Elder, “but it doesn’t 


postmaster, 


mean what I suspect is in your mind. I went 
to the county fair.” 
“Well, well,” said the postmaster. “The rul- 


ing passion strong even in taking a_ holiday. 
I suppose you had to go over there and sell a 
couple of roofs and a hog house. Can’t you 
even have fun without making a profit on it?” 

“Say!” said the Elder. “Have you eaten 
something out of a tin can, or are you just 
naturally that way?” 

“Don’t tell me,” said the postmaster, “that 
you didn’t have a display and a guessing con- 
test or something to collect a lot of prospects. 
I bet you hung around and talked lumber 
until your tongue was full of splinters.” 

“There’s a natural politician for you!” said 
the Elder. “Just because the practice of your 
favorite trade leaves a furry taste in your 
mouth like an elderly billy goat, don’t jump to 
the wilful fallacy that a regular business is 
like that. Sure I had a display. For unadul- 
terated pleasure, give me a live prospect and 
a chance to help him work out his building 
puzzles. 

“But as a matter of fact I didn’t stick 
around the booth much. The boys attended 


volume for 1929-1930 will be considerably less, 
owing to the fact that several large companies 
have discontinued logging operations. In some 
instances these mills will be partly stocked 
through local supplies, while other mills will 
not be im operation the coming year. 

The B. Heinemann Lumber Co., Wausau, 
and Brooks & Ross Co., Schofield, are making 
preparations for their average log cut. The 
Mosinee Land, Log & Timber Co., Mosinee, 
will also operate at usual capacity. 


Movement Fair; Prices Maintained 


PittspurGH, Pa., Oct. 1.—Noticeable strength- 
ening in demand for Appalachian hard- 
woods has encouraged manutacturers. South- 
ern hardwoods continue to enjoy their share 
of business, and, while some stocks are quite 
large, a fair movement is reported. Although 
the furniture and automobile manufacturers 
are still buying, and the steel mills are using 
good quantities of hardwoods, dealers in West 
Virginia hardwoods report [ttle activity in de- 
mand from other lines. There has been no 
particular change in prices. 


Gum Scarce and in Good Demand 


Beaumont, Tex., Sept. 80.—Demand for 
hardwood is fair, but it is not as brisk as it 
was a week ago. Prices are holding firm. Sap 
gum has practically disappeared from the mar- 
ket. Some interest is being shown in red gum, 
but the supply is limited. Magnolia is still 
lagging. Automotive factories have been mak- 
ing some heavy purchases during the last week, 
while there is some inquiry from furniture 
factories and woodwork plants. While the 
mills have had excellent manufacturing weath- 
er, shipments have held down dry stocks and 
there has been no surplus accumulated. 


e ° 99 
of Living Pleasanter 
The Elder Gets Ideas Watching People When They Take a Holiday 


to that, though I did drift back every little 
while to gas with old friends and meet the 
youngsters. There’s something inspiring about 
taking the business out into a crowd, just be- 
cause you’re proud of it and want folks to 
see it. Why not? A farmer spends a couple 
of days getting together a bushel of prize corn, 
shines it up like his Sunday shoes and enters 
it in the outside chance of winning a premium 
of 75 cents. If he does get the blue ribbon 
he ain’t paid for his time. But he’s proud of 
his skill as a farmer and wants to show what 
the old place can do. No, sir; you fellers who 
are always pointing a skinny finger at the 
Commercialism brothers, Frank and Sordid, 
may feel virtuous and smart; but it’s my 
guess that you’re just exposing inferior infor- 
mation or a mean disposition. 

“Displaying my goods and services ain’t all 
the use I make of the fair. I just naturally 
like people, and I like to see them every now 
and then when they ain’t got the national 
guard of sales resistance posted. A merchant 
sees people mostly when they’re tryin’ to buy 
something or tryin’ not to buy it, as the case 
may be. It’s a strained sort of attitude, like 
shaving in a Pullman or changing a tire with-- 
out a jack. If a dealer never sees his cus- 
tomers in any other way, he gets lop-sided 
ideas about them. 

“So I like to watch fair crowds. I like to 
see old fellers taking a chance with their blood 
pressure and yelling their false teeth loose 
when a flock of trotters come down the home 
stretch to a blanket finish. I even get a kick 
out of the smart alecs who run around with 


Attitude of Lumber Industry 


Wasuincton, D. C., Oct. 1.—Wilson 

ton, secretary-manager of the National Ly 
Manufacturers’ Association, in a letter to Col, 
J. C. Roop, director of the budget, outlines the 
attitude of the lumber industry toward jg. 
creased expenditures for research by the Dp. 
partment of Agriculture. Among other things 
this letter said: 


The National Lumber Manufacturers’ Asso. 
ciation is interested in the benefits that flow 
from agricultural research just as other ele. 
ments of the community are interested. It has 
also a particular interest in research conducted 
by the bureau of forestry and one or two Other 
bureaus that relate to forests 
products. 

The lumber industry is deeply concerneg 
with fundamental research because, despite 
all the excellent work that has been done ip 
that line, we believe that owners of timber 
lands do not know and can not ascertain from 
any existing sources of information what 
should be their ultimate objectives in refor. 
estation; and even if these objectives are defi. 
nitely determined, the manner of proceeding 
toward them would still be undefined. Aside 
from the growing of trees there remains an 
extensive field of inquiry as to utilization of 
their products. Much has already been 
achieved by research through the Forest Prod- 
ucts Laboratory in this regard, but the field 
has hardly been touched. 

In general, the lumber industry believes that 
the subject of governmental forestry research 
is fully covered by the so-called McSweeney- 
McNary Law. 

We are convinced that there is no wiser way 
of expending public funds than in devoting a 
reasonable part of them to the building up of 
fundamental knowledge that will enable this 
country to conserve and make the most effi- 
cient possible utilization of its 
forest resources. 


and forest 


enormous 








little canes and wise- 
crackin’ badges and 
noisy playthings. But 
most of all I like to see 
farmers and their sons 
looking at blooded stock 
and groups of families 
with their lunch spread 
out under the trees and women taking off a 
mental pattern of a lace bedspread. A man gets 
a new idea of his fellow man as he sees ani- 
mated groups looking at cream separators and 
kitchen gadgets and new hay tools. They're 
stretching their mental horizons. You can see 
as plain as print the manifestations of a quiet 
and wholesome ambition to make work more 
efficient and the art of living pleasanter. That’s 
what a merchant needs to get into his mind. 
If he thinks of his customers as just a lot of 
sheep waiting to be sheared, he’s not going to 
be with us long. If he thinks of them as hu- 
man beings who are trying to turn their earn- 
ings into the makings of a good life, he'll 
begin aiming his services to help them do it.” 

“Fair enough,” said the postmaster. “But I 
generally notice that when you business men 
go to a fair or something like that you're not 
averse to making sales.” 

“That’s part of the contract,” said the Elder. 
“How can we help out if we don’t sell? Don’t 
let whatever it is a politician uses for a mind 
follow its naturally suspicious course. You 














seem to think that business is like the Scotch- 
man who fainted in a crowd. They brought 
him to; so he promptly fainted again, hoping 
they’d bring him two more.” 








In| 


Ce 
b 


ot eo. 


















off a 


1 gets 
; ani- 
s and 
1ey’re 
n see 
quiet 
more 
‘hat’s 
mind. 
ot of 
ig to 
; hu- 
earn- 
he'll 
¥ 
ut I 


» not 


Ider. 
on’t 
mind 
You 
»tch- 
ught 
ping 








AMERICAN LUMBERMAN 


1 





The Cynic 


“How like a forest’s stately tree 

A lady is,” he said to me, 

“Her cheeks like blossoms woodlands bear.” 
“Well, not exactly. They grew there,” 

I said, “the woodland’s blossoms pink, 

But, as for hers—well, I don’t think.” 


“How like a graceful tree she stands,” 
He said, “like waving leaves her hands.” 
“A Jady stands?” I said. “Well, not 

So you would notice such a lot. 

A tree perhaps may stand its ground, 

A lady mostly runs around.” 


“How like a tree she doth bedight 
Herself,” he said, “in garments bright.” 
“Yes, like a tree she wears, I guess, 
In changing seasons more or less, 

And also shows,” I said to him, 

“About the same amount of limb.” 


We See b’ the Papers 
Looks like Mr. Shearer was to be the shorn. 
Speaking of repelling boarders, there is the 
man who sips his soup. 
A policeman, as we understand it, is the 
man who put the cross in crossing. 


A paving scandal ‘has been unearthed in Chi- 
cago. Dear me, this is a surprise! 

The man who hasn’t much to say is generally 
some fellow who has much to think. 

So Donie Bush is going to run the White 
Sox. Now the question is, where to? 


The manufacturer of invisible hairnets seems 
to have gone into the making of hosiery. 

Your home is your background, says an ad. 
And how seldom we appear in the picture. 

Personallv, we like the Cubs; but imper- 
sonally we like the Athletics; so there you are. 


We never saw a series harder to predict; but | 
that won’t keep a lot of experts from doing it. 


American men spend $60,000,000 a year for 
cosmetics, and apparently get mighty little for 
their money. 

When the Cubs hit they’re terrific; when they 
don’t they’re terrible; the question is, will they 
or won't they? 

We wrote baseball for ten years on a daily 
paper; all we found out was that we knew 
nothing about it. 

If this Chicago man desired to build the 
most beautiful building in the world, then that 
would be different. 


_ In Europe there is no commercial broadcast- 
ing, which may explain why so many Ameri- 
cans go to Europe. 

Europe is so slow about settling its war 
debts it must have the idea that the United 
States is a retail lumber yard. 

Ohio veterans have given a hospital to a 
French village. Most of our autoists seem in- 
tent on giving a village to a hospital. 

But if a team can win a pennant without a 
catcher, and part of the time without a first 
baseman—well, they must be some good. 


_ We have heard Russian spoken and seen it 
i print, and we should think by the time a 
Eaeslan could holler for help he’d be beyond 

p. 

Most of the casualties when a building col- 
lapses, or a market, is among those who think 
they will be smart enough to get out at the last 
minute. 

We have nothing against the Cub pitchers, 
but we suppose the lumbermen will be inclined 
to favor this man Grove and this man Wall- 
board, or whatever his name is. 


Chicago has already borrowed more than the 
entire incoming taxes will amount to. Give the 





lumberjacks credit for one thing: they .at least 
didn’t blow it before they had it. 


“Her Private Life” is the name of a new 
movie. That’s enough to keep you away. Of 
course you have no way to knowing it is really 
“Declasse,” or you would: go to see it. 


We shall feel that world peace is beginning 
to make real progress when our people take 
as much interest in the League of Nations as 
they do in the American and National. 

As for going up in an airplane: William 
Tell was certainly no coward, and we feel 
exactly as the did about the matter—“this rock 
shall fly from its firm base as soon as I.” 

Here’s a story from Irvine, Ky., that a herd 
of thousands of squirrels came down out of 
the mountains, ate up a cornfield, and then 
swam the Kentucky River. We fear this coun- 
try isn’t as dry as we thought. 


A New York scientist points to the fact that 
ice is the hardest solid to melt and water the 
hardest liquid to freeze. People with these 
new-fangled refrigerators are inclined to be- 
lieve the latter statement anyway. ~ 


Roadside Thoughts 


_We thought our dog was part Scotch ter- 
rier, but we dropped a nickel on the floor the 
other night and he couldn’t find it. 


We always like a joke on ourself, because 
we can tell it then, and know that it isn’t 
going to hurt anybody’s feelings. 

“To avoid congestion,” passengers in Pull- 
man cars are requested to refrain from smok- 
ing during the morning washup. Congestion 
is a good word, but asphyxiation would be 
more like it. 


The horse population of the United States 
is decreasing because of the auto. And, we 
might add, other population. 


The tiredest man we ever saw was one who 
was trying to see how little he could do and 
how long he could take to do it. 


Who Called Him a Piccolo Player? 


AmEs, Ia.—Judge of my feelings when I 
read about that piccolo man going back to 
England to play, and your comment thereon. 
Now, I’ve always thought that I was a passa- 
bly fair performer on the fife—the forerunner 
of the piccolo, only more so. I’ve looked across 
my nose like a fifer for a good many moons 
now, and hope to make more people’s life a 
burden to them and still live and borrow 
money.—T. J. S. 


My Trade 
I’ve made less cash than some have made 
Who think they picked a better trade. 
A lawyer, when a man’s in dutch, 
Can charge a fellow twice as much 
To get him out. The doctor, too, 
‘When someone’s sick, can pull him through 
And charge him so much money then 
It almost makes him sick again. 


A lumberman makes just about 

So much, sends so much lumber out, 
And takes just so much money in, 
And few the fortunes we will win. 
And yet I’m glad to be, at that, 

Just where I am, just what I’m at, 
Have people glad to come to me, 
And make them gladder than they be. 


I profit, when I sell my wares, 

On people’s joys, not people’s cares. 
And though I honor lawyers for 

The good they do, and doctors more, 
I’ve got a feeling down inside 

I’m rather sort of satisfied 

Because I make my living from 

The people who are glad to come. 








National 
Forest Timber 
FOR SALE 


Sealed bids will be received by 
the District Forester, Denver, Colo- 
rado, up to and including October 
31, 1929, for all of the merchantable 
dead timber, standing or down, and 
all the live timber marked or desig- 
nated for cutting on an area em- 
bracing about 86,796 acres within 
Township 39 North, Range 15 West; 
Townships 39, 40, 41 and 42 North, 
Range 16 West; Townships 39, 40 
and 41 North; Range 17 West; and 
Township 42 North, Ranges 17 and 
18 West, N. M. P. M., Dolores 
Unit, Montezuma National Forest, 
Colorado, estimated to be 211,000,- 
000 feet, board measure, of western 
yellow pine sawtimber, log scale, 
more or less. No bid of less than 
$2.00 per M feet, board measure, 
will be considered. $5,000.00 must 
be deposited with each bid, to be 
applied on the purchase price, re- 
funded, or retained in part as 
liquidated damages, according to 
the conditions of the sale. The 
right to reject any and all bids re- 
served. Before bids are submitted 
full information concerning the 
timber, conditions of sale, and sub- 
mission of bids should be obtained 
from the District Forester, Denver, 
Colorado, or the Forest Supervisor, 
Mancos, Colorado.’ 








The Ready Reference 
Inventory Book 


4 “Shows up” scattered piles. Pre- 
vents Over-Buying. 

§ Assembles different classes of 
lumber on correct page. Saves 
Valuable Time. 

4 Each page. has large index. Easy 
to handle in cold weather. 

4 Plenty of space to list all “*ems 
carried in stock. 
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COTTTITIIS 


POSTPAID PRICES 
1 Copy Ready Reference In- 
ventory Book > 
4 Copies Ready Reference In- 
ventory Book 


10 Copies Ready Reference In- 
ventory Book 1 


Sepeeeeeen! 


For Sale By 


AMERICAN LUMBERMAN 
431 So. Dearborn St. 
Chicago, III. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


Hardwoods 


‘White and Pondosa Pine 
West Coast Products 
N. C, Pine and Yellow Pine 
Spruce and Hemlock. 
BRANCH OFFICES 
Ne, York City, 415 Lexington Ave. 

Chicago, IIL, 1518 Fisher Bldg. 

Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 

Johnstown, Pa., Title & Trust Bldg. 
Sen‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bidg 


Caddo River 


Lumber Company 
hh. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


| Yetiow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfecx 


We Solicit 
. Your Patronage 


Eastern Tennessee 
Kentucky anc 
West Virginia 




















i MILLS: 

| { Rosboro, | Ark. 
Glenwood, Ark. 

| Mauldin, "Ark. 








GOLDSBORO 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 
WASHINGTON, D. C. 
| 











Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


| CENTURY, FLORIDA 























North Carolina Pine and 
West Virginia Hardwood 


, ; CASING 
WwW * : 
Re rt igh Creda BASE AND 
Capacity , 250,000 feet MOULDINGS 


Pex Day. Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 
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Manufacturers 
Short Leaf Pine and Hardwoods 














Sander Dust and Shavings Outlets 


Constant developments in the wood composi- 
tion field have created an increased market for 
what was formerly termed “wood waste,” says 
Axel H. Oxholm, director of the National 
Committee on Wood Utilization. 

The committee has recently been approached 
by a large manufacturing concern in the East, 
which has branches in the West, with a re- 
quest for aid in obtaining large quantities of 
shavings and sander dust produced from woods 
which lend themselves to the manufacture of 
these specialty composition products. 

This is one of many examples of the growing 
interest among the larger consumers of the 
country in a closer utilization of waste prod- 
ucts. Such interest is being stimulated by the 
surveys of wood waste which the committee 
is making in different States. 

On account of its fibrous nature, wood flour 
made from shavings and sawdust serves as a 
very desirable material for composition prod- 
ucts. It is produced by a simple grinding 
process. Most woodworking plants and saw- 
mills have an excess supply of sawdust and 


sander dust beyond their own fuel require- 
ments. By finding an outlet for this excess 
what is otherwise waste may be turned into 


profit. 

Concerns interested in supplying quantities of 
sander dust and shavings should communicate 
with the National Committee on Wood Utiliza- 
tion, Department of Commerce, Washington, 


Would Forbid Use of Wood Cars 


Representative Denison of Marion, IIl., on 
Sept. 26 proposed a bill (H. R. 4288), which 
provides that after Jan. 1, 1932, it shall be 
unlawful for any common carrier by railroad 
to operate or cause to be operated, any pas- 
senger train engaged in interstate commerce 
that is not of steel or steel under-frame con- 
struction. It would make it unlawful after 
sixty days from enactment into law for any 
such railroad to haul in any passenger train, 
interstate, any wooden car between steel or 
steel under-frame cars, or in front of a steel 
or steel under-frame car. 

The law also would provide a penalty of 
$100 for each such violation. It, however, ex- 
empts passenger trains consisting of a loco- 
motive and not to exceed three passenger cars 
operated exclusively upon branch lines or in- 
dependent lines not over 50 miles long. It also 
exempts passenger trains on narrow gage rail- 
roads and passenger trains or cars operated 
wholly on street, suburban, or interurban elec- 
tric railways. The law would authorize the 
Interstate Commerce Commission to relieve 
a railroad from this prohibition against wooden 
cars upon a showing that the line operates the 
equipment under conditions where safety of 
passengers and employees is not endangered. 


Manual on Glues and Gluing 


The Forest Service, Department of Agricul- 
ture, has just published a manual of informa- 
tion on glues and gluing as an aid in the im- 
provement of shop practice in the many plants 
which glue wood. Behind the publication is a 
large amount of experimental work by the 
Torest Products Laboratory. The principles 
developed in gluing technic have been verified 
in large part in commercial operations. 

Designed to set forth important principles of 
control in the gluing operation, and to outline 
methods that have been found to give satis- 
factory results, the bulletin describes the prop- 
erties of the various glues used in woodworking, 
the preparation of glues for use and of wood 
for gluing, the gluing operation and the drying 
and conditioning of glued joints, the principles 
of glued-wood construction, and the gluing 
characteristics of different woods. Methods 


for correcting 
glues, and for 
also are given. 

The bulletin is published as Departmen, 
Bulletin No. 1500-D, “The Gluing of Woog” 
Copies may be had free while the supply lasts 
by applying to the Department of Agriculture 
Washington, D. C. 


gluing defects, 


for 
calculating pressure on joints 


testing 


Educational Marketing Movement 


The Federal Farm Board has announced tha 
initial steps have been taken to correlate the 
work of the board with that of Federal and 
State extension forces and land grant Colleges 
and universities in a national educational moye. 
ment in agricultural co-operative marketing, 
Full support of these agencies was pledged 
a meeting held here last week. The meet; 
was attended by the executive committee of 
the Association of Land Grant Colleges and 
Universities, the committee on extension, 
organization and policy of the association, and 
l‘ederal extension workers, It was preliminary 
to the annual conference of the land grant in- 
stitutions, which will be held at the Stevens 
Hotel, Chicago, Nov. 12 to 14. Several mem- 
hers of the Kederal Farm Board will attend 
the Chicago meeting, where an effort will be 
made to develop an effective educational plan 
that will familiarize farmers and their market- 
ing agency officials with the commodity market- 
ing system that is to be put into operation, 

The fullest co-operation of the colleges and 
universities was pledged by Dr. Anson Marston, 
dean of engineering, lowa State College, and 
president of the Association of Land Grant 
Colleges and Universit es, and Dr. R. A. Pear- 
son, president of the University of Maryland 
and chairman of the executive committee of 
the association. 


VASA ame 


Petroleum Industry Represented 

Secretary of Commerce Lamont, chairman of 
the National Committee on Wood Utilization, 
has announced the appointment of W. H. Booth, 
purchasing agent of the Sun Oil Co., of Phila- 
delphia, to represent the American Petroleum 
Institute on the committee. 

The petroleum industry is one of the largest 
consumers Of wood products, both for gen- 
eral construction and for container purposes. 
The appointment of Mr. Booth will enable 
that industry to keep in constant touch wih 
the National Committee’s recommendations in 
regard to good wood-using practices. Mr. 
Booth will co-operate with the committee m 
putting these recommendations into effect. 

On accepting the appointment, Mr. Booth 
said : 

The elimination of waste in the purchase 
and use of wood products is of. the greatest 
importance to our industry. The committee 
has made excellent progress in these lines 
and its successful efforts in introducing the 
grade-marking of lumber, better seasoning 
practices, and standard wood construction 
methods are effecting important savings to 
every wood-using industry in the country. 

The American Petroleum Institute, which 
I represent on this committee, will be glad 
of this opportunity to take part in this im- 
portant awork. 


Specifications for Wall Board 


The Department of Commerce announces 
that the bureau of standards has completed an 
investigation to assist in the formulation of 
purchase specifications for fiber wall board. 
Manufacturers, builders and various Govert- 
ment interests co-operated in the study. Jn 
making the announcement the department said: 

In view of the steadily increasing use of 
fiber wall boards for all types of buildings, 
this work is of considerable general interest. 

It was concluded that moisture resistance 
and strength are the qualities of prime im- 
portance. A high degree of moisture resist 
ance is necessary for protection against warp 
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d deterioration caused by dampness. 
sizing distributed throughout’ the 
poards is considered necessary for adequate 
moisture resistance. A means of measuring 
ansion of boards subjected to a mois- 


ing an 
Rosin 


ex 
the @aturated atmosphere was developed, as 
rping is the result of excessive expansion 


which sometimes occurs when moisture is 
absorbed. The boards must have sufficient 
strength to withstand the handling incident 
‘9 construction work. 

In preparing its report on this work use 
was made of a previous research conducted 
py the bureau during the World War to assist 
the War Department in obtaining satisfactory 
poards for an immense number of temporary 
military structures. That pioneer research 
gave impetus to general improvement in the 
quality of fiber wall boards and it served as 
4 starting point for the further research. 


Study Alaska’s National Forests 


Development work on the national forests 
of Alaska is now being studied by members 
of the agricultural subcommittee of the House 
Committee on Appropriations. Making this 
tour with Major R. Y. Stuart, Chief of the 
Forest Service, are Representatives L. J. Dick- 
inson, of Iowa, J. W. Summers, of Washing- 
ton, and J. P. Buchanan and J. N. Sandlin, 
of Texas. Before sailing for Alaska the party 
inspected some of the work of the Forest Serv- 
ice in the Lake States, the northern and north- 
western forest districts, and visited the Forest 
Products Laboratory at Madison, Wis. When 
the party returns to the United States some of 
the national forests in the California, Inter- 
mountain and Rocky Mountain districts will 
be visited. In Alaska the party is visiting the 
Tongass and Chugach national forests, largest 


and among the least developed of the chain of 
Federal forests. 


Leaflet on Termites 


The small, blackish, white-winged “ants” 
often seen flying in large numbers about the 
house in the spring and fall may be termites, 
warns the Department of Agriculture. Ter- 
mites are not true ants, although they look 
much like them and live in large colonies. Per- 
haps they are destroying the woodwork of your 
home. The wingless workers do the damage, 
but are rarely seen because they stay under- 
ground or in earthlike tubes which they build 
to crawl through. Termite damage is always 
hidden inside the wood. The interior rafters, 
joists, beams or other timbers may be eaten out 
before the insect vandals are discovered. 

The department points out in Leaflet 31-L— 
Termites in Buildings—that the termites which 
live in the: ground and attack the wood in- 
directly from the ground do the greatest dam- 
age to the supporting timbers. These ground- 
nesting termites can not live without moisture 
and this they get from the earth. If shut off 
from moisture in the earth they dry up and 
die. They are able to penetrate masonry walls 
if poorly built; and also by means of the earth- 
like shelter tubes they are able to crawl up 
over impenetrable walls and infest buildings. 
Contrary to the popular idea, they are not 
limited to tropical countries, but are found in 
many parts of the United States. 

Persons who have discovered colonies of 
termites and desire to get rid of them and those 
planning to build and wishing to guard against 
the insects will find valuable suggestions in the 
new leaflet, which may be had free on request. 
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Memphis. He was active in the work of the 
St. John Methodist church of that city. Sur- 
viving Mr. Russe are his widow, Mrs. Clara 
Northway Russe; two daughters, Mrs. E. C. 
Gause, Memphis, and Mrs. C. R. Lea, of Rye, 
N. Y¥.; one son, Fred W. Russe, of St. Louis, 
Mo., and one sister, Mrs. Frank Carter, of 
Indianapolis, Ind. Funeral services, held on 
Sept. 29, were largely attended. Active pall- 
bearers were: Dr. Battle Malone, John Vir- 
der-Brugge, John P. Bullington, T. O. Vinton, 
Hans Johansen, and S. M. Nickey. A‘number 
of hardwood men were listed as honorary 
pallbearers. 


BYRON A. BUFFINGTON, pioneer lumber- 
man, banker and resident of Eau Claire, Wis., 
for 72 years, died at his home there Oct. 1, 
of appendicitis, at the age of 77. Mr. Buf- 
fington was born at Dodge City, Wis., and 
went to Eau Claire with his parents, Mr.:and 
Mrs. George A. Buffington, in 1857. He began 
his business career in Eau Claire as a mem- 
ber of the firm of George A. Buffington:& 
son, general merchandisers. Next he en- 
gaged in logging and upon the organization 
of the Eau Claire Grocery Co. in 1883 he 
became its president, being identified with 
that concern until 1898, at which time he was 
elected president of the Chippewa Valley 
Bank. He remained with the bank until it 
was merged with the Union National Bank, 
recently acquired by the First Wisconsin Na- 
onal Bank of Milwaukee, and _he had been 
a director of that bank since. He was prom- 
ent in the Masonic order and in the Elks. 
His widow survives. 


FREDERICK FARNHAM, well known to 
many lumbermen of the Metropolitan district 
as feneral manager of the Certainteed 
Products Co., manufacturer of roofing mate- 
rial, was killed on Sept. 30 when he was 
struck by a New York, New Haven & Hart- 
ford train near the Columbus Avenue station 
in Mount Vernon, N. Y. Mr. Farnham was 50 
years old. 


CYRUS D. JONES, of Brooklyn, N. Y., vice- 
President of the United States Lumber Co. 
and one of the organizers of the Grand Union 
Tea Co., died Saturday, Sept. 28, at Skytop 
Lodge, Canadensis, Pa., of pneumonia. He 
Was 77 years old and in recent years had 
made his home at the Hotel Bossert, Brook- 
lyn. Mr. Jones was born in Stamford, Conn. 

€ took a commercial business course at 
Gardiner Business College, and after a clerk- 
ship in his father’s store he went to work 
for the wholesale wooden and willowware 
house of J. H. Knapp & Co., in New York. 


He and his brothers organized the tea com- 
pany in the seventies. It became one of the 
largest retail tea concerns in the world. Mr. 
Jones was one of the owners of the Anchor 
Pottery in Trenton, N. J., and was a director 
of several banks. His wife, and three sons 
and a daughter survive. The funeral took 
place Tuesday, Oct. 1. 


HARDY C. HOLMAN, for four years mana- 
ger of the Star Lumber Co., San Jacinto, Tex., 
a suburb of Amarillo, was killed in a pe- 
culiar accident on Sept. 14. Mr. Holman was 
driving alone on his return from a hunting 
trip. He was apparently watching for game 
when his car ran into a ditch, discharging 
the gun with fatal result. Mr. Holman’s 
body was found in the car some hours later. 
Mr. Holman was born at Henrietta, Tex., 
March 11, 1889. He was prominent in Ama- 
rillo business life and highly regarded. 
Amarillo lumber yards were closed as a mark 
of respect during the funeral held on Sept. 
18, and a large number of the Amarillo Hoo- 
Hoo Club, of which Mr. Holman was an ac- 
tive member, attended. 


MRS. EMMA KING NEELEY, wife of 
Charles E. Neeley, president of the South 
Arkansas Lumber Co., St. Louis, Mo., died 
Sept. 29 in her summer home at Katonah, 
N. Y., after an illness of six months. Mrs. 
Neeley was the daughter of Capt. Lucian and 
Amira Lemen King, early settlers of Greene 
County, Illinois. She is survived by her hus- 
band, a daughter, Mrs. Samuel Reyburn of 
New York, and a sister, Mrs. Frank McClure. 
Charles K. McClure, vice-president of the 
South Arkansas Lumber Co., is a nephew. 
The funeral was held Oct. 2 at the home of 
Mrs. McClure in Carlinville, Ill., with burial 
in Carlinville. 


HERMAN THEIS, who for many years 
owned and operated a saw mill in Anderson 
township, Perry County, a short distance 
north of Tell City, Ind., is dead after an ill- 
ness of two or three years. Mr. Theis was 
born in Cincinnati and located with his par- 
ents in Tell City when a small boy. He went 
into the timber and saw mill business early 
in life and was well and favorably known to 
the trade in southern Indiana and northern 
Kentucky. He is survived by a widow and 
five children. 


MRS. E. B. Moline, 
of Lumber Buyers (Inc.), Seattle, Wash., was 
hit by an automobile while crossing the 
street, Friday, Sept. 13, and died the follow- 
ing Monday, of skull fracture. Mrs. Moline 
leaves three daughters, aged 6, 8 and 10, 
besides her husband. 


MOLINE, wife of E. B. 





LUTCHER, LA. 


Manufacturers of 


WE SPECIALIZE IN TUPELO 


Lutcher & Moore 
Cypress Lumber Co. 


Cypress and Tupelo 


FLOORING, TRIM and MOULDING 











Lumber. Lath 
and Shingles 





Planing Mill Facilities. 


Manufacturers 


CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 


Also Tupelo Lumber, and have Complete 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 














Maple, Birch, Beech 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Reciever for WILLIAM HORNER 








FLOORING 


Made from. Michigan’s Finest Stumpage 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
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Lumber Company 
CINCINNATI, OHIO 





Hardwoods 
OAK. Sct Orese 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


RIGHT 


OAK FLOORING 


Mowbray &Robinson 

















HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 


431 Se. Dearborn St.. CHICAGO 
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We cut your stock to order 
after being carefully Kiln- 
dried - large Kiln capacity. 
Let us figure on your 
requirements. 


We also manufacture Rough or Dressed 
PINE -HEMLOCK AND 
HARDWOOD LUMBER 
IDEAL” Steel B Rock 
FLOORING 


—=WEUSs, Delta County, ty Mich=== is 
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IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 2% Face in 
First, Second and Third Grade. 


Brown Lumber Company 
Main Utlice: MANISTIQUE, MICH. 


Branch (Office: 
1402 Eaton Tower. Detroit, Mich. 

















17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


co HOTELS Coo 
HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 

















Keller and Boyd 
Owner:. and 


Operz.tors 











O TIMBER ESTIMATORS D 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tet 





Maine 





asper Lemieux 


| TIMBER 
ESTIMATORS  Fill‘bw 
Lemieux Brothers & Co. 


ESTABLISHED 1906 
4 k Bidg., 
1440-32 Cone} Bonk, Bide NEW ORLEANS 
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Finds Carriers’ Schedules Justified 

WASHINGTON, D. C., Sept. 30.—Division 3 of 
the Interstate Commerce Commission today 
made public its decision in Docket No. 16383 
—Adams-Banks Lumber Co.—and related 
cases, dismissing the several complaints and 
holding that the carriers have justified the 
schedules suspended in I. & S. Docket Nos. 
2639 and 2479. 

The decision, handed down by Commis- 
sioners Aitchison, Taylor and Porter, was 
unanimous, and constitutes a 100 percent vic- 
tory for the carriers. 

In the original complaint of the Adams- 
Banks Lumber Co. Division 3 finds that rates 
on lumber and forest products from points in 
northwestern Florida, western Alabama and 
in Mississippi to destinations in Maryland, 
Delaware, New Jersey, Pennsylvania, Vir- 
ginia, West Virginia, New. York and the Dis- 
trict of Columbia are not unreasonable. 

In No. 16,383, Sub. No. 1, the same finding 
is made with regard to rates from the Mis- 
sissippi Valley and southeastern territories 
to destinations in the so-called mid-eastern 
mining district of Tennessee, Virginia, West 
Virginia and Kentucky. 

A similar finding is made in Sub. No. 2, as 
to rates from the Mississippi Valley and 
southeastern territories to destinations in 
the eastern part of central territory, inter- 
mediate to eastern destinations via the Ohio 
River-gateway routes. 

In Docket No. 18,230 rates on lumber from 
points in Alabama and Mississippi on the 
Memphis division of the Southern Railway 
to destinations in Illinois and Indiana are 
found not unréasonable. 

All of the complaints are ordered dismissed. 

I. & S. No. 2,639 involves a revision of 
rates on lumber and forest products from 
eastern and western Alabama to certain 
destinations embraced in the original com- 
plaint in No. 16,383. After reviewing this 
rate situation Commissioner Porter, who 
prepared the opinion, states: 

“The proposed schedules would produce, in 
respect of the destination territory in issue, 
a more harmonious grading of the origin 
groups westward through Alabama to Mis- 
sissippi than now obtains, and would more 
closely approach the grading of the same 
origin groups to the other eastern territory. 
The correction of this intermediate grading 
is all that may be here required, in view of 
our finding herein that in the North Carolina 
Case we prescribed reasonable maximum 
rates from both Albany (Ga.) and Vicksburg 
(Miss.) The proposed schedules would have 
the effect of materially improving the west- 
ward grading of the entire southern lumber- 
producing territory westward from Virginia, 
the Carolinas, Florida and Georgia through 
Alabama to Mississippi, embraced in the 
North Carolina Case. They will be permitted 
to become effective.” 

I. & S. No. 2,479 provides for revision of 
rates on lumber and forest products from 
Tennessee, Mississippi, Alabama, Georgia 
and Florida to South Carolina, North Carolina 
and the Virginia cities and points taking the 
same rates, and points directly intermediate 
thereto; between South Carolina and North 
Carolina, and between points in the Carolinas 
and points in Virginia intermediate to the 
Virginia cities. 

After reviewing the history of the rate 
situation involved in this suspension case 
and the arguments and evidence produced by 
both sides, Commission Porter says: 

“The proposed adjustment as a whole 
would eliminate combination rates four-sec- 
tion departures and other inequalities, and 
would fit in well with the adjustment pub- 
lished as a result of the North Carolina se. 
The proposed rates of 29 cents from eastern 
Georgia and 31 cents from western Georgia 
to the Virginia cities appear reasonable by 
comparison with the rates prescribed in that 
case from Albany to the East, including a 
rate of 40 cents from Albany to Philadelphia, 
which complainants would use as the stand- 
ard for the rates from the entire southeastern 
and Mississippi Valley territories to the 
East The proposed grading up of the rates 
westward from Georgia to the Mississippi 
Valley appears reasonable. The present and 
proposed rate of 36 cents from Memphis 
seems reasonable by comparison with the 
other rates offered by way of comparison. 
The proposed differential of 2 cents between 





the proposed rates of 38 cents from the 
Mississippi Valley and 36 cents from Memphis 
is reasonable by comparison with the present 


- of reparation due. 


differential of the Mississippi Valle 
Memphis of 3 cents to eastern destination, 
except to New York, to which it is 2.5 cents 
The proposed rate of 38 cents from the 
Mississippi Valley to the Virginia cities, fo, 
an average distance of 945 miles, compares 
favorably with other rates offered by way 
of comparison, including 38 cents from Chi- 
cago to the Virginia cities, 837 miles; 39.5 
cents from St. Louis to the Virginia cities 
880 miles; 38 cents from Chicago to Balti: 
more, 808 miles; and 38 cents from the Mis. 
sissippi Valley to Chicago, 808 miles. It must 
certainly be regarded as reasonable if the 
rates prescribed from Vicksburg in the North 
Carolina Case, including rates of 50 cents 
to Baltimore and 51 cents to Philadelphia, 
are reasonable. The proposed rates from 
the Mississippi Valley and southeastern ter. 
ritories to the intermediate Carolina and Vir. 
ginia groups, from the Carolinas to the Vir. 
ginia cities, and between the Carolinas, grade 
appropriately into the proposed rates to the 
Virginia cities. The proposed readjustment 
as a whole appears reasonable and represents 
a marked improvement over the existing 
basis, or lack of definite basis. 

“We find the proposed schedules justifieq 
and shall vacate the order of suspension.” 

The orders of suspension in both I. & §& 
cases are vacaited as of Oct. 5. 

All of the complaints and both the suspen- 
sion cases were the outgrowth of the North 
Carolina Case, on which Division 3 seems to 
stand pat. 


Orders Schedules Suspended 


WASHINGTON, D. C., Sept. 30.—The Interstate 
Commerce Commission has issued an order 
suspending until April 39, next, the operation 
of certain schedules as published in Supple- 
ment No. 78 to Agent J. H. Glenn’s tariff 
I. C. C. No. A-400, which propose to increase 
rates on lumber and related articles from 
Georgia and Alabama points to Ohio River 
crossings and points-in Kentucky and Ten- 
nessee. The proposed increases range from 
1 to 2% cents per 100 pounds. 


Finds Applicab!e Rate Unreasonable 


WASHINGTON, D. C., Sept. 30.—In docket No. 
20,567 Division 2 of the Interstate Commerce 
Commission has handed down a decision find- 
ing that the rates charged on hardwood lumber 
from Duff and Knoxville, Tenn., to Cowans- 
ville and St. Hyacinthe, Quebec, on shipments 
moving since July 23, 1924, were inapplicable, 
and that the applicable rate was and is un- 
reasonable. 

The Atlantic Lumber Co., of Boston, com- 
plainant in the case, is directed to comply 
with Rule 5 in arriving at the exact amount 
The applicable rates are 
found to have been and for the future to be 
unreasonable to the extent that they exceeded 
or may exceed 43.5 cents per 100 pounds. 

Commissioner Brainerd dissented. 


Decisions of the Commission 


WASHINGTON, D. C., Sept. 30.—Division 3 of 
the Interstate Commerce Commission has 
handed down a decision in I. & S. Docket No. 
3,240, holding that the carriers have justified 
their proposed increased rates on lumber in 
carloads from certain points in Florida to 
Port Tampa, Fla., for export or interstate coast- 
wise movement. The commission’s order sus- 
pending the schedules containing the in- 
creases is therefore vacated and the proceed- 
ing discontinued. The proposed rates are the 
present rates to Tampa, plus $7.20 a car, re- 
gardless of weight, from Tampa to Port 
Tampa. The latter factor is generally applica- 
ble from Tampa to Port Tampa on shipments 
which originate on lines other than the At- 
lantic Coast line, the only railroad serving 
Port Tampa, which is on deep water nine miles 
distant from Tampa. 

“The proposed rates do not reflect more 
than maximum reasonableness,” states Divi- 
sion 3, “and, upon consideration of the pres- 
ent record, we are of the opinion that it has 
not been shown that undue prejudice will re 
sult therefrom.” 

Division 3 has dismissed Docket No. 21,407 
—New River Lumber Co. vs. Chesapeake & 
Ohio Railway Co. and others—finding that 
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rates on lumber from Long Bottom, W. Va., 
to interstate destinations in central territory, 
States adjacent thereto and Canada are not 
ynreasonable. 

Similar action has been taken by Division 
3 in No. 21, 146—Watab Paper Co. vs. Chi- 

o & North Western Railway Co.—the com- 
missioners finding that rates on sulphite wood 
pulp in carloads from Anacortes, Wash., to 


gartell, Minn., are not uneetmainliie: tp ttiten- 
wise unlawful. 


Week’s Loadings of Revenue Freight 


Reports made by the car service division 
of the American Railway Association shows 
that revenue carloadings for the week ended 
Sept. 21 totaled 1,166,330, as follows: Forest 
Products, 62,545 cars (a decline of 2,253 cars 
below the week immediately preceding); 
grain, 51,750 cars; livestock, 32,125 cars; coal, 
195,779 cars; coke, 11,847 cars; ore, 68,956 
cars; merchandise, 271,344 cars; and miscel- 
laneous, 471,984 cars. 





Business Changes 


ARKANSAS. Harrisburg—M. C. Pickett Lumber 
Co, succeeded by Pickett Lumber Corporation. 

GEORGIA. Hazlehurst—Heaton Hardwood Lum- 
ber Co. succeeded by Greene & Slade. 

ILLINOIS. *Peoria—Joseph Miller & Sons suc- 
ceeded by Miller Lumber Co. 

INDIANA. Mt. Vernon—Moeller Cooperage Co. 
has gone out of business. 

KANSAS, Sharon—Sharon Lumber Co. 
ceeded by D. O. Metz. 

MARYLAND. Arlington—Mottu Lumber Co. suc- 
ceeded by Hughes Lumber Co. 

MINNEAPOLIS. Glenwood—T. M. 
sold to Lampert Bros. Lumber Co. 
MISSOURI. Richland—Richland Lumber Co, suc- 
ceeded by Burgner-Bowman-Matthews Lumber Co. 

NEW JERSEY. Newark—David Ripley & Sons 
Lumber & Timber Co. succeeded by David Ripley 
& Sons-W. Frank Hopping (Inc.). 

NEW YORK. Fairport—Fairport Lumber & Coal 
Co, changing name to Dudley-Hanby Lumber Co. 

NORTH DAKOTA. Leith — McCaull - Webster 
Elevator Co. sold to Fullerton Lumber Co. 

OKLAHOMA. Braman—Harry Cragin Lumber 
Co. sold to Rock Island Lumber Co. 

TENNESSEE. Sharon—Sharon Lumber Co. sold 
to Hurt-Vowell Lumber Co. 

TEXAS. Tyler—Spence-Phillips Co. succeeded by 
Gulf States Lumber Co. 

WASHINGTON. Everett—George M. Trousdale 
has sold a third interest in his sawmill and log- 
ging business in this county to John M. Caywood. 

WISCONSIN. Deerbrook—Hirt Bros. Lumber 
Co, succeeded by Barker Lumber & Fuel Co. 


New Mills and Equipment 


ARKANSAS. Stuart—The Anderson-Tully Co. is 
having sketches prepared for reconstruction of re- 
saw plant and 8-foot band sawmill recently dam- 
aged by fire with loss of about $75,000. 


FLORIDA. Inverness—W. J. Martin planning 
the establishment of a small excelsior manufac- 
turing plant. 


INDIANA. Petersburg—W. J. Loveless, of New- 
port, Ark., and G. T. Hall, of Petersburg, are 
planning to erect a veneer factory in Petersburg, 
providing citizens will co-operate. 


NORTH CAROLINA. Wilmington—Corbett Pack- 
age Co. has acquired site for large barrel ware- 
house and tenant houses. 

Hendersonville—H. A. Smith hag let 
for construction of tool handle plant. 


OHIO. Chardon—Work on erection of a _plan- 
ing mill and office for Thayer Lumber & Supply 
Co, has begun; machinery purchased. 


OREGON. Gresham—O. H. Schwerdtman, man- 
ufacturer of boxes and crates, will erect a factory 
on Base Line Road, near Barker. 

SOUTH CAROLINA, Orangeburg—The Fairfax 
Lumber Co. rebuilding its plant which was re- 
cently destroyed by fire. y 

WASHINGTON. Montesano—The Schafer Bros. 
Lumber & Door Co. is installing about $10,000 


aonh of new equipment in sawmill and door fac- 
ry. 


Thompson 


contract 


Incorporations 


CONNECTICUT. Bethel—Terry Lumber Co., in- 
corporated; capital, $50,000. 

DELAWARE. Dover—Hogan Valley Lumber Co., 
of Pittsburgh, has been chartered under Delaware 
laws with capital of $100,000; Capital Trust Co., 
Dover, obtained papers. 

FLORIDA, Jacksonville—T. R. Sweet & Co., in- 
corporated. . 

MASSACHUSETTS. Boston—Dewey & Hastings, 
incorporated; capital, $20,000; wholesale hardwood 
flooring. 

MISSOURI St. Louis—Commercial Mfg. Co., in- 
a ees capital, $20,000; towel cabinets, lock- 

» etc, 


NEBRASKA, Pawnee City—Pawnee Lumber Co., 


incorporated; capital, $50,000; to take over the 
business of Busboom Bros. 
NEW YORK. Brooklyn—-Ridge Road Lumber 


Co., incorporated; capital, $50,000; old concern. 


OREGON. Tillamook—S. & C. Logging Co., in- 
corporated; capital, $50,000. 


PENNSYLVANIA. Scottdale—Dexter Lumber & 


suc- 


Flooring Co. increasing capital to $500,000 pre- 
ferred, and 2,500 shares, common, no par value. 
Philadelphia—Van Asdlen Equipment & Supply 
Co., incorporated; capital, $5,000; lumber, supplies, 
etc.; W. S. Van Asdlen, North American Bldg. 


TENNESSEE. Memphis—Pan Co., incorporated; 
logging and milling. 

Memphis—F. J. Daugherty Lumber Co., increas- 
ing capital to $40,000. 

TEXAS. Dallas—Lone Star Lumber Co., incor- 
porated. 

Houston—Bradley Hardwood & Panel Co., incor- 
; capital, $20,000. 

Lubbock—T. A. Gale Lumber Co., incorporated; 
capital, $15,000. 


WASHINGTON. Olympia—Niemi Bros. Logging 
Co., increasing capital to $100,000; changing name 
to Krakenberger & Niemi (Inc.). 

Redmond—B. J. Logging Co., 
capital, $40,000. 

Spokane—Hedlund Lumber & Mfg. Co., increas- 
ing capital to $2,000,000. 

Tacoma—Mountain Highway Lumber Co., 
porated; capital, $10,000. 


New Ventures 


CALIFORNIA. Redding—The Sterling Lumber 
Co. is establishing new yards on Oregon St., the 
buildings to cost about $12,500. 

Lindsay—J. W. Flora, of Denver, has purchased 
a tract at Sweet Briar and Samoa Sts. on which 
he will establish a lumber yard. 

FLORIDA. Hollywood—Moody & Anderson Mill- 
ing Co. will install a planing mill. 

Walkulla—Walkulla Lumber Co. recently estab- 
lished a retail lumber yard. 

GEORGIA. Pembroke—T, L. Waters has started 
a saw and planing mill. 

MAINE. Princeton—A. S. Pegwood & Shanks 
Co. building a mill for the manufacture of hard- 
wood novelties. 

MASSACHUSETTS. Orange—Gale Box Co. (Inc.) 
has begun business at Orange manufacturing 
wooden boxes; capital, $10,000; C. David Gale, vice 
president. 

MISSOURI. Bagnell—Burgner-Bowman-Matthews 
Lumber Co. recently began retail lumber business, 

NEW YORK. Brooklyn—Conway Lumber Co. re- 
cently began business. 

Holmes—Danbury-Brewster Lumber Co. recently 
began business. 

New York—L. A. Edington has started a whole- 
sale and commission lumber business at 2030 Grand 
Central Terminal. 

NORTH CAROLINA. Lumberton—Collins Lum- 
ber Co. recently began a wholesale business. 

OREGON. Elgin—Pondosa Pine Lumber Co. open- 
ing retail lumber yard in addition to planing mill 
already in business, ; 

PENNSYLVANIA. Philadelphia—T ree Street 
Lumber Co. opening retail lumber yard. 

WASHINGTON. Agnew (P. O. Carlsborg)—Mc- 
Coy Lumber Co. recently began manufacturing 


business. 
Casualties 


ILLINOIS. Florence Station—William Ott lum- 
ber yard destroyed by fire; loss, $20,000. 


LOUISIANA, Alexandria—Hardwood mill of the 
Ferd Brenner Lumber Co. destroyed by fire; will 
probably be rebuilt, 


MASSACHUSETTS. Malden—Hammond Lumber 
Co., loss by fire, $25,000. 


NEVADA. Verdi—Planing mill of Jaksick & 
MacArthur suffered a fire loss of $80,000. 


NORTH CAROLINA. Statesville—C, M. Wall & 
Sons, loss by fire, $50,000. 


OHIO. Cleveland—Perfection Sash & Door Co., 
loss by fire in lumber shed, $1,500. 

Delaware—Delaware Lumber Co., 
$16,000. 


WASHINGTON. Carson—The Mid-Columbia 
Lumber Co., loss by fire, $35,000; sawmill and logs 
destroyed. 7 

Greenleaf—Columbia River Timber Co., loss by 
fire, $125,000; hotel office and logging road de- 
stroyed. 

Tacoma—Specialty Lumber & Mfg. Co., loss by 
fire, $25,000; three kilns, storage sheds, blacksmith 
me and machine shop destroyed; will be rebuilt 
at once, 


incorporated; 


incor- 


loss by fire, 


BRITISH NORTH AMERICA 


NEW BRUNSWICK. Burt’s Corner — Sawmill 
and 200,000 feet of yard stock of Burt Lumber 
Co. destroyed by fire. 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C, L. 
of the following woods: — 
ASH-BASSWOOD 

BIRCH SOFi rLM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 
My ~=©6—)S Lumber Co. 
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Rotary Cut 


Northern Veneers 
and Plywood 


Members ~ 
Maple Flooring 
Manufacturing 
Association 
FURNITURE manufacturers and _ factory 

buyers who insist on having high quality 
veneers shou:d send us their orders. 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lat and 
Shingles, which we ship in straight cars and 
cargos or mixed with our “Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage | 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: GW. Critten. 516 Lumber Exchange 
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Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINI and 
B WOOD Lumber, a Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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ase, PLYWOOD 

l\oavam CORPORATION 
PLYWOOD OF 

RECOGNIZED QUALITY 

NDON, WISCONSIN 
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Resawed Fables 


is a collectian of the funniest 


presewritings of “the lumber: . 
man poet.” 
It is the everyday experi- 


ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 
Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Wouldn't 
it be great 


if your stocks, like the widow's 
barrel, remained the same no mat- 
ter how much you used out of 
them? No fuss or bother about 
re-ordering, no specifying two 
weeks shipment and getting de- 
livery in two months—just hav- 
ing all your time to devote to 
thinking up new ways to induce 
vour customers to buy more lum- 
ber. 


You can make it almost that 
simple. The Sullivan Lumber 
Company, one of the oldest in 
Portland, ships frum a group ot 
carefully selected mills. These 
mills can furnish any item in 
West Coast woods, even Plywood, 


and have proven their depend- 
ability. 
You are far away from these 


mills, Sullivan is in their midst 
and knows them well. Why not 
just bundle all your orders off to 
him and let him fill them to your 
advantage. 









UMBER CO. 


PORTLAND, OREGON 














Every House Bill You Sell 


ees 
eas SPECIFIC? TION oe Backed 
x raornaey By 

Sith ebERMAM bi 

ee ee Policy 





—_— 


? 
-§ 
i 
‘ 
¥ 
fe 
ZOZ ZOVCGON rH>Ez 








Insures 
Materials and Construction 


This is one way to win the confidence of 
your customers and guarantee them full 
value for their money. Dealers in all parts 
of the country are giving this Protection 
Policy to every customer. It'll pay you 
well to doit in thefuture. Investigatenow! 
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AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 
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Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 
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News. Notes from Am@ic. 


Pittsburgh, Pa. 


—-Optimism appears to be general 
among wholesalers and retailers, and though 
the feeling is that prices are all too low, 
there is a fair volume of business. The iron 
and steel industry is going along at a very 
satisfactory rate, and has booked large orders 
for rails and railroad equipment. Coke output 
is more now than at any time in _ several 
months, but bituminous coal prices are un- 
satisfactory. Mortgage money for speculative 
building is not obtainable. 

Shipments of No. 2 and better southern 
pine boards and of roofers and No. 2 and 
better 2-inch bill stuff have been held up 
somewhat on account of rain in Alabama and 
Mississippi. More of the smaller mills cut- 
ting this class of stock are reported closing 
down, because of low prices. California sugar 
pine and California white pine continue in 
steady demand at firmer prices. Idaho white 
pine and Pondosa pine are coming in for a 
fair share of business, at steady prices. The 
retail demand for the white pines is holding 
up well. 
No. 2 common Idaho pine. It is difficult to 
obtain badly mixed cars of fir for prompt 
shipment, and prices remain about the same. 


Baltimore, Md. 


Sept. 30.—While some members of the trade 
here, especially those engaged in the south- 
ern pine business, report further expansion 
in the movement and a quickening in the in- 
quiry, others have less encouraging reports 
to make. One corporation which turns out 
flooring, for instance, continues to exnerience 
a contraction in sales. But in general a pro- 
gressive expansion in the shinments is tak- 
ing place. There have been only some minor 
readjustments here and there in price lists, 
according to whether stocks were being re- 
duced or were accumulating, as mills are over- 
sold on some items, while others are not in 
such good demand. Stocks on the wharves 
iere are still low, and the requirements of 
the builders are of impressive proportions, 
with a great deal of big work under way. 

Frank Heim, for many years connected with 
the hardwood firm of tichard P. jaer & 
‘‘o.. has severed his connection and gone with 
the Connecticut Mutual Life Insurance Co. 
In late years Mr. Heim was _ stationed in 
the South, dividing’ his time between the 
Mobile and Bogalusa plants 


New York, N. Y. 


Met. L—The Nylta Club will resume regu- 
lar meetings next Friday night, when Harry 
Collins Spillman will make an address on 
“At the Gates of the Market Place.” Through 
Conrad Pitcher, the privileges of the National 
tepublican Club have been extended to the 
Nyltarians every Friday night during the 
season. 

The October meeting of the Westchester 
Building Material Men’s Association will be 
held on Thursday, Oct. 10, at a place yet to 
be designated. The Westchester Building 
Material Salesmen’s Club will close its out- 
door season with a meeting on Oct. 24. 

A number of New York lumbermen who 
handle coal in connection with their business, 
will attend the annual convention of the New 
York State Coal Merchants’ Association, to 
be held at Saranac Lake on Sept. 26, 27 and 
28. The New York City dealers have ar- 
ranged for a special train leaving Sept. 25. 

Tompkins & Bevers (Inc.), of Hastings-on- 
Hudson, have just moved into their new office 
building on Warburton Avenue, Hastings, 
giving up entirely the place where they have 
been located for many years. The new office 
is in the firm’s own building of Colonial de- 
sign, with a large entrance hall in which the 
various lines carried by ‘tthe company will 
be exhibited. 

The M. M. Keshin Lumber Co. has just an- 
nounced that Lacey R. Hicks, formerly of 
Hicks, Hicks & Hicks (Inc.), is now repre- 
senting it in Nassau County, Long Island. 

Harry Wood is now representing the Bal- 


Oct ! 


There are scarcities in the 12-inch - 


sam Wool division of the Wood Conversion 
Co. in the Long Island territory in place of 
Jack Lewis, who has been assigned to another 
territory. 

Thomas McIntosh, former field secretary of 
the Northeastern Retail Lumbermen’s Aggp. 
ciation, has been touring Europe, where hp 
went as a delegate to the International Aq. 
vertising Men’s Convention. 

Edgar Seaman, of Dean & Seaman, Bel}. 
more, Long Island, returned recently from a4 
trip of three months to the Pacific coast, 


Philadelphia, Pa. 


Sept. 30.—The Pennsylvania, Lumbermen’s 
Association is at last settled in its new quar. 
ters at 2004 Finance Building, next to the new 
home of the Lumbermen’s Exchange at 20065 
Finance Building. 

Occupying a place of honor in the offices of 
Rayner & Parker are a couple of old hand 
split cypress shingles which date back to 
1783. They were on an old house at Berlin, 
Md., for 120 years and were salvaged by Harry 
Parker when the place was demolished. 

Luther Ogden, past president of the Penn- 
sylvania Lumbermen’s Association and prom- 
inent local lumberman, was chairman of the 
recent Cape May Flower Show. 

The receivers of the Lawton Flooring Shingle 
Co. report a profit over operating expenses for 
a period of ten months of approximately $7.500, 

H. B. Coles, of C. B. Coles & Co., of Camden, 
N. J., is a director of the new Camden air- 
port. 


Boston, Mass. 


Oct. 1.—September did not bring very much 
exnansion in demand for lumber but the price 
situation has improved with respect to several 
important items. Pacific coast lumber sellers 
are no longer urging upon reluctant buyers 
fir and hemlock at prices that often occasioned 
a loss. Business can not yet be called active 
as many retailers are amply supplied with 
bargain lumber. The quantity of Coast lum- 
ber on the way is not so large as usual. 
The freight rate situation is still unsettled; 
$9 has lately been accepted for cargo space, 
and there are reports that rather less has 
been taken. 

Only two first class spruce dimension mills 
are now in operation, and the base price for 
frames holds steady at $42. The lath situa- 
tion continues unsatisfactory. The regular 
prices for standard shingles are reported to 
have been shaded during the last few days. 
The tone of the market for Idaho white and 
Pondosa pine is firmer. 

Four schooners arrived last week with car- 
goes of softwood from Nova Scotia, and two 
large shipments of hardwood lumber were 
received from Yarmouth. 


Toronto, Ont. 


Oct. 1.—There is a decided lull in business. 


“Country trade is quiet, and business in the 


cities has not been active since the Canadian 
National Exhibition. Before that, city trade 
was good. Montreal is in about the same 
condition as Toronto. There has not been 
the amount of small house construction in 
Montreal that was thoped for, though many 
new apartments and bigger buildings have 
been under way. Lack of small house con- 
struction has caused a slowing up in demand 
for low grades and dimension from the yards. 
AS a result, there has been a general weaken- 
ing in the price of spruce. Jack pine is not 
any too strong. There are no particular 
signs of life in demand for fir. Shingles are 
in the same category. The Edgwood mills 
are holding the price on XXXXX. The price 
of XXX is inclined to be weak, and prices 
of independent mills are more or less weak 
even on XXXXX. Special cutting business in 
timbers for large jobs has been fair, better 
proportionately than yard _ trade. Some 


wholesalers report that their last two months’ 
trade has been better than they had expected, 
the volume having kept up pretty well, but 
it has been spotty nevertheless. 


The trade 
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‘cas Lumber Centers 


is really waiting for the yards to buy trim 
and similar lines, which usually are needed 
sarly in October in small quantities. 


Norfolk, Va. 


Sept. 30.—Yards are still well supplied with 
stock, and bargain prices do not tempt them. 
prospects for North Carolina demand next 
month are not exceptionally bright. Frices are 
likely to remain the same for the rest of the 
year. Mills do not have much unsold surplus 
of better grades. Rains last week in many 
sections of the South will tend to keep pro- 
duction down. 

There has been a fair demand for 4/4 edge 
No. 2 and better band sawn. Good circular 
sawn stock is still moving rather slowly, even 


where mills put edge and stock widths to- 
gether. Edge 4/4 No. 3 continues to move 


fairly well. No. 2 and better 4/4 stock widths 
have been in good demand. Good circular sawn 
finish is still far from plentiful, and winter 
production will be light. Prices should remain 
strong. No. 3 4/4 stock widths have not been 
moving so well. No. 2 and better, 5/4 and 
thicker, except 5/4x16- and 12-inch, have been 
quiet, as are other good rough lumber items. 

Demand for 4/4 edge No. 1 box kiln dried 
rough or good air dried edge box has not 
peen active. Prices remain unchanged. Edge 
4/4 No. 2 box has been quiet. No. 1 4/4 stock 
pox, kiln or air dried, has been moving well, 
and not much is being offeréd for quick ship- 
ment. Good air dried stock box comes on the 
market rather slowly. No. 2, 4/4 stock box 
has been moving fairly well, although some 
mills are offering a surplus at rather low 
prices. Edge box 5/ and 6/4 continues quiet. 
Box bark strips, 4/4, have been slow sellers. 

Planing mill men are still complaining about 
the present demand for flooring etc. Prices re- 
main the same. Kiln dried roofers are the 
only item that show life. Air dried roofers 
continue quiet and are weak. Some roofer mills 
started up the first of the month in the face 
of adverse market conditiqns. Prices will 
hardly go any lower. 


Macon, Ga. 


Sept. 30.—The hurricane that is to strike 
somewhere between Appalachicola and the 
Mississippi River may cause damage this 
week. Recent storms are, of course, a direct 
result of the tropical hurricane off Florida. 
There will probably be a deluge when it starts 
northeastward again. 

Rains and floods slowed down the operations 


of roofer manufacturers this week. Many 
roads were impassible and bridges were 
washed away, so that it was difficult to ob- 
tain logs and make deliveries of lumber. 
Some railroads were tied up by washouts. 
Notwithstanding the further curtailment in 
production, prices were little improved, the 


few sales that were made being at about the 
Same level as was reported a week ago. Pro- 
duction is just about as low as it can be. 

The longleaf pine industry suffered con- 
siderable loss this week from the storms and 
floods in southwest Georgia. Production was 
reduced to a lower point than in weeks, some 
mills- being at a standstill most of the time. 
Wholesalers here say that there is a fair de- 
mand, and that probably deliveries can he 
made promptly after this week. 


Bogalusa, La. 


Sept. 30.—By shipping large timbers in- 
Stead of cants, shipments of redwood to 
Bogalusa will be considerably increased. 


Large timbers will be more convenient to han- 
dle, and will allow several thousand more feet 
of redwood to he brought here on each of 
the five ships now in service. The large tim- 
bers will be sawed into smaller dimensions 
here, and it is believed that production will 
also be increased on the redwood rig of the 
Great Southern Lumber Co: 

Col. A; C. Goodyear, president of the Great 
Southern Lumber Co., ‘has returned from a 
few weeks’ vacation in Europe and, after at- 


tending the quarterly meeting of directors of 
the Great Southern Lumber Co. in Buffalo, 
N. Y., is expected to come to Bogalusa to 
spend a few days looking after business 
interests. 

Miss Jessie Johnson, daughter of Mr. and 
Mrs. J. K. Johnson, is recovering nicely from 
her recent serious illness. Mr. Johnson is 
forester for the Great Southern Lumber Co. 

D. T. Cushing, general manager of the Great 
Southern Lumber Co., accompanied by his 
wife and daughters, arrived home from Ver- 
mont, where they have been enjoying a vaca- 


tion. Mr. Cushing said that business in the 
Kast is “both good and bad,” depending to 


whom you talk to and what line of business is 
discussed. 


Birmingham, Ala. 


Sept. 30.—Yards are buying sparingly and 
getting to the bottom of their lumber stacks 
rapidly. Speculation is practically unknown 
in the building line, as realtors as well as the 
bankers refuse to handle speculative business. 
Oak flooring prices sagged again this week; 
No. 1 common, on cars Birmingham, is $60, 
with $58 quoted occasionally. Other items 
seem to be holding fairly well, but private 
quotations are sometimes below market. 
Longleaf flooring is in better demand than 
formerly. The schools claim short length stock 
is not satisfactory, as they are insisting on 
joints on joists, regardless of flooring being 
end matched, so are ordering plain end stock. 

H. H. Hobart, vice president Curtis Com- 
panies (Inc.), Clinton, Iowa, spent the last few 
days in Birmingham as guest of the Reynolds 
Bros. Lumber & Manufacturing Co., Curtis 
representative. 


Shreveport, La. 


Sept. 30.—The southern pine market con- 
tinues slow. The city trade has not been 
buying, and in the last week or so country 


demand, especially from line yards, has slowed 
up to an unusual extent. Some low prices 
are being made, mostly on surplus stock, how- 
ever. Small mills are refusing to continue 
shipping stock out in transit. There continues 
available a reasonable volume of mixed car 
orders, but the scramble for business has 
affected prices on even these. 

Hardwoods continue in fair 


demand, with 


prices firm, 
Beaumont, Tex. 
Sept. 30.—The southern pine market has 


been rather quiet during the last week, with 
prices holding fairly -well. Drouth has had 
some effect upon the business outlook, but re- 
ports indicate that the crop yield will be suffi- 
cient to safeguard against a slump. Dear 
money is still blamed for some of the back- 
wardness in building, as it is extremely hard 
to finance new structures. Longleaf mills are 


offered more business than they can take 
eare of. 
Warren, Ark. 
Sept. 30.—The Arkansas soft pine market 


has shown a slight improvement. The mills 
are expecting fall trade to start up within 
the next two or three weeks. Some flooring 
items are still scarce, particularly B&better 
flat or edge grain 3-inch. “C” edge grain 3- 
inch is in limited supply, as are flat grain 
No. 1 and C in 4-inch. Most mills have a gooa 
stock of flat grain No. 1 3-inch, C, 4-inch, edge 
and flat grain B&better 4-inch. Ceiling, B&bet- 
ter 5%-inch, is in limited supply in all lengths, 
averaging $34.50. Car siding, B&better, 4-inch, 
9- and 10-foot, is scarce, but a little 6-inch, 10- 
foot is available. This item is bringing around 
$48.50 and $49, Partition B&better is another 
scarce item and averages $49. 

B&better finish is available in most widths 
and lengths except 1x8-inch 16 foot, 1x6-inch 
14 foot, and 1x4-inch 18-20 foot, but in 1x12- 
inch, 10- and 12-foot are in short supply. All 
widths and lengths of 5/4 are in limited sup- 
ply, except possibly 10-inch, 16-foot. 

No. 1 boards are available in fair quantities, 


Co PACIFIC COAST Co 


1” No. 1,2 and 3 COMMON 
Boards and Shiplap 
You—your salesmen—and entire 
staff will readily see opportu- 
nities of building sales with 
this better Western Hem- 
lock. Order today— 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 















Manufacturers of 


Douglas Fir, West Coast 
Hemlock, and 
Red Cedar Products 







REPRESENTATIVES: 
Ss. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 

K. J. Clarkson, 883 McKnight Bldg., 
Minneapolis, Minn. 

Ray Kennedy, Sioux Falls, 8. D. 
Frank Probst, ?. O. Box 1187, Fargo. N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo, 

H. E. Wade. 1330 J St., Lincoln, Neb. 
Associated Lbr. Service. 815 Lemcke Bldg., 
Indianapolis, Ind. 








This ls Headquarters for 
SHORT UPPER GRADES 


We keep two men on the road 
all the time placing orders for 
mixed cars of short upper 
grades or standard lengths of 
lumber, dimension, timbers, etc., 
with the mills which can quickly 

handle the orders. 

Many of these orders for 
mixed cars are made up at our 
Sumner, Wash., plant where im- 
mense stocks are constantly car- 
ried on hand. 


Write us now avout 
your lumber needs. 


PACIFIC LUMBER AGENCY 
Combi bs ye a ag 11 5 000 feet 
Leember-750.000 Lath- 1,000,000 Shingles 














KILN DRIED 


Douglas Fir 
In Straight 
or Mixed with 
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EVERETT Lumber Co. 


HIGH LNE STRUCTURAL ~ GRADE 
DOUGLAS FIR 


Cut From Selected Logs. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 

















Vest Pocket Ready Reckoner 4%! vest 


including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. 50 cents. 
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Sugar Pine 
California White Pine (72% 
Arizona Soft Pine 
White Fir 


LOUIS WVICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicag 


be 








° 
California Sugar 


and White Pine 
California Redwood 


WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Bidg., 110 Market St., 
SAN FRANCISCO, CALIF. 

































We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 
clears to the 
yard trade. 


SHOP 


and 


CLEARS 


Clover Valley 
Lumber Co...O°krO’’ 


(— "7 
CALIFORNIA 


REDWOO 








Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, San Francisco 


Lane Mortgage. Bldg., Los Angeles 
Grand Central Terminal, New York 
Daily News Building, : : 

400 Weet Madison S¢ { Chicago 
Securities Building, ° Omaha 
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HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGQ 





except the 10-inch, and lengths are well as- 
sorted. No, 1 dimension may be secured in 
almost any quantity, but 2x12-inch, 16-foot 
and 2x4-inch, all lengths especially 18-20-foot, 
are scarce items. 

No. 2 lath are still oversold and bring $4.50, 
There is a small surplus of Nos. 1 and 3 lath. 

Industrial buyers have not come into the 
market very strongly. Few inquiries are out 
for step ladder stock and other cut-to-length 
items, such as wrapped trim ete. The small 
mills are still enjoying favorable logging 
weather. 


Tacoma, Wash. 


Sept. 28.—An informal talk on conditions 
in Europe was given the members of the 
Tacoma Lumbermen’s Club at _ yesterday’s 
meeting, by Hans Haidner, Tacoma exporter, 
who recently returned from a tour. Mr. Heid- 
ner said business conditions abroad are none 
too good. Taxes are very high in all Euro- 
pean countries, and central Europe has only 
begun to recover from the effects of the 
war. The only business taken up was a dis- 
cussion of the wood versus steel controvery 
in the construction of the new county hangar. 
The contract has been definitely awarded for 
steel construction, and the club members dis- 
cussed a campaign of education among Ta- 
comans to make them conscious of the value 
of Tacoma’s lumber as a building material. 
Nothing definite was decided on. 

Cargo shipments of lumber from Tacoma 
during August, while somewhat below the 
all-time- record made during July, were re- 
markably heavy. The monthly report of the 
harbormaster shows that 77,328,216 feet 
went out by water during August. The ship- 
ments were almost 





W. R. Ripley, of the Wheeler, Osgood ¢o 
and Mrs. J. P. Weyerhaeuser. ” 


Spokane, Wash. 


Sept. 28—“Stocks today are lower and more 
badly broken than I have seen them in man 
years,” said one of the best informed lum- 
ber manufacturers of the Inland Empire to. 
day. “We are just at the beginning of the 
winter season and, while the value of dry 
kilns is more and more apparent, only a very 
small percentage of the total production cay 
be handled by the present batteries of kilns, 
Low stocks and moderate demand are re- 
sponsible for a definitely noticeable strength- 
ening of lumber prices. There is an acute 
shortage of 12-inch No. 2 in both Idaho ang 
Pondosa, the most acute in years. In fact, 
there is a shortage of all sizes of Idaho No, 2.” 
Rains last week, which came about two weeks 
later than usual, ended forest fire hazard. 

The Long Lake plant of the Long Lake 
Lumber Co., on the Spokane River at Long 
Lake south of Spokane, shut down last week 
for the season. Its Spokane plant will be 
closed down for several weeks, starting prob- 
ably prior to the middle of October, for an- 
nual overhaul. 

One of the most encouraging results of the 
wooden box campaign of the Hoo-Hoo club 
this summer has been the co-operation which 
has been afforded by the Round-up Grocery 
Co. Each week it advertises in practically 
full page spreads: “All goods listed below 
are packed in WOODEN BOXBS. When you 
buy goods packed this way, you help to build 
up the payroll of the Northwest, THE HOME 
OF WOODEN BOXES. Buy these specials 
at your United Purity store and make your 





equally divided between 
domestic and foreign 
destinations. Door 
shipments by water 
during the month 
were 57,270 pieces. Box 
shook shipments to- 
taled 3,214 tons, the 
bulk going to the west 
coast of South Amer- 
ica, which took 1,851 
tons. Pulp shipments 
totaled 6,522 tons, of 
which all but 273 tons 
went to- the Atlantic 
coast. 

Though no more rain 
has fallen in the Ta- 
coma district, restric- 
tions on entry into the 
Rainier national forest 
have been _ removed 
and the fire hazard for 
the year is generally 
believed to be _ over. 
Logging camp opera- 
tors are planning to 
resume operations in a 
few days unless con- 
ditions change for the 








galow siding and roofed with red cedar shingles. 
trimmed in green, it fits in with the color scheme used by the 














One of the most attractive combination gas stations and refreshment 
stands along the western highways may be seen on a new highway 
between Seattle and Tacoma, Wash. This station is of all wood con- 
struction, is a sort of English-type cottage sided with red cedar bun- 


Painted white, 


General Petroleum Co. 





worse. 

Tacoma will celebrate fire prevention week, 
set for Oct. 6 by proclamation of Gov. Roland 
H. Hartley, with an educational program de- 
rived from the lessons of last summer. Speak- 
ers will discuss fire prevention in the schools 
and before all the local civic organizations. 
Cc. S. Chapman, chief forester for the Weyer- 
haeuser Timber Co., is chairman of the Ta- 
coma committee. 

Tlie action of the State public service com- 
mission, which more than a year ago dis- 
missed the proposed tariff on logs for intra- 
state business, was criticized this week by 
Judge John M, Wilson, of Olympia, who in a 
memorandum opinion ordered the case re- 
opened and declared the commission acted in 
an arbitrary and capricious manner in dis- 
missing the case. The matter came before 
Judge Wilson on a writ of review taken by 
the railroad companies. The proposed tariff 
made a substantial increase over the log 
rates now in force, and was combated by the 
Association of Log Shippers of Western 
Washington. The case now goes back to 
the commission for a full hearing. 

John E. Manley, of the Manley Moore Lum- 
ber Co., chairman of the budget committee of 
the Tacoma Community Chest, has announced 
the budget for the coming campaign. Mr. 
Manley’s report shows that $175,000 is needed 
to cover the charitable work in the city next 
year. Serving with him on the committee are 


own pay check go farther and the pay check 
of your neighbor—the lumberman—larger.” 
There are 1,060 of these stores. 

The quarterly meeting of the trustees of 
the Weyerhaeuser Sales Co. was held Wednes- 
day. About twenty-five were present, repre- 
senting member companies which include the 
Weyerhaeuser Timber Co., Tacoma; Snoqual- 
mie Falls Lumber Co., Snoqualmie Falls, 
Wash.; Northwest Paper Co., Cloquet, Minn.; 
Humbird Lumber Co., Sandpoint, Idaho; E4d- 
ward Rutledge Timber Co., Coeur D’ Alene, 
Idaho; Potlatch Lumber Co., Potlatch, Idaho; 
Clearwater Timber Co., Lewiston, Idaho, and 
the Boise-Payette Lumber Co., Boise, Idaho. 
The general sentiment was optimistic. 

The Deer Park Lumber Co., Deer Park, 
Wash., has found an unusual way to mate- 
rially increase its dry kiln capacity without 
constructing additional kiln buildings. It is 
a common practice to increase capacity by 
building additional kilns, storage sheds. etc. 
R. L. Wilson, manager, has, however, decided 
to adopt edge to edge stacking and the re- 
versible cross-circulation system, which elim- 
inates all vertical flues in the loads and 
thereby increases the holding and drying 
capacity by at least 25 percent. Nine kilns 


are being remodeled and changed to Moore's 
patented reversible cross-circulation internal- 
fan system, which will dry the lumber stacked 
edge to edge because the circulation is cross- 
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ways the load. New doors and automatic con- 
trollers are also being installed on these kilns. 
The Deer Park Lumber Co. expeots to be dry- 
ing lumber in these new Kilns by the early 
part of October. 


Portland, Ore. 


Sept. 28.—The fire hazard in western Oregon 
peing over affer a series of good showers, 
jogging operations have been resumed, with 
most camps in the Columbia River district 
actively attempting to catch up with the de- 
mand, which is quite strong. The supply 
js light; in fact a real shortage exists, and 
the camps will have to move lively to accu- 
wnulate a surplus before winter sets in. 

The lumber business, as a whole, is quiet 
with signs of improvement, however. This 
applies to both fir and pine. But there is a 

demand for box material as a result of 
the bountiful fruit crops. Not for a long 
time has the box business been as active, but 
prices are not what manufacturers think 
they should be. ; 

Some car material orders are being placed, 
and it has been rumored that considerable 
of this sort of business may be expected be- 
fore long. 

A new woodworking industry is to be estab- 
lished at Vancouver, Wash., by a company 
in which G. L. and J. A. McPherson, Port- 
land, are interested, it was reported here 
today. It will be known as the Vancouver 
Crossarm Co. Preliminary work is already 
under way on the plant’s first unit. 


Seattle, Wash. 


Sept. 30.—Wholesalers here report that de- 
mand is quiet from all sections of the United 
States. Inquiries are numerous, but name 
prices below that at which the wholesaler 
can make a profit. Generally speaking, 
August volume was better than September 
for the wholesaler. Rail demand, especially 
for car material, is picking up, and prospects 
look good. 

California building permits were 25 percent 
below normal for August and September, so 
the good volume expected in September from 
this State did not materialize. Californians 
are making definite fight to eliminate No. 3 
common. Low grades are not moving. 

Theodore Kelly, New York counsel for the 
National-American Wholesale Lumber Asso- 
ciation, spent several days in Seattle while 
en route to the East with his wife, daughter 
and son. Mr. Kelly just returned from a trip 
to China and Japan. He is much in demand 
as a speaker.at lumber gatherings. 

A. A. Rogers, president of the Waite- 
Rogers Lumber Co., of Minneapolis, recently 
spent several days in Seattle visiting mill 
connections. 


Milwaukee, Wis. 


Oct. 1—Large orders have been placed for 
concrete-form lumber and heavy timbers for 
several large projects. Much new factory 
construction is also planned. While specula- 
tive building has almost entirely ceased, some 
home building of the better class is proceed- 
ing. Large yard operators, by extensive ad- 
vertising and intensive salesmanship, have 
created some demand for materials used in 
modernizing. No great rush of business from 
the country yards has as yet been felt. Coun- 
try stocks are lower than they have been 
for years. Current orders are for badly 
mixed cars. Heavy selling pressure shows 
signs of relaxing, and belief is expressed by 
most of the veterans of the trade that a 
Steadying influence is beginning to be felt. 
Demand for crating and containers is gen- 
erally good. Hardwood manufacturers are 
still maintaining their united and strong front. 
Demand from the furniture industry is some- 
what improved, although very spotty, and is 
mostly from manufacturers of radio cabinets 
and novelties. Boat builders have been tak- 
ing much more than their usual volume of 
hardwood, and a new market is growing 
rapidly among makers of small pleasure craft. 

Notwithstanding a fire which wiped out the 
buildings of the Garton Toy Co., Sheboygan, 
Wis., the concern has been carrying on opera- 
tions in temporary quarters with a crew of 
475 men, which is being enlarged daily. The 
concern’s new 4-story building will be 400x150 
feet, along the river front, and will be 
6quipped with approximately $150,000 worth of 
new machinery, to be used in the manufacture 


of toy wagons, sleds, baby walkers and other 
wooden and steel articles for children. 

The Fremont Mili of the Allen Lumber 
Co., of Berlin, Wis., has resumed operations 
for a short period following a shutdown ‘since 
early in the summer. 

Elmer B. Smith succeeds Herbert Krueger 
as manager of the Shawano Lumber Co. mill, 
Shawano, Wis. Mr. Krueger has been made 
president of the concern. Mr. Smith left the 
employ of the Forest County Lumber Co., Fl- 
cho, where he was sales manager. 


Denver, Colo. 


Sept. 30.—The local market has been quiet 
of late, as not a great deal of building is 
being done. A few new large buildings are 
being erected and a few homes, while some 
remodeling is under way. The same holds 
true of other cities of the State. Some rural 
dealers report business good, while others say 
it is less active. Wholesalers report few or- 


” Eee Asigihen, Cae: 


Sept. 30.—The retail lumber market has 
been in a demoralized condition, much unsold 
stock resulting in weaker prices. Retail 
prices were reduced $8 the latter part of 
the month. 

Pasadena reports a good month, building 
permits having passed the million dollar 
mark which, with the addition of a $300,000 
permit for the Athenaeum at California In- 
stitute of Technology. 

The Fox-Woodsum Lumber Co., Pasadena, 
has purchased the Sierra Lumber Co.’s yard 
at Walnut Street and. Allen Avenue. In- 
cluded is a frontage of 340 feet on Walnut 
Street, considered one of the valuable large 
holdings on the new business artery. This 
is the eighth yard in southern California 
owned by the Fox-Woodsum company, which 
has been doing business in the State since 
1910. Frank Fox is its president and W. R. 
Vanderwood is general manager. George L. 
Riley is in charge of the Pasadena yard. 


Duluth, Minn. 


Oct. 3.—Reports of mills in the Head of 
the Lakes region indicate a slight falling 
off in shipments and orders. The mills have 
taken advantage of the moderate let-up to 
replenish stocks, which have been in short 
supply, and-most of them now are able to 
meet demands for mixed cars with a speed 
not possible heretofore. 

The operators show a degree of optimism 
not previously evident. They cite reports of 
prospective farm income as reason for their 
belief that trade will continue to hold up 
well over the first of the year. Since the 
mills are largely dependent upon agriculture 
for their welfare, such reports as these are 
welcomed. 

Dimension stocks, in short supply prac- 
tically ever since the first of the year, now 
are available in fair assortment. Nos. 1 and 
2, 12-inch common and 6-, 8- and 10-inch 
No. 4 common are listed as short at some 
mills, 


Minneapolis, Minn. 


Oct. 1—A slight falling off in sales and 
shipments of northern pine during September 
is reported but dealers are optimistic over 
the outlook. The general average is holding 
up well, stocks are fairly well replenished, 
and inquiries indicate that orders will be 
forthcoming in greater volume in the near 
future. The slump in sales, regarded as only 
temporary, is ascribed to a falling off in 
new building projects during September. The 
box and crating interests are taking a good 
volume of northern pine. Remodelling and 
repair work is being continued at a satisfac- 
tory rate. 

The northern white cedar market, which 
took on new life a week or so ago, is con- 
tinuing to improve, short poles and some of 


the smaller posts being in greater demand. - 


The stock of larger posts is fast being de- 
pleted, some dealers being unable to supply 
the demand. This shortage will force early 
woods work, although weather conditions are 
not yet favorable. 

While the sash and door men report busi- 
ness dull in the larger centers, they say the 
trade is looking up in the country and in the 
smaller towns. A fair to good degree of 


Scovell 
Wellington 


and Company 
ACCOUNTANTS + ENGINEERS 


110 STATE STREET, BOSTON | 


CLEVELAND CHICAGO 
SYRAGUSE KANSAS CITY 


PHILADELPHIA 
SAN FRANCISCO 


NEW YORK 
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SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 
Investigate today. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 
Chicago, Ill. AL 10-5 Gray 














WORTHY OF ITS 
REPUTATION 





The Phillips Window Frame Machines have 
been leaders in the woodworking industry 
for more than forty years. They have stood 
the test of time and have rightfully earned 
the reputation they enjoy today. 


The IMPROVED Phillips Window Frame 
Machine embodies all the knowledge accu- 
mulated in the long span of years we have 
been in business. It is a Pulley Mortiser, 
Pocket Cutter and Variety Saw Table in one 
compact unit. Three operations can be per- 
formed at the same time without conflict. 
Experience has taught us that the one-unit 
machine is the most practical. 


The IMPROVED Phillips is manufactured in 
two models, either of which can be furnished 
with or without the saw table feature. Let 
us = you full information regarding both 
models. 


Atlas Manufacturing Co., 
Dept. A-15, Orlando, Fila, 
Please furnish us with complete information 


on your IMPROVED Phillips Window Frame 
Machine. 
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Saw Filing Service 
Brings New Customers 





Let the saw users in your locality know that you can file their 
saws on a Foley Automatic Saw Filer, and you'll be surprised 
at the amount of new business it brings you. The Foley files 
saws much better than the most expert hand filer, and they stay 
sharp longer. That's why saw users want their saws filed ona 
Foley. 


FOLEY.xrcSAW FILER 
Files All Kinds of Saws 


All kinds of hand saws, band saws and cross-cut circular 
saws that can be filed with a standard 3-cornered taper file can 
be filed on the Foley, It joints as it files—evens all teeth to a 
uniform height, size and spacing so that every tooth cuts. Saws 
cut faster, truer and better. 


Send for complete information about the Foley—it will be the 
means of increasing your business. 


Foley Manufactu 
Successors to Foley Saw Tool Co. 

132 Foley Bldg., 
11 Main St. N. E., Minneapolis, Minn. 


Co. 





THE LAWRIE LABORATORIES 


CHEMISTS — CHEMICAL ENGINEERS 


Completely equipped laboratories 

specializing in problems of research 

and process development for the 
wood industry. 


MADISON AND CLEVELAND STREETS 
MEMPHIS, TENN. 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


ean Frei g t rcial Credits 
Brokers for exports & imports 
Special department handling export lumber shi 1s 

















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
a discount drafts. 

















FRANK PAYNE 


| 
WHOLESALE 


| 
LUMBER TIES TIMBERS PILING 
JACKSON, Miss. r 
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Resawed Fables 


is a collection of the funniest 
prose writings of ‘the lumber- 
man poet. 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 

Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 


431 So. Dearborn St., CHICAGO 











activity is 
fall months, 
Hardwood prices are holding up well in the 
face of light demand in the Twin Cities. 
The August report of the Ninth federal re- 
serve bank shows that 15,440,000 board feet 
of lumber was sold in the district by 497 
representative yards, as compared with 17- 
611,000 sold by the same yards in August, 
1928. The stocks on hand in 486 yards Sept. 
1 this year totaled 87,533,000 board feet, as 


in prospect for the rest of the 


compared with 86,807,000 feet a year ago. 
* 
Laurel, Miss. 
Sept. 30.—The pine market showed con- 
siderable strength last week, orders con- 


tinuing to come in freely at full list prices. 
The low grades were especially strong. No. 2 
4-inch flooring was firm at around $20, and 
6-inch No. 3 center matched flooring and 
pattern 116 siding at $17.50 mill, while 
8-inch Nos. 2 and 3 shiplap were also strong. 

The export market, which has been quiet 
for the last few weeks, seemed to be 
strengthening somewhat, and all items are 
showing considerable activity. Sawn timber 
continues to be exceptionally strong. 

The hardwood market is very active, and 
large orders have been placed during the 
last few weeks for shipment during the re- 
mainder of the year. Low grades seem some- 
what stronger and are moving freely. All 
prices are firm. 

Ben Alexander, Wausau, Wis., president, 
and Directors C. D. Everest and M. McCul- 
lough, of Wausau, and Brown Katzenbach, 
of Chicago, are here for a meeting of the 
directors of the Masonite Corporation. 


Houston, Tex. 


Oct. 1—The usual seasonal strong demand 
from Texas retail yards for southern pine 
is not showing up this fall because of short 
crops. Inquiries for hardwoods continue to 
increase, and some good sized orders have 
been placed by the mills. There has been a 
material increase in demand for sap gum and 
cypress, and a fair increase in orders for red 
gum from radio and furniture manufacturers. 
Automobile factories are buying less than the 
trade has expected, so magnolia is moving 
slowly. Oak is more or less quiet. 

President J. A. Kirkpatrick, of the Lumber- 
men’s Association of Texas, has set Oct. 24 as 
the tentative date for the meeting of the 
board of directors. The meeting will be held 
in the ballroom of the Gunter Hotel at San 
Antonio. More than half of the 40-odd mem- 
bers are expected to attend. The next an- 
nual meeting of the Lumbermen’s Association 
of Texas will be held at Dallas, April 8, 9 and 
10, according to R. G. Hyett, executive secre- 
tary. 

No further plans have been made for fel- 
lowship meetings of Houston lumbermen. 
The last meeting was held in the summer at 
Camp Killkare, the summer place of John H. 
Kirby. It is expected that another fellow- 
ship gathering will be held some time this 


fall. 
s 
Kansas City, Mo. 
Oct. 1—The market appears to have 
settled into a rut, with demand running 


along about the same level week after week. 
Prices on ordinary yard stock are rated as 
soft, while prices on other items are main- 
tained but show no great strength. Hard- 
woods generally are firm, and so is cypress. 
There is a good demand for oak flooring and 
stepping, and cypress boards. Redwood trade 
is mostly with industrial consumers. De- 
mand in the rural districts appears to be 
largely for repair material or for outbuild- 
ings. Except in Oklahoma and Texas, de- 
mand from city yards is not active. 

Bert Cummins is one of a party of Kansas 
City men leaving last night for Montana on 
a bear hunt. 

L. R. Putman, merchandising counselor of 
the Southern Pine Association, was here 
Saturday visiting headquarters of some of 
the southern pine companies. 

An airplane jump from one town to another 
in Oklahoma, his first experience in the air, 
has made E. E. Woods, secretary of the 
Southwestern Association, a confirmed be- 
liever in air travel. He was accompanied on 
the trip by President Charles R. Black, who 
admitted, even before he landed, that most 
of his enthusiasm had_ evaporated. Mr. 
Woods says that hereafter when he has a 
quick jump to make from one place to an- 
other he intends going by air. 


St. Louis, Mo. 


Oct. 1.—Building operations in St. Louts 
continue to decline. The stringency in the 
money market is held responsible. 

Buying of southern pine by retailers con- 
tinues on hand-to-mouth basis, and they seem 
uninterested in offers even at concessions 
unless the lumber is actually required, The 
market is firm, despite light buying, because 
manufacturers regard present prices as low 
as can be made. Rains in the South, which 
have retarded shipments, are a strengthening 
factor. 

Hardwood business with St. Louis yards js 
spotted. Some firms report doing a very 
good business, while others are complaining. 
Low grade material is in active demand by 
box manufacturers. 


San Francisco, Calif. 


Sept. 28.—Lassen Lumber & Box Co., Susan- 
ville, is installing four General  external- 
blower kilns, equipped with the new oscillat- 
ing deflectors which are an exclusive feature 
of General Dry Kiln Co. installations. The 
Lassen plant produces about 50,000,000 feet 
of excellent white pine lumber annually and, 
with the newly added drying facilties, will be 
able to ship dry lumber the year round. The 
blower and heating equipment of these mills 
will be mounted on the roof, similar to the 
thirty-six kilns now under construction by the 
General organization at the Pickering Lum- 
ber Co. plant at Alturas, Calif. They will also 
be automatically controlled, even to and in- 
cluding cone automatic roof venting. 


Survey of Non-Utilized Wood 


Wasuincrton, D. C., Sept. 30.—The National 
Committee on Wood Utilization is now dis- 
tributing copies of its printed repert on the 
“Survey of Non-Utilized Wood in North 
Carolina.” Considerable advance publicity has 
been given to this report, which is now on 
sale by the Superintendent of Documents, Gov- 
ernment Printing Office, Washington, at 20 
cents a copy to cover actual cost of printing. 

In announcing that printed copies of the re- 
port are ready for distribution, Axel H. Ox- 
holm, director of the National Committee, says: 

Thirty-three thousand carloads of wood 
waste are available annually in the sawmill 
and woodworking plants of North Carolina for 
the use of the wood-using industries in the 
State. This is the startling fact developed by 
the National Committee on Wood Utilization 
in its survey of non-utilized wood in that 
State. 

The wood waste developed in this survey, 
not including the wood now used for fuel, 
represents the equivalent of 113,000 acres of 
standing timber. If we can put this wood 
waste to good use it will be equivalent to an 
annual saving of 113,000 acres of merchant- 
able timber which it takes nature 50 to 100 
years to grow. 

We are extending these wood waste surveys 
to other States. The fact that a number of 
States have requested surveys is tangible evi- 
dence of their interest in such work. 


Mr. Oxholm also announces that the Na- 
tional Committee will release Oct. 7 its report 
on testing of Scandinavian gang saws on the 
Pacific coast. In this connection he says: 

‘As a matter of preliminary information I 
may mention that these saws have been very 
successful in operation and are now manufac- 
tured in the United States. By their use 
manufacturers are enabled to utilize to advan- 
tage small logs which, with existing sawmill 
equipment, can not be profitably manufactured 
into lumber. This report represents the result 
of thirteen years of work by the Department 
of Commerce and is one of the most success- 
ful undertakings in which the committee has 
ever been engaged. 








Firty-THREE national conventions of a busi- 
ness, professional, civic or fraternal character 
will attract an estimated 250,000 persons to 
Chicago this month, according to the Associa- 
tion of Commerce. Of these, by far the largest 
is the eighth annual radio show, to be held at 
the Coliseum, Oct. 21-27, which alone is ex- 
pected to record an attendance of 200,000. 
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Promoting Safety Among Drivers 


Lumbermen, whether retailers or manufac- 
turers, May well take into consideration a 
few of the methods used by a great automo- 
tive transportation organization to insure 
safe practices among its drivers. Some of 
these methods were described by Marcus A. 
pow, of Chicago, manager of the department 
of safety of the Greyhound “Yelloway” Bus 
System, in an address delivered Wednesday 
morning before the Taxicab & Fleet Owners 
Section of the National Safety Council’s 
eighteenth annual safety congress, which was 
held in the Stevens Hotel, Chicago. 

“Constant and close supervision,” Mr. Dow 
said, “is a necessary part of safety education 
and accidents cannot be reduced to the low- 
est level possible in any transportation sys- 
tem without it. 

“In order to intelligently educate a driver 
to the safe things and to guard against the 
unsafe action of their vehicles and their 
drivers, it is necessary first of all for the 
company operating a fleet of vehicles to keep 
a detailed record of the accidents its drivers 
are involved in. Every accident should be 
covered by the report, which will show what 
the driver or drivers were doing at the time, 
what movement the vehicle or vehicles were 
making, condition of driver or drivers, condi- 
tion of vehicle or vehicles, type of accident, 
location on the highway, road and surface 
conditions, weather conditions ete. 

“From these reports monthly analyses 
should be made, so that experiences may be 
converted into a guide for tthe future benefit 
of. all the drivers in the company’s employ. 
How many accidents occurred at intersec- 
tions, how many on curves, how many on 
hills, how many were due to collisions while 
making left turns, how many while making 
right turns, how many while backing, and 
so on. The Greyhound Lines accident report 
form has a dozen subdivisions and shows 
seventy-four items, being information from 
which to select and check the ones that have 
any bearing upon the accident which is be- 
ing reported. In this way the weak spots 
are revealed. The causes showing the high- 
est frequency are discovered and prompt edu- 
cational and corrective measures are taken. 

“While an educational campaign for all 
drivers is essential, particular pains must be 
taken to teach new drivers how to drive 
safely and to start them out with the right 
attitude toward safety. Greyhound drivers, 
when entering the service, are taken out on 
the road with a driver instructor, who care- 
fully notes all improper practices and unsafe 
tendencies the new driver may have. He 
corrects these unsafe practices and ten- 
dencies and gives the new driver the benefit 
of his own hong experience as a bus driver 
by cautioning him, explaining the why and 
wherefore, actually showing him how to 
drive safely. ‘Then, after taking him out on 
repeated schooling trips, the instructor as- 
sures himself that the new man is a safe 
and capable bus operator.” ‘ 

The question of physical condition then was 
“No amount of safety 
education,” he said, “will make a driver who 
is physically unfit a safe driver.” All men 
who apply for positions as Greyhound driv- 
ers must pass a thorough physical examina- 
tion, for the company does not believe it can 
afford to have its property, and the lives of 
its passengers, under the care of a man who 
is physically incapable of properly accepting 
his responsibility. 

To keep the men ever “safety minded” the 
Greyhound company conducts contests, with 
attractive trophies to winners. In addition 
to these, bronze “No Accident” buttons are 
awarded to each driver who goes through 
six months without being engaged in any 
accident for which he is considered “at fault.” 
A year’s similar record entitles him to a gold 
button of similar design. 

Not content with this, the company main- 
tains a constant check on the way its drivers 
operate their vehicles. Driver inspectors are 
on the road at all times, alertly watching the 
reactions of the drivers to the various con- 
ditions met along the highways and streets. 
The driver’s general attitude, and his ability 


( Welt —Yas, 


properly to decide in case of road emergen- 
cies, are further tested when he enters the 
company’s employ, and he may be asked to 
repeat the examination, or a similar one, at 
any time the supervisors feel the least doubt- 
ful concerning him. These examinations are 
given in the office of the superintendent, or 
of some other responsible official. Some of 
the questions asked are: 

If you were approaching a street or high- 
way intersection at a speed of from 20 to 40 
miles per hour and view of cross street or 
highway was obstructed, what would you do? 

If view were perfectly clear and you were 
supposed to have the right-of-way and you 
observed another vehicle approaching on 
cross street or road, what would you do? 

Suppose you wanted to pass another ve- 
hicle going in the same direction you were 
going but just then were approaching or 
rounding a curve, what would you do? 

Suppose when you reached this curve, 
there were no vehicles ahead of you, and you 
were running 30 to 40 miles an hour, what 
would you do? 5 

What about it if it were a very slight 
curve and road was wet, or icy and slippery? 

If you caught up with another vehicle as 
you were about to go up a hill or grade, 
what would you do under such circum- 
stances? 

Give your reasons as to why it is not 
proper to follow close behind the vehicle in 
front of you. 

Suppose you wanted to pass a vehicle on 
straight level road and you were behind 
someone who was running between 35 to 40 
miles an hour, would you pass him? 

What if he were going only 20 or 25 miles 
an hour and there were a string of vehicles 
just ahead of him? 

What do you do when you come to a rail- 
road crossing? 
Suppose it 

road? 

If you were on the road at night and were 
temporarily blinded by headlights of car ap- 
proaching you—just what would you do? 

When do you consider it safe to pass an- 
other car on the road going the same direc- 
tion you are? 

What is your idea of the so-called “right- 
‘of-way” and what does it mean to you when 
you approach an intersection? 

If you saw another vehicle approaching you 
that is coming toward you from opposite 
direction, in a zig-zag manner, or at high 
or reckless speed, what would you do? 

What is the purpose of the dividing line on 
center of any highway? Suppose there is no 
line painted on center of highway, how would 
you govern yourself? 

In what direction should 
thrown? 

If late, would you still slow down for in- 
tersections, curves, bad road conditions and 
all other conditions of road, weather and 
traffic, which were in the least questionable 
as to safety? 

Do you think it is proper to “take a 
chance” when driving a bus, even though the 
chance of accident is slight? 


Would you consider it unfair if you were 
dismissed for violating any rule of courtesy 
or safety, or indulging in any practice which 
might be considered unsafe? 


Discipline has an important part in making 
the driver’s education effective. The dis- 
ciplinary power, vested in the operating 
officer, should be used judiciously and when 
fairly administered, proper discipline keeps 
the whole organization on its toes. In our 
bus operation, however, we do not use sus- 
pension as a method of discipline. Pro- 
tracted periods of unemployment, depriving 
the driver of his income, only gives him 
something to worry about and instead of 
making him safer is apt to have the op- 
posite effect. Revocation of his bonus, and 
reprimand, the superintendent calling the 
driver into his private office for this pur- 
pose, is the usual method of discipline. Seri- 
ous offenders and accident repeaters are 
discharged, and men who violate our speed 
limit of 40 miles per hour are also promptly 
dismissed when apprehended. 
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ROOF TRUSSES OF WOOD 


FOR ALL TYPES OF BUILDINGS 











Howe Trusses with Straight or Curved 
Lower Chords for Pitched Roofs 


FOR STRENGTH AND BEAUTY 
USE WOODEN ROOF TRUSSES 


McKeown Brothers Co. 


Established 1894 
5239 So. Keeler Ave. 21 East 40th St. 


CHICAGO NEW YORK 
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You Can Do Many Kinds of 
Glass Repairing ona 
_ LANGE 


DUPLEX EDGER 








OU will be surprised how many jobs of 

} glass work can be done in a short time 
with a Lange Duplex Auto Glass Edger. 

It turns out a large amount of work in a hurry, 
enables you to repair show cases, furniture tops, 
glass shelves, auto body plates, and many other 
kinds of plate glass repair work, at a nice profit. 
A two man machine that eliminates interference 
between operators. Our catalog tells all about 
it, also describes all Lange Glass Edgers, and 
lists Tools and Supplies at money-saving prices. 


Just mail the coupon. 


Henry G. Lange Machine Works 
166 North May Street Chicago 


Henry G. Lange Machine Works, 

166 North May Street, Chicago 

We'd like your complete catalog of Lange Auto 
Glass Edgers, Tools and Supplies. 
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Specials West Coast Woods 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


From Our Own Mill at Portland, Oregon. 


Gram- Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 








Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 


Collection and Mechanics Liens 











You Can Avoid 
UNCOLLECTIBLE 
ACCOUNTS 


—just as a large portion of the lumbermen do, (also 
those who sell the same trade) by means of Clancy’s 
Red Book Service. 


WITHOUT COST OR OBLIGATION you can de- 
termine whether or not we can help you. 

Write for our FREE Trial Offer and ask for Fold- 
er No. 49 S, 


Also, if you have some bad accounts on your books, 
our Collection Department can probaly get your 
money for you and the cost will be very little as 
as compared with the profit you could make if you 
had the money to re-invest in stock in trade. 


LUMBERMEN’S CREDIT 
ASSOCIATION 


608 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S$. Wiliam ‘St., NEW YORK CITY 











Every Lumberman 
Should Have This Book 


Ss “Tote-road and 
[ae the yo ~~ 
TOTE-ROAD ume of verse by Mr. 
Malloch now ready 
AND TRAI for delivery, is the 
3 most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form, 


No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more v sicome gift 
to his friend. 

“Tote-road and Trail’ has been printed 
in the manner of which it is worthy; bound 
in clota, golo wamped. and witr silt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 8S. Dearborn St., CHICAGO, ILL. 











DOUCLAS MALLUCH 




















WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacre GRAND PRIZE 
Ce a ee 


international Exposition 


ALS ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. OD fac 
AXES-LOGGING TOOLS to) capacity 3500 Axes & Tools 








G. A. Griswold, of the Griswold Lumber 
Co., Portland, Ore., was in Chicago last week, 
and called at local lumber offices. 


Adam Trieschmann, of the Crosset Watzek 
Gates industries, left early this week for a 
short business trip to the West Coast. While 
in the West he will confer with local officials 
of the Crossett Western Lumber Co. and will 
take advantage of the opportunity to secure 
first hand information as to conditions in the 
lumber industry on the Coast. 


J. H. Krueger, who last spring sold out his 
interest in a Minneapolis firm, the Krueger- 
Broughton Lumber Co., drove to Chicago last 
week, accompanied by Mrs. Krueger, to visit 
relatives. While in the city he also dropped in 
to call on E. A. Thornton, of the E. A. Thorn- 
ton Lumber Co., with which concern he him- 
self was connected some twenty years ago. 
Mr. Krueger said that he has been “loafing 
around” all summer, but is planning on re- 
entering the lunrber business some time this 
winter. 

Louis Glazer, of Kansas City, Mo., adver- 
tising manager of the Dierks Lumber & Coal 
Co., and O. D. Frederick, safety supervisor 
of the company, were in Chicago this week 
as delegates to the National Safety Council’s 
eighteenth safety congress which was held at 
the Stevens Hotel. The Dierks company was 
a pioneer in the promotion of safety in logging 
camps and mills. Mr. Frederick delivered an 
address at the Tuesday session of the Wood- 
working & Lumber Manufacturing section of 
the congress. 


O. N. Cloud, manager of Yellow Pine (Inc.), 
of New Orleans, La., spent several days in 
Chicago this week, conferring with some of 
the large industrial users of yellow pine. From 
Chicago Mr. Cloud, went to Detroit to witness 
the beginning of operations in connection with 
the immense water tunnel to be built from 
the River Rouge to the Ford Motor Co. plant, 
for which he recently secured an order from 
the contractors for 6,500,000 feet of longleaf 
yellow pine. Mr. Cloud reports an active de- 
mand for yellow pine, especially for railroad 
and car material, and confidently looks for a 
strong southern pine market for the balance of 
the year. 


The DeWalt Products Corporation, of 
Leola, Pa., manufacturer of the DeWalt “Won- 
der Worker” portable saw, has announced the 
acquisition of Walter Knapp as the executive 
engineer of its plant. Besides his Cornell 
University degree of mechanical engineer, Mr. 
Knapp has the advantage of many years’ ex- 
perience in all phases of plant engineering, in- 
cluding such important fields as research, de- 
sign development, production engineering, and 
personnel management. While associated with 
the General Electric Co. he accomplished im- 
portant organization work, in the establish- 
ment of wage incentive plans. He was one of 
the first in the country to introduce group in- 
centive, and is recognized as an authority in 
this field. The employing of Mr. Knapp is a 
part of the DeWalt corporation’s program of 
developing its research, design and production 
departments along lines in keeping with the 
most modern practices in the manufacturing of 
high speed machinery. 


Chicago Wholesalers at Go!f 


A number of Chicago lumber wholesalers, 
under the auspices of the Chicago Wholesale 
Lumber Association, accepted the invitation of 
E. A. Thornton to play a golf tournament on 
the links at the Ridgemoor Country Club, of 
which he is a member, Tuesday. The feature 
of the day’s driving, putting and slicing was 
a blind bogey event, in which each player 
chose his own handicap. The winners of the 
first three places were, respectively, L. J. 








Pomeroy, Charles Brand, and T. G. Stover 
with net scores of 88, 85, and 87. Mr. Thorn. 
ton brought in the low medal score for the 
day, his 87 being three under his nearest com. 
petitor, N. R. Farwell. 


Fete Lumberman at Dinner 


Kansas City, Mo., Oct. 1—More than 209 
attended a homecoming dinner for R. A. Long 
last Friday night at the Independence Boule. 
vard Christian Church. 

Mr. Long recently was elected chairman of 
the national convention of the Christian 
Church, to be held next year at Washington, 

The speakers were R. Harry Jones, D. M. 
Pinkerton, N. S. Hannon, and A. A. Abbott 
of St. Louis, editor of the Christian Evangelist, 


New President Insurance Concern 


MILWAUKEE, Wis., Sept. 30. — Directors of 
the Retail Lumbermen’s 
Mutual Insurance Co, 
meeting here Sept. 27, 
elected F. D. Abell 
president of the organ- 
ization to succeed the 
late W. O. Hoffman, of 











F. D. ABELL, 
Waukesha, Wis.: 


Elected President Retail 
Mutual Insurance Co, 





Fort Atkinson. Mr. 
Abell has been a direc- 
tor of the insurance 
company since 1914 and 
is an active member of 
the Southeastern Wis- 
consin Lumbermen’s 
Club. He is president 
and treasurer of the 
Palmetier & Abell Lum- 
ber Co., Waukesha, Wis., and resides in that 
city. 


Shing'e Bureau to New Address 


Following the recently announced affiliation 
with the National Lumber Manufacturers’ As- 
sociation, the Red Cedar Shingle Bureau, after 
October 1, will occupy space in the National’s 
suite of offices in Chicago. Correspondence 
should be addressed to the Red Cedar Shingle 
Bureau, 2017 Conway Building, 111 West 
Washington Street. Head offices of the shingle 
bureau will be maintained at 4455 Stuart Build- 
ing, Seattle, Wash. 

In the territory east of the Rocky Mountains, 
on both sides of the international boundary, in 
order to save unnecessary delay, lumbermen 
are requested, when anti-shingle ordinances 
come to their attention, to wire collect the Chi- 
cago office of the bureau as field representa- 
tives to combat such legislation will operate 
from that office, and such notice will receive 
more prompt attention. 

teageaeeeaeeaeees 


To Manufacture Insulating Board 


The Chicago Mill and Lumber Corporation 
on November 1 will inaugurate production and 
distribution of weatherwood, an _ insulating 
board, marking the entry of that company into 
this field. Walter P. Paepcke, president, in 
making this announcement, stated that present 
plans call for an output of 250,000 square feet 
daily from the new plant at Greenville, Miss. 
The new product is claimed by the company 
to be the only insulating board fabricated from 
hard wood. An almost inexhaustible supply 
of the raw material, tops and ends heretofore 
classed as waste, is available in the timber con- 
tracts of the Chicago Mill and Lumber ©. 

“Our entry into this comparatively new field 
of the lumber industry is the result of several 


new 

Weste 
76,950 
conve) 
this ¢ 
quant! 
for tt 
this V 
will | 
plants 
efficie 








lg 





tover, 


© the 
com- 


after 
nal’s 
ence 
ingle 
Vest 
ingle 
uild- 


ains, 
y, in 
men 
nces 
Chi- 
nta- 
rate 
eive 


tion 


ting 
into 
~ 
sent 
feet 
Liss. 
any 
rom 
»ply 
fore 
‘on- 


‘eld 
eral 


october 5, 1929 


AMERICAN LUMBERMAN 





75 








s’ study and investigation of the product 
and its potential possibilities,” said Mr. Paepcke. 
“We are convinced that there is a ready mar- 
ket for our insulating board and preparations 
have been made to handle an annual volume 
of over $2,500,000. This addition to our man- 
yfacturing program will further round out 


our organization.” 


Ships Fourteen Miles of Chain 


What is believed to be one of the Jargest 
single shipments of conveyor chain ever made 
was recently shipped from the _Indianapolis 
plant of the Link-Belt Co., consigned to the 
new Burns, Ore., mill of the Edward Hines 
Western Pine Co. The shipment consisted of 
76,950 feet, or 14 miles of Link-Belt sawmill 
conveyor chains. Weighing 250,000 pounds, 
this chain was shipped in three cars. A large 
quantity of Link-Belt roller and silent chain 
for transmission purposes was also shipped to 
this western pine mill which, when completed, 
will be one of the most up-to-date saw mill 
plants in the world and will be a model of 
efficiency. 


Lumberman Appointed to Office 


New York, Oct. 1.—Benjamin Downing, an 
official of the Nassau-Suffolk Lumber Corpo- 
ration, has been nominated as a fusion candi- 
date for supervisor of the town of Oyster 
Bay, Long Island. Mr. Downing is vice presi- 
dent of the Long Island Dealers’ Association 
and of the Northeastern Retail Lumbermen’s 
Association. 

He is an independent Democrat. He also is 
president of the Nassau and Queens Agricul- 
tural Society, vice president the Mineola Bond 
and Mortgage Co., vice president of the Glen 
Cove Community Hospital, director of the 
Glen Cove Trust Co., chairman of the exec- 
utive committee of the Matinecock Bank, di- 
rector of the North Shore Bank, trustee of 
the Roslyn Savings Bank, and chairman of the 
Locust Valley Water District. 


Opens Chicago Sales Office 


The Clover Valley Lumber Co., with mills 
at Loyalton, Calif., this week announced the 
opening of a mill sales office in Chicago, ,to 
serve the wholesale and consuming trade east 
of Omaha, Neb. This will be the main sales 
office of the company, and C. W. Kempter, 
lumber sales manager for the last three years, 
whose office has been at Loyalton, will be in 
charge. The office is in room 1705 of the 
Roanoke Building, at 11 South LaSalle Street, 
and the telephone num- 
ber is Franklin 1419. 

The Clover Valley 
operation is located in 
what is known as the 
Feather River section, 
in Eastern California. 
This company has been 
rapidly coming to the 





Cc. W. KEMPTER, 
Chicago; 


Sales Manager, Clover 
Valley Lumber Co. 





front as one of the 
leading manufacturers 
of California white pine 
and sugar pine. Also 
produced in this section 
is a type of white and 
red fir particularly 
adaptable for boards 
and dimension uses. In addition to this, the 
company has an extensive industrial trade in 
box shooks. 

“I think we are doing the right thing in 
opening this office,” Mr. Kempter said Wednes- 
day, “and it seems to me that other western 
manufacturers will be taking similar action 
sooner or later. It brings us closer to our 
Principal markets, and assures quicker and 
more efficient handling of orders. We will be 





able to co-operate much better, in the future, 
with our wholesale connections,. with whom we 
will continue to deal as formerly, for we are 
making no change in our selling policy.” 


Attractive Hardwood Samples 


Thoroughly believing in a visual demon- 
stration of the beauty and utility of the 
various American hardwoods, and being an 
enthusiast in the marketing of these woods, 
J. W. Cisar, of Maisey & Dion, has pre- 
pared a complete set of samples compris- 
ing seventeen of the most popular and most 
generally used American hardwoods. These 
samples are taken from the company’s 
stocks, and, as they are not treated or col- 
ored in any way, they show the natural 
beauty of the various species. Each sample 
is labeled with both the commercial and 
botanical names and the label also carries 
a short statement as to the use of the par- 
ticular wood. The samples include oak, gum, 
basswood, maple, chestnut, butternut and 
the various other popular hardwoods. 

Maisey & Dion in their Chicago yards at 
2357 South Loomis Street, carry probably 
the most complete and varied stocks of 
American hardwoods to be found at any 
wholesale yard in this territory. This con- 
cern is the largest handler in the country 
of butternut, a wood that is becoming quite 
popular with architects for use as trim and 
interior finish in modern office ‘buildings. 
Maisey & Dion, one of the old established 
lumber concerns in the Chicago territory, 
some time ago was purchased by Cisar Bros., 
and is being operated by them. 

These attractive sets of samples of hard- 


woods are being made available to manual © 


training school instructors, retail lumber 
dealers, and buyers for wood-using indus- 
tries, and will be supplied to them upon 
request. 


To Control Kiln Humidity 


Automatic controllers for recording and reg- 
ulating temperature and humidity in dry kilns 
provide the subject for a new issue of “Moore 
Facts,” a bulletin published by the Moore Dry 
Kiln Co., of Jacksonville, Fla., and North Port- 
land, Ore. The bulletin, designated as No. 
2907, illustrates and describes the various con- 
trolling instruments, and gives a detailed dia- 
gram for their installation. These instruments 
are designed to take the guess-work out of 
heat- and moisture-regulation in dry kilns, 
which. is necessary if the modern demand for 
lum! rr of a definite moisture content is to be 
met. Scientifically constructed instruments 
assure a service that is consistently dependable. 
Those described in the bulletin can be installed 
on either old or new kilns. 


New “Blue Book” Issued 


Several important additions have been made 
in the “Blue Book” published by the National 
Lumber Manufacturers’ Credit Corporation, in 
the fifty-second volume, which was sent to the 
subscribers this week. Since the publication 
of the April issue a staff has been engaged in 
revising the entire book. 

The features new this year are: Street ad- 
dresses of firms listed, in cities over 100,000 
population, which will serve to expedite deliv- 
ery of mail; complete listing and rating of all 
buyers of lumber in Chicago, with identifica- 
tion of those firms who purchase in less than 
carload lots; and listing and rating of aero- 
plane manufacturers who use lumber. 

In addition the book this year has, as in 
previous years: A comprehensive map of each 
State; reliable credit ratings of lumber pro- 
ducers, dealers, distributers and consumers in 
carload quantities in the United States; a help- 
ful digest of commercial laws; authentic infor- 
mation regarding railroads; and the listing of 
a bank, in each city, through which commer- 
cial transactions can be handled. 

During the last six months the personnel of 
the “Blue Book” has been changed and in- 





CHICAGO 





INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine § Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


Room 1606, 8 S. Michigan Ave. CHICAGO 





Winegar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Marenisco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. CHICAGO, ILL. 





For Big Values in 
HARDWOOD LUMBER 


Send your orders to 


Maisey & Dion 


CISAR BROTHERS 


2357 South Loomis St., CHICAGO 
Telephone, CANal 1830,. 1831, 0118 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bidg., CHICAGO 
Randolph 1069 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





Kiln Dried 


and sir Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine. 
We represent Nicola Pine Mills,Ltd., Merritt, B.C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER Co. 
N 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 








Loggin rs! 
SSINE Roiph C. Bryant 
Have you a problem to solve in logging, log 
transportation or harvesting tan bark 


tendents, timber owners, 
etc. postpaid. 


So. Dearborn St. 
American Lumberman “! Ghicese i 
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Just Off 
the Press— 





Handbook of 


Wood 


Construction 


Principles—Practice— Details 
by DUDLEY F. HOLTMAN 


Construction Engineer, 
Nat’! Committee on Wood Utilization. 


Tuis book was prepared under 
the direction of the control com- 
mittee of the National Committee 
of Wood Utilization and is rec- 
ommended and fully endorsed by 
this body which was appointed 
by President Herbert Hoover. 


Ir is the first comprehensive and 
authoritative, yet simple and easy 
to understand, guide to good 
wood-using practice ever pub- 
lished. It is an honest-to-good- 
ness manual of design and speci- 
fication in wood construction. 
Plentiful illustrations reinforce 
and clarify text. 

Ir is a reference .work that 
should be on the desk of every 
lumberman to decide all ques- 
tions affecting the use of wood 
in construction, to aid in the effi- 
cient selection and application of 


lumber and promote efficient and 
economical forms of design. 


700 Pages 
11 Complete Chapters 
500 Illustrations 
6x9" —2" thick 


5 per 
copy 


Postpaid 


American fiimberman 


431 South Dearborn St., 
CHICAGO 
Est. 1873 








creased, so that the book is being constantly 
revised, and the credit reporting files are in 
such condition that credit inquiries, in the 
majority of cases, can be answered immediately. 
The National Lumber Manufacturers’ Credit 
Corporation maintains its executive offices at 
2017 Conway Building, 111 West Washington 
Street, Chicago, with a branch office at 364 
Stuart Building, Seattle, Wash. 


Six Cylinder Engine for Welder 


SCHENECTADY, N. Y., Sept. 30.—Adoption 
of a six-cylinder gasoline motor instead of 
the four-cylinder power plant formerly used 
is the outstanding feature of a new portable 
electric-are welding machine just announced 
by the General Electric Co. The addition of 
the two cylinders is for the purpose of pro- 
viding greater ease of starting, steadiness of 
operation, and increased capacity. 

The new engine is the Buda model HS-6 
power unit built especially for industrial 


—____- 
service. The cylinder head is a four-cyo} 
L-type. The 3%-inch bore and 4%-ing 
stroke provide an S. A. E. horsepower Tatin 
of 27.3, but the actual brake horsepower nd 
39 at 1440 r.pm. The engine is totally ra 
closed in a sheet-metal housing. Gasoline 
consumption averages 2.4 gallons an hour fo 
average welding duty at full normal-rateg 
load. The welding generator itself is q ball. 
bearing, self-excited, single-operator machine 
that, when operated at a potential (including 
reactor drop) of twenty-five volts, wil] de. 
liver any value of current between 25 and 
400 amperes. A 500-amp ammeter and a 199. 
volt voltmeter are mounted on the generatoy 
panel. A self-adjusting reactor with no movy- 
ing parts automatically steadies the are, 


The complete outfit is mounted on a strye. 
tural steel base. It may be made Portable 
by the addition of a running gear, when it 
will be 88 inches long, 32 inches wide ang 
96 inches high. Its portable weight is 3,480 
pounds, or with canopy for exterior work jp 
bad weather, its entire weight is 3,699 
pounds, 











FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








More Douglas Fir to Argentina 


WASHINGTON, D. C., Sept. 30.—The outstand- 
ing development in the Argentine market for 
United States lumber during the present year 
has been a steady increase in the consumption 
of Douglas fir, according to James G. Burke, 
United States trade commissioner at Buenos 
Aires, in a statement which appeared in the 
Sept. 23 issue of Commerce Reports, official 
bulletin of the United States Department of 
Commerce. 

A new subway line, now being built in Buenos 
Aires by an engineering firm from the United 
States, is the main reason for this demand 
for Douglas fir, the report continues. A large 
quantity of this wood is used in the subway 
construction, because of its structural ad- 
vantages. 

General business conditions in the Argentine 
Republic have shown a marked improvement, 
and lumber has had its share of the advance 
in trading activities. The chief factor enter- 
ing into this revival of business activity is 
the favorable weather and a recovery in the 
world prices of wheat and other agricultural 
products. The farmers have had good crops, 
and are assured of equable prices for them, 
which is expected to stimulate them in the 
improvement of their farm buildings and 
equipment. 

Another important reason for the favorable 
trend is the government’s action in authoriz- 
ing the payment of certain past due accounts, 
which is expected to encourage building and 
construction activities for public works, and 
also railway construction. Aiding in this is 
the final settlement of labor difficulties in 
Rosario and other cities in the province of 
Santa Fe. 

All these things are expected to increase the 
consumption of lumber. It was the consensus 
that the volume used in September and Octo- 
ber would prove to be considerably heavier 
than for the last few months, and it was 
generally conceded that the bulk of this would 
come from the forests of the United States. 
Concerning the competition which this coun- 
try’s lumbermen experience in the South 
American republic the report states: 

Competition offered to American lumber by 
imports from southern and central Europe was 
heavier during July than during any earlier 
month of the present year. Between 6.000.000 
and 8.000.000 feet of European snvruce arrived 
from ports on the Adriatic and the Black Sea. 
The representatives of American’ shippers 
located in Ruenos Aires expect that the ar- 
rivals of European white wood or spruce 
during the present season will total from 70,- 
000,000 to 80.090,000 feet, which will be above 
the usual yearly average for this kind of lum- 
ber. This spruce, which is used for cheaper 
construction work, as well as for box lum- 
ber and millwork, in both rrice and auality 
offers competition to Tinited States and Canad- 
jan spruce and Brazilian or parana pine. It is 
stated that a great part of this lumber now 
coming in is from former crownlands located 
in parts of Rumania and Yugoslavia. The busi- 
ness is handled through Itallan and Austrian 
banks by confirmed letter of credit established 


by the importers in Buenos Aires. It js 
stated, however, that the present low price js 
wholly responsible for the large quantity: of 
these imports being maintained, and the trade 
feels this competition is only a _ temporary 


factor. 
Oak and the Wine Business 


The commissioner’s report then changes its 
locale from the nation’s capital to the wine- 
growing provinces of San Juan and Mendoza: 

The imports of American oak have been 
well maintained, fluctuating between 700,000 
and 1,000,000 feet per month during the pres- 
ent year. Competition from Europe—especially 
Adriatic sources—has been a factor in the oak 
trade. 

The failure of the wine growers to form an 
association has not improved conditions in the 
vineyards of San Juan and Mendoza. As a re- 
sult the outlook is less favorable and stave 
imports have dropped off heavily. 

Meat packers during 1928 exported the fol- 
lowing by-products requiring tight cooperage: 
Tallow, 349,901; animal oils, 38,055; casings, 
43,915. It is stated that the demand for bar- 
rels was over 100,000 less than during_1927. 


Australian Lumber Workers’ Troubles 


PERTH, AUSTRALIA, Aug. 16.—The timber mer- 
chants and city sawmillers of Melbourne have 
stuck closely to the men who volunteered to 
return to work during the prolonged strike 
with the result that about 800 of the former 
men have found their occupations gone. These 
men are thoroughly disillusioned, and have 
not hesitated to make their views known about 
being misled. The strike proceeds in Sydney 
with all the venom that disappointed men can 
infuse into such a conflict. In that city many 
extremists, including one Kavannagh of the 
I. W. W., who made himself notorious in con- 
nection with some war-time disturbances in 
the logging regions of the Pacific coast, have 
got control of the strike. At the present time 
some seven of them, including a member of 
Parliament, are facing a charge of conspiracy. 
There have been many dastardly assaults of 
volunteers, even some deaths, but--the volun- 
teers have gradually grown in numbers until 
the merchants’ yards and sawmills are now 
manned within 20 percent of normal-str 
and for them the strike is over. These people 
have announced that as far as they are con- 
cerned they have no further employment for 
their old, strike-led workmen. So bitter has 
been the fight over the latest timber workers’ 
award that the Federal Government has de- 
cided to abolish its arbitration courts, except 
as regards longshore work and shipping, and 
this step is arousing very hostile attacks from 
unions having federal spheres who see 4 
serious curtailment of their influence and in- 
come. 

Notwithstanding the prolonged strike and 
resultant disorganization of the building 
trades, most merchants report a healthy de- 
mand and an undoubted general improvement 
during the last month. The outlook for the 
harvest is not as promising in most of the 
States as it was at the end of June, but rains 
are falling generally and there should be im- 
mediate improvement of prospects. 
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following are f. 0. b. mill sales prices as reported from Kansas City, Mo., for the week ended Sept 28: 
Plooring | Finish, All 10-20’ | Fencing, S18, 10-20 | Car Sills | No. 2 Shortleaf Shiplap 
1x3” E.G.— B&Better Surfaced: No. 1- S48 sq. E&S— Dimension SISIE = Nv. 1 (all 10-20’): 
be -20’ > Ae A Sere ‘ ‘s 34.22 J " 37-38’ 46 2x , 2 ¢.) 5 
Bee eioor. 48.25 | 1x6"... eae | ame 220501 Seas | ee ee | ae ee) see ee 
No. 2, 6-20’... 36.78 | Ere 45.59 | no. 9- No. ~~ aac ae 25.12 | Sas 22.15 
1x3” F.G.— a 10”... or OS hs ak oe 18.06 a ; 18&20’...... 25.97 | 1x10” ....... 23.81 
“RRBtr. 10-207 re | i 60.72 er ) Short- Long- ‘ 7 , ‘ | No. 3 (all 6-20’ 
BAD r ico. 3408 | 5/4x4, Cha~.. 66.55 | ORE ss = i ~ Bl Rede: “vopins oat See oe. te ines 
xi” E. G a Ae yo 77.88 | “Sie- reso | 2™ 4" 10 . 986.38 31.18 | Tee: 31°42 | ISO cesses 18.66 
4 ee ) 4 ee 8 | a Serre sed 2’. 27.55 30.46 > spinal 99 02 | ‘ 
-Rtr 10-20’. 67.47 | a ’ cae 18430"... 22.03 | 
ee. ae . eH EE ea uuene 63.38 Boards, $18 or S28 16°, 28.35 34.41 | 2400 |. ongleaf Timbers 
No. 1, 6-20’.. 45.50 | 67/4 & 8/4x5, 18420’. $0.14 37.26 | 2x 8”, 10’...... 24.00 | x Sq. E&S 
ix” F.G.— | 10&12” 70.00 , No. 1 (all 10-20’): ee ar ’ 94 64 Rds oad 33.09) No. 2 Oe. 
age Re oe eee ee” ee ee A re 1@’...... 93.48 | S68, 20° ane 
B&Btr, 10-20’. 41.25 C Surfaced: | - “ = 12° 9 28.00 | o° d d 
No. 1, 10-20’.. 34.47 SPE Jolgieks 37.88 ary veeeens Hebe 16’. 25.30 29.00 | 18&20’...... 25.07 | PO caeninel 27.81 
Pe Se SOOT... TARE BAR ve erets Raye geet ines, 18&20'. 27.86 31.77 | ante”, ...... 22.25 | aoe [1.251 gabe 
- _7+ SSE | Oe oe . ei 2x 8”, 10’. 26.45 .... | See ROP cssendass 14.35 
Ceiling 1x5 and 10”.. 47.77 oes phic arse tat 22.44 ’ J9°° 36.61 27.83 ot fee ee 23.97 
ie 2” 5 OS Le 23.3! 2’. 26.61 27.8% 20)" 7 
%x4”, 10-20’ ‘ anes csov0esee 59.50 1x12” 262% 16’. 27.42 30.22 } sone mish ae Ss ira Plaster Lath 
B&Bt Be eeeses 31 Do | Casing and Base | No a (all ; 6-20’) : a 18&20’. 28.70 33.44 . 2x12 ° 12’ ceeese sgt: | No. ‘. 3% ” 4’. ae 3.74 
No } erry Te ss i | en sn pe x8" ; - - 17 7 2x10", 10’. 29.20 .... sean i woe 36:17 No. 2, 3g", 4’... 3.15 
De. Seeeeanes 20. | _ ee 30:35 a8 * i881 12’. 28.95 34.00 BOE 6b 020% 26.1% a mis . 
PF. cvasessse 25 | car se" eo 3’. 29.91 33.22 ar eria 
Drop Siding { 5 and 10”.... 62.74 1x12” ....... 19.0% 198020". 31:09 36.44 | Wo. 3 Dimension | (an ix4 & 6”): 
1x6”, 10-20’— | Jambs Byrkit Lath 2x12”, 10’. 29.50 36.25 | 2x4” .....eeeee 16.27 | B&Btr., 10 and 
B&Btr ...... 40.20 | B&better: 4 and 6’....... 13.67 " 32’. 32.00 36.74 |! 2x6” .......... 14.75 | Seeley. 44.00 
Bea 37.58 | 1%, 1% & 2x4 | § and 10’...... 14.91 16”, 32.34 16.00 NS og. cache a a om 16.25 | 12 and 14’, 43. 00 
Ma. B..cccccs 25.80 | Me > dine aa 63.50 12’ and longer.. 18.50 160-90". 35:68 7.560 FARES” vc evcaces 17.25 | No. 2 random.. 25.10 
| J 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” ¥ ae” 2 
09 Saale $56.00 $56.00 $72.00 $87.00 
No. 

btr.,* 6-16’... 51.00 55.00 65.00 67.00 82.00 
No. 1, 6-16’... 50.00 54.00 54.00 
No. 2, 8-16’.. 42.50 42.00 41.50 41.50 41.50 
No. 3, 8-20’%.. 34.00 36.50 36.50 37.50 39.00 
No. 4, 4-20’.. 32.50 34.50 35.50 35.50 35.50 
5"&6/4— 4”"&wdr. 4,6&8” 10” 12” 


D&btr., 6-16’....$72.00 $74.00 $77.00 $87.00 
No. 1&btr., 6-16’. 66.00 68.00 71.00 81.00 
No. 1, 6-16’..... 62.00 64.00 67.00 77.00 
For 5/&6/4 in No. 2, 4-inch, add $7; 6-inch, 
add $9; 8-inch, add $6; 10- inch, add $8; 12-inch, 
add $6; in No. 3, all widths, add $6; No. 4, $4. 
§Furnished when available. 
*Contains 40 to 50 percent D&better. 
Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 
Toeshee but not over 20 percent shorter than 
= “rot 
D&btr., 4-inch..$28.00 3B, 4-inch.......$18.00 
6-inch.. 31.00 6-inch....... 21.00 
pages and pine lath, 4-foot: No. 1, $7.75; No. 








RED CEDAR SHINGLES 


Seattle, Wash., Sept. 28.—Eastern prices, per 
thousand (shingles packed by the square are 


approximately 5 cents over straight car 
prices) f. o. b. mill are as follows: 
Pirst Grades, Standard Stock 
—* Mixed with 


cedar lumber 


Extra stars, 6/2. 7 2.20@ “2.45 $ 2.40@ 4 


Extra clears, 6/2. 2.50@ 2.70 2.60@ 2 

os oe ~ss- 3.50@ 3.80 3.60 @ 3°90 
MPOMOE ceccccccces 3.50@ 3.70 3.75@ 3.80 
Perfections ........ 4.50@ 4.75 4.75 
| eee -50@10.00 10.00 
Dimensions, 5”, 5/2. 3.10@ 3.30 

Pirst Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2....$ 2.55 
Extra clears......-> 3.10@ 3.65 

2 a ee 3.85@ 3.90 
DEE. 5 vnchucae os 25 
Perfections ........ 4.95 


Second Grades, Standard Stock 
Common stars, 6/2..$ 1.157 1.25 $ :. 200 1.25 


Common stars, cpa 1.65@ 1.75 
Common clears.. 2.05@ 2.25 2 10@ 2.25 
British Columbia Stock, Seattle Market 

os a Sad 

XXXxX 4 4.00 

ONIN oo wkic'din adie 4.80 

Perfections ........ 5.00 

DEN. Sabbheceodven 11.00 





INLAND EMPIRE PINES 


Portland, Ore., Sept. 28.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, Sept. 


25. Reports of prices shown on S28 _ in- 
clude sales of stock worked other than 82S 


on which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5 per- 
cent of the estimated mill price. RL means 





random length. AL means all lengths, re- 
gardless of whether random or _ specified 
lengths are called for. Quotations follow: 
Average 
Price 
Pondosa Pine 
1x8” No. 1 common 82S AL............ $38.50 
1x8” No. 2 common B26 Ali. ...cewssser 26.21 
1x8” No. 3 comers fo oe, 21.69 
4/4 No. 4 common S2S RW RL......... 15.24 
git FO eS eee 65.58 
56&6/4x4"&wdr D sel S2S AL........... 50.59 
gi EO | Oe eee 57.58 
5&6/4x4"&wdr C sel S2S RL............ 64.99 
hh heer ree 40.58 
5&6/4 No. 3&btr shop S2S 
SE TYEE” ‘Sialace aca eee Nee atk cht adap e wo ala 37.14 
me 694 een whe ieee na Weeki Sctaceidl te ik al 27.14 
SS eee ee Te Tr Tere 20.81 
Idaho White Pine 
| 328° Mo. 1 common B28 Bb... .6. 6008-0 16.00 
| 1x8” No. 32 common 82S RL............ 34.97 
x8” No, 3 common B28 Als... 062s ccce. 25.01 
4/4 No. 4 common 82S RW RL......... 20.05 
SS gk ee 8 errr ee 49.18 
5&6/4x4"&wadr D sel S2S RL........... 77.83 
Se ee CD WED new Gane Wed ain de nie sive 80.00 
5&6/4x4"&wdr C sel S2S RL........... 94.00 
5&6/4 No. 3&btr shop S2S— 
BG CE a deta cielo ate ae bere Ae Rio 59.25 
BG, Ee Sh dcGeeeees Sa bee hGbs 6408 cone ees 36.25 
et whos teas wembine eres wake 29.25 
‘Larch and Fir 
ge ge ee 18.43 
gle i, a Se ee 19.62 
1x8” No. 3 common S2S RL............ 18.50 
ye Te ae Se OR Seer ere 45.36 
e Cadtr D/S or rustic Riv... ....2ccee 31.55 





SOUTHERN PINE TIES 


New York, Sept. 30.—Following are quota- 


tions on southern pine railroad ties f. o. b. 
New York: 

All 8’ 6”"— Sap Heart 
Tt “Léeewi saw ehektMeatia ee aniie is $1.35 $1.70 
7x8” ithe ohaeeeeeee acetates 1.25 1.60 
Ce. Stk hth awed sca teehee 1.05 1,26 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 1.—I*. 0. b. mill prices on 
actual sales of fir, Sept. 27, 28 and 30, direct 
only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


aaa * a Plooring 











&btr Cc 
RN Sig oie:diah a doc $42 2 pinie 342 2.50 tie: 00 
Me Bila hainkel ote lorena 6 50 Es 
RPG.” << wisea db eibteds ah 13, 50 
Plat Grain Flooring 
ee eT ee Se a 24.50 19.50 
I 6 a4 te es ee a 35.25 31.00 
Mixed Grain re 
BES. steneas sees $17.25 
‘Ceiling 
. |. gr ocr wae 24.50 20.75 
Ee | saves sv wees — 23.25 17.25 
Drop Siding, 1x6” 
ON es uino a Seka ... 83.50 28.50 
Be Re eee or — 29.7 ey 
BNE neredline bree é% 19.00 
Finish, Kiln ‘ Driea and Surfaced 
6” 1x8” 1%12” 
| B&better .........0.05- $4150 $45.50 $56.00 
| Common Boards and Shiplap 
1x6” 1x8” 1x10” ists" 
a ee cee $16.75 $17.75 $17.50 $22.50 
| 2 ees eee 12.75 13.00 14.50 14.50 
ES SR eee 1.15 8.50 8.50 RAY 
Dimension 
12’ 14’ 16’ 18’ 20° 22&24’ 26-32’ 
No. 1, 2” thick— 
4”$17.75 $18.00 $20.00 $20.25 $20.0 
6” 17.25 17.25 18.50 19.00 18. 4 $22. 50 $23. 50 
8” 17.50 17.75 19.00 19.00 19.25 22.50 22.75- 
10” 18.25 18.25 19.25 18.50 19.25 22.50 21.50 
12” 18.75 18.50 19.50 19.50 19.75 23.50 23.50 
2x4”, 8’, $17.50; 10’, $18.00; 2x6”, 10’, $16.75 
peat 2x4” 2x6” 2x8” 2x10” 2x12” 
No . $14.00 oie. 25 $12.75 sayin 00 $12.50 
No. ee: 7.50 6.75 eit este 
No. 1 Common Timbers 
| 38 to 4x13” to 30’, surfaced.......... $20.50 
| 5x5 to 12x12” to 40’ rough............. 18.50 
| 6x6 to 12x12” to 40’, surfaced.......... 19.00 
| Fir Lath 
B.S eg OT: Cee ee $3.50 
| B&better, Flat Grain Car Siding, 9 or 18 
| BBP co cece cescceyee Dike bdts wensvedessiad $40.00 
TH ido ho ob 9 Naas deo es Se kas vo ee 40.00 





POPLAR BEVEL SIDING 


Louisville, Ky., Sept. 30.—Poplar siding 
prices are steady, while demand is somewhat 


more active than it has been. Production 
is normal for the season. Prices are as 
| ‘follows: 
No.1 No.2 
FAS Select com. com. 
EY 5 b:ne'o 00 0.0% +++ 2950 $40 $30 $24 
DEE. Sitaeknp ocsaes ae 38 28 22 
ee Sk eionve ee 36 24 18 
. 
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WEST COAST SPRUCE 


[Special telegram to Amertcan LumBEeRMAN] 


Portland, Ore. Sept, 30.—The following are 
prices for mixed car ots prevailing here today: 


Caseety stock— 
1x12” .....--$65.00 4/4 ...$34.00@35.00 
1x4—10” .... 56.00 5/4 ... 35.00@36.00 
— siding— 6/4 ... 36.00@40.00 
ee . 24.00 8/4 ... 37.00 


40.00 
Fiat gr. 27.00 Lath ... 4.00 
at tg gr. 31.00 Green box 18.00@19.00 


WEST COAST LOGS 


{Special telegram to American LumsermMan] 
Ore., Sept. 30.—Log market quo- 





tations: 


Fir, yellow: No. $22@ 23; pie. 2, $17@18; 
No. 3, $12@13; Deelérs, $28@35 

Fir, red: Ungrad ed, $14@16. 50. 

Cedar: $16@17. 

Hemlock: Ungraded, $9@il 

Spruce: No. , $26@32; No. 2, $20@24; No. 


Everett, Wash., Sept. 28.—Log quotations: 
Fir: No. 1, $26; No. 2, $19; No. 3, $13. 
Cedar: Rafts of shingle logs only, $19; lum- 


: $12; ave, $10 
Spruce: No. 1 Tt No. he: No. 3, $13. 





NORTHERN PINE 


Duluth, Minn., Se 30.—Following are 
prices on northern white pine f. o. b. Duluth 


Common Rough Boards and Fencing— 


10&12ft. 14 ft. 16 ft. 

No. 1, 1x 4” ..... - - $49.0 $49.00 $53.00 
or 6”... 61.0 51.00 53.00 

1x 8” «+» 55.00 55.00 53.00 

1x10” «+++ 61.00 58.00 57.00 

oo) arr 83.00 81.00 81.00 

No. 2, ix 4” ...... - 38.00 38.00 43.00 


| re -» 43.00 41.00 39.00 
AIS" ow cccre 53.00 49.00 48.00 
No. 3, 1m 4”) ....0-. 28.00 28.00 29.00 
1x 6 or 6”... 30.50 30.50 82.00 
1x 8” owe. 3.00 83.00 33.00 
1210” ..cceee 4.00 33.00 33.00 


1x12” :..:... 36.00 35.00 35.00 


For all white pine (Pinus pevetes) Nos. 1 
and 2, add $1; for 81S or 82S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1. 50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ae p siding, add 50 cents; partition, add 

well santas DAM and beveled, add $2, to 
pros ro oe ng. 


6-foot pnt longer, 4-inch, $26; 
t-inch,. si: 3- nch, $29; a $29; 12- inch, 
$30; 1x4-1i neh and ‘wider, $28.0 
Mo. 1 Piece Stuff, s1E— 


10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$35.50 $33. +4 $32.60 $33.50 $35.50 
2x 6” ... 33.50 32.560 32.50 34.50 


2x 8” ... 35.50 35:80 33.50 383.560 85.50 
2x10” ... 37.60 38.50 388.50 388.50 39.50 
ys «+» 88.50 39.50 389.560 389.50 40.60 


2 plece stuff, A a. less than No. 1. For 


Geteet gt r D&M, add $1.60. 
rough “a hy 2 to 20-foot— 
Cagatien 


Babdtr. Cc EB C&bt 
4” ono 0 S41. 00 $35.00 $26. 00 $15.00 $32. 06 
6” 42+. 45.00 40.00 30.00 18.00 84.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
Mo. 1 Memilock Boards, s15— 


i= + ececcecocesocoesnae 
mi §sesceuacesceseeue ae 33.50 36.00 
BEE, «ccccccocccceeccee Se 36.00 37.50 
DT 90000 c00000000008 BREe 37.00 33.50 


For merchantable 818 Const $2 from price 
of No. for No. 3, deduct $4. 
For siipiap or flooring, add 50 cents to 
prices on 1 boards. 
ting : stock, 81 ¥ . oe 6” and wider, ¢’ and 
a, 3, $28; . $23. 


Mo. 1 Hentnd Dimeneion, 8181E— 
8’ 12’ 14’ 16° 


3x 4” ...$82. ae $32.0 00 $32.00 $31.00 $33.00 
3x 6” ... 30.00 31.00 3100 81.00 33.50 
2z 8” ... 31.00 32.00 a 31.00 

2z10° ... 31.00 34.00 35.00 35.00 34.00 
3x12” ... 31.00 35.00 85.00 35.00 85.00 


10,12&14’ 16’ 


No. 2 dimensi deduct $3 from price. 
ane _ ? 





WESTERN RED CEDAR 


Seattle, Wash., Sept. 28.— Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot, f. o. b. mill: 


Bevel meee. 44-inch 


one iti Ld 
I igo: oie pert coe ss000 $27.00 $20.00 
 ..cnaean cae 31.00 26.00 23.00 
GUE awd uccuaidre eine 35.00 32.00 23.00 
Clear Bungalow Siding 
%-inch 14-inch 
Dy jx: ceeen veh aewic adv $48.00 $39.00 
SN: «ib aaalie diahath eth od ace. ae abode 56.00 43.00 
SD > aus ae vddatiae sk down 65.00 baled 
Clear Finish, 8 to 16’ 
$2 or 48 Rough 
DM heads xewesee ck wanes $ 75.00 $ 71.00 
BEE: cue Ree be dae Midte tka 80.00 76.00 
OE ae are 90.00 86.00 
I 6 ida oh ee oe 105.00 101.00 
Clear wares 4 or eT One Side V or B 
BES GG Ga. BO OD IG ccdkccccvcrcsces $45.00 
Discount on Moldings 
Made from 1x3” and under............. 50% 
ne See Se Bs se cuceeneares 40% 
For 50,000 feet or more, additional dis- 
BOE  Sapbtetass cbavieeOeuseannenusees 5% 
Clear Lattice, S45, 4- to 16’ 
100 lin. ft. 
Mn "h Riarw coud ww ae er ald or ee Be ins oe dca 
OO ES AS ey, Sy ee ae Mp ed "40 
a a acc a a an a a 50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Sept. 28: 


Plooring 
1x3” x4 
Edge grain—Bé&better ........ $64.25 $61.25 
Flat grain—Bé&better ........ 40.50 40.00 
i oy eA ae 35.00 
Feehan 24.75 
Partition and Siding 
Boston partition, B&better 1x4”........ $38.00 
Drop siding, B&better, 1x6”............ 38.75 
Pinish and Moldings 
Finish, 1x5&10” Bé&better.............. $57.50 
Finish, 5/4&5&10” B&better............ 70.25 
See Cs SD ce sG ees sceeeciave 50 


62. 
Discount on mouldings, 15%” and under. 42% 
1%” and over.. 29% 
Boards and Shiplap 


Boards and shiplap, 1x 8”, No. 1....... $34.75 
Bee 4 Beisvcss 25.50 
i Cl. Mn Rarteadkeseneéecekeon 23.25 
eS, ee si aceedecdndastcewecs 18.00 
Dimension ° 

ae 8 oe CU eee $25.00 
OS SOS lL) =e 27.25 
BR BP UN OE bos ce ccewincones 30.75 
Pe a ee es, Be EE EE ka kcreccrveioes 22.00 
i le eee a 21.50 

Lath 
i I A oh a a ee Belkan bd asira eres swiss ion $4.20 





CALIFORNIA PINES 


San Prancisco, Calif., Sept. 28.—The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering 1l-inch stock only, 
were reported by the California White & 
Sugar Pine Manufacturers’ Association for the 
period ended Sept. 24: 


California White Pine 
All widths— 


No. 1&2-clr. Csel. D sel. No. 3 s. 
1 Sees: $67.10 $64.45 $51.30 $39.20 
|, SSR 68.55 62.85 48.25 51.45 
, Peer 66.45 56.45 44.05 52.45 
eer 76.55 66.05 52.75 64.45 
California Sugar Pine 
, Sere $92.05 $80.45 $65.80 $50.15 
PRE RS 85.00 71.75 57.35 . 61.55 
eee 85.90 66.55 50.00 59.30 
eae 97.20 79.00 67.00 79.30 
White Pine Shop Mixed Pines 
Inch common. . .$30.65 ae 3 No. 3 
No. 1, 5/4 xa.w.. 37.65 “om gahas $2010 
No, 2, 6/4 xa.w.. 29.15 Ps. 28.70 21.45 
Panel, C&better, ee « 29.10 21.20 
1” XA.W...... 50.95 ) eet 29.30 22.15 


Sugar Pine Shop 
Inch common...$41.10 


No. 1, 5/4 xa.w.. 45.05 NO. 1...c000- $23.25 
No. 2, 6/4 xa.w.. 32.30 Siding, %x6”"— 
Bé&better $35.95 
White Fir C 32 56 
C&btr, all sizes.$38.40  ~“~°*"*°°"*"*°*°**’ . 
No. 3&better, Lath— 
1x4&6” ..... er $3.40 
A n No. 1 dim 
2 © aaeee oei.30 BE. wa cease $18.50 
O/4 BBWecvcess 
6/4 Xa.W. 44.00 Douglas Pir 
) * ee 2.90 Cé&better ...... $42.85 
10/4 & vi xa.w. 79.95 Dimension ..... 19.70 





October 5, 1999 


NORTH CAROLINA PINE 


Following are typical average f. b. ‘ 
folk prices made during the period Sept. ee 
15, as reported by the North Carolina Pine 
Association: 





Rough 
Edge, 4/4— 
SE Dirck s wiiede'soaee bbat Aaewa dlecas $45.70 
Re EEE ee Are eats 30.60 
NE CR CM sade ais dharic hidp gla Ww diddiwtcs Dania aaa at 23.90 
SR. Miis iad nekink ewes cami ec 20.95 
No. 1 No, 2 
Bé&better No. 1 box box 
ee ie 40.5 awen ‘ 
1x 5° ba a waid mate 46.4 Phi 
RES 45.65 $34.85 , 9§ 
Se aeaae 50.40 : ee << 
MN on iavaddac 48.15 35.75 22.40 
haar ra 51.65 40.05 $26.90 21.55 
ME vex ecdbeney 66.50 46.15 29.9 22.75 
Edge B&better— 
a ane Seas én as Cine kite pee oe 
NY Se alta niet a ia ig ames o v4 
DEY Ac ccaralacateigas WAtie din aa ab wile date oe 67.35 
Scie ees h ddew eS sb Gates ben orawiee 52.36 
Bark Strips— 
I i ceria ck ba kid ova doidwdhe ardeeoae 
EE Rs 6's 5-6 one See ddesettaceees +3948 
Dressed 2%” 3” & 
Flooring— Width Wider 
ag ea er $41.60 $40.20 
No. 1 common, i. nee er 37.65 36.15 
No. 2 common, ee sy” 26.25 
=e he $3 50 
B&better bark strip partition. Ee yee $33.35 
Box bark strips, dressed................ 20.75 
No. 2 *Air 
Roofers dressed dried 
a eae eran $27.50 18,2 
2} ee ee aes 27.10 ety 
Se Ticudweedeiliuh<éaadade a 28.35 19.15 
RE Patibclidend heens wakvese 31.10 19.85 
*F. o. b. Macon, Ga. 


Cincinnati, Ohio, Oct. 1—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OaAaK— 


| Pere ere tte. 0250@ 186 se 
Selects ...... 05@11 +> + 15 115@120 
No. 1 com.... 130 38 is 90 90 +4 


No. 2 com.... 45 50 54 59 55 


Sound wormy 45@ 47 54@ 59 657 82 
QUARTERED RED OAK— 
Pee $115@120 ... 
No. 1 com.... 65 we. lace 
No. 2 com.... 465 a ase 
PLAIN WHITE AND Rep OaK— 
Sa -: $ * 709 80 $100@120 $120@135 
Selects ...... 80 85 100@105 
No. 1 com... 68 68@ 73 85@ 92 
No. 2 com... 40 45 48@ 65 65@ 58 
No. 3 com.... 26@ 28 27@ 29 33@ 38 
Sound wormy 49@ 61 69@ 62 62@ 67 
Basswoop— 
ere $ 7T8@ 80 $ 78 oes 
No. 1 com.... 57@ 60 62@ 67 "3 
No. 2 com.... 82@ 35 37 42 A 4 47 
CHESTNUT— 
Cy Oe $ 80@ os $ 95@100 $105@113 
No. 1 com.... 48@ 5 44 59 60@ 65 
No. 3 com.... 22@ 33 23@ 24 24 
Sd. wormy and 
No. 2 com.. 82@ 34 86@ 88 388@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 88 88@ 40 40@ 42 
BircH— 
ar $100@110 $105@115 $110@120 
No. 1 common 
and sel. ... 60@ 65 65@ 70 70@ 75 
No. 2 com.... 35@ 87 40@ 42 42@ 44 
BErEcCH— 
CRS $ 60 = + ee AB 
No. 1 com.... 40@ 43 48 0 
No. 2 com.... 28 30 $0 83 
PoPLAR— 
Panel & No. 1 
13” & wider $140 $150 $160 
EE ekcte ons 105 120 130 
Saps & Sel 95 110 
Sth Cacaced 60 65 70 
SP pee $38@ 41 45@ 47 49@ 61 
No. 2 B....... 33@ 865 36@ 38 s8@ 40 
MAPLE— 
FAS .........$ 80@ 85 $ 85@ 90 $ 95@100 
No. 1 common 
and sel. ... 61 65@ 70 18@ 82 


47@ 61 


No. 2 com.... 34 39 40@ 46 








se 
fo! 
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NORTHERN HARDWOODS 


f. o. b. Wausau, Wis.: 
Sorr MaPpLe— 


Following are prices of northern hardwoods, 











= FAS Sel. No.1 No.2 No.3 4/4 65.00 55.00 46.0 FAS | Sel. No.1 | No.2 | No.3 
el. oO. oO. Oo. cee ‘ ‘ 45.00 26.00 20.00 eh. o. o. 0. 
4/4 ..-.$ 70.00 $ 60.00 $ 55.00 $ 41.00 $ 22.00 5/4 ... 70.00 60.00 60.00 33.00 21.00 4/4 ---$ 70.00 $ 60.00 $ 50.00 $ 38.00 § 17.00 
5/4... 80.00 70.00 65.00 41.00 21.60 6/4 ... 84.00 74.00 62.00 35.00 21.00 5/4 --. 87.00 67.00 62.00 40.00 20.00 
5.70 6/4 +++ 95.00 80.00 65.00 41.00 21.00 8/4 ... 93.00 83.00 70.00 39.00 21.00 Hh Sea ee ye a 
ee ae 1st 222 eee ange Soe Eeee Tee 
7 Wt .-+ 90.00 70.00 46,00 30.00 21.00 6/4 [22 85.00 1122 60:00 30.00 20-00 16/4 +2. 170.00 146.00 180.00... 22 
ox 5/4... 93.00 73.00 54.00 88.00 = 22.00 = 6/4... 90.00 .... 65.00 $0.00 $20.00 Add for 8-inch and wider, $12; 10-inch and 
a 6/4 10000 wooo ae Aro8 BeO8 8/4 «+. 95.00... 75.00 38.00 25.00 wider, $30; 12-inch and wider, $40. 
oad 8/4 110,00 100,00 90:00 60.00 . 10/4 ... 105.00 .... 85.00 652.00... Regular stock contains 50 percent or more 
2.25 10/4 «+. 115.00 10500 95.0 60.0 coos 12/4 ... 115.00 ° 95.00 57.00 *30.00 14 and 16 foot, and the following percentages 
Pie . Bey Bee ee Fog + + *Bridge plank of 10-inch and wider, 4/4, 10 percent; 6/, 6/ 
2.40 HM 76.00 61.00 34.00 24:00 . and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
1.55 / ° : y . Basswoop— Harp Mapie RoveH Fioorine Stock— 
2.75 For 10- inch & wer, add $30; 8-inch & war., 4/4... 75.00 63.00 652.00 31.00 24.00 pod 1 — A _— ae 
- $15; for 6-inch & wadr., 8-foot & lgr., add 6/4... 77.00 65.00 64.00 34.00 26.00 2 2. on, 
7.95 Price of No. 2 and better, 4- and 6-foot si ** 87:00 iF 60 tet Het} ates ei sa itil ee Miia +38 00 F 0 
3.05 lengths, $ or select red, add $15. 10/4 ... 90.00 80.00 65.00 45.00 re ER Prnsawenes 7. 00 40.00 80.00 
7.35 Rough birch, 6- to 16-foot, 1x4-inch, two face 12/4 ... 100.00 90.00 75.00 65.00 BEECH. 
2.35 clear, $80; one ant oe clear, $65; 1x5- Key ne ck 4/4, $75, a ans oo des, F AS, $85; — ite. Sa 
w c c . 
¥ ae, os. — any _— and two face Ne t $10 105 5/4, $80, or on grades, FAS, 390: us cov evccessececccecccs ose ne access eeu -00 
3 ‘ eee veces sceses eeereeceses eeeees - 
9.45 Sorr ELM— and two face clear, 6- to 16-foot, 1x4- AS el. No.1 “No.2 No. 
i _ FAS Sel, No.1 No.3 No, 4 rm. “368; 1x5-inch, 6/4 .....$70.00 $60.00 $50.00 $35.00 $2200 
: t . . . 2, MaPia— 
mae f° Be oe be oe oe i hiacti. n-ne 
. / ’ . . Y 00 4/4 ... 100.00 80.00 65.0 ' : CI Te " 
6.15 8/4 88.00 78.00 65.00 36.00 23.00 a4 ~-» 105.00 85.00 70.00 42:00 30.00 yd +108 00 . i 00 
6.25 10/4... 95.00 85.00 70.00 40.00 .... 6/4 <.. 110.00 90.00 75.00 45.00 20.00 6/4 ;.............ccceceee 127.00 82.00 
. 12/4... 100.00 90.00 75.00 45.00 .... 8/4 ... 115.00 95.00 80.00 60.00 21.00 8/4 ven kanal nmpesieee- ae 95.00 
3.35 
0.75 
Z SALES PRICES OF SOUTHERN HARDWOODS 
He Following were sales prices of southern hardwoods during the week ended Sept. 24, Chicago basis: 
9.00 4/4 - 5/4 6/4 8/4 4/4 5/ / 
9.15 FicuRED RED GuM— ' , Rep Oak— " - os 
9.85 CC ge te el, ge ee ee Qtd. No, 1 
eae 3 |! UN ee amie “So bbceseratee ete’ “pity aoc memes nae oa o000 GEG 0 5Gie sc ete” ccmenbelesed) Saaremaa 
Rep GuM— oO, eocv5e nes «~~. sebletiate sae Gar 4b weiee oie 6 «ec . dee ade. pedaien 
— Qtd. FAS... 95.50@110.00 97.75@103.50 ............ 96.50@103.75 Pin, FAS... 70.00@ 79.75 + 50@103.25 93.50 17.78 
No. 1&sel 54.00@ 57.25 60.50 62.75 64.00@ 68.00 No. 1&sel 51.75@ 60.75 58.50 62.50@ 70.00 82.75 . 
»S Pin. FAs. -i 97.50@ 101.25 - 6 7 rr Se a ee ee ee ee. 2.... 41.75@ 49.00 50. a Care See 8 =—S s nsabbSaee 
No. se .75@ 56. a Se eck ccearaak, ep akewarcinie ws a, 
No. 2.... 31.75@ 39.50 ..... BY ahah SOCAL TG YS Pes A Pim. PAS... 86.75 = cvcvevescses sesevesseres 95.25 
ole- Sap GuM— _ Saps ... . 67.25 Trt errs S8.75 eet e incense 
Ap- Qtd. FAS.7. 67.50 69.00@ 71.00 69.75 67.50@ 77.25 saseaii: >) 70.60 62.75 nate eeeeeee 
No. 1&sel 47.75@ 56.00 48.50@ 54.00 51.75 51.00@ 58.50 No 1 com 50.25@ DE switnden mare < 50.75@ SOR Sv ssenrceeeen 
| Pin. FAS... 59.50@ 69.00 63.00@ 64.50 63.00@ 66.00 66.00@ 69.25 10. 2-A.. 88.26@ 41.76 40.50 we (10-TR ne eee e eens 
No. 1&sel 40.75@ 56.00 46.50@ 47.25 48.50@ 53.25 53.75@ 54.25 4 No. 2-B.. 28.25@ 37.25 36.25@ 30.75 2.26 eeeeee cee eens eeeee 
No. 2.... 26.75@ 29.25 27.00@ 29.00 28.50@ 29.00 26.25@ 32.25 “SH — “ ied a 
No. ee 99.75 22.00 a ee ee rs gee Pe sevetes tO ae a th he fh . ft eee me 
165 Naor @ No. i&sel 49.25@ 61.75 ............ 57.50@ 65.50 ............ 
7 Qtd. FAS... 50.75@ 56.25 55.00 9 eeeeeeseene: 57.16@ 60.50 ga See seteeeeeenes enseeeueens 
60 No. 1&sel 40.75@ 44.00 45.00 4B.T6@ 49.96) cccccsccsees a _— 80.50 
62 TUPE I see eee es eee eee eeeee 56 Ste Coeeesceae £45 96199050585 ° 
Pin. FAS... 46.50@ 50.75 53.25 i are tee eee si garda apenas ar (| freeatesean re ahee 
No. 1&sel 35.00@ 40.75 43.25@ 46.00 41.00 ssa veeeueees a, ee tee ee 
No. 2.... 25.75@ 29.50 27.75 OO | ye FO ee eee 66.00@ 67.75 67.75@ 70.75 
vars Oax— sieddiuidinan No. 1&sel 41.50 gn nudea eds 1.00 52.75@ 55.75 
x wer?) * 1 © Berrrereyv TT CLT TT TULT TTT Lee N eG! ae fe Be 29, 
ie, Sheek 98.000 41.00 S406 °° °°” fc... cccccse odence me Corsesrweos— oe oe 
135 No. 2... bibepeveneas 57.00 eseccdvertes eereeneneses No. 1ésel 35.00@ 45.25 sioe Capac) itt 
106 Pin. FAS... 92.50@ 93.75 114.25@122.75 109.50 131.50 sxaxe— oP + eae rem 
) 92 No. 1&sel 54.00@ 64.75 56.25@ 68.25 71.00@ 73.25 77.50@ 81.75 No. 1&sel I) of! Wom Ree oe eae ee 
) 58 No. 2. DM ciendcherece Gisedunkesne| ondunshanees No. 2. 27.75 di ngugteaténl. peace Panes eet Gee 
} 38 i i PS oc cn it oe ad pocecehicne ehews Sean’ —=- °° €°= eee ee Se 
) 67 No. 3. DG BEE. cS icacctaee's | sien kdKemeee! Mesdietushads DN So ies ee ok | TO 68.50 75.25 
Mixep OAK— No. 1&sel 52.25 51.50@ 55.75 48.50@ 59.50 55.25@ 63.75 
93 Sd. wormy. 37.50@ 45.50 43.00@ 46.75 49.75 = ea ccaeeeeees No. 2.... 32.25 S000 F608 SRSe |. . buntnccueaal 
) 15 
) 47 sho Dime -inch 
PHILADELPHIA PRICES ae See, Sa nein WEST VIRGINIA WOODS 
Philadelphia, Pa., Sept. 30.—Wholesale prices 2x4” .......... $30.50 Dh seovvcxws 31.00 x 
18 secured frum authoritative sources exclusively 2x6" .....cc000 7 Se ee #320 Philadelphia, Pa., Sept. 30.—Prices of West 
34 for the AMERICAN LUMBERMAN are as follows: 2x8” .......... 0.00 | Virginia hardwoods, secured from authorita- 
Southern Pine, Merchantable—1905 ; tive sources exclusively for the AMERICAN 
) 40 (Dock Delivery, Philadelphia) alias Morth Caroline rine Toews vo.4 | LUMBERMAN, are as follows: 
‘ Mississipp W2S% rift.....0- $67.00 $62.00 ses Ash: FAS 4/4, $100@105: 5&6 
Southern Northern and ” : ° ° /4, $115@120; 
) 42 Florida Florida’ Louisiana 18x2%” flat....... 42.00 38.00 $28.00 | §/4, $125; 10&12/4, $135&140. Common, 4/4, 
abit” Ree re . $42.00 $43. $50.00 _ otet eee Carolina yo - $60; 5&6/4, $70; 8/4, $80. 
gee Sr 41.00 41. 30 50.00 1x6”, %x5%....$30.00 1x10", %x 9% 
)120 BE scsncesee MEOe 43.50 50.00 1x8”, %x7%.... 32.00 1x12”, %x11%. 34.00 Chestnut: FAS 4/4, $85@88; 5&6/4, $100@ 
15 a 52.00 51.50 52.00 ##-inch thick, add $1. : 105. Common, 4/4, $56@58; 5&6/4, $62@65. 
» 44 nie” ceeeees pope <7 a.80 Clear Red Cedar Bevel Siding Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 
MES é¢eeunes . e 4 ” 
Set2xi2”" >... 111 68.00 60.00 60.00 xs" oeratienorsrepes cere Poplar: FAS 4/4, $110&115; 5&6/4, $126. 
15 rab eeeeees - 68.00 66.50 ag SN .. chaniinnesdanke-ens ecceeeceeceeees 64.00 | Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
#1 ow gay 53.60 by 9 Maple Flooring, f. o. b. Philadelphia $90@95; 8/4, $95. Common, 4/4, $62@65; 
ES “> oe eee i+ MFMA— | x24" 1pzs 5&6/4, $70&73; 8/4, $78. No. 2-A common, 
th telog . . TAGE wacseveces eevee . . * - 
Lengths 22 to 24 feet, add $2. Doend’ arene a ee 83.50 jt den, aa 080, SAG, Chemie: ahh. Ont 9 
$160 te 2 feet additional, add $1 to 22-foot Third grade ...........005 59.50 58.50 Pipe ; ' $ OM, S86@06. 
rice. . 
130 ie, 9 ties cme 00 tah ba Pondosa Pine Dressed Red Oak: FAS 4/4, $95@100; 5&6/4, $1100 
c D No.2 No.3 115; 8/4, $120&125. Common and select, 4/4, 
it Longleaf Pine xpetee <= %-inch Face jx re $69.50 $58.50 $47.26 $38.75 $60@63; 5&6/4, $72@75; 8/4, $75@77, No. 2 
SS cxews obeese 4s . e. . common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
e Ee Bt Se pee 2 ee ee 
0100 B&btr. flat ... 51.00 No. 8 sap flat.. 20.00 1x12” cetgerteess 99.50 88.50 49.25 41.26 m4 ae ae, $1108115; sai 
Air Dried No. 2 Common Roofers 13” and up......104 . . . _anee ane Sas 
82 D2saM— péis— Lath, 4-foot No. 1 4/4, $65@70; 56&6/4, $75@80; 8/4, $80&85. No. 
1 Lge (MBE =)-896-00  IELOY (AAP TIERES Spruce ......----- 9858 OLE —OIE delivers 3 common, 4/4, S60R53; SA6/4, SE6QES; 8/4, 
1x8” (%x74%"). 27.00 1x12” (%x11%") 28.00 Hemlock .......... 4.90 oL£— 6.60 delivered | $60@63. ~ 
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Railroad 
Cross Ties 
Poles 


Carbondale, Ill. Grenada, Miss. 





Ayer & Lord Tie Co. 


Incorporated 1893 


CHICAGO 


Lumber P= 


TREATING PLANTS 


North Little Rock, Ark. Louisville, Ky. 
Montgomery, Ala. 


“Creosote Oil Prevents Decay” 


Piling and Posts 
Bridge Timbers 
Mine Timbers 
Car Stocks 














our rigid specifications. 
keeps them uniform. 


siding or fir lumber. 





We have all grades of shingles in transit for quick 


delivery. 


There’s a HOMESTEAD salesman near you who will 


be glad to quote. 


Exclusive Distributors. 


The C. A. Mauk Lumber Company | SEATTLE 
Conifer Lumber Company { 





Nature’s Most Durable Covering 
for Roofs and Side Walls 


HOMESTEAD BRAND XXXXX Red Cedar Shingles 
have maintained their 300% standards for many years; 
100% vertical grain—100% clear—100% heart wood—ali 
cut from live cedar. 


Ten shingle mills make these high-grade shingles to 
Careful, constant inspection 


HOMESTEAD BRAND XXXXX can be had packed 
“thousands” or “squares”, unstained, or stained any 
color, straight cars, or mixed with other shingles, cedar 





OTe a en een LEAST OA CL re Pe ee ee cael 
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This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 34 


NORTHERN ‘PINE 


CHICAGO, Oct. 2-—Northern pine con- 
tinues*in good demand, with prices generally 
satisfactory. Industrial trade, especially, 
looks promising. The only. soft spots reported 
are for items on which some mill happens 
to have a surplus stock on hand. 


BUFFALO, N. Y., Oct. 1.—The demand for 
northern pine is about up to normal for this 
time of year. The mills have been favored 
by dry weather, and stocks are now available 
for shipment! Prices are being well main- 
tained. Some advances may be expected if. 
retail and industrial orders’ are up to ex- 
pectations this fall. 


HARDWOODS 


CHICAGO, Oct. 2.—Movement of hardwoods 
to the furniture factories continues in good 
volume, though not exactly rushing. There 
are orders to be placed all the time, and some 
of the distributers are reporting’ excellent 
sales volume. “Automobile body plants are 
still in the market, and the flooring factories 
are taking birch and maple flooring in an 
encouraging manner. Oak flooring, however, 
is a little slow. Prices generally are firm. 





CINCINNIATI, OHIO, Sept. 30.—Southern 
hardwoods generally are rather slow, but 
there is good demand for sap gum and low 
grades of red gum. Sap gum 4/4 Nos. 1 and 





common and better is going to furniture 
factories in fair sized lots. The low grades 
of red and sap gum are selling to the box 
trade. Consumers are buying hand to mouth 
With prices steady. Some plain and quartered 
white oak is moving to flooring factories, 
Automobile plant orders are tapering off. 


BUFFALO, N. Y., Oct. 1.—Hardwood de- 
mand is fairly active, with some woodwork. 
ing concerns taking on a good amount of 
stock in preparation for holiday business. 
Prices are holding steady in most cases. Re. 
ports from the mills are to the effect that 
they have a large number of logs on hand, 
the weather having favored logging. Some 
items in gum are showing a strong tone and 
are in active demand. 


ST. LOUIS, MO., Oct. 1.—Hardwood manuy.- 
facturers report a better demand for most 
items, and believe improvement will con- 
tinue. FAS white and red oak are reported 
to be off $1 to $3 within the last few weeks. 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mil] 
basis during the week ended Sept. 28: 

First Second Thir 
Seah, Page ape” $89.90 $74.87 $521 





BLACK WALNUT 


Cincinnati, Ohio, Sept. 30.—Prices on Amer- 
ican black walnut, f. o. b. Cincinnati: 
FAS: 6-9%” wide: 4/4, $245; 5/4, $250; 6/4, 
$255; 8/4, $265. 
d o and wider: 4/4, $275; 5/4, $280; 6/4, 
95 


Select: 4/4, $165; 5/4, $170; 6/4, $175; 8/4, 


$180. 
No. 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, $140. 
No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 





OAK FLOORING 


Following are carlot 


‘ quotations, 
basis, on oak flooring: 


Chicago 


14x24” 18x14” 3% x2” 3x1” 
Ist qtd. wht..$124.00 $124.00 $96.00 $73.00 
Ist qtd. red... 91.00 86.00 75.00 70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red.. 78.00 72.00 65.00 63.00 
Ist pln. wht.. 91.00 74.00 69.00 55.00 
Ist pln. red.. 84.00 74.00 61.00 60.00 
2nd pln. wht.. 81.00 68.00 51.00 51.00 
2nd pln. red.. 77.00 68.00 53.00 54.00 
|. eee 64.00 62.00 38.00 41.00 
i ara 64.00 62.00 38.00 41.00 
4 31.00 29.00 18.00 18.00 

%x2” %x1%" 
MD sick ww ee Bie Awe $103.50 $103.50 
are re eee 103.50 103.50 
OT eS Ere se 81.50 83.50 
8 Ree ere rie 81.50 $1.50 
OO Eas eee 79.50 81.50 
ge a ee eee 73.50 75.50 
i i sca. caneun >» ee 6 73.50 69.50 
ROS SS a ee 67.50 69.50 
et | eee ee 52.50 50.50 
II oa cia bt dle (aeanka dg naw mus 52.50 59.50 
Rr Sas 3 ae, cre 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }§%-inch stock, 
$3: for %-inch, $1.50; for %-inch, $2. 





Gum in all 
strong. 


grades, both sap and red, is 
Maple and elm are in good demand. 


HOUSTON, TEX., Oct. 1.—Demand is strong 
for sap gum and cypress. Magnolia is quiet 
because of slack buying by the automotive 
factories. Radio factories are buying con- 
siderable red gum. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 2.—Mills report increased 
demand for Dougks fir, especially in long 
joists, but distributers here find it hard to 
detect the increase. Buying continues in 
small amounts, for immediate needs only. 
There is no price change. Spruce is showing 
plenty of strength, with the industrials tak- 
ing it in good volume. Cedar posts are in 
demand, as usual at this season of the year 
when the farmer has time to patch his fences, 
and prices are firm. In fact, seven-foot posts 
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— are reported about 10 or 15 percent higher in 
ure price than they were last year. 

des 

90x 


th BALTIMORE, MD., Sept. 30.—Volume of 
red pusiness in fir shows up fairly well. Returns 
ies are unsatisfactory, Because of the very ac- 
5 tive competition that prevails, intensified by 
offerings of consignment lumber on a broad 
scale. The brisk bidding makes distributers 





de- cautious. Any reduction in freight rates “is 

rk. immediately passed on to buyers. be L b Th t 
SS, , . ; . 

Re- NEW YORK, Oct. 1—Some wholesalers re- 





hat ported an encouraging turnover of fir last 


nd week, but generally the market is no more 2% # Your Custo ers 
eae: active than it has been for the last month. a - 
= Prices are just about where they have been ; q l rag ou 


for a fortnight, although some bargains are 
reported. There is little or no complaint 





Do you ever have carpenters, contractors 
nu- 


ost CHICAGO RECEIPTS AND a ® or builders call up or come in and say, “By 


on- George, that was Good Lumber you fur- 


ted SHIPMENTS Be q _hished for that job.” 
































Ks, Te : ; 
Reported by F. H. Clutton, Secretary, ort Dealers who sell Craig Mountain Pondosa 
7 a ) " Pine do. We have had this brought to our 
RECEIPTS FROM SEPT. ) SEPT. 28, INC. Ag a ‘ . 
npn wee alias vy Oe attention any number of times. We have 
ok 1929 ......eeeee++++248,550,000 20,893,000 a many letters from dealers praising the lum- 
the Aer 295,312,000 33,074,000 : ‘ ber shipped them. 
ion, es SR ae r , , 
nill Decrease ........ 46,762,000 12,181,000 ee After all, buyers do appreciate quality, 
a Se et nn eee oe : : and we don’t know of anything better to 
sumber Shingles nig ° * ° 
17 ; Po ope Pr ene ae build trade for a dealer than our light, soft 
Sy ge. ocibs cee .2,636,658,000 259,540,000 . ‘ : : . 3 ? 
nal SS wenaiatneihs 2,903,089,000 318,745,000 [pia white, Pondosa Pine finish, mouldings, cas- 
Decrease ye 2 ~ 266,431,000 59,205,000 es Sa es ing, base, ceiling, siding, ete. 
SHIPMENTS FROM SEPT. 1 TO SEPT. 28, INC. > a SY 4 : 
er- Lumber Shingles « Try a car and see if your ‘cus- 
re ee 90,662,090 32,145,000 ; q fomers don’t like at better. 
6/4, ee ar 102,800,000 28,379,000 % 
2 site niece, Ce M L C 
Inerease «eo. 2--. vauwegg 760,000 ~ CRAIG MOUNTAIN LUMBER Co. 
8/4, WCPOEABS .ncccse H198,0UUU i —= «av eeeses : ‘ 
SHIPMENTS FROM JAN. 1 TO SEPT. 28. et WINCHESTER. IDAHO 
+ se Pony pe Es pears SALES REPRESENTATIVES: 
ses 1928 Leg Snn aoa cttanl ‘ 193,393,000 285,029,000 G. 5. Patterson, P. O. Box 96, Oconomowoc, Wis. 
PAD Rea satesaiinteaitaiatannlas W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
CT OF ET EE Oe oe 53,802,000 Alex W. Stewart, 931 Lumber Exch. Bldg., Min- 
EOCUGRNS  cccacaes fk nf Rr ene Shee : neapolis, Minn. 
1g0 
4" CHICAGO BUILDING PERMITS 
).00 Following are building permit figures for 
3.00 September, 1929, and comparative figures for 
3.00 August, 1929, and for September, 1928. 
).00 1928 1939 1929 a es ge i 
00 SE a ee 114-111 105 < “'e. 3 M2 lisa Poe EE Te ott as 
.00 Offices and hotels............. 10 ‘5 3 je © ind fo, bee a es 
Y SN hot bk5 Kaen yin Nia 280 224 297 os hg = ae MOU N [Al N 
"00 Halis and churches........... i 5 10 A re Doe se sis 
; ree ere er " i - ~ * ‘ ? <a te 
%” MW ATOOTED 6 v.sie ok tins scene ade 147 = 100 85 : eee fa 
3.50 Stores and offices............. 5 as 2 lg a: eR O N DOSA 
3.50 SS... RO a eee 11 5 s 2. : ; ; 
3.50 Stores and apartments........ x es es % st ; 
1.50 Stores and residences......... 23 8 4 
1.50 BEENOCOTIBTIOOUNM occ cccsvccsscces 3 3 $ a * 
5.50 sedis >Does. -* Goa a 
9.50 PEAS CLO Date Se oF 597 462 - 518 ey fi ‘ - -y 
1 Analysis— Brick Frame Trontage Cost 3 : ‘ ~_ 
9.50 Sept., 1928 583 14 23,258 $19,670,700 ie OE ct .? a = . a ; 
3 50 Aug. 1929 434 28 16,614 18,131,000 S a te 
ned Sept., 1929 499 LS 17,360 11,316,200 
ck, . Cumulative -figures for the’first nine months 
of 1929 and 1928 are as follows: * 
. 8 , * 1928 1929 . r 5 
—e Number of buildings. « 7,382 5,149 C) ———="G y « 
is Frontage feet......... 254,681 180,624 BDa OT 8) 
) MME cuietists mtdcken $245,362,050 $159,021,900 OORING D N 
and. \ » F 
- \ QUALITY” OAK, FL E5010 CLOSET LINING, 
of harbor conditions, the large distributers wees es (a ee \ Z — 
‘ong being in a good position to hold their surplus > \ et 
uiet stocks. ~< 
tive acrmeneeeeenes 
on- KANSAS CITY, MO., Oct. 1.—While demand 
continues well up to previous figures, fir ° ° 
— have not gained any in strength. The Learn more oebont A Big Increase In Sales . 
demand is mostly from country yards and apres : 
for mixed cars. There is some city demand the sales possibilities will be noticed when you stock our “Quality” Oak floor- 
ised for boards and dimension. of our Tennessee Aro- ing. It possesses al] the qualities desired by builders 
ong matic Red Cedar “De and will therefore make selling easier for you. Many 
i to ES ER ES he ae other dealers are featuring this flooring with good re- 
in WESTERN PIN Soto” Closet Lining. sults. Order in L. C. L. or carlots, 
me “tartrate Oct. 2.—The Pondosa pine mar- 
ying et has shown no marked change this week d d e C 
‘ale in either price or demand. Yards are buying DeSoto Hardwood Flooring Company 
a Mee = Dee - eget —— but —— MANUFACTURERS AND WHOLESALERS 
e no e rule o e day. ugar ° : TEN 
i Dine and white pine prices are maintained at Sledge Ave. and Southern Ry. MEMPHIS, * 
osts 
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MOTOR TRUCKS CAN PULL MORE THAN THEY CAN CARRY 





floor. 


gate them! 


10966 Harper Avenue, 


Oldest and 
Largest f 
Manufacturers 
of Trailers. 
ACG. U.S. 








Lumber Haulage 
At Lowest Cost 


The unit shown above, operated by the Chicago 
Insulating Company, is carrying all the lumber 
needed for a complete two-car garage, without 


A l1-ton or 1¥%-ton Tractor-Truck with Frue- 
hauf Semi-Trailer hauls a load that would other- 
wise be handled by a 2¥% to 3-ton Motor Truck--- 
yet the purchase price of Tractor-Truck and Trail- 
er is at least one-third lower than that of the 
Motor Truck. Operating and depreciating costs 
also show a saving of 30% to 50%. 
as these make lumber haulage profitable. 


The Fruehauf Roll-off System is available on all 
Fruehauf Standard Modeis 
Write for detailed information! 


FRUEHAUF TRAILER COMPANY 


Sales Offices and Distributors in All Principal Cities 






Such savings 
Investi- 


DETROIT, MICHIGAN 


Semi - Trailers 
4-wheel Trailers 
Pole Trailers 
Carryalls 

















firm levels, and mill stocks are reported to 
be well balanced. 


BUFFALO, N. Y., Oct. 1.—More inquiries 
for the California pines have been coming to 
the wholesalers during the last two weeks, 
most of these being from planing mills. 
Prices are being maintained by producers, but 
there is sharp competition among dealers. 
The curtailment of production is expected 
to have a good effect upon the market this 
fall, though retail buying is likely to be very 
conservative. 





NEW YORK, Oct. 2.—The situation in 
Idaho and Pondosa pines is very much as it 
was in the late summer with demand little 
improved. As has been the case for weeks, 
wholesalers are short of the chief items and 
mills can not fill the gaps. 





KANSAS CITY, MO., Oct. 1-—There is a 
little better demand for box, crating and 
shep stuff, but yard stock is moving slowly. 


Millwork plants are in the market a little 
stronger. There has been no noticeable 
change in prices here. 


HEMLOCK 


CHICAGO, Oct. 2.—A good demand for hem- 
lock, from both retail yards and industrial 
plants, is maintaining the prices firm at $3 
off the Broughton list. 


NEW YORK, Oct. 1.—Demand for timbers 
is fair, but other items of hemlock lumber 
are moving slowly, with demand coming 
largely from regular customers. Part 
cargoes of hemlock are arriving regularly 
from the West Coast. Yards carry very 
small stocks. 





BOSTON, MASS., Oct. 1.—For eastern and 
northern clipped hemlock boards the price is 
$32, and for the random, $30. Pacific coast 


sellers are no longer disposing of hemlock 
and fir at low prices. 


— 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 1.—The base pricg 
for eastern spruce frames is now $42, bg. 
cause of very meager production, only two 
large mills being in operation. Current de. 
mand is quiet. Retailers are taking little 
random, and most of the yards, particularly 
around Boston, are well stocked with Coast 
lumber. Really desirable scantling is offereg 
at $32. Matched boards of specified widths 
are moving fairly well and for 1x6- and 7. 
inch the full range is $37.50@40. Lath are 
dull and prices are weak. 


CYPRESS 


CINCINNATI, OHIO, Sept. 30.—Cypress fin- 
ish is moving somewhat better to the in- 
dustrial trade, and country retailers are plac- 
ing fill-in orders for low grades for fall farm 
repair work. Prices are steady to firm. 


ST. LOUIS, MO., Oct. 1—Within the last 
few weeks there has been an appreciable in- 
crease in buying of yellow cypress inch 
shop by local yards, with prices up to $32, 
f. o. b. St. Louis. Selects and better yellow 
cypress are dull. There is a fairly good de- 
mand for red cypress. 


SOUTHERN PINE 


CHICAGO, Oct. 2.—The southern pine price 
situation remains unchanged. Reports of 
slight increases in the yard volume continue 
to come in, but there is. much cheap lumber 
on the market. 





CINCINNATI, OHIO, Sept. 30.—Retail sales 
are light, and common lumber prices are weak, 
with mills willing to make _ concessions, 
Transit cars are hard to move. Buying of 
all items is spotty. Demand for dimension 
and finish has improved a little but is not 
active. 


BOSTON, MASS., Oct. 1.—Caution charac- 
terizes the policy of retailers in making their 
modest purchases of southern pine. Prices 
are being well maintained, and flooring is 
firmer. There is a moderate call for parti- 
tion. Roofers are moving rather slowly. The 
full range for 8-inch air dried is $28@30, and 
the bulk of current business is at $28.50@29. 


NEW YORK, Oct. 1.—There is a good de- 
mand for roofers and the supply is not large. 
As to other items, especially flooring, the 
mills are in advantageous position, since 
stocks in the hands of wholesalers are light 
and yards are carrying little more lumber 
than they need for immediate demand. Gen- 


‘erally the market is described as “well 


stabilized.” 


ST. LOUIS, MO., Oct. 1.—Inquiries and 
orders for southern pine were about equal 
to last week’s. While the sales of transit 
cars were less, fewer are being put in transit 
and the list is smaller by 40 to 50 percent 
than it was a few weeks ago. Because of 
rains in the South, shipments are light. As 
a whole the market is firm, mills declining 
to take business at less than prevailing 
quotations. 

KANSAS CITY, MO., Oct. 1.—Southern pine 
demand is best in Texas, Oklahoma and the 
eastern States. In this section trade is held 
down closely to mixed cars for immediate 
requirements and stocks of most country 
yards are low. Iowa and north Missouri 
business is dull. Prices are mostly soft. 


HOUSTON, TEX., Oct. 1.—While there is 4 
strong demand for scattered items of yard 
stocks, timbers and industrial material, de- 
mand in general is quieter than usual for 
this season. Retail yards of Texas are buy- 
ing only in small quantities. 


SHINGLES AND LATH 


NEW YORK, Oct. 1.—Arrivals of eastern 
spruce lath will be fairly voluminous this 
month, but no change in prices is foreseen. 
Demand is fair. There are still abundant 
stocks of all the leading brands of West 
Coast shingles, and rather light demand is 
making little impression on them. 





KANSAS CITY, MO., Oct. 1.—Shingle de- 
mand continues slow, mostly from country 
yards, and prices have shown no change. 
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There is a comparatively good demand for 
lath, but siding is not active, orders coming 
mostly from country yards. 


BOXBOARDS 


BOSTON, MASS., Oct. 1.—Boxboard dis- 
tributors are moving a fairly substantial vol- 
ume and maintaining steady prices. Some 
new business is being booked, particularly for 
food containers, and large industrial con- 
sumers are calling for substantial shipments 
on old contracts. Round edge white pine inch 
poxboards are $27@30, 


CLAPBOARDS 


BOSTON, MASS., Oct. 1.—September trade 
in clapboards was a little better than that 
in August, but request was mostly for small 
lots. Retailers state that house builders are 
not using clapboards in proportion to other 
jumber items. Eastern spruce and ‘native 
white pine clapboards continue scarce and 
firm, while some lots of West Coast clap- 
boards are offered at concessions. 


Hymeneal 


HENDERSON-CANON. Dr. and Mrs. Robert 
Taylor Canon, of Lufkin, Texas, announce the 
marriage of their daughter, Ardis Maurine, to 
George H. Henderson on Tuesday, Sept. 17. 
Mr. Henderson is known in the lumber world 
as general manager of the Angelina Hard- 
wood Lumber Co., of Ewing, and is one of 
the younger members of one of the old east 
Texas lumber families. He is a popular and 
active young lumberman and is president 
of the Southwestern Hardwood Manufacturers’ 
Club. The marriage took place at Lufkin 
and Mr. and Mrs. Henderson will make their 
home in that city after their return from a 
honeymoon trip Oct. 15. 





KNOCK-DUSENBERRY. Don S. Knock, 
associated with the Proctor Lumber Co., 
Peoria, Ill., and Miss Leona Dusenberry, of 
the advertising department staff of the 
Peoria Star, were married Sept. 28 in Chi- 
cago, Ill. Mr. and Mrs. Knock are spending 
their honeymoon in Chicago and upon their 
return to Peoria, Oct. 15, will be at home in 
Sterling Downs. 


Trouble and Litigation 


KEOKUK, IOWA, Sept..30.—The Kool Lum- 
ber Co., C. A. Kool, proprietor, made an as- 
signment during August to the Des Moines 
Credit Men’s Association for the benefit of 
the Kool Lumber OCo.’s creditors. The Des 
Moines Credit Men’s Association later sold 
the yard to the Pauls Lumber Co. of Wash- 
ington and the Taber Lumber Co. of Keokuk. 
The Kool yard has been discontinued. 


BALTIMORE, MD., Sept. 30.—Judge Soper 
in the United States district court here, has 
dismissed the specifications of the Union 
Lumber Co. in its suit filed against Theodore 
Mottu individually and trading as Theodore 
Mottu & Co., who had been declared a bank- 
rupt. The court also discharged Mr. Mottu. 


SPRINGFIELD, ILL. Sept. 30.—J. O. 
Wheaden, 525 East Pine street, dealer in 
lumber and logs, has filed a voluntary peti- 
tion in bankruptcy, listing liabilities of 
$15,124.44 with no assets. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 

1,724,422. Logging raft. Bill E. Roberson, Seat- 
tle, Wash. 

1,724,459. Sawing attachment for automobiles. 
Wade H. Davis, Walnut Cove, N. C, 

1,724,487, Crate. Harry N. Knowlton, Chicago, 
Ill., assignor to Weyerhaeuser Forest Products, St. 
Paul, Minn. ~ 

1,724,610. Dowel for woodwork and the like. 
Charles D. McArthur, Oakwood, Ohio, assignor to 
McArthur Co., Dayton, Ohio. 


mn 24.802. Saw. Edward C. Mitchell, Phillips, 
e, 


1,725,089. Saw guide. William F. Lemmer, 
Kootenal, Idaho, assignor to Union Iron Works, 
Spokane, Wash. 


1,725,238. Rotary cutter. Ernest A. Williams, 
Blyria, Ohio, 
1,725,296. Sawmill, Robert H. Orr, Weott, Calif. 
1,725,305. Steel-wool machine. William H. Rob- 
bins, Springfield, and Harry Converse, London, 
hio, assignors to Williams Co., London, Ohio. 








Advertisements will be inserted in 
this department at the following rates: 


St wads é crdnwy lag male ene 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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EXCELLENT OPPORTUNITY 


For salesman of proven ability in Western Michi- 
gan territory. Wholesaler with established repu- 
tation requires a man to sell Southern Pine, Hard- 
woods, Inland Empire and West Coast woods. Give 
age, references, experience, salary wanted. 
Address “M. 27," care American Lumberman. 


EXPERIENCED SALESMAN 


For Northeast Iowa to sell fir and cedar products. 
Address “A. 62,” care American Lumberman, 











EXPERIENCED SASH AND DOOR SALESMAN 
Must have wholesale experience. 
Address “B. 68,’" care American Lumberman. 


Wanted—Employment 


WANTED POSITION AS SALES MANAGER 
With manufacturer or wholesaler who can make 
salary worth while. Thoroughly experienced and 
well acquainted with the trade. 

Address ‘B. 70,” care American Lumberman, 


WANTED POSITION AS BOOKKEEPER 


Five years experience as office manager, with 
wholesale lumber manufacturing concern. Age 26, 
married, Best of references. 

Address “B. 61,” care American Lumberman. 
































MANAGER AND DISTRICT MANAGER 
£0 years successful experience in retail lumber 
business, 
Address “B. 60," care American Lumberman., 











= Special 


THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBERMAN, Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 














When you want employees or employment or 
when you want anything or have something 
to sell, advertise in the AMERICAN LUM- 
— Greatest Lumber Newspaper on 
arth. 


Our address is—431 S. Dearborn S&t., 
Chicago, Illinois 








Wanted—Employees 














rand cut the overhead to a minimum. 


POSITION WANTED 


Estimator, Detailer and Biller. Graduate M. C. B. 
Estimators and Detailers Courses. Several years 


+ mill work estimating and listing bureau experi- 


ence. Proven executive ability. 
Address “B. 62,” care American Lumberman. 





THE SERVICES OF AN EXPERT 
Accountant are now available who has specialized 
in both the wholesale and retail lumber business 
for the past twenty years. Can take your run 
down office and bring it up to an efficient basis 
My’ expe- 
rience is practical and not based on theory. 

Address “B. 66,” care American Lumberman. 





SUPT. FOR MILL AND YARD OR SALESMAN 


For same. I am thorough mechanic in any type 
~ mill. W. D. RUE, 8108 Vista Ave., Cleveland, 
hio. 





POSITION WANTED MANAGER 


14 years experience all phases. Retail lumber and 
millwork. Age 34, married. Open for position 
at once. 

Address “A. 67,” care American Lumberman. 





WANTED MANAGER FOR A SMALL LUMBER 
YARD 


Location small town northern Illinois. An oppor- 
tunity for an ambitious young. man who has had 
some experience to get into a live organization 
where chances for advancement are good. Give 
age, experience, education, reference and salary 
you have been drawing, in first letter. 

Address “A. 68,"’ care American Lumberman. 





WANTED—YOUNG LADY BOOK-KEEPER AND 


Stenographer, between the age of 25 and 30 years, 
high school or more education, possessed with 
executive ability, fully experienced in General 
Office work. One with Wholesale lumber or Saw- 
mill experience preferred. Give full details in 
first letter. Location Baltimore, Maryland. 
Address “S. 18,” care American Lumberman. 





WE ARE A $200,000 CORPORATION 


Located near the central part of Ohio, with lumber 
yards and a planing mill equipped to employ about 
50 men. Are now using only 15 to 20. When busi- 
ness is good we can easily do an annual business 
of more than one-half million. We need a first- 
class estimator who is acquainted with the terri- 
tory in Ohio and adjoining states, who is willing to 
start with a moderate fixed salary for part com- 
pensation and depend on commissions for balance. 
If interested, 
Address “A. 50,"" care American Lumberman., 





DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Ill 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the ‘‘Wanted 
Columns” of the AM CAN LUMBERMAN, Man- 
hattan Building, 481 South Dearborn St., Chicago. 


Al CIRCULAR SAWYER 


Or Filer open for position Aug. 14th. 
Address “F. 1,” care American Lumberman. 


SUPERINTENDENT OR CHIEF DRAFTSMAN 


Architectural or planing millwork line; high class 
man; long experience; age > 
Address “H. 10,’ care American Lumberman. 


MARRIED MAN 35 YEARS OF AGE 


Good health and habits, ambitious, industrious, 
congenial and loyal, fair appearance and good ap- 
proach, ten years’ experience handling sales, credits, 
collections and traffic, manufacture and wholesale 
yellow pine. Five years pine department retail. 
Handle any office work in volume. Not afraid to 
assume responsibilities. Prefer mill or retail. Best 
of references. Available immediately. Wire or 
write BOX 32, Bay Springs, Miss. 


EXPERIENCED HARDWOOD INSPECTOR 


Wants change North or South. 10 years buying 
on road national experience. References furnished. 
Address “S. 15,” care American Lumbérman. 


POSITION AS MANAGER OR ASSISTANT 


with or without investment. Ten years’ experi- 
ence. Reference from employers. 
Address ‘A. 60," care American Lumberman. 


WANT A POSITION 


As lumber grader or yard foreman. With 20 
years’ experience from stump to car. With No. 1 
reference. 

Address “B. 50," care American Lumberman. 


ACCOUNTANT, AUDITOR, OFFICE MANAGER 
Desires position. Wide experience, specializing in 
lumber accounting and income taxes. Al references. 

Address “‘F. 162,’ care American Lumberman. 


SELL YOUR SECOND HAND MACHINERY 
Every week the Classified advertisements are read 
by people who ate ih the market for machinery. 
Let us help you to find a buyer. AM 
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Wanted—Employment 

















Wosked--Tealoraiat 























Wanted-Second Hand Machinery 








WANTED POSITION 


In lumber business by man with twenty 
vears’ experience in wholesale and com- 
mission pine and hardwoods. Best of refer- 


ence given. 


Address “RB. 69," care American Lumberman 





RETAIL BUILDING MATERIAL MANAGER 


Experienced line yard operation desires change on 
or before first of year. Will invest $2,000 to $3.000. 
Address “B. 54,"" care American Lumberman. 





WANTED A POSITION AS MILL SUPT. 


Have had broad experience. Can furnish the best 

of references. Understand the sash, door and mill 

business well. Also the handling of men. 
Address ‘‘B. 57,” care American Lumberman. 








SUPERINTENDENT—ESTIMATOR—SALESMAN 
Good detailer and biller of millwork and sash and 
doors wants high grade position. Capable and ex- 
perienced. References. 

Address 67," eare American Lumberman. 





WANTED BY EXPERIENCED LUMBERMAN 


Situation as office manager, assistant manager or 
accountant with a manufacturing plant. Have 
owned and operated my own plant successfully. I 
am capable of taking charge of a lumber operation 
and running it satisfactorily. Am 41 years of age. 
Will go anywhere and start any time. Best of 
references. 
Address “‘A. 65,’’ care American Lumberman. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago. Il 











‘Wanted-Business Opportunities 


WANTED TO BUY GUM LOGS 
Will contract to buy twenty million feet all kind 
gum logs, delivered mill site. Logs must be 10 
to 22 in. diam. Must average 17 in. diam. 80 
percent 16 ft. lengths. Grade number two and 
better logs. 
Address “‘B. 64,’”’ care American Lumberman. 

















PRACTICAL DETAILER AND BILLER 
On millwork, fixtures, special cabinet work. High 
grade. Can execute from plan to finish. 
Address “B. 58,”" care American Lumberman. 


YOUNG MAN—AGE 27 


Now employed by large millwork concern, wants 
change. Ten years’ experience in lumber and 
millwork, details—some estimating, house plans, 
getting job measurements, etc. City yard experi- 
ence. 

Address “B. 59," care American Lumberman. 





WILL BUY LUMBER YARDS 
Want to buy several good paying yards in Indiana, 
Eastern Illinois or Western Ohio. Strictly confiden- 
tial. 
Address “‘S. 5,” care American Lumberman, 


WANTED TO BUY 
Six or eight ft. Band-Mill complete with Planer 
Dry Kilns, and Logging Equipment, with ten to 
twenty million ft. timber. Pine or Hardwood, or 
both, all ready to go. Address “W. 15,”" care 
American Lumberman. 








WANTED POSITION AS 


Saw-Mill—Planing-Mill—Yard or Woods foreman 

or shipper. Can handle lumber business from stump 

to consumption. Rest endorsements furnished. 
J. T. PITMAN, Quincy, Fila. 





SITUATION WANTED 


As yard manager or bookkeeper. Ten years ex- 
perience as bookeeper and auditor of large line 
yard company and eleven years as manager of re- 
tail lumber and material yard. sest of refer- 
ence. 

Address, “W. 8,"" care American Lumberman. 


EXPERIENCED YELLOW PINE BUYER 


Representing wholesalers of yellow pine in Mis- 
sissippi and Alabama, and specializing in dimen- 
sion, joists, timbers, boards, at present buying 
around two hundred cars monthly, desires to add 
some additional wholesale accounts either on per- 
centage or per car basis. Experienced in manu- 
facturing selling, and possess extensive mill ac- 
quaintance. 
Address ‘“‘W. 21,’"" care American Lumberman. 


DO YOU WANT EMPLOYMENT 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMP®RMAN, 431 8S. Dearborn St., Chicago. IIL 











WANTED EMPLOYMENT 


Yard manager or auditor by all around Lumber- 
man experienced managing yards, auditing and 
invoicing. Know the business thoroughly. Good 
connection more important than starting salary. 
Available immediately. 

Address “A. 52,”"" care American Lumberman. 





FIFTEEN YEARS’ EXPERIENCE 


Associated with large retail lumber company. Past 
three years in house building business. Desire new 
connection. Excellent references. 

Address “A. 58," care American Lumberman. 


RETAIL YARD FOREMAN 

Fifteen years’ experience. Reference. 
Chicago. 

Address “A. 659,"" care American Lumberman. 


A FIRST CLASS 


Dimension specialist wants to line up with mill 
producing kiln dried Hardwood dimension. I can 
sell both solid and glued stock at good prices and 
have specialized in this field for many years. Em- 
ployed at present but want a wider field. 

Address ‘“‘A. 64," care American Lumberman. 


SITUATION WANTED BY 


Estimator and salesman with ten years’ expe- 
rience. Familiar with all kinds of special millwork 
and capable of listing from plans and billing into 
mill. Ohio, south or sowthwest preferred. 
Address “B. 63," care American Lumberman, 





In or near 











POSITION WANTED 
Band and circular saw filer. 
yr. D. RUE, 8108 Vista Ave., Cleveland, Ohio. 





Results or no pay.. 





HAVE COMPLETE PAINT MANUFACTURING 
PLANT 


Equipped to make anything in the paint line. Have 
first class paint grinder who has beer. with me for 
past hve years. lant is in full operation at pres- 
ent. Wouid like to get in touch with a lumber 
company located in the south who are operating a 
chain of retail yards. Would consider moving the 
paint plant to some central location in the South. 
Address BOX No. 101, Marshall, Mich. 


WANTED—PLANING MILL 
A complete up-to-date small planing mill, 
W. T. BAILEY LUMBER CO. 
Virginia, Minnesota, 


WANT TO SELL YOUR TIMBER OR 
Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM.- 
BERMAN is the best paper to advertise in when 
you want to sell, Our readers are buyers. AMER- 
ICAN © es 431 S Dearborn St., Chi- 
cago, l. 


Wented—-tisclineens | 


WANTED SOUTHERN PINE PILING 


For creosoting, from points in Northern Alabama, 
Northern Mississippi, Northern Louisiana, Southern 
Arkansas and Western Tennessee. PLATTE OVER. 
TON, 1109 Fourth Avenue, Council Bluffs, Iowa. 





























SEYMOUR & BRIGHT 
Registered Patent Attorneys, Established 1876, 
PATENTS, TRADEMARKS, DESIGNS. Prompt 
and thorough service. 
el — BARRISTER BUILDING, Washing- 
ton, . << 





ADDRESSOGRAPHS, MIMEOGRAPHS 


Multigraphs, Dictaphones, Dittos. Bought, sold. 
OFFICE MACHINE EX., 1902 Olive, St. Louis, Mo, 


Milling In Transit 
MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings. K, . Window and Door Frames 
Detail and special Woodwork. 

SERVICE LUMBER COMPANY, Corinth, Miss. 




















WHY WAIT WHEN YOU WANT SOMETEING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines. boilers 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the ‘Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, Il. 








| Wanted--Lumber and Shingles 








For Sale--Business Opportunities 




















WE ARE IN THE MARKET FOR 
1%x1%x24” maple and birch also 34%x3%x48” 
maple. These are to be clear squares and dry. 
Kindly quote prices. MADDOX TABLE COM- 
PANY, Jamestown, N. Y. 





HEMLOCK WANTED 
2” and 1” in block rough or sized lengths and 
widths separate. Write 
THE ELGIE & JARVIS LUMBER CO., LTD., 
18 Toronto St., Toronto, Ont. 





THINK WHAT IT MEANS 


Many thousands of people each week read the 
classified advertisements looking for employment, 
employees, lumber, shingles, timber and timber 
lands, business opportunities, machinery, locomo- 
tives, cars, rails, ete. Always looking for some- 
thing—your advertisement in the wanted and for 
sale department would be seen by the very people 
you want to reach. Advertise now. 
AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois. 


Wanted-Timber and Timber Lands 


WANTED TO BUY A TRACT OF GOOD 


Hardwood timber with or without mill, close in to 
R. R. in Upper Michigan or Wisconsin, pay for 
same as cut. Will agree to take out 3 to 5 million 
feet per year. Address full particulars to 

“A. 54,” care American Lumberman. 


























CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 tg 15x15 inches square and 20 
feet long: also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, delivered, $4. 

AMERICAN LUMBERMAN, 431 S. Dearborn S&t., 

Chicago, Illinois. 





SAW MILL FOR SALE 


Six year old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B. 10,” care American Lumberman. 


NOW IS THE TIME TO ADVERTISE 


The best way to get what you want or sell some- 
thing is to advertise in the Wanted and For Sale 
Department. AMERICAN LUMBERMAN, 431 So. 
Dearborn St., Chicago, Ill. 








FOR SALE 


Modern woodworking or flooring plant at Win- 
chester, Ky. Main building 90x200’, separate brick 
boiler and engine room, storage building 20x100’, 
four dry kilns each 20x100’. Plant equipped with 
two 150 H. P. boilers, one 250 H. P. Corliss en 
gine, electric generating plant, deep well pump, 
storage tank, line shafting, 800’ railroad switch. 
storage dock, separate office buildng, four and 
half acres of ground, low tax rate, efficient and 
cheap labor, abundance of raw material close by 
Price very low. 
KENTUCKY FLOORING COMPANY, 
Orange, Virginia. 





FOR SALE 
Circular Sawmill complete, edger, trimmer, slab 
saws, rolls, steam feed carriage, nigger, log jack, 
conveyors, lumber cars, boiler and engine. This 
mill is nearly new, now operating, finish Nov. % 
Will sell or saw and pile by the thousand. 
LEWIS A. COVELL, Friendship, New York 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at small cost by advertising in the ‘Want-Col- 
umns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, III. 

















